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As of March 6, 2017, there were 67,570,951 shares of the registrant’s common stock, par value $0.001 per share,
outstanding.
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Portions of the registrant’s definitive proxy statement related to its 2017 Annual Meeting of Stockholders, to be filed
with the Securities and Exchange Commission pursuant to Regulation 14A within 120 days after the registrant’s fiscal
year ended December 31, 2016, are incorporated by reference into Part III of this Annual Report on Form 10-K.
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CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING STATEMENTS

This Annual Report on Form 10-K (“Form 10-K”), particularly in Item 1, “Business,” and Item 7, “Management’s
Discussion and Analysis of Financial Condition and Results of Operations,” and the documents incorporated by
reference, includes “forward-looking statements” that involve risks and uncertainties, as well as assumptions that, if they
prove incorrect or do not materialize as expected, could cause our results to differ materially from those expressed or
implied by such forward-looking statements. Examples of forward-looking statements include, but are not limited to
any statements, predictions, or expectations regarding our strategy, the number of hard tissue and periodontal
procedures for 2017, future demand for improved dental care, regulatory requirements, earnings, revenue, sales and
operations, operating expenses, sales and marketing expenses, legal expenses and professional fees, general and
administrative expenses, the impact of cost-saving measures, planned investments in engineering and development,
excise tax expenses, anticipated cash needs, capital requirements and capital expenditures, needs for additional
financing, use of working capital, plans for future products and services and for enhancements of existing products
and services, plans to explore potential collaborations, effects of engineering and development efforts, plans to expand
our field sales force, intentions to implement new software, anticipated growth strategies, ability to attract customers,
anticipated trends and challenges in our business and the markets in which we operate, the adequacy of our facilities,
the impact of economic and industry conditions on our customers and our business, customer demand, our competitive
position, the outcome of any litigation against us, intellectual property license fees and royalty revenues, pending
patent applications and expiring patents, Affordable Care Act compliance, regulators related to health care
information, regulatory approvals or enforcement actions, the perceived benefits of any technology acquisitions,
critical accounting policies and the impact of recent accounting pronouncements, recording tax benefits or other
financial items in the future, plans, strategies, expectations, or objectives of management for future operations, our
financial condition or prospects, and any other statement that is not historical fact. Forward-looking statements are
often identified by the use of words such as “may,” “might,” “will,” “intend,” “should,” “could,” “can,” “would,” “continue,
“believe,” “anticipate,” “estimate,” “predict,” “potential,” “plan,” “seek” and similar expressions.

LY

9 ¢ 29 ¢ 99 ¢ EEINT3

These forward-looking statements are based on the expectations, estimates, projections, beliefs and assumptions of our
management based on information available to management as of the date on which this Form 10-K was filed with the
Securities and Exchange Commission (the “SEC”) or as of the date on which the information incorporated by reference
was filed with the SEC, as applicable, all of which are subject to change. Forward-looking statements are subject to
risks, uncertainties and other factors that are difficult to predict and could cause actual results to differ materially from
those stated or implied by our forward-looking statements. Factors that could cause or contribute to such differences
include, but are not limited to:

elobal economic uncertainty and volatility in financial markets;

tnability to raise additional capital on terms acceptable to us;

our relationships with, and the efforts of, third-party distributors;

our inability to overcome the hesitation of dentists and patients to adopt laser technologies;

€ailure in our efforts to train dental practitioners;

snconsistencies between future data and our clinical results;

competition from other companies, including those with greater resources;

our inability to successfully develop and commercialize enhanced or new products that remain competitive with
products or alternative technologies developed by others;

the inability of our customers to obtain third-party reimbursement for their use of our products;

{imitations on our ability to use net operating loss carryforwards;

problems in manufacturing our products;

warranty obligations if our products are defective;

adverse publicity regarding our technology or products;

adverse events to our patients during the use of our products, regardless of whether caused by our products;
titigation, including the failure of our insurance policies to cover certain expenses relating to litigation and our
inability to reach a final settlement related to certain litigations;
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€ailure of our suppliers to supply us with a sufficient amount or adequate quality of materials;

a change in suppliers, including our inability to purchase certain key components of our products from suppliers
other than our current suppliers;

rapidly changing standards and competing technologies;
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our inability to effectively manage and implement our growth strategies;

€ailure of our efforts to emphasize the importance of our imaging products to translate into increased sales of the

same;

risks associated with operating in international markets, including potential liabilities under the Foreign Corrupt

Practices Act (“FCPA”);

breaches of our information technology systems;

seasonality;

disruptions to our operations at our primary facility;

{oss of our key management personnel or our inability to attract or retain qualified personnel;

risks and uncertainties relating to acquisitions, including difficulties integrating acquired businesses successfully into

our existing operations and risks of discovering previously undisclosed liabilities;

failure to comply with the reporting obligations of the Securities Exchange Act of 1934, as amended (the “Exchange

Act”) and Section 404 of the Sarbanes-Oxley Act of 2002, as amended (the “Sarbanes-Oxley Act”) or maintain adequate

internal control over financial reporting;

climate change initiatives;

failure of our intellectual property rights to adequately protect our technologies;

potential third-party claims that our products infringe their intellectual property rights;

changes in government regulation or the inability to obtain or maintain necessary governmental approvals;

our failure to comply with existing or new laws and regulations, including fraud and abuse and health information

privacy and securities laws;

changes in the regulatory requirements of the Food and Drug Administration (“FDA”) applicable to laser products,

dental devices, or both; and

recall or other regulatory action concerning our products after receiving FDA clearance or approval.
Further information about factors that could materially affect the Company, including our results of operations and
financial condition, is contained under “Risk Factors” in Item 1A in this Form 10-K. Except as required by law, we
undertake no obligation to revise or update any forward-looking statements to reflect changed assumptions, the
occurrence of anticipated or unanticipated events, new information, or changes to future results over time or
otherwise.
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PARTI

Item 1. Business
Overview

BIOLASE, Inc. (“BIOLASE” and, together with its consolidated subsidiaries, the “Company,” “we,” “our” or “us”) is a medic
device company that develops, manufactures, markets and sells laser systems in dentistry and medicine and also
markets, sells, and distributes dental imaging equipment, including cone beam digital x-rays and CAD/CAM intra-oral
scanners. Our products advance the practice of dentistry and medicine for patients and health care professionals. Our
proprietary dental laser systems allow dentists, periodontists, endodontists, oral surgeons, and other dental specialists
to perform a broad range of minimally invasive dental procedures, including cosmetic, restorative, and complex
surgical applications. Our laser systems are designed to provide clinically superior results for many types of dental
procedures compared to those achieved with drills, scalpels, and other conventional instruments. We have clearance
from the FDA to market and sell our laser systems in the United States and also have the necessary registration to
market and sell our laser systems in Canada, the European Union, and many other countries outside the U.S.
Additionally, our in-licensed imaging equipment and related products improve diagnoses, applications, and
procedures in dentistry and medicine.

We offer two categories of laser system products: Waterlase (all-tissue) systems and Diode (soft-tissue) systems. Our
flagship brand, the Waterlase, uses a patented combination of water and laser energy to perform most procedures
currently performed using drills, scalpels, and other traditional dental instruments for cutting soft and hard tissue. We
also offer our Diode laser systems to perform soft tissue, pain therapy, and cosmetic procedures, including teeth
whitening. We have approximately 230 issued and 85 pending U.S. and international patents, the majority of which
are related to Waterlase technology. From 1998 through December 31, 2016, we sold approximately 33,600 laser
systems in over 90 countries around the world. Contained in this total are over 11,800 Waterlase systems, including
approximately 7,800 Waterlase MD and iPlus systems. We were originally formed as Societe Endo Technic, SA
(“SET”) in 1984 in Marseilles, France, to develop and market various endodontic and laser products. In 1987, SET
merged into Pamplona Capital Corp., a public holding company incorporated in Delaware. In 1994, we changed our
name to BIOLASE Technology, Inc. and in 2012, we changed our name to BIOLASE, Inc., since 1998, we have been
the global leading innovator, manufacturer, and marketer of dental laser systems.

We currently operate in a single reportable business segment. We had net revenues of $51.8 million, $48.5 million,
and $47.7 million in 2016, 2015, and 2014, respectively, and we had net losses of $15.4 million, $20.3 million, and
$18.9 million for the same periods, respectively. We had assets of $41.9 million and $42.3 million as of December 31,
2016 and 2015, respectively.

Recent Developments
Leadership Changes

On March 1, 2017, we announced the appointment of a new Senior Vice President and Chief Financial Officer, with
significant leadership and technical experience in finance and business management from both public and private
companies, who will be joining our leadership team effective March 27, 2017.

Throughout 2016 and consistent with our goal to focus our energies on strengthening our leadership, and worldwide
competitiveness and increasing the amount of attention we pay to our professional customers and their patients, we
have made strategic personnel additions to our senior management team, including a Vice President and Managing
Director for Europe, the Middle East and Africa to lead our sales in that region, a Vice President of Clinical and
Dental Affairs and Chief Dental Officer to lead our educational, dental and clinical matters, and a Vice President of
Marketing to lead our marketing efforts. We have also added a new Vice President of Human Resources at our
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headquarters in Irvine, California to support our key initiatives. With a solid senior management team, we believe we
are better suited to achieve our goals of strengthening our worldwide market presence, sales, and competitiveness.
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Private Placement

On August 8, 2016, we completed a private placement with several institutional and individual investors, and certain
of our directors and officers, under which we sold an aggregate of 88,494 shares of our preferred stock and warrants to
purchase up to an aggregate of 2,035,398 unregistered shares of our common stock at an exercise price of $2.00 per
share. Each share of preferred stock was automatically upon receipt of stockholder approval convertible into 100
shares of our common stock, reflecting a conversion price equal to $1.13 per share, which was the closing price of our
common stock quoted on the NASDAQ Capital Market on July 29, 2016. On September 30, 2016, we held a meeting
of our stockholders and received requisite stockholder approval with respect to the issuance of 8,849,400 shares of
common stock upon automatic conversion of the preferred stock and the issuance of our common stock related to
exercise of the warrants by certain holders whose warrants were subject to a beneficial ownership limitation. Gross
proceeds from the sale were approximately $10.0 million, and net proceeds, after offering expenses of approximately
$0.5 million, were approximately $9.5 million. The warrants became exercisable on February 8, 2017, six months
after the closing of the private placement, and have a term of five years from the date of issuance. We are using the
proceeds of the sale for working capital and general corporate purposes. In connection with the registration rights
granted to these investors, we filed a registration statement on Form S-3 with the SEC, which was declared effective
on November 3, 2016.

New Product Offerings

In February 2017, we launched the fifth-generation Waterlase Express all-tissue laser system. Waterlase Express
represents the newest addition to the our Waterlase portfolio of Er,Cr:YSGG all-tissue lasers. Waterlase Express was
exhibited at the Chicago Dental Society’s Mid-Winter meeting in February 2017. Designed for easy and intuitive
operation, integrated learning, and portability, Waterlase Express is our next-generation Waterlase system. Waterlase
Express has regulatory clearance for commercial distribution from the FDA, and is available for sale to dentists in the
U.S. as well as select international markets in Europe, the Middle East and Asia.

In January 2017, we received FDA clearance and launched Epic Pro, a powerful and innovative dental diode laser
system, making it available for sale in the U.S., as well as in select countries in Europe, the Middle East and Asia. The
Epic Pro, which offers more power than most diode lasers in dentistry, is the first product to be introduced resulting
from our strategic development agreement with IPG Photonics Corporation’s medical laser division, IPG Medical
(“IPG”). The newest addition to the Epic family of dental soft-tissue lasers, Epic Pro features several new innovations,
such as a new super pulse technology for more precise, enhanced laser tissue cutting; real-time automatic power
control to enhance speed and consistency when performing surgery; and pre-initiated, bendable, disposable tips with
new smart tip technology to ensure tip performance and quality. In January 2017, the Epic Pro laser system received
clearance from the U.S. FDA for dental and surgical operations, intended for use in contact and non-contact
techniques for incision, excision, vaporization, ablation, hemostasis, or coagulation of intraoral and extra-oral soft
tissue (including marginal and interdental gingiva and epithelial lining of free gingiva).

In 2015, we launched several key updates to the Waterlase iPlus all-tissue laser system, including enabling the system
with integrated step-by-step laser protocols for addressing periodontal and peri-implant disease. The two protocols,
known as REPAIR Perio and REPAIR Implant, enable general dentists and dental specialists to address the growing
trend of periodontal disease (commonly referred to as “gum disease”) and peri-implantitis. These destructive
inflammatory processes affect soft and hard tissues surrounding permanent teeth or expensive dental implants and can
lead to significant oral healthcare complications if not addressed. Waterlase iPlus offers general dentists and dental
specialists a turnkey, step-by-step approach to managing these rising disease states. In addition, the Waterlase iPlus
remains one of the most versatile clinical instruments available, with pre-programmed settings for more than 50
FDA-cleared procedures in the dental office.

In 2015, we also launched the redesigned SureFire YSGG Delivery System for use with Waterlase iPlus and
Waterlase MD systems. The new SureFire design ensures greater uptime through enhanced precision, performance,

10
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and reliability of the fiber optics, which were redesigned to more efficiently deliver precise laser energy. The system is
further enhanced with a replaceable, disposable shield for better dependability. SureFire offers improved clinical
access and comfort with its minimally invasive flagship dental laser system and exclusive contra-angle hand-piece.
Industry Background

General

Dental procedures, including medical and cosmetic treatment, are performed on hard tissue, such as bone and teeth,
and soft tissue, such as gum and other oral tissue.

11
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The American Dental Association’s (“ADA”) last available Survey of Dental Services Rendered (the “ADA Study”),
published in 2007, estimated that more than 200 million hard tissue procedures are performed annually in the United
States. Hard tissue procedures include cavity preparation, root canals, and other procedures involving bone or teeth.
Moreover, iData Research, an international market research group that specializes in medical device market dynamics,
estimated that approximately 400 million hard tissue procedures are performed annually outside the United States.

The ADA also estimates that 46.5 million periodontal, implant, or soft tissue surgical procedures are performed
annually in the United States. Periodontal procedures are performed on the supporting structures to remove
periodontal and gum disease, which leads to tooth loss. Implant procedures include dental implant placement and
restoration, and the treatment of peri-mucositis and peri-implantitis to mitigate implant failure, which is estimated to
affect as many as 48% of all implants placed since 2000.

Furthermore, according to the ADA Study, over 90% of hard tissue procedures and 60% of periodontal, implants, and
soft tissue, procedures in the United States are performed by general dentists. The remainder are performed by dental
specialists, such as periodontists, pediatric dentists, implantologists, oral surgeons, prosthodontists, and

endodontists. According to ‘“Prevalence of Periodontitis in Adults in the United States” by Ede, Dye, Wei et al., recent
evidence indicates that 47% of dental patients aged 30 or older have moderate to severe periodontitis that would
benefit from intervention and Waterlase therapy. The ADA Health Policy Institute reported that in 2014, several key
indicators of demand for dental services showed positive growth, including per capita dental expenditures, overall
dental visits, and dentist earnings. The ADA Health Policy Institute also reported promising trends in patient access to
health insurance coverage and increased consumerism of oral healthcare. Overall, the demand for dental services has
continued to evolve positively due to population growth, aging demographics, and increased awareness of the benefits
of preventive dentistry in reducing the incidence of oral and systemic disease. Periodontitis and peri-implantitis are
two rapidly growing disease states requiring therapy in a dental practice.

According to “The Oral Health Atlas, 2 edition,” untreated tooth decay was the most prevalent of 291 oral disease
conditions studied by the FDI World Dental Federation in 2015, with periodontal disease and associated
complications being the 6% most prevalent oral disease state.

We believe there is a growing awareness among consumers globally of the value and importance of oral health and its
connections to overall systemic health and wellness. Studies indicate a link between periodontitis and other health
conditions such as heart disease, diabetes, and stroke. According to the 2013 Distribution of Dentists in the U.S. by
Region and State, there were 177,625 active private practitioners in the U.S. According to the World Health
Organization, there were 1.8 million dentists worldwide in 2012. As many developing nations continue to experience
fiscal growth, we believe those nations will also experience higher demand for improved dental care. Corresponding
growth resulting from dental practices competing for patients could create further demand for clinical solutions that
enable dentists to perform minimally invasive dental procedures with less trauma, less anesthesia, improved patient
acceptance, and clinically superior results. We believe our product offerings align with this trend.

Traditional Dental Instruments

Dentists and other specialists utilize a variety of instruments depending on the tissue involved and the type of
procedure. Most procedures require the use of multiple instruments to achieve desired results. Many of the
instruments available today are based on decades-old practices. Examples are as follows:

High-Speed Drills. Most dentists use conventional high-speed drills for hard tissue procedures, such as preparing
cavities for filling, gaining access for performing root canals, and shaving or contouring oral bone tissue. Potentially
adverse effects associated with drills include thermal heat transfer, vibration, pressure and noise. The cutting and
grinding action of high-speed drills can cause damage, such as microfractures, to the patient’s teeth. The trauma can
lead to longer recovery times and the need for future crowns and root canals. Additionally, this grinding action of
high-speed drills may weaken the tooth’s underlying structure, leading to fractures and broken cusps. Procedures

12
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involving high-speed drills typically require anesthesia and are often the source of patient anxiety and fear. Because
many dentists do not recommend anesthetizing more than one or two sections of the mouth in a single appointment,
patients may need to return several times to complete their treatment plan.

Cutting Instruments.  Soft tissue procedures are typically performed by oral surgeons or periodontists using scalpels,
scissors, and other surgical tools. Due to the pain, bleeding, post-operative swelling and discomfort associated with
these instruments, most soft tissue procedures require the use of local anesthetic which may result in numbness and
longer recovery time, and often require stitches. Bleeding can impair the practitioner’s visibility during the procedure,
thereby reducing efficiency and is a particular problem for patients with immune deficiencies or blood disorders and
for patients taking blood-thinning medications.

13



Edgar Filing: BIOLASE, INC - Form 10-K

Film Radiography Equipment. Dentists have traditionally relied on radiographic images produced by exposing
photographic film to X-ray radiation as part of the examination and diagnosis of patients. These X-ray images can
help reveal tooth decay, periodontal disease, bone loss, infections, hidden dental structures, abscesses or cysts,
developmental abnormalities, some types of tumors, and other issues that might not be detected during a visual
examination or upon probing with a handheld instrument. Due to the chemical development process required for film,
however, this process is time-consuming, inefficient, costly for dental offices, and not environmentally friendly.
Mistakes in the development process can require retakes which expose patients to additional radiation. Film X-rays
also restrict the ability of doctors to enhance or further manipulate images for easier and more accurate analysis and
treatment planning. Furthermore, one of the most critical limitations of film is that it is restricted to two-dimensional
images, which can potentially lead to misdiagnosis.

Alternative Dental Instruments

Alternative technologies have been developed over the years to address the problems associated with traditional
methods used in dentistry. However, most alternatives have addressed either hard or soft tissue applications but not
both, or have other limitations.

Electrosurge Systems. Electrosurge systems use an electrical current to heat a shaped tip that simultaneously cuts
and cauterizes soft tissue, resulting in less bleeding than occurs with scalpels. However, electrosurge systems are
generally less precise than lasers and can damage surrounding tissue. Electrosurge systems are also not suitable for
hard tissue procedures and due to the depth of penetration, generally require anesthesia and a lengthy healing process.
Electrosurge systems generally cannot be used in areas near metal fillings and dental implants. Finally, electrosurge
systems generally cannot be used to treat patients with implanted pacemakers and defibrillators.

Traditional Laser Systems. More recently, lasers have gained acceptance for use in general and cosmetic dentistry.
Most lasers used in dentistry have been adapted from other medical applications, such as dermatology, but are not
optimally designed to perform common dental procedures. Most dental lasers use thermal energy to cut tissue and are
used primarily for soft tissue procedures.

BIOLASE Products

Combining our laser systems with 3D CAD/CAM intraoral scanning and imaging solutions can provide dental
professionals with enhanced capabilities for early diagnosis and minimally invasive treatment. Our product offering
consists of the following:

Waterlase all-tissue laser systems.  Our all-tissue Waterlase dental laser systems currently consist of the Waterlase
Express, our flagship Waterlase iPlus, and the Waterlase MD Turbo. Each of these systems features proprietary laser
crystal technology that produces energy with specific absorption and tissue interaction characteristics specifically
designed for dental procedures. It is minimally invasive and can precisely cut hard tissue, such as bone and teeth, and
soft tissue, such as gums and skin, without the heat, vibration, bleeding, or pressure associated with traditional dental
treatments. By combining the laser light and water, our Waterlase systems may eliminate the need for anesthesia in
most cases and also result in faster healing times compared to traditional methods of treatment, both of which could
lead to improved patient-reported outcomes.

The Waterlase systems incorporate an ergonomic hand-piece and a user-friendly digital interface with clinical
applications to control the mix of laser energy, air, and water, as well as the pulse rate. Each system also has been
designed to be easily moved from operatory to operatory within a practice. We developed the Waterlase systems using
internally developed intellectual property, as well as intellectual property obtained through various acquisitions. The
Waterlase systems are FDA-cleared in the United States, CE mark-approved in Europe, and approved for sale in more
than 90 other countries for dental uses. In the United States, we also have regulatory clearance for dermatological,
aesthetic, and other general surgery uses.

14
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Diode soft-tissue laser systems. Our Diode soft tissue laser systems currently consist of the Epic Pro, Epic X, Epic
10 and iLase semiconductor diode lasers that perform soft tissue, hygiene, cosmetic procedures and teeth whitening
and provide temporary pain relief. Epic X, Epic 10, and iLase systems feature our proprietary 940nm wavelength and
patented pulse technology called ComfortPulse, which is designed for added patient comfort. iLase was the first
“personal” laser with no wires, footswitch, or cumbersome cables to manage. Epic 10 is a portable, powerful diode laser
that facilitates clinical versatility with surgical, pain therapy and whitening capabilities and provides an exceptional
laser with an attractive value proposition. In December 2014 we introduced the Epic X diode laser, an enhanced soft
tissue laser system featuring upgrades and improvements from our Epic 10. Epic Pro, released in 2016, is a soft-tissue
diode laser with Super Thermal Pulse and Automatic Power Control features for enhanced patient comfort and clinical
outcomes. The iLase, Epic X, Epic10, and Epic Pro are FDA-cleared in the United States, CE mark-approved in
Europe, and approved for sale in more than 90 other countries for dental uses. In the United States, we also have
regulatory clearance for dermatological, aesthetic, and other general surgery uses.

15
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Imaging systems. Our dental imaging systems include state-of-the-art extra-oral and intra-oral dental digital imaging
devices. Our imaging product line features 3Shape Trios intraoral scanner and digital impression systems for offering
high-speed digital 3-D picture taking, and the Galaxy BioMill CAD/CAM system which enables dental practitioners
to design, scan, mill and finish crowns, inlays and veneers inside the dental office during a single appointment. We
also sell the award-winning line of CEFLA NewTom VGi and VG3 3-D Cone Beam Computed Tomography devices
in North America. We distribute all of these products under the manufacturer’s FDA 510(k) clearances.

Related Accessories and Consumable Products

We also manufacture and sell consumable products and accessories for our laser systems. Our Waterlase and Diode
systems use disposable laser tips of differing sizes and shapes depending on the procedure being performed. We also
market flexible fibers and hand pieces that dental practitioners replace at some point after initially purchasing laser
systems. For our Epic systems, we sell teeth whitening gel kits.

BIOLASE Laser Solutions

Due to the limitations associated with traditional and alternative dental instruments, we believe there is a large market
opportunity for all-tissue dental laser systems that provide superior clinical outcomes, reduce the need to use
anesthesia, help reduce trauma, pain, and discomfort associated with dental procedures, and increase patient
acceptance for treatment protocols. We also believe there is a large market opportunity for digital radiography systems
that improve practice efficiency and accuracy of diagnosis, leading to superior treatment planning, increased practice
revenue, and healthier outcomes for patients.

Our Waterlase systems precisely cut hard tissue, bone, and soft tissue with minimal or no damage to surrounding
tissue and dental structures. Our Diode systems are designed to complement our Waterlase systems, and are used only
in soft tissue procedures, pain therapy, hygiene, and cosmetic applications, including teeth whitening. The Diode
systems, together with our Waterlase systems, offer practitioners a broad product line with a range of features and
price points.

Benefits to Dental Professionals

€xpanded range of procedures and revenue opportunities. Our laser systems allow general dentists to perform
surgical and cosmetic procedures that they are unable or unwilling to perform using conventional methods, and that
would typically be referred to a specialist. Our laser systems allow dentists to perform these procedures easily and
efficiently, increasing their range of skills, professional and patient satisfaction levels, patient retention rates, new
patient attraction rates, and revenues.

Additional procedures through increased information and efficiency. Our digital imaging systems allow dentists to
diagnose and discover cases that they might not be able to detect with film images or other two-dimensional images,
thereby giving them the ability to offer more treatment options for patients. Our laser systems can shorten and reduce
the number of patient visits, providing dental professionals with the ability to service more patients. For hard tissue
procedures, our Waterlase systems can reduce the need for anesthesia, which enables the dental practitioner to
perform multiple procedures in one visit. The Waterlase and Diode systems cut soft tissue more precisely and with
minimal bleeding when compared to traditional tools such as 