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CALCULATION OF REGISTRATION FEE

Title of Each Class of Securities to be Registered(1)
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Registered(1)

Proposed Maximum
Offering Price Per

Share
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Price(2)
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Registration Fee
Common Shares, Par Value $0.025 7,322,098 N/A $88,523,540 $6,312

(1) Represents the estimated maximum number of shares of common stock of Calix, Inc. (�Calix�) issuable in connection with the merger transaction described in
the proxy statement/prospectus, calculated as the product of (i) 25,032,814 shares, the maximum possible number of shares of common stock of Occam
Networks, Inc. (�Occam�) that may be cancelled and exchanged for Calix common stock pursuant to the merger agreement as of September 16, 2010 (assuming
the exercise of all outstanding Occam stock options and restricted stock units as of such date) and (ii) the exchange ratio of 0.2925 shares of Calix common
stock for each such share of Occam common stock.

(2) Estimated solely for the purpose of calculating the registration fee required by Section 6(b) of the Securities Act of 1933 and computed pursuant to
Rule 457(c) and 457(f)(1) and (f)(3) of the Securities Act of 1933. The proposed maximum aggregate offering price is equal to (i) the product of (a) $7.37, the
average of the high and low prices per share of Occam common stock as reported on the NASDAQ Global Market on November 1, 2010 and (b) 25,032,814,
the maximum possible number of shares of Occam common stock that may be cancelled and exchanged for Calix common stock pursuant to the merger
agreement (assuming the exercise of all outstanding Occam stock options and restricted stock units as of such date), less (ii) $95,968,299, the estimated
amount of cash that would be paid by Calix in exchange for such maximum possible number of shares of Occam common stock.
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The Registrant hereby amends this Registration Statement on such date or dates as may be necessary to delay its effective date until the Registrant shall file a
further amendment which specifically states that this Registration Statement shall thereafter become effective in accordance with Section 8(a) of the Securities Act
of 1933, as amended, or until the Registration Statement shall become effective on such dates as the Commission, acting pursuant to said Section 8(a), may
determine.
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Information contained herein is subject to completion or amendment. A registration statement relating to these securities has been filed with the
Securities and Exchange Commission. These securities may not be sold nor may offers to buy be accepted prior to the time the registration statement
becomes effective. This document shall not constitute an offer to sell or the solicitation of any offer to buy nor shall there be any sale of these securities in
any jurisdiction in which such offer, solicitation or sale would be unlawful prior to registration or qualification under the securities laws of any such
jurisdiction.

PRELIMINARY�SUBJECT TO COMPLETION�DATED NOVEMBER 2, 2010

The accompanying proxy statement/prospectus is dated [�], 2010, and is first being mailed to Occam stockholders on or about [�], 2010.

MERGER PROPOSED�YOUR VOTE IS VERY IMPORTANT

Dear Occam Networks, Inc. Stockholders:

The board of directors of Occam Networks, Inc. (�Occam�) has unanimously adopted and approved an Agreement and Plan of Merger and
Reorganization in which a direct, wholly owned subsidiary of Calix, Inc. (�Calix�) will merge with Occam, with Occam continuing as the interim
surviving entity. Immediately thereafter, Occam will merge with a second direct, wholly owned subsidiary of Calix, with such subsidiary
continuing as the final surviving entity. The first merger is referred to herein as the first-step merger, the second merger is referred to herein as
the second-step merger, and the first-step merger and second-step merger are collectively referred to herein as the merger transaction. We are
sending you the accompanying proxy statement/prospectus to notify you of the special meeting of Occam stockholders being held to vote on the
adoption of the merger agreement and related matters and to ask you to vote at the special meeting in favor of the adoption of the merger
agreement.

If the merger agreement is adopted by our stockholders and the merger transaction is completed, for each share of Occam common stock that
you hold as of the effective time of the first-step merger, which we refer to as the effective time, you will be entitled to receive (i) 0.2925 shares
of Calix common stock and (ii) $3.8337 in cash. We refer to this combination of cash and stock together as the merger consideration.

Calix�s common stock trades on the New York Stock Exchange under the symbol �CALX,� and Occam�s common stock trades on the NASDAQ
Global Market under the symbol �OCNW.�

For a discussion of risk factors that you should consider in evaluating the merger transaction and the other matters on which you are
being asked to vote, see �Risk Factors� beginning on page 26 of the enclosed proxy statement/prospectus. The market price of Calix
common stock will continue to fluctuate following the date of the stockholder vote on the merger proposal at the special meeting.
Consequently, at the time of the stockholder vote, the value of the stock consideration will not yet be determined.

We cannot complete the merger transaction without the approval of holders of a majority of the outstanding shares of our common
stock entitled to vote at the special meeting. A failure to vote on the proposal to adopt the merger agreement has the same effect as a
vote by you AGAINST the adoption of the merger agreement. Therefore, your vote is very important, regardless of the number of
shares of common stock you own, and we urge you to take the time to vote by following the instructions on your proxy card regardless
of whether you plan to attend the special meeting.

You will also have an opportunity to vote to approve the adjournment of the special meeting, if necessary or appropriate, to solicit additional
proxies if there are an insufficient number of votes at the time of such adjournment to adopt the merger agreement, referred to as the
adjournment proposal.

The special meeting will be held at [�] a.m. (local time) on [�], 2010, at Occam�s offices at 3185 Laurelview Court, Fremont, California 94538.

The Occam board of directors unanimously recommends that you vote �FOR� the adoption of the merger agreement and �FOR� the
adjournment proposal.
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Sincerely,

Robert L. Howard-Anderson

President and Chief Executive Officer

Occam Networks, Inc.
Neither the U.S. Securities and Exchange Commission nor any state securities commission has approved or disapproved of the securities
to be issued under the accompanying proxy statement/prospectus or determined that the accompanying proxy statement/prospectus is
accurate or complete. Any representation to the contrary is a criminal offense.
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ADDITIONAL INFORMATION

The accompanying proxy statement/prospectus incorporates important business and financial information about Calix and Occam from other
documents that are not included in or delivered with the proxy statement/prospectus. This information is available to you without charge upon
your request. You can obtain documents in this proxy statement/prospectus or filed as exhibits to the registration statement of which this proxy
statement/prospectus is a part, without charge, by requesting them in writing or by telephone from the appropriate company at the following
addresses:

Calix, Inc. Occam Networks, Inc.
1035 N. McDowell Boulevard 6868 Cortona Drive
Petaluma, California 94954 Santa Barbara, California
Attn: Investor Relations Attn: Investor Relations
Tel: (415) 445-3232 Tel: (805) 692-2957

In addition, if you have questions about the merger transaction or the proxy statement/prospectus, would like additional copies of the proxy
statement/prospectus or need to obtain proxy cards or other information related to the proxy solicitation, you may contact Innisfree M&A
Incorporated, Occam�s proxy solicitor, at the address and telephone number listed below. You will not be charged for any of such documents that
you request.

Innisfree M&A Incorporated

501 Madison Avenue, 20th Floor

New York, New York 10022

Stockholders May Call Toll-Free: (888) 750-5834

Banks & Brokers May Call Collect: (212) 750-5833

To obtain timely delivery of the documents in advance of the special meeting of stockholders, you must request the information no later
than [�], 2010 (which is five business days prior to the date of the special meeting).

For more information, see �Where You Can Find More Information� beginning on page 281.
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NOTICE OF SPECIAL MEETING OF STOCKHOLDERS

TO BE HELD ON [�], 2010

To the Stockholders of Occam Networks, Inc.:

A special meeting of the stockholders of Occam Networks, Inc., a Delaware corporation (�Occam�), will be held on [�], 2010, starting at [�] a.m.,
local time, at Occam�s offices at 3185 Laurelview Court, Fremont, California 94538, for the following purposes:

1. to consider and vote upon the proposal to adopt the Agreement and Plan of Merger and Reorganization, dated as of September 16,
2010 (as it may be amended from time to time prior to the date hereof, the �merger agreement�), by and among Calix, Inc., Ocean Sub
I, Inc., Ocean Sub II, LLC and Occam, a copy of which is attached as Annex A to the proxy statement/prospectus accompanying this
notice, which proposal is referred to as the merger proposal; and

2. to consider and vote upon any proposal to adjourn the special meeting to a later date or time, if necessary or appropriate, to solicit
additional proxies if there are an insufficient number of votes at the time of such adjournment to adopt the merger agreement, which
proposal is referred to as the adjournment proposal.

Occam�s board of directors has designated the close of business on [�], 2010 as the �record date� that will determine the stockholders who are
entitled to receive notice of, and to vote at, the special meeting or at any adjournment or postponement of the special meeting. Only stockholders
of record at the close of business on the record date are entitled to notice of, and to vote at, the special meeting and at any adjournment or
postponement thereof. The list of stockholders entitled to vote at the special meeting will be available for inspection at 6868 Cortona Drive,
Santa Barbara, California 93117, beginning 10 days prior to the date of the special meeting and continuing through the special meeting. The list
will also be available for inspection at the special meeting.

At a meeting duly called and held, Occam�s board of directors has (i) unanimously determined that the merger agreement and the transactions
contemplated thereby are fair to, advisable and in the best interests of Occam�s stockholders, (ii) unanimously approved and adopted the merger
agreement and the transactions contemplated thereby and (iii) unanimously resolved to recommend adoption of the merger agreement and the
other transactions contemplated thereby by the stockholders of Occam.

THE BOARD OF DIRECTORS OF OCCAM UNANIMOUSLY RECOMMENDS THAT YOU VOTE �FOR� THE MERGER
PROPOSAL AND �FOR� THE ADJOURNMENT PROPOSAL.

Your vote is very important. The affirmative vote of the holders of a majority of the outstanding shares of Occam entitled to vote at the special
meeting is required to adopt the merger agreement. Accordingly, a failure to vote, or an abstention from voting, will have the same effect as a
vote AGAINST the adoption of the merger agreement.

Whether or not you plan to attend the special meeting in person, we urge you to submit your proxy as promptly as possible (1) through the
Internet, (2) by telephone or (3) by marking, signing and dating the enclosed proxy card and returning it in the pre-addressed postage-paid
envelope provided. You may revoke your proxy at any time before it is voted at the special meeting. If you attend the special meeting and wish
to vote in person, then you may revoke your proxy and vote in person. If your shares are held in �street name� by your bank, broker or other
nominee, only that bank, broker or other nominee can vote your shares and a vote cannot be cast unless you provide such bank, broker or other
nominee with instructions or obtain a legal proxy from them. You should follow the directions provided by your bank, broker or other nominee
regarding how to instruct them to vote your shares.
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Please review the proxy statement/prospectus accompanying this notice for more complete information regarding the merger transaction, the
merger agreement and the other matters to be considered at the special meeting. We urge you to read the accompanying proxy
statement/prospectus and its annexes carefully and in their entirety.

By Order of the Board of Directors of
Occam Networks, Inc.

Robert L. Howard-Anderson
President and Chief Executive Officer

[�], 2010
Important Notice Regarding the Availability of Proxy Materials for Occam�s Special Meeting of Stockholders to Be Held on [�], 2010: The
accompanying proxy statement/prospectus is available at [�] under the �Investor Info� tab.
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QUESTIONS AND ANSWERS ABOUT THE MERGER TRANSACTION AND

THE SPECIAL MEETING

Set forth below are commonly asked questions and answers about the merger transaction, the merger agreement and the special meeting of
Occam stockholders called in connection with the merger transaction. These questions and answers do not address all questions that may be
important to you as an Occam stockholder. For a more complete description of the legal and other terms of the merger transaction, please read
carefully this entire proxy statement/prospectus, including the annexes. See �Where You Can Find More Information� beginning on page 281.

All references in this proxy statement/prospectus to �Calix� refer to Calix, Inc., a Delaware corporation; all references in this proxy
statement/prospectus to �Occam� refer to Occam Networks, Inc., a Delaware corporation; all references in this proxy statement/prospectus to
�Ocean Sub I� refer to Ocean Sub I, Inc., a Delaware corporation and a direct, wholly owned subsidiary of Calix; all references to �Ocean Sub
II� refer to Ocean Sub II, LLC, a Delaware limited liability company and a direct, wholly owned subsidiary of Calix; all references to the
�merger agreement� refer to the Agreement and Plan of Merger and Reorganization, dated as of September 16, 2010, by and among Calix,
Ocean Sub I, Ocean Sub II and Occam, as it may be amended from time to time, and all references to the �merger transaction� refer to the
first-step merger and the second-step merger contemplated by the merger agreement taken together. Throughout this proxy
statement/prospectus, we refer to Calix�s registered shares, par value $0.025 per share, as Calix common shares or Calix shares or Calix
common stock; and Occam common stock, $0.001 par value per share, as Occam common stock or Occam shares.

Questions About the Merger Transaction

Q: Why am I receiving this document?

A: Calix has agreed to acquire Occam pursuant to the terms of the merger agreement that is described in this proxy statement/prospectus. A
copy of the merger agreement is attached to this proxy statement/prospectus as Annex A.

In order to complete the merger transaction, Occam stockholders must adopt the merger agreement. Occam is holding a special meeting of
stockholders to obtain this stockholder approval.

This proxy statement/prospectus contains important information about the merger transaction and the special meeting of the stockholders of
Occam, and you should read it carefully and in its entirety. The enclosed voting materials allow you to vote your shares without attending the
special meeting in person.

Your vote is very important. We encourage you to vote as soon as possible. For more information on how to vote your shares, please see
the section entitled �The Special Meeting of Occam Stockholders� beginning on page 68.

Q: What vote is required to adopt the merger agreement?

A: The affirmative vote of holders of a majority of the issued and outstanding shares of Occam common stock is the only vote of the holders
of any Occam common stock necessary to adopt the merger agreement and thereby approve the merger transaction. Because the vote
required to adopt the merger agreement is based upon the total number of outstanding shares of Occam common stock entitled to
vote, the failure to submit a proxy card (or the failure to submit a proxy by telephone or over the Internet or to vote in person at
the special meeting), the failure to instruct your bank, broker or other nominee how to vote, or the abstention from voting by a
stockholder will have the same effect as a vote AGAINST the merger agreement.

1
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Q: What will happen in the merger transaction?

A: As the first step in the transaction, a direct, wholly owned subsidiary of Calix will merge with Occam, with Occam continuing as the
surviving entity. Immediately thereafter, Occam will merge with a second direct, wholly owned subsidiary of Calix, with such second
subsidiary continuing as the surviving company. The first-step merger is referred to herein as the first-step merger, the second merger is
referred to herein as the second-step merger, the first-step merger and the second-step merger are collectively referred to herein as the
merger transaction and the effective time of the first-step merger is referred to herein as the effective time. For more information, please
see the sections titled �Proposal One�The Merger� and �The Merger Agreement� beginning on pages 72 and 116, respectively.

Q: What will I receive for my shares of Occam common stock in the merger transaction?

A: If the merger transaction is completed, each share of Occam common stock, other than dissenting shares, if any, and shares owned by
Calix, Occam or any of their respective subsidiaries (which will be cancelled), will be converted into the right to receive, (i) 0.2925 shares
of Calix common stock and (ii) $3.8337 in cash.

For further information, please see the section titled �The Merger Agreement�Merger Consideration� beginning on page 116.

Q: Is the merger transaction taxable to the Occam stockholders for U.S. federal income tax purposes?

A: The merger transaction has been structured to qualify as a reorganization within the meaning of Section 368(a) of the Internal Revenue
Code of 1986, as amended, or the Code, and the consummation of the merger transaction is conditioned on the receipt by Occam of an
opinion from its counsel to the effect that the merger transaction will so qualify. Assuming the merger transaction qualifies as a
reorganization, for U.S. federal income tax purposes, U.S. stockholders of Occam will recognize gain (but not loss) with respect to their
Occam common stock in an amount equal to the lesser of (i) any gain realized with respect to that stock or (ii) the amount of cash received
with respect to that stock (other than any cash received instead of a fractional share of Calix common stock); and will recognize gain (or
loss) to the extent any cash received instead of a fractional share of Calix common stock exceeds (or is less than) the basis of the fractional
share.

The tax consequences of the merger transaction to each stockholder will depend on such stockholder�s own situation. Occam stockholders are
urged to read the discussion in the section titled �Proposal One�The Merger�Material U.S. Federal Income Tax Consequences of the Merger
Transaction� beginning on page 112 of this proxy statement/prospectus and to consult their tax advisors as to the U.S. federal income tax
consequences of the merger transaction, as well as the effects of state, local and non-U.S. tax laws.

Q: What conditions must be satisfied to consummate the merger transaction?

A: In addition to the Occam stockholder approval described above, the consummation of the first-step merger is subject to a number of
conditions. These conditions include:

� the adoption of the merger agreement by the required vote of the Occam stockholders;

� expiration or termination of the applicable waiting period under the Hart-Scott-Rodino Act, or the HSR Act, and any other applicable
antitrust laws in the United States and the receipt of any required clearances, consents, approvals, orders and authorizations required
by any antitrust laws in the United States;
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� the absence of any temporary restraining order, preliminary or permanent injunction, or any other order, decree or law, in each case,
issued, enacted or adopted by any governmental authority of a competent jurisdiction in the United States making consummation of
the merger illegal;
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� the declaration of the effectiveness of the registration statement on Form S-4 (of which this proxy statement/prospectus forms a part)
under the Securities Act of 1933, as amended, and the absence of any stop order or proceeding seeking a stop order affecting such
registration statement;

� the representations and warranties of each party to the merger agreement remaining true at signing and the effective time, subject, in
certain instances, to materiality qualifiers described in further detail in this proxy statement/prospectus;

� the performance or compliance by each party to the merger agreement in all material respects with its obligations and covenants
under the merger agreement;

� the absence of any continuing material adverse effect concerning the business, assets, liabilities, operations or financial condition of
the parties since the date of the agreement;

� the receipt of a written opinion from Wilson Sonsini Goodrich & Rosati, P.C. to the effect that, for U.S. federal income tax
purposes, the merger transaction will qualify as a �reorganization� within the meaning of Section 368(a) of the Code;

� the absence of any proceeding (pending or threatened) by a governmental authority or competent jurisdiction that (i) challenges or
seeks to prohibit the merger transaction, (ii) would limit Calix�s ability to exercise ownership rights with respect to Occam,
(iii) would materially and adversely affect Calix�s ability to own the assets or operate the business of Occam or (iv) seeks to compel
any party to dispose of or hold separate any material assets as a result of the merger transaction; and

� the Calix common shares deliverable to Occam stockholders in connection with the merger transaction shall have been authorized for
listing on the New York Stock Exchange, upon official notice of issuance.

For additional information, please see the section titled �The Merger Agreement�Conditions to the Merger� beginning on page 126.

Q: Am I entitled to appraisal rights in connection with the merger transaction?

A: Under the Delaware General Corporation Law, referred to as the DGCL, Occam stockholders who do not vote for the adoption of the
merger agreement have the right to seek appraisal of the fair value of their shares as determined by the Delaware Court of Chancery if the
first-step merger is completed, but only if they comply with all requirements of the DGCL, which are summarized in this proxy
statement/prospectus. This appraisal amount could be more than, the same as, or less than the amount an Occam stockholder would be
entitled to receive under the merger agreement. Any Occam stockholder intending to exercise appraisal rights, among other things, must
submit a written demand for appraisal to Occam prior to the vote on the adoption of the merger agreement and must not vote or otherwise
submit a proxy in favor of adoption of the merger agreement. Failure to follow exactly the procedures specified under the DGCL will
result in the loss of appraisal rights. Because of the complexity of the DGCL relating to appraisal rights, if you are considering exercising
your appraisal right, we encourage you to seek the advice of your own legal counsel.

For additional information, please see the section titled �Proposal One�The Merger�Appraisal Rights� beginning on page 109.

Q: How do I exchange my Occam shares for merger consideration?
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A: As soon as reasonably practicable after the effective time, instructions for exchanging your Occam certificates and book-entry shares for
the merger consideration will be mailed to you. You should read these instructions carefully. Assuming the merger transaction closes and
provided that you complete and submit any documentation in accordance with the instructions and include your certificates, if any,
representing your Occam shares, you will not need to take any further action in order to receive the merger consideration, which the
exchange agent will forward to you promptly after determining the proper allocation of cash and Calix common shares to be paid or issued
to Occam stockholders as of the effective time. Any Calix common shares you receive in the merger transaction will be issued in
book-entry form.
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Q: How will I receive the merger consideration to which I am entitled?

A: After receiving the proper documentation from you, the exchange agent will forward to you the cash and Calix common shares to which
you are entitled. More information on the documentation you are required to deliver to the exchange agent may be found under the section
titled �Proposal One�The Merger�Manner and Procedure for Exchanging Shares of Occam Common Stock� beginning on page 108. Occam
stockholders will not receive any fractional Calix common shares in the merger transaction and will instead receive cash in lieu of any
such fractional Calix common shares.

Q: Are there any risks in the merger transaction that I should consider?

A: Yes. There are risks associated with all business combinations, including the merger transaction. These risks are discussed in more detail
in the section titled �Risk Factors� beginning on page 26.

Questions About the Special Meeting of Occam Stockholders

Q: When and where will the special meeting be held?

A: The special meeting is scheduled to be held at Occam�s offices at 3185 Laurelview Court, Fremont, California 94538 on [�],[�] at [�], local
time.

Q: On what am I being asked to vote?

A: Occam stockholders are being asked to vote on the following:

� to adopt the merger agreement; and

� to approve the adjournment proposal.

Q: How does the Board of Directors of Occam recommend that I vote regarding the merger agreement?

A: After careful consideration, the board of directors of Occam, which we refer to in this proxy statement/prospectus as the Occam board,
unanimously recommends that Occam stockholders vote �FOR� the adoption of the merger agreement and �FOR� the adjournment proposal.
For a description of the reasons underlying the recommendation of the Occam board, please see the section entitled �Proposal One�The
Merger�Occam�s Reasons for the Merger; Recommendation of the Occam Board of Directors� beginning on page 68 of this proxy statement/
prospectus.

Q: Are there any other matters to be addressed at the special meeting?
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A: We know of no other matters to be brought before the special meeting, but if other matters are brought before the special meeting or at any
adjournment or postponement of the special meeting, the officers named in your proxy intend to take such action as in their judgment is in
the best interest of Occam and its stockholders.

Q. Who is entitled to vote at the special meeting?

A: All holders of issued and outstanding shares of Occam common stock who hold shares at the close of business on the �record date� ([�], 2010)
are entitled to receive notice of and to vote at the special meeting and any adjournment or postponement thereof provided that such shares
remain outstanding on the date of the special meeting.
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Q: How do I vote my shares at the special meeting?

A: If you are a registered stockholder, you may vote in person at the special meeting. However, to ensure that your shares are represented at
the special meeting, you are recommended to vote promptly by proxy by taking any of the following steps, even if you plan to attend the
special meeting in person:

� By Internet: Go to the website specified on your proxy card and follow the instructions.

� By Telephone: Call the toll-free number specified on your proxy card from a touch-tone telephone in the United States or Canada
and follow the instructions on your proxy card and the voice prompts on the telephone.

� By Mail: Mark your vote, sign and date your proxy card and return it in the pre-addressed postage-paid envelope provided. If you
received more than one proxy card (which means that you have shares in more than one account), you must mark, sign, date and
return each proxy card or use an alternative voting method. Any proxy card mailed must actually be received prior to the special
meeting.

If you are not a registered stockholder, but instead hold your shares in �street name� through a bank, broker or other nominee, please follow the
instructions provided to you by your bank, broker or other nominee to vote by proxy and ensure your shares are represented at the special
meeting. If you want to vote in person at the special meeting, you must provide a proxy executed in your favor from your bank, broker or other
nominee. For more information on how to vote your shares, please see the section titled �The Special Meeting of Occam Stockholders�Voting of
Proxies by Holders of Record� beginning on page 69.

Q: What happens if I do not vote or submit a proxy, or do not instruct my bank, broker or other nominee to vote, or abstain from
voting?

A: If you fail to submit a proxy or attend the meeting in person, it will be more difficult for us to obtain the necessary quorum to hold the
special meeting. In addition, your failure to submit a proxy or to vote in person, your failure to instruct your bank, broker or other nominee
how to vote, or your abstention from voting, will have the same effect as a vote AGAINST the adoption of the merger agreement.

Q: What constitutes a quorum for the special meeting?

A: A majority of the shares of Occam common stock issued and outstanding and entitled to vote at the special meeting being present
constitutes a quorum for the purpose of considering the proposals to be voted upon at the special meeting.

Q: What should I do if I want to change my vote?

A: If you submit your proxy through the Internet, by telephone or by mail, you may revoke your proxy at any time before the vote is taken at
the special meeting in any one of the following ways:

� through the Internet or by telephone before the deadlines for voting described above;

Edgar Filing: CALIX, INC - Form S-4

Table of Contents 21



� by submitting a later-dated proxy by mail that is actually received by the Occam Corporate Secretary prior to the special meeting;

� by sending written notice of revocation to the Occam Corporate Secretary that is actually received by the Occam Corporate Secretary
prior to the special meeting; or

� by voting in person at the special meeting.
Your attendance at the special meeting does not automatically revoke your proxy. If you are not a registered stockholder, but instead hold your
shares in �street name� through a bank, broker or other nominee, the above-described options for revoking your proxy do not apply. Instead, you
will need to follow the instructions provided to you by your bank, broker or other nominee in order to revoke your proxy and submit new voting
instructions.
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Q: What happens if I sell my shares after the record date but before the special meeting?

A: The record date of the special meeting is earlier than the date of the special meeting and the date that the merger transaction is expected to
be completed. If you transfer your shares of Occam after the record date but before the date of the special meeting, you will retain your
right to vote at the special meeting (provided that such shares remain outstanding on the date of the special meeting), but you will not have
the right to receive the merger consideration to be received by Occam stockholders in the merger transaction. In order to receive the
merger consideration, you must hold your shares through completion of the merger transaction.

Q: Who may attend the special meeting?

A: Occam stockholders as of the record date (or their authorized representatives) and invited guests of Occam may attend the special meeting.
Verification of share ownership will be required at the meeting. If you own your shares in your own name or hold them through a broker
(and can provide documentation showing ownership such as a letter from your broker or a recent account statement) at the close of
business on the record date ([�], 2010), you will be permitted to attend the special meeting. Stockholders may call the Occam corporate
office at (805) 692-2900 to obtain directions to Occam�s offices at 3185 Laurelview Court, Fremont, California 94538.

Q: Will a proxy solicitor be used?

A: Yes. Occam has retained Innisfree M&A Incorporated to assist in the distribution and solicitation of proxies for the special meeting and
will pay Innisfree M&A Incorporated a fee of approximately $75,000 plus reimbursement of out-of-pocket expenses. In addition, Occam�s
directors, officers and employees may solicit proxies in person or by telephone, e-mail, facsimile transmission or other means of
communication, but no additional compensation will be paid to them.

Q: Whom should I call with questions?

A: Occam stockholders should call Innisfree M&A Incorporated, Occam�s proxy solicitor, toll-free at (888) 750-5834, and banks & brokers
should call collect at (212) 750-5833 with any questions about the merger transaction and the other matters to be voted on at the special
meeting, or to obtain additional copies of this proxy statement/prospectus or additional proxy cards.
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SUMMARY

This summary highlights selected information from this proxy statement/prospectus. It may not contain all of the information that is important to
you. You are urged to carefully read the entire proxy statement/prospectus and the other documents referred to in this proxy
statement/prospectus because the information in this section does not provide all the information that might be important to you with respect to
the merger agreement, the merger transaction and the other matters being considered at the special meeting. For additional information, see
�Where You Can Find More Information� beginning on page 281. Each item in this summary refers to the page of this proxy
statement/prospectus on which that subject is discussed in more detail.

Information about the Companies (page 134)

Calix, Inc.

Calix Inc., or Calix, is a leading provider in North America of broadband communications access systems and software for copper- and fiber-
based network architectures that enable communications service providers, or CSPs, to connect to their residential and business subscribers.
Calix develops and sells carrier-class hardware and software products, which is referred to as the Unified Access portfolio, designed to enhance
and transform CSP access networks to meet the changing demands of subscribers rapidly and cost-effectively. The Unified Access portfolio
consists of Calix�s two core platforms, the C-Series multiservice, multiprotocol access platform, or C-Series platform, and the E-Series Ethernet
service access platforms and nodes, or E-Series platforms and nodes, along with complementary P-Series optical network terminals, or ONTs,
and the Calix Management System, or CMS, network management software. Calix also offers installation, training, post-sales software support
and extended warranty services. Calix�s principal executive offices are located at 1035 N. McDowell Blvd, Petaluma, California 94954 and its
telephone number is (707) 766-3000.

Ocean Sub I, Inc.

Ocean Sub I, Inc., or Ocean Sub I, is a direct, wholly owned subsidiary of Calix. Ocean Sub I has not carried on any activities to date, other than
activities incidental to its formation or undertaken in connection with the transactions contemplated by the merger transaction. Ocean Sub I�s
principal executive offices are located at 1035 N. McDowell Blvd, Petaluma, California 94954 and its telephone number is (707) 766-3000.

Ocean Sub II, LLC

Ocean Sub II, LLC, or Ocean Sub II, is a direct, wholly owned subsidiary of Calix. Ocean Sub II has not carried on any activities to date, other
than activities incidental to its formation or undertaken in connection with the transactions contemplated by the merger transaction. Ocean Sub
II�s principal executive offices are located at 1035 N. McDowell Blvd, Petaluma, California 94954 and its telephone number is (707) 766-3000.

Occam Networks, Inc.

Occam Networks, Inc., or Occam, develops, markets and supports innovative broadband access products designed to enable telecom service
providers to offer bundled voice, video and high speed internet, or Triple Play, services over both copper and fiber optic networks. Occam�s core
product line is the Broadband Loop Carrier, or BLC, an integrated hardware and software platform that uses Internet Protocol, or IP, and
Ethernet technologies to increase the capacity of local access networks, enabling the delivery of advanced Triple Play services. Occam also
offers a family of ONTs for fiber optic networks, remote terminal cabinets and professional services. Occam�s principal executive offices are
located at 6868 Cortona Drive, Santa Barbara, California 93117, and its telephone number is (805) 692-2900.
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The Merger (page 72)

Calix and Occam agreed to the acquisition of Occam by Calix upon the terms and subject to the conditions in the merger agreement that is
described in this proxy statement/prospectus. As the first step in the transaction, Ocean Sub I will merge with Occam, with Occam continuing as
the surviving entity. Immediately thereafter, Occam will merge with Ocean Sub II, with Ocean Sub II continuing as the surviving corporation.
The first merger is referred to as the first-step merger, the second merger is referred to as the second-step merger, the first-step merger and
second-step merger are collectively referred to as the merger transaction and the effective time of the first-step merger is referred to as the
effective time. For more information, please see the sections titled �Proposal One�The Merger� and �The Merger Agreement� beginning on pages 72
and 116, respectively.

Merger Consideration (page 116)

At the effective time, each share of Occam common stock, other than shares owned by Calix, Occam or any of their respective subsidiaries
(which will be cancelled), will be converted into the right to receive (i) 0.2925 shares of Calix common stock and (ii) $3.8337 in cash.

Treatment of Occam Options and Other Equity Awards (page 116)

Stock Options and Restricted Stock Units. Immediately prior to the effective time, (a) each outstanding Occam stock option or restricted stock
unit as of immediately prior to the effective time which was or shall become vested as of the effective time with a per share exercise price that is
less than (i) $3.8337 plus (ii) 0.2925 multiplied by the average volume weighted average trading price of Calix common stock during the five
consecutive trading days ending on the trading day that is one day before the effective time, such amount being referred to as the cash-out
consideration, (b) certain additional Occam options or restricted stock units that may be included, depending on the number of shares of Calix
common stock issuable pursuant to the merger agreement and (c) unless determined otherwise by Calix, any Occam options or restricted stock
units held by persons who are not Occam employees or consultants immediately prior to the effective time will be automatically cancelled and
extinguished and the vested portion thereof will be automatically converted into the right to receive the cash-out consideration for the aggregate
number of shares of Occam common stock that were issuable upon the exercise of such stock options or restricted stock units, less any
applicable per share exercise price. If additional equity awards are cancelled in accordance with (b) above, equity awards with the highest
exercise price will be cashed out first, and for these purposes a restricted stock unit is treated as having a $0 exercise price.

Unvested portions of each outstanding Occam stock option or restricted stock unit held by employees who continue to be employed by Calix or
its subsidiaries after the effective time that are not cancelled as described above will be, at the effective time, automatically converted into
options or restricted stock units, as the case may be, for Calix common stock, subject to adjustments in accordance with the compensatory award
exchange ratio, and will otherwise be subject to the terms and conditions of such award prior to the effective time, including vesting and
exercisability.

Restricted Stock. Immediately prior to the effective time, the restrictions on each restricted stock award held by a non-employee director shall
lapse and the underlying Occam common stock shall be treated in the merger in the same manner as other shares of Occam common stock.

Risk Factors (page 26)

There are risks associated with the merger transaction, which are described in the section titled �Risk Factors� beginning on page 26. You should
carefully read and consider these risks, which include, without limitation, the following:

� because the market price of Calix common shares will fluctuate, you cannot be assured of the market value of Calix common shares
that you will receive in the merger transaction;
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� the merger transaction is subject to the adoption of the merger agreement by Occam stockholders;

� future results of the combined company may differ materially from the unaudited pro forma combined financial statements presented
in this proxy statement/prospectus and the financial forecasts provided to Calix�s and Occam�s financial advisors in connection with
discussions concerning the merger transaction;

� the pendency of the merger transaction could materially adversely affect the future business and operations of Calix and Occam or
result in a loss of Occam employees;

� directors and executive officers of Occam have interests in the merger transaction that are different from, or in addition to, the
interests of Occam stockholders generally;

� the merger transaction is subject to the receipt of certain regulatory approvals, which may impose conditions on, jeopardize or delay
completion of the merger transaction or reduce the anticipated benefits of the merger transaction;

� the failure to complete the merger transaction could negatively impact the stock prices and the future business and financial results of
Calix and Occam; and

� the Calix common shares to be received by Occam stockholders as a result of the merger transaction will have different rights from
shares of Occam common stock.

Special Meeting of Occam Stockholders (page 68)

Date, Time and Place. The special meeting of Occam stockholders will be held on [�], 2010 at [�] a.m., local time, at Occam�s offices at 3185
Laurelview Court, Fremont, California 94538.

Purpose. At the special meeting, Occam stockholders will be asked to consider and vote upon:

� adoption of the merger agreement; and

� approval of the adjournment proposal.
Record Date and Quorum. Only holders of record of Occam common stock at the close of business on [�], 2010, the record date, are entitled to
notice of and to vote at the special meeting and any adjournment or postponement thereof. You will have one vote for each share of Occam
common stock that you owned on the record date. As of the record date, there were [�] shares of Occam common stock outstanding and entitled
to vote at the special meeting. A majority of the shares of Occam common stock issued and outstanding and entitled to vote at the special
meeting being present constitutes a quorum for the purpose of considering the proposals to be voted upon at the special meeting.

Vote Required. Occam cannot complete the merger transaction unless the merger agreement is adopted by the affirmative vote of the holders of
a majority of the outstanding shares of Occam common stock entitled to vote at the special meeting. The adjournment proposal must be
approved by the affirmative vote of the holders of a majority of the votes cast at the special meeting on such proposal.

Occam�s Reasons for the Merger; Recommendation of the Occam Board of Directors (page 89)
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At a meeting duly called and held, the Occam board has (i) unanimously determined that the merger agreement and the transactions
contemplated thereby are fair to, advisable and in the best interests of the Company�s stockholders, (ii) unanimously approved and adopted the
merger agreement and the transactions contemplated thereby and (iii) unanimously resolved to recommend adoption of the merger agreement
and the other transactions contemplated thereby by the stockholders of Occam.
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In determining whether to adopt the merger agreement and approve the transactions contemplated thereby, the Occam board considered the
factors described under �Proposal One�The Merger�Occam�s Reasons for the Merger; Recommendation of the Occam Board of Directors� beginning
on page 89.

Opinion of Occam�s Financial Advisor (page 94)

Occam retained Jefferies & Company, Inc., which we refer to in this proxy statement/prospectus as Jefferies, to act as its financial advisor in
connection with the merger transaction and to render to the Occam board an opinion as to the fairness of the consideration to be received by the
holders of Occam common stock pursuant to the merger agreement. At the meeting of the Occam board on September 15, 2010, Jefferies
rendered its opinion to the Occam board to the effect that, as of that date, and based upon and subject to the various considerations set forth in its
opinion, the consideration to be received by holders of Occam common stock pursuant to the merger agreement was fair, from a financial point
of view, to such holders.

Jefferies� opinion sets forth, among other things, the assumptions made, procedures followed, matters considered and limitations on the scope of
the review undertaken by Jefferies in rendering its opinion. Jefferies� opinion was directed to the Occam board and addresses only the fairness,
from a financial point of view and as of the date of the opinion, of the consideration to be received by holders of Occam common stock. It does
not address any other aspects of the merger transaction and does not constitute a recommendation as to how any holder of Occam common stock
should vote on the merger transaction or any matter related thereto.

The full text of the written opinion of Jefferies is attached to this proxy statement/prospectus as Annex B. Occam encourages its stockholders to
read Jefferies� opinion carefully and in its entirety.

Interests of Certain Persons in the Merger (page 105)

Occam�s executive officers and directors have financial interests in the merger transaction that are different from, or in addition to, their interests
as Occam stockholders generally. The independent members of the Occam board were aware of and considered these interests, among other
matters, in evaluating the merger agreement, and in recommending that the Occam stockholders adopt the merger agreement.

Each of Occam�s executive officers are parties to change in control severance agreements with Occam, which provide severance and other
benefits in the case of qualifying terminations of employment following a change in control, including completion of the merger transaction that
may result in the receipt by such executive officers of cash severance payments and other benefits with a total value of approximately
$1,413,987 (collectively, not individually, and excluding the value of any accelerated vesting of stock awards) and the acceleration of stock
awards held by those officers.

In addition, for Occam�s executive officers and non-employee directors, the completion of the merger transaction will result in, among other
things, the conversion of vested stock options or restricted stock units into the right to receive the cash-out consideration less any applicable per
share exercise price, the accelerated vesting and conversion of restricted stock into the right to receive merger consideration and the conversion
of outstanding but unvested Occam stock options and restricted stock units into stock options and restricted stock units of Calix, subject to the
compensatory award exchange ratio and which will remain subject to the vesting terms specified in the applicable award agreement. Occam�s
officers and directors also have rights to indemnification and directors� and officers� liability insurance that will survive completion of the merger
transaction.

For further information, including a discussion of the approximate value of the potential benefits that could be received by the executive officers
and the directors of Occam upon completion of the merger transaction, please see �Proposal One�The Merger�Interests of Certain Persons in the
Merger� beginning on page 105.
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Outstanding Stock Entitled to Vote held by Certain Stockholders and the Vote Required to Adopt the Merger Agreement

As of September 25, 2010, all directors and executive officers of Occam, together with their affiliates, beneficially owned approximately 27% of
the shares of Occam common stock. The affirmative vote of the holders of a majority of the shares of Occam common stock issued and
outstanding is required for approval of the merger proposal.

Certain stockholders of Occam who collectively held approximately 27% of Occam�s common stock as of September 15, 2010 have entered into
a support agreement pursuant to which Occam stockholders have agreed to vote their shares of Occam common stock in favor of the adoption of
the merger agreement and have also agreed to certain limitations on the ability to transfer their Occam shares and to exercise other stockholder
rights. This support agreement is discussed in greater detail in the section entitled �Support Agreement� in this proxy statement/prospectus.

Regulatory Approvals Required for the Merger (page 108)

Calix and Occam have agreed to use their reasonable best efforts to obtain all governmental and regulatory approvals required to complete the
transactions contemplated by the merger agreement. These approvals include approval under the Hart-Scott-Rodino Act, or the HSR Act. Under
the HSR Act, and the rules promulgated by the Federal Trade Commission, or the FTC, the merger transaction may not be completed until
(1) certain information and materials are furnished to the Department of Justice, or the DOJ, and the FTC and (2) the applicable waiting period
under the HSR Act is terminated or expires. Calix and Occam filed the required HSR notification and report forms with the FTC on
September 27, 2010. Calix pulled and re-filed its HSR notification and report form on October 27, 2010, restarting the waiting period. If the DOJ
or the FTC issues a Request for Additional Information and Documentary Material prior to the expiration of the waiting period, the parties must
observe a second 30-day waiting period, which would begin to run only after both parties have substantially complied with the request for
information, unless the waiting period is terminated earlier or extended with the consent of the parties.

Calix and Occam also intend to make all required filings under the Securities Act of 1933, as amended, or the Securities Act, and the Securities
Exchange Act of 1934, as amended, or the Exchange Act, relating to the merger transaction, and obtain all other approvals and consents which
may be necessary to give effect to the merger transaction.

Appraisal Rights (page 109)

Under the Delaware General Corporation Law, referred to as the DGCL, Occam stockholders who do not vote for the adoption of the merger
agreement have the right to seek appraisal of the fair value of their shares as determined by the Delaware Court of Chancery if the first-step
merger is completed, but only if they comply with all requirements of the DGCL, which are summarized in this proxy statement/prospectus. This
appraisal amount could be more than, the same as, or less than the amount an Occam stockholder would be entitled to receive under the merger
agreement. Any Occam stockholder intending to exercise appraisal rights, among other things, must submit a written demand for appraisal to
Occam prior to the vote on the adoption of the merger agreement and must not vote or otherwise submit a proxy in favor of adoption of the
merger agreement . Failure to follow exactly the procedures specified under the DGCL will result in the loss of appraisal rights. Because of the
complexity of the DGCL relating to appraisal rights, if you are considering exercising your appraisal right, we encourage you to seek the advice
of your own legal counsel.
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NYSE Listing of Calix Common Stock (page 115)

Calix�s common shares currently trade on the NYSE under the stock symbol �CALX.� It is a condition to completion of the merger transaction that
the Calix common shares to be issued by Calix to Occam stockholders in connection with the merger transaction be approved for listing on the
New York Stock Exchange, or NYSE, subject to official notice of issuance. Calix has agreed to use all reasonable best efforts to cause the Calix
common shares issuable in connection with the merger transaction, including those shares to be reserved for issuance upon the exercise or
conversion of equity awards described above, to be authorized for listing on the NYSE and expects to obtain the NYSE�s approval to list such
shares prior to completion of the merger transaction, subject to official notice of issuance.

Delisting and Deregistration of Occam Common Stock (page 115)

Shares of Occam common stock currently trade on the NASDAQ Global Market under the stock symbol �OCNW.� Upon completion of the
merger transaction, all shares of Occam common stock will cease to be listed for trading on the NASDAQ Global Market and will be
deregistered under the Exchange Act.

Conditions to the Merger (page 126)

The obligations of each of Occam, Calix and Ocean Sub I to consummate the first-step merger are subject to the satisfaction of the following
conditions:

� the merger agreement having been adopted by the required vote of the Occam stockholders;

� expiration or termination of any applicable waiting period (and any extension thereof) under the HSR Act and any other applicable
antitrust laws in the United States, and receipt of any required clearances, consents, approvals, orders and authorizations required by
any antitrust laws in the United States;

� the absence of any temporary restraining order, preliminary or permanent injunction, or any other order, decree or law, in each case,
issued, enacted or adopted by any governmental authority of a competent jurisdiction in the United States making consummation of
the merger transaction illegal; and

� declaration of effectiveness of the registration statement on Form S-4 (of which this proxy statement/prospectus forms a part) under
the Securities Act and the absence of any stop order or proceeding seeking a stop order affecting the registration statement.

In addition, the obligations of Occam to consummate the first-step merger are subject to the satisfaction of the following conditions:

� the continued accuracy of the representations and warranties made by Calix, Ocean Sub I, and Ocean Sub II, under the merger
agreement, at signing and at closing, subject to certain materiality qualifications and limitations described in further detail on page
127;

� Calix, Ocean Sub I, and Ocean Sub II, having complied in all material respects with their respective obligations and covenants under
the merger agreement;

�
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the absence of any continuing material adverse effect concerning the business, assets, liabilities, operations or financial condition of
Calix and its subsidiaries since the date of the agreement;

� the receipt by Occam of an executed closing certificate from Calix;

� the receipt by Occam of the written opinion of Wilson Sonsini Goodrich & Rosati, P.C. to the effect that, for U.S. federal income tax
purposes, the merger transaction will qualify as a �reorganization� within the meaning of Section 368(a) of the Internal Revenue Code,
or the Code; and

� the Calix common shares deliverable to Occam stockholders in connection with the merger transaction shall have been authorized for
listing on the NYSE, upon official notice of issuance.
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The obligation of Calix, Ocean Sub I, and Ocean Sub II, to complete the merger transaction is subject to the following conditions in addition to
those described above:

� the continued accuracy of the representations and warranties made by Occam under the merger agreement, subject in
certain instances to materiality qualifications and limitations described in further detail on page 127;

� Occam having complied in all material respects with its obligations and covenants under the merger agreement;

� the absence of any continuing material adverse effect concerning the business, assets, liabilities, operations or financial condition of
Occam and its subsidiaries since the date of the agreement;

� Occam�s delivery to Calix of (i) an executed closing certificate; and (ii) written resignations of all the Occam directors and officers,
which, in each case, shall be in full force and effect; and

� the absence of any proceeding (pending or threatened) that (i) challenges or seeks to prohibit the merger transaction, (ii) would limit
Calix�s ability to exercise ownership rights with respect to Occam, (iii) would materially and adversely affect Calix�s ability to own
the assets or operate the business of Occam or (iv) seeks to compel any party to dispose of or hold separate any material assets as a
result of the transaction.

Expected Timing of the Merger (page 109)

Calix and Occam currently expect to complete the merger in the fourth quarter of 2010 or the first quarter of 2011, subject to the receipt of
required stockholder and regulatory approvals and the satisfaction or waiver of the other conditions to completion of the merger transaction.
Because many of the conditions to completion of the merger transaction are beyond the control of Calix and Occam, the exact timing for
completion of the merger transaction cannot be predicted with any amount of certainty.

No Solicitation of Offers by Occam (page 124)

The merger agreement contains detailed provisions that restrict Occam, its subsidiaries and their respective representatives from soliciting,
initiating or knowingly encouraging, or taking other actions intended to facilitate, the submission of any other acquisition proposal. The merger
agreement also contains restrictions on Occam, its subsidiaries and their respective representatives from participating in any discussions or
negotiations regarding any other acquisition proposal. The merger agreement does not, however, prohibit the Occam board from considering and
recommending to Occam stockholders an alternative transaction with a third party if specified conditions are met, including, in certain
circumstances, the payment of a termination fee required by the merger agreement.

Termination of the Merger Agreement (page 128)

The merger agreement may be terminated at any time prior to the completion of the first-step merger by mutual consent of Occam and Calix.
The merger agreement may also be terminated, subject to certain conditions, by either Occam or Calix if:

� the merger transaction has not been consummated on or before March 15, 2011;

�
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by mutual agreement of Calix and Occam, if the merger transaction has not been consummated by December 15, 2010 and if Calix
and Occam make a mutual good-faith determination that certain conditions relating to antitrust approval are not likely to be satisfied
on or before March 15, 2011;

� any final and non-appealable order, injunction or decree issued by any governmental authority of competent jurisdiction in the
United States permanently prohibits the merger transaction; or

� Occam stockholders do not adopt the merger agreement at the special meeting.
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provided, with the exception of the circumstances described in the second bullet in the above list, no party may terminate the merger agreement
for any of the circumstances stated above if such party�s breach of the merger agreement resulted in the occurrence of any circumstances.

Calix may terminate the merger agreement, subject to certain conditions, if:

� certain triggering events relating to other acquisition proposals occur at any time prior to the adoption of the merger agreement by
Occam stockholders; or

� any of Occam�s representations and warranties are inaccurate or if Occam has breached any of its covenants or obligations (in each
case, if such breach is not cured within 30 days� written notice thereof), such that the required conditions to Calix�s obligations to
close would not be satisfied (provided that Calix, Ocean Sub I or Ocean Sub II are not then in material breach of the merger
agreement).

Occam may terminate the merger agreement, subject to certain conditions, if:

� prior to Occam stockholder approval, the Occam board recommends, accepts or agrees to enter into a superior proposal (as defined in
the merger agreement and described in further detail in the section titled �The Merger Agreement�No Solicitation of Offers by Occam�
beginning on page 124; or

� if any of Calix�s representations and warranties are inaccurate or if Calix has breached any of its covenants or obligations
(in each case, if such breach is not cured within 30 days� written notice thereof), such that the required conditions to
Occam�s obligations to close would not be satisfied (provided that Occam is not then in material breach of the merger
agreement).

Termination Fees and Expenses (page 129)

Occam has agreed to pay Calix a termination fee of $5,200,000 if the merger agreement is terminated:

� if (i) the merger agreement is terminated because Occam stockholders do not adopt the merger agreement at the Occam stockholder
meeting; and (ii) at or prior to the Occam stockholder meeting, an acquisition proposal involving a third party is publicly announced
or becomes publicly known and has not been withdrawn; and (iii) within twelve months following the termination of the merger
agreement pursuant to (i) above, Occam enters into a definitive agreement to effect an acquisition of Occam and such transaction is
subsequently consummated;

� if the merger agreement (i) is terminated (A) by mutual agreement of Calix and Occam between December 15, 2010 and March 15,
2011 or (B) by either Calix or Occam after March 15, 2011, in each case, as a result of the antitrust conditions not being likely to be
satisfied or not being met by March 15, 2011 and (ii) at or prior to such termination an acquisition proposal involving a third party is
publicly announced or becomes publicly known and such acquisition proposal has not been withdrawn and (iii) within six months
following such termination Occam enters into a definitive agreement to effect an acquisition of Occam with such third party and such
transaction is subsequently consummated;

� by Calix because certain triggering events relating to other acquisition proposals occur prior to the adoption of the merger agreement
by Occam stockholders; or

�
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a superior proposal and is entering into an agreement with respect to such superior proposal.
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Calix has agreed to pay Occam a termination fee of $5,000,000 if the merger agreement is terminated:

� by mutual agreement of Calix and Occam, if the merger transaction has not been consummated by December 15, 2010 and if Calix
and Occam make a mutual good-faith determination that certain conditions relating to antitrust approval are not likely to be satisfied
on or before March 15, 2011, and if on such date, all of the merger transaction closing conditions, other than those relating to
antitrust approval, are reasonably capable of being satisfied.

Calix has agreed to pay Occam a termination fee of $10,000,000 if the merger agreement is terminated:

� by either Occam or Calix because the merger transaction has not been consummated on or before March 15, 2011, and if on such
date all of the merger transaction closing conditions have been satisfied or waived other than conditions that, by their nature, can
only to be satisfied at the closing or those relating to antitrust approval.

Accounting Treatment (page 112)

In accordance with accounting principles generally accepted in the United States, or GAAP, Calix will account for the merger transaction using
the purchase method of accounting for business combinations.

Material U.S. Federal Income Tax Consequences of the Merger Transaction (page 112)

The merger transaction has been structured to qualify as a reorganization within the meaning of Section 368(a) of the Code, and the
consummation of the merger transaction is conditioned on the receipt by Occam of an opinion from its counsel to the effect that the merger
transaction will so qualify. Assuming the merger transaction qualifies as a reorganization, for U.S. federal income tax purposes, U.S.
stockholders of Occam will recognize gain (but not loss) with respect to their Occam common stock in an amount equal to the lesser of (i) any
gain realized with respect to that stock or (ii) the amount of cash received with respect to that stock (other than any cash received instead of a
fractional share of Calix common stock); and will recognize gain (or loss) to the extent any cash received instead of a fractional share of Calix
common stock exceeds (or is less than) the basis of the fractional share.

The tax consequences of the merger transaction to each stockholder will depend on such stockholder�s own situation. Occam stockholders are
urged to read the discussion in the section titled �Proposal One�The Merger�Material U.S. Federal Income Tax Consequences of the Merger
Transaction� beginning on page 112 of this proxy statement/prospectus and to consult their tax advisors as to the U.S. federal income tax
consequences of the merger transaction, as well as the effects of state, local and non-U.S. tax laws.

Management of Calix Following the Merger

Upon the effective time and subject to the review and approval of Calix�s board, one member of the Occam board who is not an employee of
Occam, which individual shall be mutually and reasonably agreed to by Calix and Occam, will be appointed to the Calix board and will be
nominated by the Calix board for election at Calix�s next annual meeting of stockholders. As of the date of this proxy statement/prospectus, no
determination has been made as to the identity of the designee who will be appointed to the Calix board. There are currently no changes to
Calix�s executive officers contemplated in connection with the merger transaction. Information about the Calix directors and executive officers
who will continue to be Calix directors and executive officers after the effective time is set forth below in the section �Management Following the
Merger�Management of Calix,� and information about members of the Occam board who are not employees of Occam, one of whom will be
appointed to the Calix board after the effective time, is set forth below in the section �Management Following the Merger�Non-Employee
Directors of Occam.�
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Comparison of Rights of Calix Stockholders and Occam Stockholders (page 270)

The rights of Occam stockholders are currently governed by the Occam certificate of incorporation, the Occam bylaws and the DGCL. Occam
stockholders, who will receive a portion of the merger consideration in Calix common shares, will become stockholders of Calix upon
completion of the merger transaction. Thereafter, their rights will be governed by the Calix certificate of incorporation, the Calix bylaws and the
DGCL. As a result, these Occam stockholders will have different rights once they become stockholders of Calix due to the differences in the
governing documents of Calix and Occam. The key differences are described in the section titled �Comparison of Rights of Calix Stockholders
and Occam Stockholders� beginning on page 270 of this proxy statement/prospectus.
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SELECTED HISTORICAL AND UNAUDITED PRO FORMA

CONDENSED COMBINED FINANCIAL DATA

Selected Historical Financial Data of Calix

The following tables summarize Calix�s financial data. The statements of operations data for the nine months ended September 26, 2009 and
September 25, 2010 and the balance sheet data as of September 25, 2010 are derived from Calix�s unaudited financial statements and related
notes. The statements of operations data for the years ended December 31, 2007, 2008 and 2009 and the balance sheet data as of December 31,
2008 and 2009 are derived from Calix�s audited financial statements and related notes, which are included elsewhere in this proxy
statement/prospectus. The statements of operations data for the years ended December 31, 2005 and 2006 and the balance sheet data as of
December 31, 2005, 2006 and 2007 are derived from Calix�s audited financial statements and related notes, which are not included in this proxy
statement/prospectus. Historical results are not indicative of the results that should be expected in the future.

Years Ended December 31,
    Nine Months Ended    

September 26,
2009

September 25,
20102005 2006 2007 2008 2009

(in thousands, except per share data) (unaudited, in thousands,
except per share data)

Consolidated Statements of Operations
Data:
Revenue $ 133,516 $ 203,590 $ 193,819 $ 250,463 $ 232,947 $ 144,588 $ 195,348
Cost of revenue:
Products and services(1) 92,527 138,651 128,025 165,925 150,863 93,584 117,194
Amortization of existing technologies �  4,987 5,440 5,440 5,440 4,080 4,080

Total cost of revenue 92,527 143,638 133,465 171,365 156,303 97,664 121,274

Gross profit 40,989 59,952 60,354 79,098 76,644 46,924 74,074

Operating expenses:
Research and development(1) 30,312 43,469 44,439 44,348 46,132 33,187 39,232
Sales and marketing(1) 20,632 29,852 28,439 31,627 33,486 23,691 29,014
General and administrative(1) 6,541 8,938 12,103 15,253 15,613 11,629 19,515
Acquisition-related costs �  �  �  �  �  �  2,137
Amortization of acquired intangible assets �  2,378 740 740 740 555 555
In-process research and development �  9,000 �  �  �  �  �  

Total operating expenses 57,485 93,637 85,721 91,968 95,971 69,062 90,453
Loss from operations (16,496) (33,685) (25,367) (12,870) (19,327) (22,138) (16,379) 
Other income (expense), net 1,468 14,331 530 (130) (3,466) (3,097) (1,001) 

Net loss before provision (benefit) from
income taxes (15,028) (19,354) (24,837) (13,000) (22,793) (25,235) (17,380) 
Provision (benefit) from income taxes 27 105 102 (81) (352) 51 435

Net loss before cumulative effect of change
in accounting principle (15,055) (19,459) (24,939) (12,919) (22,441) (25,286) (17,815) 
Cumulative effect of change in accounting
principle (8,278) �  �  �  �  �  �  

Net loss (23,333) (19,459) (24,939) (12,919) (22,441) (25,286) (17,815) 
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Preferred stock dividends �  �  1,016 4,065 3,747 3,041 900

Net loss attributable to common stockholders $ (23,333) $ (19,459) $ (25,955) $ (16,984) $ (26,188) $ (28,327) $ (18,715) 
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Years Ended December 31,
    Nine Months Ended    

September 26,
2009

September 25,
20102005 2006 2007 2008 2009

(in thousands, except per share data) (unaudited, in thousands,
except per share data)

Net loss per common share:
Basic and diluted $ (10.86) $ (6.25) $ (6.96) $ (4.27) $ (6.48) $ (7.03) $ (0.70) 

Pro forma basic and diluted (unaudited)(2) $ (0.77) $ (0.50) 

Weighted average number of shares used to compute
net loss per share:
Basic and diluted 2,149 3,111 3,727 3,975 4,040 4,029 26,751

Pro forma basic and diluted (unaudited)(2) 28,991 35,540

(1)Includes stock-based compensation as follows:

Cost of revenue $ 164 $ 277 $ 379 $ 619 $ 581 $ 516 $ 1,152
Research and development 259 824 1,852 3,189 2,657 1,969 4,014
Sales and marketing 427 659 1,285 1,998 1,840 1,287 3,034
General and administrative 1,248 1,053 2,738 4,134 4,118 2,918 9,282

$ 2,098 $ 2,813 $ 6,254 $ 9,940 $ 9,196 $ 6,690 $ 17,482

(2) Pro forma weighted average shares outstanding reflects the conversion of Calix�s convertible preferred stock (using the if-converted
method) into common stock as though the conversion had occurred on the original dates of issuance.

As of December 31, As of

September 25,
20102005 2006 2007 2008 2009

(In thousands) (In
thousands,
unaudited)

Consolidated Balance Sheet Data:
Cash, cash equivalents and marketable
securities $ 11,926 $ 11,750 $ 29,645 $ 23,214 $ 68,049 $ 109,243
Working capital (deficit) (6,268) (11,637) 15,465 41,403 77,999 127,102
Total assets 54,437 203,530 202,677 189,455 241,116 262,066
Current and long-term loans payable 4,262 23,262 16,512 21,000 20,000 �  
Preferred stock warrant liabilities 16,023 3,195 1,561 232 195 �  
Convertible preferred stock 281,262 379,316 422,337 426,403 479,628 �  
Common stock and additional paid-in
capital 22,357 26,062 33,307 43,597 52,841 608,602
Total stockholders� equity (deficit) (282,990) (296,993) (315,676) (322,397) (339,358) 197,785
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Selected Consolidated Historical Financial Data of Occam

The following tables summarize Occam�s financial data. The statements of operations data for the nine months ended September 30, 2009 and
September 30, 2010 and the balance sheet data as of September 30, 2010 are derived from Occam�s unaudited financial statements and related
notes. The consolidated financial data set forth below as of December 31, 2008 and December 31, 2009 and for the years ended December 31,
2007, December 31, 2008 and December 31, 2009 are derived from, and qualified by reference to, Occam�s audited consolidated financial
statements, which are included elsewhere in this proxy statement/prospectus. The statements of operations data for the years ended
December 25, 2005 and December 31, 2006 and the balance sheet data as of December 25, 2005 and December 31, 2006 and 2007 are derived
from Occam�s audited financial statements and related notes, which are not included in this proxy statement/prospectus. Historical results are not
indicative of the results that should be expected in the future. The consolidated financial data set forth below for and as of the year ended
December 25, 2005 has been restated as a result of Occam�s audit committee review as described below.

On October 16, 2007, Occam announced that the audit committee of the Occam board had completed its previously announced internal review
of its revenue recognition practices. Among other matters, Occam�s audit committee, assisted by independent forensic accountants and legal
advisors, reviewed its practices relating to the following:

� commitments to provide customers with software, hardware and software maintenance, hardware and software upgrades, training,
and other services in connection with customers� purchases of Occam�s network equipment;

� sales to value added resellers; and

� use of intermediate shipping vendors in connection with shipments of product at the end of quarters falling on weekends.
As a result of Occam�s audit committee�s review, Occam identified errors in its previous recognition of revenue and determined that Occam
recognized approximately $33.0 million of revenue prematurely during fiscal years 2004 through 2006. As a result, Occam restated its
consolidated financial statements for the following fiscal periods: (i) the fiscal years ended December 25, 2005 and December 26, 2004; (ii) each
of the interim quarterly periods in the fiscal years ended December 25, 2005 and December 26, 2004; and (iii) each of the interim quarterly
periods ended March 26, June 25, and September 24, 2006.
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All references to earnings and the number of shares of Occam�s common stock have been retroactively restated to reflect the 1-for-40 reverse
stock split effected on March 10, 2006.

Fiscal Year Ended Nine Months Ended
December 25,

2005
December 31,

2006
December 31,

2007
December 31,

2008
December 31,

2009
September 30,

2009
September 30,

2010
(in thousands except per share data) (unaudited, in thousands

except per share data)
Statement of Operations Data:
Revenue $ 39,597 $ 68,203 $ 75,149 $ 99,268 $ 84,046 $ 62,120 $ 75,930
Cost of revenue(1) 27,736 42,473 46,137 56,877 50,019 36,970 44,396

Gross margin 11,861 25,730 29,012 42,391 34,027 25,150 31,534

Operating expenses
Research and product development(1) 7,440 9,584 13,321 18,964 16,091 12,186 11,549
Sales and marketing(1) 8,349 11,222 14,650 19,855 17,588 13,404 14,200
General and administrative(1) 3,420 4,095 11,823 10,812 7,940 6,179 5,702
Restructuring charges �  �  �  �  213 213 �  
Loss on legal settlement �  �  �  �  1,700 1,700 �  
In-process research and development �  �  2,180 �  �  �  �  
Merger related expenses �  �  �  �  �  �  2,840

Total operating expenses 19,209 24,901 41,974 49,631 43,532 33,682 34,291

Income (loss) from operations (7,348) 829 (12,962) (7,240) (9,505) (8,532) (2,757) 
Other income (expense), net �  �  �  (342) 147 147 �  
Interest income (expense), net (259) 470 2,632 1,120 227 274 8

Income (loss) before provision for (benefit
from) income taxes (7,607) 1,299 (10,330) (6,462) (9,131) (8,111) (2,749) 
Provision for (benefit from) income taxes �  64 56 256 (206) (35) 32

Net income (loss) (7,607) 1,235 (10,386) (6,718) (8,925) (8,076) (2,781) 
Beneficial conversion feature (1,822) (3,437) �  �  �  �  �  

Net loss attributable to common
stockholders $ (9,429) $ (2,202) $ (10,386) $ (6,718) $ (8,925) $ (8,076) $ (2,781) 

Basic and diluted net loss per share $ (1.40) $ (0.24) $ (0.53) $ (0.34) $ (0.44) $ (0.40) $ (0.13) 
Shares used to compute basic and diluted
net loss per share 6,759 9,020 19,760 19,874 20,259 20,214 20,820

(1)Stock-based compensation included in:
Cost of revenue $ �  $ 288 $ 233 $ 377 $ 504 $ 326 $ 234
Research and product development 519 748 754 1,128 1,152 778 594
Sales and marketing 70 476 558 731 1,002 692 560
General and administrative 6 390 546 811 1,370 889 644

Total stock-based compensation $ 595 $ 1,902 $ 2,091 $ 3,047 $ 4,028 $ 2,685 $ 2,032
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December 25,
2005

December 31,
2006

December 31,
2007

December 31,
2008

December 31,
2009

September 30
2010

(in thousands) (unaudited,
in

thousands)
Consolidated Balance Sheet Data:
Cash and cash equivalents $ 6,571 $ 59,219 $ 37,637 $ 30,368 $ 39,268 $ 44,174
Restricted cash 3,749 4,378 13,103 13,771 5,721 1,804
Working capital 12,225 66,096 51,765 47,953 45,521 46,356
Total assets 30,638 87,758 90,885 92,734 83,162 90,305
Total debt and capital lease obligation 2,557 �  64 67 46 �  
Total liabilities 17,645 19,615 30,619 35,563 30,312 36,875
Convertible preferred stock and warrants 34,942 �  �  �  �  �  
Total stockholders� equity (deficit) (21,949) 68,143 60,266 57,171 52,850 53,430
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Selected Unaudited Pro Forma Condensed Combined Financial Data

The following selected unaudited pro forma condensed combined financial data was prepared using the purchase method of accounting. The
Calix and Occam selected unaudited pro forma condensed combined balance sheet data as of September 25, 2010 assume that the merger
transaction took place on September 25, 2010, and combines the Calix historical balance sheet at September 25, 2010 with Occam�s historical
consolidated balance sheet at September 30, 2010. The Calix and Occam selected unaudited pro forma condensed combined statement of
operations data assume that the merger transaction took place as of January 1, 2009. The selected unaudited pro forma condensed combined
statement of operations data for the year ended December 31, 2009 combines the Calix historical statement of operations data for the year ended
December 31, 2009 with the Occam historical statement of operations data for the year ended December 31, 2009. The selected unaudited pro
forma condensed combined statement of operations data for the nine months ended September 25, 2010 combines the Calix historical statement
of operations data for the nine months ended September 25, 2010 with the Occam historical statement of operations data for the nine months
ended September 30, 2010.

The unaudited pro forma condensed combined financial statements assume that, at the effective time of the first-step merger, each outstanding
share of Occam common stock (other than those with respect to which appraisal rights are available, properly exercised and not withdrawn) will
be converted into the right to receive (a) $3.8337 per share in cash plus (b) 0.2925 of a validly issued, fully paid and non-assessable share of
Calix�s common stock.

The selected unaudited pro forma condensed combined financial data is based on estimates and assumptions that are preliminary, presented for
illustrative purposes only and is not necessarily indicative of the combined financial position or results of operations of future periods or the
results that actually would have been realized had the entities been a single entity during these periods. The selected unaudited pro forma
condensed combined financial data as of and for the nine months ended September 25, 2010 and for the year ended December 31, 2009 are
derived from the unaudited pro forma condensed combined financial statements included elsewhere in this proxy statement/prospectus and
should be read in conjunction with those statements and the related notes. See �Unaudited Pro Forma Condensed Combined Financial Statements�
in this proxy statement/prospectus.

Year
Ended

December 31, 2009
Nine Months Ended
September 25, 2010(1)

(in thousands)
Unaudited Pro Forma Condensed Combined Statement of Operations Data:
Revenue $ 299,381 $ 258,243
Gross profit 101,159 98,773
Loss from operations (53,900) (32,696) 
Net loss attributable to common stockholders (59,805) (34,717) 
Net loss per common share:
Basic and diluted $ (5.87) $ (1.06) 
Pro forma combined basic and diluted(2) $ (1.60) $ (0.81) 

Weighted average common shares outstanding:
Basic and diluted 10,189 32,900
Pro forma combined basic and diluted(2) 35,140 41,689
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September 25, 2010
Unaudited Pro Forma Condensed Combined Balance Sheet Data:
Cash, cash equivalents and marketable securities $ 64,551
Working capital 88,384
Total assets 371,387
Accumulated deficit (410,897) 
Total stockholders� equity 280,059

(1) Includes the historical results of Occam for the nine months ended September 30, 2010.
(2) Pro forma combined weighted average shares outstanding reflects the conversion of Calix convertible preferred stock (using the

if-converted method) into common stock as though the conversion had occurred on the original dates of issuance.
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Comparative Historical and Unaudited Pro Forma Combined Per Share Data

The following table contains certain historical per share data of Calix and Occam and combined per share data on an unaudited pro forma
combined basis after giving effect to the merger using the purchase method of accounting.

The unaudited pro forma combined per share data was derived from financial information of Calix and Occam included elsewhere in this proxy
statement/prospectus. The information in the table should be read in conjunction with the historical financial statements of Calix and Occam and
related notes, which are included elsewhere in this proxy statement/prospectus. The unaudited pro forma combined data is based on estimates
and assumptions that Calix and Occam believe are reasonable. It is not necessarily indicative of the consolidated financial position or results of
income in future periods or the results that actually would have been realized had Calix and Occam been a combined company as of the
beginning of the periods presented.

Calix:

As of and for the
Year Ended
December 31,

2009(1)

As of and for the
Nine Months

Ended
September 25,

2010(1)
Book value per share
Historical $ 4.85 $ 5.57
Pro forma combined NA $ 8.51
Basic and diluted net loss per share
Historical $ (0.77) $ (0.50) 
Pro forma combined $ (1.60) $ (0.81) 

(1) The historical and pro forma combined per share data for the year ended December 31, 2009 and nine months ended September 25, 2010
reflects the conversion of all outstanding shares of Calix convertible preferred stock (using the if-converted method) into shares of
common stock as though the conversion had occurred on the original dates of issuance and the reclassification of Calix preferred stock
warrant liabilities to additional paid-in capital, immediately prior to the completion of Calix�s initial public offering.

Occam:

As of and for the
Year Ended
December 31,

2009(1)

As of and for the
Nine Months

Ended
September 30,

2010
Book value per share
Historical $  2.56 $  2.52
Pro forma combined equivalent NA $ 2.49
Basic and diluted net loss per share
Historical $ (0.44) $ (0.13) 
Pro forma combined equivalent $ (0.47) $ (0.24) 

(1) Occam�s equivalent pro forma amounts per share are calculated by multiplying the Calix pro forma combined share amounts by the
assumed exchange ratio of 0.2925.
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Comparative Per Share Market Price Data

Calix common stock is listed on the NYSE under the symbol �CALX,� and Occam common stock is listed on the NASDAQ Global Market under
the symbol �OCNW.� The following table shows the closing sales prices of the Calix common stock and Occam common stock as reported on the
NYSE and the NASDAQ Global Market on September 15, 2010, the last trading day before the merger agreement was announced, and on [·],
2010, the last full trading day before the date of this proxy statement/prospectus.

The table also shows the implied value of the merger consideration proposed for each share of Occam common stock, which was calculated by
adding $3.8337 to the product of the closing price on the NYSE of Calix common shares as of the respective date and the exchange ratio. The
actual value of the Calix common stock a stockholder will receive on the date of the merger transaction may be higher or lower than the prices
set forth below.

Calix Common
Stock

Occam Common
Stock

Merger
Consideration per

share of
Occam

September 15, 2010 $ 13.30 $ 5.29 $ 7.724
[·], 2010 $ [�] $ [�] $ [�] 
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RISK FACTORS

In addition to the other information included in this proxy statement/prospectus, including the matters addressed in the section titled
�Cautionary Statement Regarding Forward-Looking Statements� beginning on page 66, you should carefully consider the following risks
before deciding whether to vote for the adoption of the merger agreement. In addition, you should read and consider the risks associated with
each of the businesses of Occam and Calix. With respect to Calix or the combined company if the merger transaction is completed, these risks
can be found in the section titled �Risk Factors�Risks Related to Calix (and the Combined Company in the event the Merger Transaction is
Completed).� With respect to Occam in the event Occam continues as a standalone company, these risks can be found in the section titled �Risk
Factors�Risks Related to Occam.� For further information, please see the section titled �Where You Can Find More Information� beginning
on page 281.

Risks Related to the Merger

Because the market price of Calix common shares will fluctuate, Occam stockholders cannot be sure of the market value of Calix common
shares that they will receive in the merger transaction.

At the effective time of the merger transaction, each share of Occam common stock, other than dissenting shares, if any, and shares owned by
Calix, Occam or any of their respective subsidiaries (which will be cancelled), will be converted into the right to receive $3.8337 in cash,
without interest and 0.2925 shares of Calix common stock. There will be a time lapse between the date on which Occam stockholders vote on
the adoption of the merger agreement and the date on which Occam stockholders will actually receive such shares. The market value of Calix
common shares will fluctuate during this period. These fluctuations may be caused by changes in the businesses, operations, results and
prospects of both Calix and Occam, market expectations of the likelihood that the merger transaction will be completed and the timing of its
completion, the effect of any of the conditions or restrictions imposed on or proposed with respect to the merging parties by regulatory agencies,
general market and economic conditions or other factors, including those risks discussed elsewhere in this proxy statement/prospectus. The
actual market value of Calix common shares, when received by Occam stockholders, will depend on the market value of those shares on that
date. This market value may be less than the value used to determine the number of shares to be received, as that determination was made as of
September 15, 2010.

The failure to successfully combine the businesses of Calix and Occam in the expected time frame may adversely affect Calix�s future results,
which may adversely affect the value of the Calix common shares that Occam stockholders may receive in the merger transaction.

The success of the merger transaction will depend, in part, on the ability of a post-merger Calix to realize the anticipated benefits from
combining the businesses of Calix and Occam, including integrating Occam into Calix�s business. To realize these anticipated benefits, Calix�s
business and Occam�s business must be successfully combined. If Calix is unsuccessful in combining Calix�s business and Occam�s business in the
expected timeframe, the anticipated benefits of the merger transaction may not be realized fully or at all or may take longer to realize than
expected. In addition, the actual integration may result in additional and unforeseen expenses, which could reduce the anticipated benefits of the
merger transaction.

Calix and Occam, including their respective subsidiaries, have operated and, until the completion of the merger transaction, will continue to
operate independently. It is possible that the integration process could result in the loss of key employees, as well as the disruption of each
company�s ongoing businesses or inconsistencies in standards, controls, procedures and policies. Any or all of those occurrences could adversely
affect Calix�s ability to maintain relationships with customers and employees after the merger transaction or to achieve the anticipated benefits of
the merger transaction. Integration efforts between the two companies will also divert management attention and resources. These integration
matters could have an adverse effect on the combined company.
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Future results of the combined company may differ materially from the unaudited pro forma combined financial statements presented in this
proxy statement/prospectus and the financial forecasts provided to Calix�s and Occam�s financial advisors in connection with discussions
concerning the merger transaction and the potential benefits of the merger transaction may not be realized.

The future results of the combined company may be materially different from those shown in the unaudited pro forma combined financial
statements presented in this proxy statement/prospectus, which show only a combination of the historical results of Calix and Occam and the
financial forecasts provided to Calix�s and Occam�s financial advisors in connection with discussions concerning the merger transaction. Calix
expects to incur significant costs associated with the completion of the merger transaction and combining the operations of the two companies,
the exact magnitude of which is not yet known. In addition, these costs may decrease the capital that the combined company could use for
revenue-generating investments in the future. Furthermore, potential growth, expected financial results, perceived synergies and anticipated
opportunities may not be realized through the completion of the merger transaction.

Whether or not the merger transaction is completed, the announcement and pendency of the merger transaction could cause disruptions and
materially adversely affect the future business and operations of Calix and Occam or result in a loss of Occam employees.

In connection with the announcement or pendency of the merger transaction, it is possible that some customers, suppliers and other persons with
whom Calix or Occam have a business relationship may delay or defer certain business decisions, or determine to purchase a competitor�s
products. In particular, customers could be reluctant to purchase the products of Calix and/or Occam due to uncertainty about the direction of
their respective technology and products, and uncertainty regarding the willingness of the combined company to support and service existing
products after the merger transaction. If Calix�s or Occam�s customers, suppliers or other persons, delay or defer business decisions, or purchase a
competitor�s products, it could negatively impact revenues, earnings and cash flows of Calix or Occam, as well as the market prices of Calix
common shares or Occam common stock, regardless of whether the merger transaction is completed.

Similarly, current and prospective employees of Occam may experience uncertainty about their future roles with Occam and Calix following
completion of the merger transaction. These potential distractions of the merger may adversely affect Occam�s ability to attract, motivate and
retain executives and key employees and keep them focused on the strategies and goals of the combined company. Any failure by Occam to
retain and motivate executives and key employees during the period prior to the completion of the merger transaction could seriously harm its
business, as well as the business of the combined company.

The merger transaction is subject to the receipt of consents and approvals from governmental entities, which may impose conditions on,
jeopardize or delay completion of the merger transaction, result in additional expenditures of money and resources or reduce the anticipated
benefits of the merger transaction; alternatively, antitrust regulators may preclude the completion of the merger transaction altogether.

Completion of the merger transaction is conditioned upon the making of filings with, and the receipt of required consents, orders, approvals or
clearances from, certain governmental entities, including under the Hart-Scott-Rodino Act, or the HSR Act. There can be no assurance that these
required consents, orders, approvals and clearances will be obtained. The Federal Trade Commission, or the FTC, and the U.S. Department of
Justice, or the DOJ, frequently scrutinize the legality under the antitrust laws of transactions like the merger transaction. At any time before or
after the completion of the merger, the FTC or the DOJ could take any action under the antitrust laws as it deems necessary or desirable in the
public interest, including seeking to enjoin the completion of the merger transaction or seeking the divestiture of substantial operations or assets
of Calix or Occam. In addition, certain private parties, as well as state attorneys general and other antitrust authorities, may challenge the merger
transaction under antitrust laws under certain circumstances. In addition, conditions may be imposed
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upon the approval of the merger transaction. Such conditions may jeopardize or delay completion of the merger transaction or may reduce the
anticipated benefits of the merger transaction or result in additional expenditures of money and resources. Subject to compliance with the terms
of the merger agreement, Calix may not be willing to accept such conditions, and the merger transaction thus may not be consummated.

Directors and executive officers of Occam have interests in the merger transaction that are different from, or in addition to, the interests of
Occam stockholders generally, and Occam stockholders should consider these interests in connection with their votes on the merger
agreement.

Some of the directors and executive officers of Occam have interests in the merger transaction that are different from, or in addition to, the
interests of Occam stockholders generally. These interests include:

� the vesting and settlement or conversion of Occam equity awards into awards for Calix common shares held by Occam directors and
executive officers;

� executive officers� receipt of specified benefits under their change in control agreements, if certain terminations of employment occur
in connection with the merger transaction; and

� Calix�s agreement to indemnify directors and officers against certain claims and liabilities and to continue such indemnification for a
period of six years from the effective time.

Occam stockholders should consider these interests in connection with their votes on the merger agreement. For more information, please see the
section titled �Proposal One�The Merger�Interests of Certain Persons in the Merger� beginning on page 105.

Failure to complete the merger transaction could negatively impact the stock prices and future businesses and financial results of Calix and
Occam.

If the merger transaction is not completed, neither Calix nor Occam would realize any anticipated benefits from being a part of the combined
company. In addition, Calix and/or Occam may experience negative reactions from the financial markets, which could cause a decrease in the
market price of their stock, particularly if the market price reflects a market assumption that the merger will be completed. Calix and Occam
may also experience negative reactions from their respective customers, employees and dealers. Such reactions may have an adverse effect on
Calix�s and/or Occam�s business. Calix and/or Occam also could be subject to litigation related to any failure to complete the merger transaction
or to enforcement proceedings commenced against Calix and/or Occam to perform their respective obligations under the merger agreement.

In addition, if the merger transaction is not completed, the ongoing businesses of Calix and Occam may be adversely affected and Calix and
Occam will be subject to several risks and consequences, including the following:

� Occam may be required, under certain circumstances, to pay Calix a termination fee of $5.2 million under the merger agreement;

� Calix may be required, under certain circumstances, to pay Occam a termination fee of $5.0 million or $10.0 million under the
merger agreement;

� Occam may not be able to find another buyer willing to pay an equivalent or higher price in an alternative transaction than the price
that would be paid pursuant to the merger transaction;

� under the merger agreement, Occam is subject to certain restrictions on the conduct of its business prior to completing the merger
transaction which may adversely affect its ability to execute certain of its business strategies;
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� matters relating to the merger transaction may require substantial commitments of time and resources by Calix and Occam
management, which could otherwise have been devoted to other opportunities that may have been beneficial to Calix and Occam as
independent companies.

Occam�s obligation to pay a termination fee under certain circumstances and the restrictions on its ability to solicit other acquisition
proposals may discourage other companies from trying to acquire Occam.

Until the merger transaction is completed or the merger agreement is terminated, with limited exceptions, the merger agreement prohibits Occam
from entering into or soliciting any acquisition proposal or offer for a merger or other business combination with a party other than Calix.
Occam has agreed to pay Calix a termination fee of $5.2 million under specified circumstances. These provisions could discourage other
companies from trying to acquire Occam for a higher price.

A different set of factors and conditions affect Calix common shares and could have a negative impact on its stock price.

Upon completion of the merger transaction, Occam stockholders will become holders of Calix common shares. The businesses and segments of
Calix and the other companies it has acquired and may acquire in the future, are different from those of Occam. There is a risk that various
factors, conditions and developments which would not affect the price of Occam�s common stock could negatively affect the price of Calix�s
common shares. Please see the section titled �Risk Factors�Risks Related to Calix (and the Combined Company in the event the Merger
Transaction is completed)� beginning on page 30 and the section titled �Cautionary Statement Regarding Forward-Looking Statements� beginning
on page 66 for a summary of some of the key factors that might affect Calix and the prices at which Calix common shares may trade from time
to time.

The Calix common shares to be received by Occam stockholders as a result of the merger transaction will have different rights from shares
of Occam common stock.

Following completion of the merger transaction, Occam stockholders will no longer be stockholders of Occam but will instead be stockholders
of Calix. There are important differences between the rights of Occam stockholders and the rights of Calix stockholders. See �Comparison of
Rights of Calix Stockholders and Occam Stockholders� beginning on page 270 for a discussion of the different rights associated with Calix
common shares and Occam common stock.

Occam stockholders will own a smaller percentage of Calix than they currently own in Occam.

After completion of the merger transaction, Occam stockholders will own a smaller percentage of Calix than they currently own in Occam.
Occam stockholders, in the aggregate, will own between approximately 14.1% and 15.9% of Calix�s outstanding shares of common stock
immediately after completion of the merger transaction (such ownership percentages are based on the number of Calix shares of common stock
outstanding as of September 14, 2010 and will vary based upon the actual number of Calix and Occam shares outstanding as of the effective
time).

Four purported class action lawsuits have been filed against Occam and its directors challenging the merger, and an unfavorable judgment
or ruling in these lawsuits could prevent or delay the consummation of the merger, result in substantial costs or both.

On September 17, 2010, September 20, 2010 and September 21, 2010, three purported class action complaints were filed by three purported
stockholders of Occam in the California Superior Court for Santa Barbara County: Kardosh v. Occam Networks, Inc., et al. (Case No. 1371748),
or the Kardosh complaint; Kennedy v. Occam Networks, Inc., et al. (Case No. 1371762), or the Kennedy complaint; and Moghaddam v. Occam
Networks, Inc., et al. (Case No. 1371802), or the Moghaddam complaint, respectively. On October 6,
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2010, a purported class action complaint was filed by purported stockholders of Occam in the Delaware Court of Chancery: Steinhardt v.
Howard-Anderson, et al. (Case No. 5878-VCL), or the Steinhardt complaint. The Kardosh, Kennedy and Moghaddam complaints, which are
referred to collectively as the California class action complaints, are substantially similar. Each of the California class action complaints names
Occam, the members of the Occam board and Calix as defendants. The Kennedy complaint also names Calix�s merger subsidiaries, Ocean Sub I
and Ocean Sub II, as defendants. Calix is not a defendant in the Steinhardt complaint.

The California class action complaints and the Steinhardt complaint generally allege that the members of the Occam board breached their
fiduciary duties in connection with the proposed acquisition of Occam by Calix, by, among other things, engaging in an allegedly unfair process
and agreeing to an allegedly unfair price for the proposed merger transaction. The California class action complaints further allege that Occam
and the other entity defendants aided and abetted the alleged breaches of fiduciary duty. The plaintiffs in both the California class action
complaints and the Steinhardt complaint seek injunctive relief directing the individual defendants to comply with their fiduciary duties and
enjoining the proposed merger transaction, and rescinding the merger transaction and awarding damages in an unspecified amount in the event
the merger transaction closes, as well as plaintiffs� costs, attorney�s fees, and other relief.

Occam�s management believes that the allegations are without merit and intends to vigorously contest the actions. However, there can be no
assurance that the defendants will be successful in their defense. In addition, Occam has obligations, under certain circumstances, to hold
harmless and indemnify each of the defendant directors against judgments, fines, settlements and expenses related to claims against such
directors and otherwise to the fullest extent permitted under Delaware law and Occam�s bylaws and certificate of incorporation. Such obligations
may apply to these lawsuits. An unfavorable outcome in these lawsuits could prevent or delay the consummation of the merger, result in
substantial costs to Occam or both.

Risks Related to Calix (and the Combined Company in the event the Merger Transaction is Completed)

Risks Related to Calix�s Business and Industry

Calix�s markets are rapidly changing and the company has a limited operating history, which make it difficult to predict future revenue and
plan expenses appropriately.

Calix was incorporated in August 1999 and shipped its first product in December 2001. Calix has a limited operating history and competes in
markets characterized by rapid technological change, changing needs of communications service providers, or CSPs, evolving industry standards
and frequent introductions of new products and services. Calix has limited historical data and has had a relatively limited time period in which to
implement and evaluate its business strategies as compared to companies with longer operating histories. In addition, Calix likely will be
required to reposition its product and service offerings and introduce new products and services as the company encounters rapidly changing
CSP requirements and increasing competitive pressures. Calix may not be successful in doing so in a timely and responsive manner, or at all. As
a result, it is difficult to forecast the future revenues and plan the operating expenses of Calix appropriately, which also makes it difficult to
predict the future operating results of Calix.

Calix has a history of losses and negative cash flow, and the company may not be able to generate positive operating income and cash flows
in the future.

Calix has experienced net losses in each year of its existence. For the nine months ended September 25, 2010 and September 26, 2009, the
company incurred net losses of $17.8 million and $25.3 million, respectively. As of September 25, 2010, Calix had an accumulated deficit of
$410.9 million.

Calix expects to continue to incur significant expenses for research and development, sales and marketing, customer support and general and
administrative functions as the company expands its operations. Given the rapid growth rate and the intense competitive pressures the company
faces, Calix may be unable to control its operating costs.
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Calix cannot guarantee that it will achieve profitability in the future. The revenue growth trends in prior periods may not be sustainable. In
addition, the company will have to generate and sustain significantly increased revenue, while continuing to control expenses, in order to
achieve and then maintain profitability. Calix may also incur significant losses in the future for a number of reasons, including the risks
discussed in this �Risk Related to Calix (and the Combined Company in the event the Merger Transaction is Completed)� section and factors that
the company cannot anticipate. If Calix is unable to generate positive operating income and cash flow from operations, its liquidity, results of
operations and financial condition will be adversely affected.

Fluctuations in quarterly and annual operating results may make it difficult to predict Calix�s future performance, which could cause Calix�s
operating results to fall below investor or analyst expectations, which could adversely affect the trading price of Calix common stock.

A number of factors, many of which are outside of the control of Calix, may cause or contribute to significant fluctuations in quarterly and
annual operating results. These fluctuations may make financial planning and forecasting difficult. Comparing the company�s operating results on
a period-to-period basis may not be meaningful, and you should not rely on Calix�s past results as an indication of its future performance. If
Calix�s revenue or operating results fall below the expectations of investors or securities analysts, or below any guidance the company may
provide to the market, the price of Calix common stock would likely decline. Moreover, Calix may experience delays in recognizing revenue
under applicable revenue recognition rules, particularly from government-funded contracts, such as those funded by the United States
Department of Agriculture�s Rural Utility Service, or RUS. The extent of these delays and their impact on company revenues can fluctuate over a
given time period depending on the number and size of purchase orders under these contracts during such time period. In addition, unanticipated
decreases in the company�s available liquidity due to fluctuating operating results could limit growth and delay implementation of Calix�s
expansion plans.

In addition to the other risk factors listed in this �Risk Related to Calix (and the Combined Company in the event the Merger Transaction is
Completed)� section, factors that may contribute to the variability of Calix�s operating results include:

� the company�s ability to predict its revenue and plan its expenses appropriately;

� the capital spending patterns of CSPs and any decrease or delay in capital spending by CSPs due to economic, regulatory or other
reasons;

� the impact of government-sponsored programs on the company�s customers;

� intense competition;

� the ability to develop new products or enhancements that support technological advances and meet changing CSP requirements;

� the company�s ability to achieve market acceptance of its products and CSPs� willingness to deploy the new products;

� the concentration of the company�s customer base;

� the length and unpredictability of the company�s sales cycles;
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� the focus on CSPs with limited revenue potential;

� the lack of long-term, committed-volume purchase contracts with the company�s customers;

� the ability to increase sales to larger North American as well as international CSPs;

� the company�s exposure to the credit risks of its customers;

� fluctuations in the company�s gross margin;

� the interoperability of products with CSP networks;
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� the dependence on sole and limited source suppliers;

� the ability to manage relationships with the company�s contract manufacturers;

� the ability to forecast manufacturing requirements and manage inventory;

� the company�s products� compliance with industry standards;

� the ability to expand international operations;

� the ability to protect the company�s intellectual property and the cost of doing so;

� the quality of the company�s products, including any undetected hardware errors or bugs in its software;

� the ability to estimate future warranty obligations due to product failure rates;

� the company�s ability to obtain necessary third-party technology licenses;

� any obligation to issue performance bonds to satisfy requirements under RUS contracts;

� the attraction and retention of qualified employees and key personnel; and

� the company�s ability to maintain proper and effective internal controls.
Calix�s business is dependent on the capital spending patterns of CSPs, and any decrease or delay in capital spending by CSPs, in response to
recent economic conditions or otherwise, would reduce revenues and harm the company�s business.

Demand for Calix�s products depends on the magnitude and timing of capital spending by CSPs as they construct, expand and upgrade their
access networks. For the nine months ended September 25, 2010, CenturyLink, Inc., hereafter referred to as CenturyLink, purchased a
significant amount of Calix�s access systems and software. However, the company cannot anticipate the level of CenturyLink�s purchases in the
future. In April 2010, CenturyLink announced their pending merger with Qwest Communications. If the pending merger is approved, this could
create uncertainty for Calix as to whether it will be chosen as a preferred network equipment vendor for the combined company. In addition, the
recent economic downturn has contributed to a slowdown in telecommunications industry spending, including in the specific geographies and
markets in which Calix operates. In response to reduced consumer spending, challenging capital markets or declining liquidity trends, capital
spending for network infrastructure projects of CSPs could be delayed or cancelled. In addition, capital spending is cyclical in the industry and
sporadic among individual CSPs, and can change on short notice. As a result, Calix may not have visibility into changes in spending behavior
until nearly the end of a given quarter. CSP spending on network construction, maintenance, expansion and upgrades is also affected by
seasonality in their purchasing cycles, reductions in their budgets and delays in their purchasing cycles.

Many factors affecting Calix�s results of operations are beyond the company�s control, particularly in the case of large CSP orders and network
infrastructure deployments involving multiple vendors and technologies where the achievement of certain thresholds for acceptance is subject to
the readiness and performance of the customer or other providers, and changes in customer requirements or installation plans. Further, CSPs
may not pursue infrastructure upgrades that require the company�s access systems and software. Infrastructure improvements may be delayed or
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prevented by a variety of factors including cost, regulatory obstacles, mergers, lack of consumer demand for advanced communications services
and alternative approaches to service delivery. Reductions in capital expenditures by CSPs may slow Calix�s rate of revenue growth. As a
consequence, the company�s results for a particular quarter may be difficult to predict, and its prior results are not necessarily indicative of results
likely in future periods.
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Government-sponsored programs could impact the timing and buying patterns of CSPs, which may cause fluctuations in Calix�s operating
results.

Many of Calix�s customers are Independent Operating Companies, or IOCs, which have revenues that are particularly dependent upon interstate
and intrastate access charges, and federal and state subsidies. The Federal Communications Commission, or FCC, and some states are
considering changes to such payments and subsidies, and these changes could reduce IOC revenues. Furthermore, many IOCs use or expect to
use, government-supported loan programs or grants, such as RUS loans and grants and the Broadband Stimulus programs under the American
Recovery and Reinvestment Act of 2009, or ARRA, to finance capital spending. Changes to these programs could reduce the ability of IOCs to
access capital and reduce Calix�s revenue opportunities.

The company believes that uncertainties related to Broadband Stimulus programs may be delaying investment decisions by IOCs. In addition, to
the extent that the company�s customers do receive grants or loans under these stimulus programs, those customers may be encouraged to
accelerate their network development plans and purchase substantial quantities of products, from Calix or other suppliers, while the programs
and funding are in place. Customers may thereafter substantially curtail future purchases of products as ARRA funding winds down or because
all purchases have been completed. Award grants under the Broadband Stimulus programs have been and will be issued between December
2009 and September 2010. Funded projects must be two-thirds complete within two years of the award and complete within three years of the
award.

Therefore, all funds that are awarded are expected to be allocated by September 2013. The revenue recognition guidelines related to the sales of
Calix�s access systems to CSPs who have received Broadband Stimulus funds may create uncertainties around the timing of the company�s
revenue, which could harm financial results. In addition, any decision by CSPs to reduce capital expenditures caused by changes in government
regulations and subsidies would have an adverse effect on Calix�s operating results and financial condition.

Calix faces intense competition that could reduce the company�s revenue and adversely affect its financial results.

The market for Calix products is highly competitive, and the company expects competition from both established and new companies to
increase. Competitors include companies such as ADTRAN, Inc., Alcatel- Lucent S.A., Enablence Technologies Inc., Huawei Technologies Co.,
Ltd., LM Ericsson Telephone Company, or Ericsson, Motorola, Inc., Occam Networks, Inc., Tellabs, Inc. and Zhone Technologies, Inc.

Calix�s ability to compete successfully depends on a number of factors, including:

� the successful development of new products;

� the ability to anticipate CSP and market requirements and changes in technology and industry standards;

� the ability to differentiate Calix products from its competitors� offerings based on performance, cost-effectiveness or other factors;

� the ability to gain customer acceptance of its products; and

� the ability to market and sell its products.
The market for broadband access equipment is dominated primarily by large, established vendors. In addition, some of Calix�s competitors have
merged, made acquisitions or entered into partnerships or other strategic relationships with one another to offer more comprehensive solutions
than they individually had offered. Examples include the merger of Alcatel S.A. with Lucent Technologies, Inc. in November 2006, Ericsson�s
acquisitions of Redback Networks Inc. in January 2007 and Entrisphere Inc. in February 2007, Ciena Corporation�s acquisition of World Wide
Packets, Inc. in 2008, Nortel�s Metro Ethernet Networks business in March 2010 and Enablence Technologies, Inc.�s acquisition of Teledata
Networks, Ltd. in June 2010. Calix
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expects this trend to continue as companies attempt to strengthen or maintain their market positions in an evolving industry. Many of the
company�s current or potential competitors have longer operating histories, greater name recognition, larger customer bases and significantly
greater financial, technical, sales, marketing and other resources than Calix does and are better positioned to acquire and offer complementary
products and services technologies. Many of Calix�s competitors have broader product lines and can offer bundled solutions, which may appeal
to certain customers. Such competitors may invest additional resources in developing more compelling product offerings. Potential customers
may also prefer to purchase from their existing suppliers rather than a new supplier, regardless of product performance or features, because the
products that Calix and its competitors offer require a substantial investment of time and funds to install. In addition, as a result of these
transition costs, competition to secure contracts with potential customers is particularly intense. Some of Calix�s competitors may offer
substantial discounts or rebates to win new customers. If the company is forced to reduce prices in order to secure customers, it may be unable to
sustain gross margins at desired levels or achieve profitability. Competitive pressures could result in increased pricing pressure, reduced profit
margins, increased sales and marketing expenses and failure to increase, or the loss of, market share, any of which could reduce revenue and
adversely affect the company�s financial results.

Product development is costly and if Calix fails to develop new products or enhancements that meet changing CSP requirements, the
company could experience lower sales.

Calix�s market is characterized by rapid technological advances, frequent new product introductions, evolving industry standards and
unanticipated changes in subscriber requirements. The company�s future success will depend significantly on its ability to anticipate and adapt to
such changes, and to offer, on a timely and cost-effective basis, products and features that meet changing CSP demands and industry standards.

Calix intends to continue making significant investments in developing new products and enhancing the functionality of its existing products.
Developing products is expensive, complex and involves uncertainties. The company may not have sufficient resources to successfully manage
lengthy product development cycles. For the nine months ended September 25, 2010 and September 26, 2009, Calix�s research and development
expenses were $39.2 million, or 20% of revenue, and $33.2 million, or 23% of revenue, respectively. The company believes that it must
continue to dedicate a significant amount of resources to its research and development efforts to maintain a competitive position. These
investments may take several years to generate positive returns, if ever. In addition, the company may experience design, manufacturing,
marketing and other difficulties that could delay or prevent the development, introduction or marketing of new products and enhancements. If
Calix fails to meet its development targets, demand for its products will decline.

In addition, the introduction of new or enhanced products also requires that the company manage the transition from older products to these new
or enhanced products in order to minimize disruption in customer ordering patterns, fulfill ongoing customer commitments and ensure that
adequate supplies of new products are available for delivery to meet anticipated customer demand. If Calix fails to maintain compatibility with
other software or equipment found in its customers� existing and planned networks, the company may face substantially reduced demand for its
products, which would reduce revenue opportunities and market share. Moreover, as customers complete infrastructure deployments, they may
require greater levels of service and support than Calix has provided in the past. Calix may not be able to provide products, services and support
to compete effectively for these market opportunities. If the company is unable to anticipate and develop new products or enhancements to its
existing products on a timely and cost-effective basis, it could experience lower sales which would harm Calix�s business.

Calix�s new products are early in their life cycles and are subject to uncertain market demand. If customers are unwilling to install Calix
products or deploy new services or the company is unable to achieve market acceptance of its new products, business and financial results
will be harmed.

Calix�s new products are early in their life cycles and are subject to uncertain market demand. They also may face obstacles in manufacturing,
deployment and competitive response. Potential customers may choose not
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to invest the additional capital required for initial system deployment. In addition, demand for products is dependent on the success of Calix�s
customers in deploying and selling services to their subscribers. Calix�s products support a variety of advanced broadband services, such as
high-speed Internet, Internet protocol television, mobile broadband, high-definition video and online gaming, and basic voice and data services.
If subscriber demand for such services does not grow as expected or declines, or if Calix customers are unable or unwilling to deploy and market
these services, demand for the company�s products may decrease or fail to grow at anticipated rates.

Calix�s strategy includes developing products for the access network that incorporate Internet protocol and Ethernet technologies. If these
technologies are not widely adopted by CSPs for use in their access networks, demand for the company�s products may decrease or not grow. As
a result, Calix may be unable to sell its products to recoup its expenses related to the development of these products and results of operations
would be harmed. The company may also be delayed in recognizing revenue related to its new products and related services and may be required
to recognize costs and expenses for such products before it can recognize the related revenue.

Calix�s customer base is concentrated, and there are a limited number of potential customers for its products. The loss of any of key
customers, a decrease in purchases by those key customers or Calix�s inability to grow its customer base would adversely impact its revenues.

Historically, a large portion of Calix�s sales have been to a limited number of customers. For example, for the year ended December 31, 2009,
CenturyLink accounted for 38% of Calix�s revenue. In 2008, CenturyLink and one other customer accounted for 25% and 11% of revenue,
respectively. In 2007, CenturyLink and another different customer accounted for 22% and 15% of revenue, respectively.

Calix anticipates that a large portion of its revenues will continue to depend on sales to a limited number of customers. In addition, some larger
customers may demand discounts and rebates or desire to purchase their access systems and software from multiple providers. As a result of
these factors, the company�s future revenue opportunities may be limited and its margins could be reduced, and profitability may be adversely
impacted. The loss of, or reduction in, orders from any key customer would significantly reduce Calix�s revenues and harm its business.

Furthermore, in recent years, the CSP market has undergone substantial consolidation. Industry consolidation generally has negative
implications for equipment suppliers, including a reduction in the number of potential customers, a decrease in aggregate capital spending, and
greater pricing leverage on the part of CSPs over equipment suppliers. Continued consolidation of the CSP industry, including the pending
merger between CenturyLink and Qwest Communications, and among the Incumbent Local Exchange Carrier, or ILEC, and IOC customers,
who represent a large part of Calix�s business, could make it more difficult for the company to grow its customer base, increase sales of its
products and maintain adequate gross margins.

Calix�s sales cycles can be long and unpredictable, and its sales efforts require considerable time and expense. As a result, sales are difficult
to predict and may vary substantially from quarter to quarter, which may cause the company�s operating results to fluctuate significantly.

The timing of Calix�s revenues is difficult to predict. Sales efforts often involve educating CSPs about the use and benefits of the company�s
products. CSPs typically undertake a significant evaluation process, which frequently involves not only Calix products but also those of its
competitors and results in a lengthy sales cycle. Calix spends substantial time, effort and money in its sales efforts without any assurance that
such efforts will produce any sales. In addition, product purchases are frequently subject to budget constraints, multiple approvals and unplanned
administrative, processing and other delays. If sales expected from a specific customer for a particular quarter are not realized in that quarter or
at all the company may not achieve its revenue forecasts and the business could be harmed.
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Calix�s focus on CSPs with relatively small networks limits its revenues from sales to any one customer and makes future operating results
difficult to predict.

Calix currently focuses a large portion of its sales efforts on IOCs, cable multiple system operators and selected international CSPs. In general,
the company�s current and potential customers generally operate small networks with limited capital expenditure budgets. Accordingly, Calix
believes the potential revenues from the sale of its products to any one of these customers is limited. As a result, the company must identify and
sell products to new customers each quarter to continue to increase its sales. In addition, the spending patterns of many of its customers are
characterized by small and sporadic purchases. As a consequence, Calix has limited backlog and will likely continue to have limited visibility
into future operating results.

Calix does not have long-term, committed-volume purchase contracts with its customers, and therefore has no guarantee of future revenue
from any customer.

Calix�s sales are made predominantly pursuant to purchase orders, and typically the company has not entered into long-term, committed-volume
purchase contracts with its customers, including its key customers which account for a material portion of the company�s revenues. As a result,
any of its customers may cease to purchase Calix products at any time. In addition, Calix�s customers may attempt to renegotiate the terms of its
agreements, including price and quantity. If any key customers stop purchasing Calix�s access systems and software for any reason, business and
results of operations would be harmed.

The company�s efforts to increase its sales to larger North American as well as international CSPs may be unsuccessful.

Calix�s sales and marketing efforts have been focused on CSPs in North America. A part of its long-term strategy is to increase sales to larger
North American as well as international CSPs. Calix will be required to devote substantial technical, marketing and sales resources to the pursuit
of these CSPs, who have lengthy equipment qualification and sales cycles, without any assurance of generating sales. In particular, sales to these
CSPs may require the company to upgrade its products to meet more stringent performance criteria, develop new customer-specific features or
adapt its product to meet international standards. If Calix is unable to successfully increase sales to larger CSPs, its operating results and
long-term growth may be negatively impacted.

Calix�s exposure to the credit risks of its customers may make it difficult to collect accounts receivable and could adversely affect operating
results and financial condition.

In the course of its sales to customers, Calix may encounter difficulty collecting accounts receivable and could be exposed to risks associated
with uncollectible accounts receivable. The recent challenging economic conditions have impacted some of Calix�s customers� ability to pay their
accounts payable. While the company attempts to monitor these situations carefully and attempts to take appropriate measures to collect
accounts receivable balances, the company has written down accounts receivable and written off doubtful accounts in prior periods and may be
unable to avoid accounts receivable write-downs or write-offs of doubtful accounts in the future. Such write-downs or write-offs could
negatively affect Calix�s operating results for the period in which they occur, and could harm its operating results.

Calix�s gross margin may fluctuate over time and its current level of product gross margins may not be sustainable.

Calix�s current level of product gross margins may not be sustainable and may be adversely affected by numerous factors, including:

� changes in customer, geographic or product mix, including the mix of configurations within each product group;

� increased price competition, including the impact of customer discounts and rebates;

� the ability to reduce and control product costs;
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� loss of cost savings due to changes in component pricing or charges incurred due to inventory holding periods if parts ordering does
not correctly anticipate product demand;

� introduction of new products;

� changes in shipment volume;

� changes in distribution channels;

� increased warranty costs;

� excess and obsolete inventory and inventory holding charges;

� expediting costs incurred to meet customer delivery requirements; and

� liquidated damages relating to customer contractual terms.
The company�s products must interoperate with many software applications and hardware products found in its customers� networks. If Calix
is unable to ensure that its products interoperate properly, its business would be harmed.

Calix products must interoperate with its customers� existing and planned networks, which often have varied and complex specifications, utilize
multiple protocol standards, software applications and products from multiple vendors and contain multiple generations of products that have
been added over time. As a result, the company must continually ensure that its products interoperate properly with these existing and planned
networks. To meet these requirements, Calix must undertake development efforts that require substantial capital investment and employee
resources. The company may not accomplish these development efforts quickly or cost-effectively, if at all. If Calix fails to maintain
compatibility with other software or equipment found in its customers� existing and planned networks, the company may face substantially
reduced demand for its products, which would reduce its revenue opportunities and market share.

Calix has entered into interoperability arrangements with a number of equipment and software vendors for the use or integration of their
technology with Calix products. These arrangements give the company access to, and enable interoperability with, various products that it does
not otherwise offer. If these relationships fail, Calix may have to devote substantially more resources to the development of alternative products
and processes, and its efforts may not be as effective as the combined solutions under its current arrangements. In some cases, these other
vendors are either companies that Calix competes with directly, or companies that have extensive relationships with Calix�s existing and potential
customers and may have influence over the purchasing decisions of those customers. Some of the company�s competitors have stronger
relationships with some of Calix�s existing and potential other vendors and, as a result, its ability to have successful interoperability arrangements
with these companies may be harmed. Calix�s failure to establish or maintain key relationships with third-party equipment and software vendors
may harm the company�s ability to successfully sell and market its products.

As Calix does not have manufacturing capabilities, the company depends upon a small number of outside contract manufacturers and the
company does not have supply contracts with these manufacturers. Its operations could be disrupted if Calix encounters problems with these
contract manufacturers.

Calix does not have internal manufacturing capabilities, and relies upon a small number of contract manufacturers to build its products. In
particular, the company relies on Flextronics International Ltd., or Flextronics, for the manufacture of most of its products. Calix�s reliance on a
small number of contract manufacturers makes it vulnerable to possible capacity constraints and reduced control over component availability,
delivery schedules, manufacturing yields and costs. The company does not have supply contracts with Flextronics or its other manufacturers.
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price. In addition, Calix has limited control over its contract manufacturers� quality systems and controls, and therefore may not be able to ensure
levels of quality manufacture suitable for its customers.
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The revenues that Flextronics generates from the company�s orders represent a relatively small percentage of Flextronics� overall revenues. As a
result, fulfilling Calix�s orders may not be considered a priority in the event Flextronics is constrained in its ability to fulfill all of its customer
obligations in a timely manner. In addition, a substantial part of the company�s manufacturing is done in Flextronics facilities which are located
outside of the United States. Calix believes that the location of these facilities outside of the United States increases supply risk, including the
risk of supply interruptions or reductions in manufacturing quality or controls.

If Flextronics or any of its other contract manufacturers were unable or unwilling to continue manufacturing Calix�s products in required volumes
and at high quality levels, the company would have to identify, qualify and select acceptable alternative contract manufacturers. An alternative
contract manufacturer may not be available to Calix when needed or may not be in a position to satisfy the company�s production requirements at
commercially reasonable prices and quality. Any significant interruption in manufacturing would require Calix to reduce the supply of products
to its customers, which in turn would reduce revenues and harm the company�s relationships with its customers.

Calix depends on sole source and limited source suppliers for key components and products. If the company were unable to source these
components on a timely basis, Calix would not be able to deliver its products to customers.

Calix depends on sole source and limited source suppliers for key components of its products. For example, certain of its application-specific
integrated circuits processors and resistor networks are purchased from sole source suppliers. Calix may from time to time enter into original
equipment manufacturer, or OEM, or original design manufacturer, or ODM, agreements to manufacture and/or design certain products in order
to enable the company to offer products into key markets on an accelerated basis. For example, a third party assisted in the design of and
manufactures Calix�s E5-100 platform family. Any of the sole source and limited source suppliers, OEMs and ODMs upon whom the company
relies could stop producing Calix components or products, cease operations or be acquired by, or enter into exclusive arrangements with, the
company�s competitors. Calix generally does not have long-term supply agreements with its suppliers, and its purchase volumes are currently too
low for the company to be considered a priority customer by most of its suppliers. As a result, most of these suppliers could stop selling to Calix
at commercially reasonable prices, or at all. Any such interruption or delay may force the company to seek similar components or products from
alternative sources, which may not be available. Switching suppliers, OEMs or ODMs may require that the company redesign its products to
accommodate new components, and may potentially require Calix to re-qualify its products with customers, which would be costly and
time-consuming. Any interruption in the supply of sole source or limited source components for its products would adversely affect Calix�s
ability to meet scheduled product deliveries to its customers, could result in lost revenue or higher expenses and would harm the business.

If Calix fails to forecast its manufacturing requirements accurately and manage its inventory with contract manufacturers, the company
could incur additional costs, experience manufacturing delays and lose revenue.

Calix bears inventory risk under its contract manufacturing arrangements. Lead times for the materials and components that Calix orders through
its contract manufacturers vary significantly and depend on numerous factors, including the specific supplier, contract terms and market demand
for a component at a given time. Lead times for certain key materials and components incorporated into Calix products are currently lengthy,
requiring the company or its contract manufacturers to order materials and components several months in advance of manufacture. If Calix
overestimates its production requirements, the contract manufacturers may purchase excess components and build excess inventory. If the
company�s contract manufacturers, at its request, purchase excess components that are unique to Calix products or build excess products, the
company could be required to pay for these excess parts or products and recognize related inventory write-down costs. Historically, Calix has
reimbursed its primary contract manufacturer for inventory purchases when the inventory has been rendered
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obsolete, for example due to manufacturing and engineering change orders resulting from design changes, manufacturing discontinuation of
parts by the company�s suppliers, or in cases where inventory levels greatly exceed projected demand. If Calix experiences excess inventory
write-downs associated with excess or obsolete inventory, this would have an adverse effect on the company�s gross margins, financial condition
and results of operations. Calix has experienced unanticipated increases in demand from customers which resulted in delayed shipments and
variable shipping patterns. If the company underestimates its product requirements, the contract manufacturers may have inadequate component
inventory, which could interrupt manufacturing of Calix products and result in delays or cancellation of sales.

If Calix fails to comply with evolving industry standards, sales of its existing and future products would be adversely affected.

The markets for Calix products are characterized by a significant number of standards, both domestic and international, which are evolving as
new technologies are deployed. The company�s products must comply with these standards in order to be widely marketable. In some cases,
Calix is compelled to obtain certifications or authorizations before its products can be introduced, marketed or sold. In addition, the ability to
expand Calix�s international operations and create international market demand for products may be limited by regulations or standards adopted
by other countries that may require the company to redesign its existing products or develop new products suitable for sale in those countries.
Although the company believes its products are currently in compliance with domestic and international standards and regulations in countries in
which they currently sell, Calix may not be able to design its products to comply with evolving standards and regulations in the future.
Accordingly, this ongoing evolution of standards may directly affect the company�s ability to market or sell its products. Further, the cost of
complying with the evolving standards and regulations, or the failure to obtain timely domestic or foreign regulatory approvals or certification
such that the company may not be able to sell its products where these standards or regulations apply, would result in lower revenues and lost
market share.

Calix may be unable to successfully expand its international operations. In addition, the company�s international expansion plans, if
implemented, will subject it to a variety of risks that may harm its business.

Calix currently generates almost all of its sales from customers in North America and the Caribbean, and has very limited experience marketing,
selling and supporting its products and services outside North America and the Caribbean or managing the administrative aspects of a worldwide
operation. While Calix intends to expand its international operations, the company may not be able to create or maintain international market
demand for its products. In addition, as it expands its operations internationally, the company�s support organization will face additional
challenges including those associated with delivering support, training and documentation in languages other than English. If Calix invests
substantial time and resources to expand its international operations and is unable to do so successfully and in a timely manner, the business,
financial condition and results of operations will suffer.

In the course of expanding its international operations and operating overseas, Calix will be subject to a variety of risks, including:

� differing regulatory requirements, including tax laws, trade laws, labor regulations, tariffs, export quotas, custom duties or other
trade restrictions;

� greater difficulty supporting and localizing its products;

� different or unique competitive pressures as a result of, among other things, the presence of local equipment suppliers;

� challenges inherent in efficiently managing an increased number of employees over large geographic distances, including the need to
implement appropriate systems, policies, compensation and benefits and compliance programs;

� limited or unfavorable intellectual property protection;
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� risk of change in international political or economic conditions; and

� restrictions on the repatriation of earnings.
Calix may have difficulty managing growth, which could limit its ability to increase sales.

Calix has experienced significant growth in sales and operations in recent years. The company expects to continue to expand its research and
development, sales, marketing and support activities. The company�s historical growth has placed, and planned future growth is expected to
continue to place, significant demands on Calix�s management, as well as its financial and operational resources, to:

� manage a larger organization;

� expand its manufacturing and distribution capacity;

� increase sales and marketing efforts;

� broaden customer support capabilities;

� implement appropriate operational and financial systems; and

� maintain effective financial disclosure controls and procedures.
If Calix cannot grow, or fails to manage its growth effectively, the company may not be able to execute its business strategies and the business,
financial condition and results of operations would be adversely affected.

Calix may not be able to protect its intellectual property, which could impair the ability to compete effectively.

Calix depends on certain proprietary technology for its success and ability to compete. As of September 25, 2010, Calix held 25 U.S. patents
expiring between 2015 and 2028, and had 31 pending U.S. patent applications. Two of the U.S. patents are also covered by granted international
patents, one in five countries and the other in three countries. The company currently has no pending international patent applications. Calix
relies on intellectual property laws, as well as nondisclosure agreements, licensing arrangements and confidentiality provisions, to establish and
protect its proprietary rights. U.S. patent, copyright and trade secret laws afford the company only limited protection, and the laws of some
foreign countries do not protect proprietary rights to the same extent. Calix�s pending patent applications may not result in issued patents, and its
issued patents may not be enforceable. Any infringement of Calix�s proprietary rights could result in significant litigation costs. Further, any
failure by the company to adequately protect its proprietary rights could result in Calix�s competitors offering similar products, resulting in the
loss of competitive advantage and decreased sales.

Despite efforts to protect the company�s proprietary rights, attempts may be made to copy or reverse engineer aspects of Calix�s products or to
obtain and use information that the company regards as proprietary. Accordingly, Calix may be unable to protect its proprietary rights against
unauthorized third-party copying or use. Furthermore, policing the unauthorized use of its intellectual property would be difficult for the
company. Litigation may be necessary in the future to enforce Calix�s intellectual property rights, to protect its trade secrets or to determine the
validity and scope of the proprietary rights of others. Litigation could result in substantial costs and diversion of resources and could harm Calix�s
business.
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On December 28, 2009, Calix filed a lawsuit against Wi-LAN Inc., or Wi-LAN, of Ontario, Canada, in the federal court in the Northern District
of California, seeking declaratory relief that the company does not infringe U.S. Patents Nos. 5,956,323 and 6,763,019, allegedly owned by
Wi-LAN. On March 22, 2010 Wi-LAN filed a motion to dismiss the lawsuit, or alternatively to transfer it to the Eastern District of Texas where,
on April 1, 2010, Wi-LAN filed, a counterclaim alleging Calix infringed the �323 and �019 patents. That action by Wi-LAN seeks monetary and
injunctive relief. On September 29, 2010, Wi-LAN withdrew the motion to dismiss or
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transfer. The company intends to continue to vigorously pursue the lawsuit and defend against all Wi-LAN claims and counterclaims. While
Calix believes it has substantial and meritorious arguments and defenses, neither the outcome of the litigation nor the amount and range of
potential damages or exposure associated with the litigation can be assessed with certainty, and the company is not currently able to estimate the
loss, if any, that may result from the claims against it. If Wi-LAN is successful in obtaining injunctive relief, it could force the company to stop
or alter certain of its business activities.

Calix could become subject to litigation regarding intellectual property rights that could harm its business.

Calix may be subject to intellectual property infringement claims that are costly to defend and could limit the company�s ability to use some
technologies in the future. Third parties may assert patent, copyright, trademark or other intellectual property rights to technologies or rights that
are important to Calix�s business. Such claims may involve patent holding companies or other adverse patent owners who have no relevant
product revenue, and therefore the company�s own issued and pending patents may provide little or no deterrence. Calix has received in the past
and expects that in the future it may receive, particularly as a public company, communications from competitors and other companies alleging
that the company may be infringing their patents, trade secrets or other intellectual property rights and/or offering licenses to such intellectual
property or threatening litigation. In addition, Calix has agreed, and may in the future agree, to indemnify its customers for any expenses or
liabilities resulting from claimed infringements of patents, trademarks or copyrights of third parties. Any claims asserting that Calix�s products
infringe, or may infringe on, the proprietary rights of third parties, with or without merit, could be time-consuming, resulting in costly litigation
and diverting the efforts of the engineering teams and management. These claims could also result in product shipment delays or require the
company to modify its products or enter into royalty or licensing agreements. Such royalty or licensing agreements, if required, may not be
available to Calix on acceptable terms, if at all.

The quality of Calix�s support and services offerings is important to its customers, and if the company fails to continue to offer high quality
support and services Calix could lose customers which would harm the business.

Once Calix�s products are deployed within its customers� networks, they depend on the company�s support organization to resolve any issues
relating to those products. A high level of support is critical for the successful marketing and sale of its products. If Calix does not effectively
assist its customers in deploying its products, succeed in helping them quickly resolve post-deployment issues or provide effective ongoing
support, it could adversely affect the ability to sell Calix products to existing customers and harm the company�s reputation with potential new
customers. As a result, the failure to maintain high quality support and services could result in the loss of customers which would harm Calix�s
business.

Calix�s products are highly technical and may contain undetected hardware errors or software bugs, which could harm the company�s
reputation and adversely affect its business.

Calix�s products are highly technical and, when deployed, are critical to the operation of many networks. The company�s products have contained
and may contain undetected errors, bugs or security vulnerabilities. Some errors in its products may only be discovered after a product has been
installed and used by customers, and may in some cases only be detected under certain circumstances or after extended use. Any errors, bugs,
defects or security vulnerabilities discovered in its products after commercial release could result in loss of revenues or delay in revenue
recognition, loss of customer goodwill and customers and increased service and warranty cost, any of which could adversely affect the business,
operating results and financial condition. In addition, Calix could face claims for product liability, tort or breach of warranty. Calix�s contracts
with customers contain provisions relating to warranty disclaimers and liability limitations, which may not be upheld. Defending a lawsuit,
regardless of its merit, is costly and may divert management�s attention and adversely affect the market�s perception of the company and its
products. In addition, if Calix�s business liability insurance coverage proves inadequate or future coverage is unavailable on acceptable terms or
at all, the business, operating results and financial condition could be adversely impacted.
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Calix�s estimates regarding future warranty obligations may change due to product failure rates, shipment volumes, field service obligations
and rework costs incurred in correcting product failures. If the estimates change, liability for warranty obligations may be increased,
impacting future cost of goods sold.

Calix�s products are highly complex, and the product development, manufacturing and integration testing may not be adequate to detect all
defects, errors, failures and quality issues. Quality or performance problems for products covered under warranty could adversely impact the
company�s reputation and negatively affect its operating results and financial position. The development and production of new products with
high complexity often involves problems with software, components and manufacturing methods. If significant warranty obligations arise due to
reliability or quality issues arising from defects in software, faulty components or manufacturing methods, Calix�s operating results and financial
position could be negatively impacted by:

� cost associated with fixing software or hardware defects;

� high service and warranty expenses;

� high inventory obsolescence expense;

� delays in collecting accounts receivable;

� payment of liquidated damages for performance failures; and

� declining sales to existing customers.
Calix�s use of open source software could impose limitations on the company�s ability to commercialize its products.

Calix incorporates open source software into its products. Although the company closely monitors its use of open source software, the terms of
many open source software licenses have not been interpreted by U.S. courts, and there is a risk that such licenses could be construed in a
manner that could impose unanticipated conditions or restrictions on Calix�s ability to sell its products. In such event, Calix could be required to
make its proprietary software generally available to third parties, including competitors, at no cost, to seek licenses from third parties in order to
continue offering its products, to re-engineer products or to discontinue the sale of products in the event re-engineering cannot be accomplished
on a timely basis or at all, any of which could adversely affect the company�s revenues and operating expenses.

If Calix is unable to obtain necessary third-party technology licenses, the company�s ability to develop new products or product enhancements
may be impaired.

While Calix�s current licenses of third-party technology relate to commercially available off-the-shelf technology, the company may in the future
be required to license additional technology from third parties to develop new products or product enhancements. These third-party licenses may
be unavailable to Calix on commercially reasonable terms, if at all. Calix�s inability to obtain necessary third-party licenses may force the
company to obtain substitute technology of lower quality or performance standards or at greater cost, any of which could harm the
competitiveness of its products and result in lost revenues.

Calix may pursue acquisitions, which involve a number of risks. If the company is unable to address and resolve these risks successfully,
such acquisitions could disrupt the business.

In February 2006, Calix acquired Optical Solutions, Inc. in order to support the expansion of its product and service offerings. On September 16,
2010, the company entered into a definitive agreement to acquire Occam Networks, Inc., which is discussed further in the report on Form 8-K
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that Calix filed on September 16, 2010 and in this proxy statement/prospectus. Calix may in the future acquire businesses, products or
technologies to expand its product offerings and capabilities, customer base and business. Calix has evaluated, and expects to continue to
evaluate, a wide array of potential strategic transactions. The company has limited experience making
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such acquisitions. Any of these transactions could be material to its financial condition and results of operations. The anticipated benefit of
acquisitions may never materialize. In addition, the process of integrating acquired businesses, products or technologies may create unforeseen
operating difficulties and expenditures. Some of the areas where Calix may face acquisition-related risks include:

� diversion of management time and potential business disruptions;

� expenses, distractions and potential claims resulting from acquisitions, whether or not they are completed;

� retaining and integrating employees from any businesses the company may acquire;

� issuance of dilutive equity securities or incurrence of debt;

� integrating various accounting, management, information, human resource and other systems to permit effective management;

� incurring possible write-offs, impairment charges, contingent liabilities, amortization expense or write-offs of goodwill;

� difficulties integrating and supporting acquired products or technologies;

� unexpected capital expenditure requirements;

� insufficient revenues to offset increased expenses associated with the acquisition;

� opportunity costs associated with committing capital to such acquisitions; and

� acquisition-related litigation.
Foreign acquisitions would involve risks in addition to those mentioned above, including those related to integration of operations across
different cultures and languages, currency risks and the particular economic, political and regulatory risks associated with specific countries.
Calix may not be able to address these risks successfully, or at all, without incurring significant costs, delays or other operating problems. The
company�s inability to address successfully such risks could disrupt the business.

Calix�s obligation to issue performance bonds to satisfy requirements under RUS contracts and ARRA-related contracts may negatively
impact its working capital and financial condition.

The company is often required to issue performance bonds to satisfy requirements under its RUS contracts, and expects that it may also be
required to issue such bonds under the terms of contracts required by the Broadband Stimulus programs under the American Recovery and
Reinvestment Act of 2009, or ARRA. The performance bonds generally cover the full amount of the RUS contract, and may be the same for
ARRA contracts. Upon Calix�s performance under the contract and acceptance by the customer, the performance bond is released. The time
period between issuing the performance bond and its release can be lengthy. Calix issues letters of credit under its existing credit facility to
support these performance bonds. In the event the company does not have sufficient capacity under its credit facility to support these bonds,
Calix will have to issue certificates of deposit, which could materially impact its working capital or limit its ability to satisfy such contract
requirements. In the event that Calix is unable to issue such bonds, the company may lose business and customers who purchase under RUS and
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ARRA contracts. In addition, if Calix exhausts its credit facility or working capital reserves in issuing such bonds, the company may be required
to eliminate or curtail expenditures to mitigate the impact on its working capital or financial condition.

Calix�s use of and reliance upon development resources in China may expose the company to unanticipated costs or liabilities.

Calix operates a wholly foreign-owned enterprise in Nanjing, China, where a dedicated team of engineers performs quality assurance and cost
reduction engineering. The company also outsources a portion of its software
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development to a team of software engineers based in Shenyang, China. This reliance upon development resources in China may not enable the
company to achieve meaningful product cost reductions or greater resource efficiency. Further, the company�s development efforts and other
operations in China involve significant risks, including:

� difficulty hiring and retaining appropriate engineering resources due to intense competition for such resources and resulting wage
inflation;

� the knowledge transfer related to Calix technology and exposure to misappropriation of intellectual property or confidential
information, including information that is proprietary to the company, its customers and third parties;

� heightened exposure to changes in the economic, security and political conditions of China;

� fluctuation in currency exchange rates and tax risks associated with international operations; and

� development efforts that do not meet the company�s requirements because of language, cultural or other differences associated with
international operations, resulting in errors or delays.

Difficulties resulting from the factors above and other risks related to its operations in China could expose Calix to increased expense, impair its
development efforts, harm the company�s competitive position and damage its reputation.

Calix�s customers are subject to government regulation, and changes in current or future laws or regulations that negatively impact its
customers could harm the company�s business.

The FCC has jurisdiction over all of Calix�s U.S. customers. FCC regulatory policies that create disincentives for investment in access network
infrastructure or impact the competitive environment in which the company�s customers operate may harm its business. For example, future FCC
regulation affecting providers of broadband Internet access services could impede the penetration of Calix�s customers into certain markets or
affect the prices they may charge in such markets. Furthermore, many of its customers are subject to FCC rate regulation of interstate
telecommunications services, and are recipients of federal universal service fund payments, which are intended to subsidize telecommunications
services in areas that are expensive to serve. In addition, many of the company�s customers are subject to state regulation of intrastate
telecommunications services, including rates for such services, and may also receive funding from state universal service funds. Changes in rate
regulations or universal service funding rules, either at the federal or state level, could adversely affect its customers� revenues and capital
spending plans. In addition, various international regulatory bodies have jurisdiction over certain of Calix�s non-U.S. customers. Changes in these
domestic and international standards, laws and regulations, or judgments in favor of plaintiffs in lawsuits against CSPs based on changed
standards, laws and regulations could adversely affect the development of broadband networks and services. This, in turn, could directly or
indirectly adversely impact the communications industry in which Calix�s customers operate. To the extent the company�s customers are
adversely affected by laws or regulations regarding their business, products or service offerings, Calix�s business, financial condition and results
of operations would suffer.

Calix may be subject to governmental export and import controls that could subject the company to liability or impair its ability to compete in
additional international markets.

Calix�s products may be or become subject to U.S. export controls that will restrict the company�s ability to export them outside of the free-trade
zones covered by the North American Free Trade Agreement, Central American Free Trade Agreement and other treaties and laws. Therefore,
future international shipments of the company�s products may require export licenses or export license exceptions. In addition, the import laws of
other countries may limit Calix�s ability to distribute its products, or Calix�s customers� ability to buy and the products, in those countries. Changes
in the company�s products or changes in export and import regulations may
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create delays in the introduction of Calix�s products in international markets, prevent its customers with international operations from deploying
the products or, in some cases, prevent the export or import of products to certain countries altogether. Any change in export or import
regulations or related legislation, shift in approach to the enforcement or scope of existing regulations, or change in the countries, persons or
technologies targeted by such regulations, could negatively impact Calix�s ability to sell its products to existing or potential international
customers.

If Calix loses any of its key personnel, or is unable to attract, train and retain qualified personnel, the company�s ability to manage its
business and continue its growth would be negatively impacted.

Calix�s success depends, in large part, on the continued contributions of its key management, engineering, sales and marketing personnel, many
of whom are highly skilled and would be difficult to replace. None of the company�s senior management or key technical or sales personnel is
bound by a written employment contract to remain with Calix for a specified period. In addition, Calix does not currently maintain key man life
insurance covering its key personnel. If the company loses the services of any key personnel, its business, financial condition and results of
operations may suffer.

Competition for skilled personnel, particularly those specializing in engineering and sales, is intense. Calix cannot be certain that it will be
successful in attracting and retaining qualified personnel, or that newly hired personnel will function effectively, both individually and as a
group. In particular, the company must continue to expand its direct sales force, including hiring additional sales managers, to grow the customer
base and increase sales. In addition, if Calix offers employment to personnel employed by competitors, the company may become subject to
claims of unfair hiring practices, and incur substantial costs in defending itself against these claims, regardless of their merits. If the company is
unable to effectively recruit, hire and utilize new employees, execution of its business strategy and its ability to react to changing market
conditions may be impeded, and its business, financial condition and results of operations may suffer.

Volatility or lack of performance in the Calix common stock price may also affect the company�s ability to attract and retain key personnel.
Calix�s executive officers have become, or will soon become, vested in a substantial amount of shares of common stock or stock options.
Employees may be more likely to leave the company if the shares they own or the shares underlying their vested options have significantly
appreciated in value relative to the original purchase prices of the shares or the exercise prices of the options, or if the exercise prices of the
options that they hold are significantly above the market price of the company common stock. If Calix is unable to retain its employees, its
business, operating results and financial condition will be harmed.

If Calix fails to maintain proper and effective internal controls, its ability to produce accurate financial statements on a timely basis could be
impaired, which would adversely affect the company�s operating results, its ability to operate its business and Calix�s stock price.

Ensuring that Calix has adequate internal financial and accounting controls and procedures in place to produce accurate financial statements on a
timely basis is a costly and time-consuming effort that needs to be re-evaluated frequently. The company has in the past discovered, and may in
the future discover, areas of its internal financial and accounting controls and procedures that need improvement.

Calix�s management is responsible for establishing and maintaining adequate internal control over financial reporting to provide reasonable
assurance regarding the reliability of its financial reporting and the preparation of financial statements for external purposes in accordance with
U.S. generally accepted accounting principles. The company�s management does not expect that its internal control over financial reporting will
prevent or detect all error and all fraud. A control system, no matter how well designed and operated, can provide only reasonable, not absolute,
assurance that the control system�s objectives will be met. Because of the inherent limitations in all control systems, no evaluation of controls can
provide absolute assurance that misstatements due to error or fraud will not occur or that all control issues and instances of fraud, if any, within
Calix will have been detected.
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Calix expects that it will be required to comply with Section 404 of the Sarbanes-Oxley Act in connection with its annual report on Form 10-K
for the year ending December 31, 2011. The company is expending significant resources in developing the necessary documentation and testing
procedures required by Section 404. Calix cannot be certain that the actions it is taking to improve those internal controls over financial
reporting will be sufficient, or that the company will be able to implement its planned processes and procedures in a timely manner. In addition,
if Calix is unable to produce accurate financial statements on a timely basis, investors could lose confidence in the reliability of its financial
statements, which could cause the market price of the company�s common stock to decline and make it more difficult to finance its operations
and growth.

Calix incurs significant increased costs as a result of operating as a public company, which may adversely affect its operating results and
financial condition.

As a public company, Calix incurs significant accounting, legal and other expenses that it did not incur as a private company, including costs
associated with public company reporting requirements. The company also anticipates that it will continue to incur costs associated with
corporate governance requirements, including requirements under the Sarbanes-Oxley Act of 2002, as well as rules implemented by the
Securities Exchange Commission, or SEC, and the New York Stock Exchange, or NYSE. Furthermore, these laws and regulations could make it
more difficult or more costly for Calix to obtain certain types of insurance, including director and officer liability insurance, and the company
may be forced to accept reduced policy limits and coverage or incur substantially higher costs to obtain the same or similar coverage. The impact
of these requirements could also make it more difficult for Calix to attract and retain qualified persons to serve on its board of directors, on board
committees or as executive officers.

New laws and regulations as well as changes to existing laws and regulations affecting public companies, including the provisions of the
Sarbanes-Oxley Act of 2002 and rules adopted by the SEC and NYSE, would likely result in increased costs to Calix as it responds to their
requirements. Calix is investing resources to comply with evolving laws and regulations, and this investment may result in increased general and
administrative expense and a diversion of management�s time and attention from revenue generating activities to compliance activities.

Risks Related to Ownership of Calix�s Common Stock

Calix�s stock price may be volatile, and the value of an investment in the company�s common stock may decline.

An active public market for Calix shares may not continue to develop or be sustained. Shares of the company�s common stock were sold in an
initial public offering in March 2010 at a price of $13.00 per share, and the common stock has subsequently traded as high as $18.00 and as low
as $9.57. The trading price of Calix common stock could be highly volatile and could be subject to wide fluctuations in response to various
factors, some of which are beyond the company�s control. These factors include those discussed in this �Risk Factors� section of this proxy
statement/prospectus and others such as:

� quarterly variations in Calix�s results of operations or those of its competitors;

� changes in earnings estimates or recommendations by securities analysts;

� announcements by Calix or its competitors of new products, significant contracts, commercial relationships, acquisitions or capital
commitments;

� developments with respect to intellectual property rights;

� the ability to develop and market new and enhanced products on a timely basis;
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� changes in governmental regulations or in the status of regulatory approvals; and

� a slowdown in the communications industry or the general economy.
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In recent years, the stock market in general, and the market for technology companies in particular, has experienced extreme price and volume
fluctuations that have often been unrelated or disproportionate to the operating performance of those companies. Broad market and industry
factors may seriously affect the market price of Calix common stock, regardless of the company�s actual operating performance. In addition, in
the past, following periods of volatility in the overall market and the market price of a particular company�s securities, securities class action
litigation has often been instituted against these companies. This litigation, if instituted against Calix, could result in substantial costs and a
diversion of the management�s attention and resources.

If securities or industry analysts do not publish research or reports about Calix�s business or if they issue an adverse or misleading opinion
regarding Calix�s stock, the stock price and trading volume could decline.

The trading market for Calix�s common stock will be influenced by the research and reports that industry or securities analysts publish about the
company or its business. If any of the analysts who cover the company issue an adverse or misleading opinion regarding its stock, the stock price
would likely decline. If one or more of these analysts cease coverage of Calix or fail to publish reports on the company regularly, it could lose
visibility in the financial markets, which in turn could cause Calix�s stock price or trading volume to decline.

Calix�s directors, executive officers and principal stockholders and their respective affiliates will continue to have substantial influence over
the company and could delay or prevent a change in corporate control.

As of September 25, 2010, Calix�s directors, executive officers and holders of more than 5% of the company common stock, together with their
affiliates, beneficially own, in the aggregate, approximately 58.8% of Calix outstanding common stock. As a result, these stockholders, acting
together, could have significant influence over the outcome of matters submitted to Calix stockholders for approval, including the election of
directors and any merger, consolidation or sale of all or substantially all of its assets. In addition, these stockholders, acting together, could have
significant influence over the management and affairs of the company. Accordingly, this concentration of ownership might harm the market
price of Calix common stock by:

� delaying, deferring or preventing a change in corporate control;

� impeding a merger, consolidation, takeover or other business combination involving Calix; or

� discouraging a potential acquiror from making a tender offer or otherwise attempting to obtain control of Calix.
Future sales of shares by existing stockholders could cause Calix�s stock price to decline.

Of the 37,340,663 shares of Calix�s common stock outstanding as of September 25, 2010, 7.3 million shares have been freely tradable, without
restriction, in the public market. In addition, certain contractual lock-up and other legal restrictions on resale for approximately 30.1 million
shares of Calix�s common stock expired on October 3, 2010 and these shares became eligible for sale in the public market as of October 4, 2010.
In addition, (i) the 4.5 million shares subject to RSUs, (ii) the 0.7 million shares subject to outstanding options under Calix�s 1997 Long-Term
Incentive and Stock Option Plan, 2000 Stock Plan and 2002 Stock Plan and (iii) the 6.1 million shares reserved for future issuance under Calix�s
2010 Equity Incentive Award Plan and Employee Stock Purchase Plan as of September 25, 2010 will become eligible for sale in the public
market in the future, subject to certain legal and contractual limitations. If these additional shares are sold, or if it is perceived that they will be
sold, in the public market, the price of Calix�s common stock could decline substantially.

Calix will continue to have broad discretion to determine how to use the funds raised in its recent initial public offering, and may use them
in ways that may not enhance its operating results or the price of its common stock.

Calix�s management will continue to have broad discretion over the use of proceeds from its recent initial public offering, and the company could
spend the proceeds in ways its stockholders may not agree with or that do
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not yield a favorable return. Calix intends to use the net proceeds from the initial public offering for working capital, capital expenditures and
other general corporate purposes. The company used a portion of the net proceeds to repay its credit facility and has allocated additional
amounts to acquire complementary businesses, including Occam. Calix may in the future acquired other complementary businesses, products
and technologies. If the company does not invest or apply the proceeds of the initial public offering in ways that improve its operating results,
Calix may fail to achieve expected financial results, which could cause the stock price to decline.

Provisions in the Calix charter documents and under the DGCL could discourage a takeover that stockholders may consider favorable and
may lead to entrenchment of management.

The Calix amended and restated certificate of incorporation and amended and restated bylaws contain provisions that could have the effect of
delaying or preventing changes in control or changes in company management without the consent of the board of directors. These provisions
include:

� a classified board of directors with three-year staggered terms, which may delay the ability of stockholders to change the
membership of a majority of the board of directors;

� no cumulative voting in the election of directors, which limits the ability of minority stockholders to elect director candidates;

� the exclusive right of the board of directors to elect a director to fill a vacancy created by the expansion of the board of directors or
the resignation, death or removal of a director, which prevents stockholders from being able to fill vacancies on the board of
directors;

� the ability of the board of directors to issue shares of preferred stock and to determine the price and other terms of those shares,
including preferences and voting rights, without stockholder approval, which could be used to significantly dilute the ownership of a
hostile acquiror;

� a prohibition on stockholder action by written consent, which forces stockholder action to be taken at an annual or special meeting of
stockholders;

� the requirement that a special meeting of stockholders may be called only by the chairman of the board of directors, the chief
executive officer or the board of directors, which may delay the ability of Calix stockholders to force consideration of a proposal or
to take action, including the removal of directors; and

� advance notice procedures that stockholders must comply with in order to nominate candidates to the board of directors or to propose
matters to be acted upon at a stockholders� meeting, which may discourage or deter a potential acquiror from conducting a solicitation
of proxies to elect the acquiror�s own slate of directors or otherwise attempting to obtain control of Calix.

Calix is also subject to certain anti-takeover provisions under the DGCL. Under the DGCL, a corporation may not, in general, engage in a
business combination with any holder of 15% or more of its capital stock unless the holder has held the stock for three years or, among other
things, the board of directors has approved the transaction. For a description of Calix capital stock, see the section titled �Description of Calix
Capital Stock� beginning on page 266.

Calix may be unable to raise additional capital to fund its future operations, and any future financings or acquisitions could result in
substantial dilution to existing stockholders.

Calix may need to raise additional capital to fund operations in the future. There is no guarantee that the company will be able to raise additional
equity or debt funding when or if it is required. The terms of any financing, if available, could be unfavorable to the company and its
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Calix does not currently intend to pay dividends on its common stock and, consequently, stockholders ability to achieve a return on their
investment will depend on appreciation in the price of Calix common stock.

Calix does not currently intend to pay any cash dividends on its common stock for the foreseeable future. The company currently intends to
invest its future earnings, if any, to fund company growth. Additionally, the terms of Calix�s credit facility restrict its ability to pay dividends.
Therefore, stockholders are not likely to receive any dividends on their common stock for the foreseeable future.

Risks Related to Occam

Risks Related to Current Economic Environment and Occam�s Future Revenues

Occam�s business is substantially dependent on the capital spending patterns of telecom operators and has recently been adversely affected by
reductions and delays in capital spending by its customers, primarily due to the economic recession. Any reductions in spending or delays in
customer orders in response to macroeconomic conditions, availability of funding under government economic stimulus programs, or
otherwise, would adversely affect Occam�s business, operating results, and financial condition. Occam cannot predict the financial impact, if
any, of government economic stimulus programs on capital spending by telecom operators.

Demand for Occam�s products depends on the magnitude and timing of capital spending by telecom service providers as they construct, expand
and upgrade their networks. In the fourth quarter of 2008, Occam identified a weakening in new order activity that continued throughout 2009
and into 2010. Occam believes this weakening relates to reductions in capital expenditures and capital equipment investment budgets resulting
from the worldwide financial crisis and economic downturn. In addition, Occam believes that many of its customers, particularly those that
participate in government funding initiatives such as the United States Department of Agriculture�s RUS loan program, were delaying investment
and purchase activity pending their analysis of the availability of funding under recently announced government economic stimulus programs.
Although Occam expects that its customers will continue to carefully evaluate their capital investment decisions in light of continued economic
uncertainties, governmental broadband funding initiatives should have a favorable impact on capital spending trends among telecommunication
carriers for the balance of 2010 and into 2011. However, Occam cannot accurately predict the extent of financial impact, if any, that such
government economic stimulus programs may have on its business. In addition, these programs may not result in a net increase in capital
spending activity if telecom operators substitute spending under government stimulus programs for capital spending they would otherwise have
made or if private capital spending decreases by more than the incremental increase attributable to government programs. Reductions, delays, or
cancellations in order activity by Occam�s customers would be expected to adversely affect Occam�s future revenues by reducing the revenue
Occam recognizes in any quarter from orders booked and shipped in that quarter and by reducing the amount of deferred revenues that may
become recognizable in future periods upon satisfaction of revenue recognition criteria.

In addition to the impact of macroeconomic factors, Occam believes capital expenditures among IOCs have also been adversely affected as
Occam�s customers consider their investment and capital expenditure decisions in light of the industry transition from copper wire to fiber.

Other factors affecting the capital spending patterns of telecom service providers include the following:

� competitive pressures, including pricing pressures;

� consumer demand for new services;

� an emphasis on generating sales from services delivered over existing networks instead of new network construction or upgrades;

� the timing of annual budget approvals;
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� free cash flow and access to external sources of capital; and

� completion of major network upgrades.
Changes in government funding programs can also affect capital expenditures by IOCs. Because many of Occam�s customers are IOCs, their
revenues are particularly dependent upon intercarrier payments (primarily interstate and intrastate access charges) and federal and state universal
service subsidies. The Federal Communications Commission, or FCC, and some states are considering changes to both intercarrier payments and
universal service subsidies, and such changes could reduce IOC revenues, which would be expected to have an adverse impact on capital
spending budgets. Furthermore, many IOCs use government supported loan programs or grants to finance capital spending. Changes to those
programs, such as the Department of Agriculture�s RUS loan program, could reduce the ability of IOCs to access capital. Any decision by
telecom service providers to reduce capital expenditures, whether caused by the economic downturn, changes in government regulations and
subsidies, or other reasons, would have a material adverse effect on Occam�s business, consolidated financial condition and results of operations.

Occam�s focus on independent telephone operating companies limits Occam�s sales volume with individual customers and makes Occam�s
future operating results difficult to predict.

Occam currently focuses its sales efforts on IOCs in North America. These customers generally operate relatively small networks with limited
capital expenditure budgets. Accordingly, Occam believes the total potential sales volume for its products at any individual IOC is limited, and
Occam must identify and sell products to new IOC customers each quarter to continue to increase sales. In addition, the spending patterns of
many IOCs are characterized by small and sporadic purchases. Moreover, because Occam�s sales to IOCs are predominantly based on purchase
orders rather than long-term contracts, Occam�s customers may stop purchasing equipment from Occam with little advance notice. As a result,
Occam has limited backlog, Occam�s future operating results are difficult to predict and Occam will likely continue to have limited visibility into
future operating results.

Occam has had limited experience selling to larger telecommunication companies, and its ability to recognize revenue, if any, from contracts
with these companies may be difficult to predict. In addition, FairPoint Communications, Occam�s only Tier-2 customer, recently filed for
bankruptcy protection.

In early 2008, Occam announced that it had been selected as the lead access equipment provider for a substantial broadband upgrade by
FairPoint Communications, Inc., or Fairpoint, in its network in Vermont, New Hampshire, and Maine. FairPoint acquired these networks
through its acquisition of certain assets of Verizon Communications, Inc. FairPoint represented Occam�s first customer who is considered Tier-2
based on the number of telephone lines serviced. Occam has limited experience selling or servicing Tier-2 customers, and Occam�s ability to
recognize substantial revenue from the FairPoint relationship or any other relationships Occam may establish with Tier-2 customers will depend
on several factors, including, among others, the timing of orders and the terms and conditions of the orders, which can affect Occam�s ability to
satisfy revenue recognition criteria. Occam cannot currently predict with any accuracy the timing of orders from FairPoint, and any delays or
termination of FairPoint�s anticipated upgrade of its northern New England network could have a material adverse effect on Occam�s future
revenues and operating results.

On October 26, 2009, FairPoint announced that it had filed a bankruptcy petition under chapter 11 of the United States Bankruptcy Code. And
on February 7, 2010, FairPoint filed its bankruptcy reorganization plan. Since filing for reorganization on October 26, 2009, FairPoint has
operated under the supervision of the bankruptcy court. As of March 31, 2010, Occam had an outstanding receivable balance from FairPoint of
$2.1 million. Of this amount, $1.7 million related to transactions that occurred before FairPoint filed its bankruptcy petition. FairPoint has
remitted the entire balance of the $1.7 million pre-bankruptcy petition claims and Occam has recognized revenue and related cost of revenue in
the quarter ended June 30, 2010. As of September 30, 2010, Occam had an outstanding receivable balance from FairPoint of approximately
$1.8 million. There are no remaining pre-petition claims outstanding.
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Fluctuations in Occam�s quarterly and annual operating results may adversely affect Occam�s business and prospects.

A number of factors, many of which are outside Occam�s control, may cause or contribute to significant fluctuations in Occam�s quarterly and
annual operating results. These fluctuations may make financial planning and forecasting more difficult. In addition, these fluctuations may
result in unanticipated decreases in Occam�s available cash, which could limit Occam�s growth and delay implementation of Occam�s expansion
plans. Factors that may cause or contribute to fluctuations in Occam�s operating results include:

� fluctuations in demand for Occam�s products, including the timing of decisions by Occam�s target customers to upgrade their
networks and deploy Occam�s products;

� delays in customer orders as IOCs evaluate and consider their capital expenditures and investments in light of the industry transition
from copper wire to fiber;

� increases in warranty accruals and other costs associated with remedying any performance problems relating to Occam�s products;

� seasonal reductions in field work during the winter months and the impact of annual budgeting cycles;

� the size and timing of orders Occam receives and products Occam ships during a given period;

� delays in recognizing revenue under applicable revenue recognition rules, particularly from government funded contracts, as a result
of additional commitments Occam may be required to make to secure purchase orders, or with respect to sales to value added
resellers where Occam cannot establish based on its credit analysis that collectability is reasonably assured;

� introductions or enhancements of products, services and technologies by Occam or its competitors, and market acceptance of these
new or enhanced products, services and technologies;

� Occam�s ability to achieve targeted cost reductions;

� the amount and timing of Occam�s operating costs, including sales, engineering and manufacturing costs and capital expenditures;
and

� quarter-to-quarter variations in Occam�s operating margins resulting from changes in Occam�s product mix.
As a consequence, operating results for a particular future period are difficult to predict and prior results are not necessarily indicative of results
to be expected in the future. Any of the foregoing factors may have a material adverse effect on Occam�s consolidated results of operations.

Occam has a history of losses and negative cash flow, and Occam may not be able to generate positive operating income and cash flows in
the future to support the expansion of its operations.

Occam has incurred significant losses since its inception. As of September 30, 2010, Occam had an accumulated deficit of $138.2 million.
Occam incurred substantial losses in 2009. Occam expects to continue to incur losses in 2010. Occam cannot assure you that Occam will not
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continue to incur losses or experience negative cash flow in the future. Occam has only generated operating income in the quarters ended
December 25, 2005, September 24, 2006, December 31, 2006 and December 31, 2008. Occam�s inability to generate positive operating income
and cash flow would materially and adversely affect its liquidity, consolidated results of operations and consolidated financial condition.

A significant portion of Occam�s expenses are fixed, and Occam expects to continue to incur significant expenses for research and development,
sales and marketing, customer support, and general and administrative functions. Given the rate of growth in Occam�s customer base, Occam�s
limited operating history and the intense competitive pressures Occam faces, Occam may be unable to adequately control its operating costs. In
order to achieve and maintain profitability, Occam must increase sales while maintaining control over expense levels.

51

Edgar Filing: CALIX, INC - Form S-4

Table of Contents 88



Table of Contents

Risks Related to Occam�s Internal Controls

If Occam fails to maintain proper and effective internal controls, Occam�s ability to produce accurate financial statements on a timely basis
could be impaired, which would adversely affect Occam�s consolidated operating results, Occam�s ability to operate its business and Occam�s
stock price.

In connection with the 2007 audit committee review of Occam�s revenue recognition practices and its resulting financial restatement, Occam
determined that it did not have adequate internal financial and accounting controls to produce accurate and timely financial statements. Among
weaknesses and deficiencies identified in the review, Occam determined that it had a material weakness with respect to revenue recognition. The
material weakness continued to exist at December 31, 2008. Since the restatement was completed in October 2007, Occam has implemented
new processes and procedures to improve its internal controls and has expanded its finance and accounting staff. Occam believes that these
actions have remediated the identified weaknesses and deficiencies, including the material weakness. As of December 31, 2009, Occam�s chief
executive officer and chief financial officer determined that Occam�s internal controls over financial reporting were effective to provide
reasonable assurance regarding the reliability of Occam�s financial reporting and the preparation of financial statements for external reporting in
accordance with generally accepted accounting principles in the United States.

Ensuring that Occam has adequate internal financial and accounting controls and procedures in place to produce accurate financial statements on
a timely basis is a costly and time-consuming effort that needs to be re-evaluated frequently. Occam�s management is responsible for establishing
and maintaining adequate internal control over financial reporting to provide reasonable assurance regarding the reliability of Occam�s financial
reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting principles in the
United States. Occam�s management does not expect that Occam�s internal control over financial reporting will prevent or detect all errors and all
fraud. A control system, no matter how well designed and operated, can provide only reasonable, not absolute, assurance that the control system�s
objectives will be met. Because of the inherent limitations in all control systems, no evaluation of controls can provide absolute assurance that
misstatements due to error or fraud will not occur or that all control issues and instances of fraud, if any, within Occam will have been detected.
As discussed in Occam�s Annual Report on Form 10-K for its 2009 fiscal year and its Quarterly Reports on Form 10-Q for its 2009 fiscal
quarters, Occam�s audit committee and management, together with its current and former independent registered public accounting firms, have
identified numerous control deficiencies in the past and may identify additional deficiencies in the future. Failure on Occam�s part to have
effective internal financial and accounting controls could cause Occam�s financial reporting to be unreliable, could have a material adverse effect
on Occam�s business, operating results, and financial condition, and could adversely affect the trading price of Occam�s common stock.

Occam was initially required to comply with Section 404 of the Sarbanes Oxley Act of 2002 in connection with its Annual Report on Form 10-K
for Occam�s year ended December 31, 2007. Occam has expended significant resources in developing the necessary documentation and testing
procedures required by Section 404 of the Sarbanes Oxley Act. Occam cannot be certain that the actions Occam has taken and is taking to
improve its internal controls over financial reporting will be sufficient to maintain effective internal controls over financial reporting in
subsequent reporting periods or that Occam will be able to implement its planned processes and procedures in a timely manner. In addition,
Occam may be unable to produce accurate financial statements on a timely basis. Any of the foregoing could cause investors to lose confidence
in the reliability of the Occam�s consolidated financial statements, which could cause the market price of Occam�s common stock to decline and
make it more difficult for Occam to finance its operations and growth.

Risks Related to Occam�s Business and Industry

Because Occam�s markets are highly competitive and dominated by large, well-financed participants, Occam may be unable to compete
effectively.

Competition in Occam�s market is intense, and Occam expects competition to increase. The market for broadband access equipment is dominated
primarily by large, established suppliers such as Alcatel Lucent SA,
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Motorola, Tellabs and ADTRAN Inc. While these suppliers focus primarily on large service providers, they have competed, and may
increasingly compete, in the IOC market segment. In addition, a number of companies, including Calix, Inc., have developed, or are developing,
products that compete with Occam�s, including within Occam�s core IOC segment.

Occam�s ability to compete successfully depends on a number of factors, including:

� the successful identification and development of new products for Occam�s core market;

� Occam�s ability to timely anticipate customer and market requirements and changes in technology and industry standards;

� Occam�s ability to gain access to and use technologies in a cost-effective manner;

� Occam�s ability to timely introduce cost-effective new products;

� Occam�s ability to differentiate its products from its competitors� offerings;

� Occam�s ability to gain customer acceptance of its products;

� the performance of Occam�s products relative to Occam�s competitors� products;

� Occam�s ability to market and sell its products through effective sales channels;

� Occam�s ability to establish and maintain effective internal financial and accounting controls and procedures and restore confidence
in Occam�s financial reporting;

� the protection of Occam�s intellectual property, including Occam�s processes, trade secrets and know-how; and

� Occam�s ability to attract and retain qualified technical, executive and sales personnel.
Many of Occam�s existing and potential competitors are larger than Occam, with longer operating histories, and have substantially greater
financial, technical, marketing or other resources; significantly greater name recognition; and a larger installed base of customers than Occam
does. Unlike many of Occam�s competitors, Occam does not provide equipment financing to potential customers. In addition, many of Occam�s
competitors have broader product lines than Occam does, so they can offer bundled products, which may appeal to certain customers.

Because the products that Occam and its competitors sell require a substantial investment of time and funds to install, customers are typically
reluctant to switch equipment suppliers once a particular supplier�s product has been installed. As a result, competition among equipment
suppliers to secure contracts with potential customers is particularly intense and will continue to place pressure on product pricing. Some of
Occam�s competitors have in the past and may in the future resort to offering substantial discounts to win new customers and generate cash
flows. If Occam is forced to reduce prices in order to secure customers, Occam may be unable to sustain gross margins at desired levels or
achieve profitability.
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Occam has relied, and expects to continue to rely, on Occam�s BLC 6000 product line for the substantial majority of its sales, and a decline in
sales of Occam�s BLC 6000 line would cause Occam�s overall sales to decline proportionally.

Occam has derived a substantial majority of its sales in recent years from its BLC 6000 product line. Occam expects that sales of this product
line will continue to account for a substantial majority of Occam�s sales for the foreseeable future. Any factors adversely affecting the pricing of,
or demand for, Occam�s BLC 6000 line, including competition or technological change, could cause Occam�s sales to decline materially and its
business to suffer.
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If Occam fails to enhance its existing products and develop new products and features that meet changing customer requirements and
support new technological advances, Occam�s sales would be materially and adversely affected.

Occam�s market is characterized by rapid technological advances, frequent new product introductions, evolving industry standards and recurring
changes in end-user requirements. Occam�s future success will depend significantly on its ability to anticipate and adapt to such changes and to
offer, on a timely and cost-effective basis, products and features that meet changing customer demands and industry standards. The timely
development of new or enhanced products is a complex and uncertain process, and Occam may not be able to accurately anticipate market trends
or have sufficient resources to successfully manage long development cycles. Occam may also experience design, manufacturing, marketing and
other difficulties that could delay or prevent the development, introduction or marketing of new products and enhancements. The introduction of
new or enhanced products also requires that Occam manage the transition from older products to these new or enhanced products in order to
minimize disruption in customer ordering patterns and ensure that adequate supplies of new products are available for delivery to meet
anticipated customer demand. If Occam is unable to develop new products or enhancements to its existing products on a timely and
cost-effective basis, or if Occam�s new products or enhancements fail to achieve market acceptance, Occam�s business, consolidated financial
condition and consolidated results of operations would be materially and adversely affected.

Occam has enhanced its BLC 6000 platform to support active Gigabit Ethernet fiber-to-the-premises, or FTTP, services. Although Occam has
invested significant time and resources to develop this enhancement, these FTTP-enabled products are relatively new, with limited sales to date,
and market acceptance of these products may fall below Occam�s expectations. The introduction of new products is also expected to place
pressure on Occam�s gross margins as most new products require time and increased sales volumes to achieve cost-saving efficiencies in
production. To the extent Occam�s new products and enhancements do not achieve broad market acceptance, Occam may not realize expected
returns on its investments, and Occam may lose current and potential customers.

If Occam�s products contain undetected defects, including errors and interoperability issues, Occam could incur significant unexpected
expenses to remedy the defects, which could have a material adverse effect on Occam�s sales, results of operations or financial condition.

Although Occam�s products are tested prior to shipment, they may contain software or hardware errors, defects or interoperability issues
(collectively described as �defects�) that may only be detected when deployed in live networks that generate high amounts of communications
traffic. In addition, defects or other malfunctions or quality control issues may not appear until the equipment has been deployed for an extended
period of time. Occam also continues to introduce new products that may have undetected software or hardware defects. Occam�s customers may
discover defects in Occam�s products at any time after deployment or as their networks are expanded and modified. Any defects in Occam�s
products discovered in the future, or failures of Occam�s customers� networks, whether caused by Occam�s products or those of another vendor,
could result in lost sales and market share and negative publicity regarding Occam�s products. In 2007, Occam experienced higher than average
failures of certain assemblies that were fabricated between October 2005 and January 2006 and identified design issues associated with a
transistor that resulted in equipment disruption and that required a rework effort. Recently, Occam has identified malfunctions or defects in
specific customer deployments related to capacitor power function failures in equipment that had been in service for extended periods of time
that Occam was required to repair under applicable warranties or elected to repair for customer relations purposes.

Defects, malfunctions, or other performance issues relating to Occam�s products could increase Occam�s warranty accruals and operating
expenses, could have an adverse effect on market perceptions of Occam�s products, and could have a material adverse effect on Occam�s business,
consolidated results of operations, and consolidated financial condition. Occam quantifies and records an estimate for warranty-related costs
based on a variety of factors including but not limited to Occam�s actual history, projected return and failure rates and current repair
costs. Occam�s estimates are primarily based on an estimate of products that may be returned for
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warranty repair, estimated costs of repair, including parts and labor, depending on the type of service required. These estimates require Occam to
examine past and current warranty issues and consider their continuing impact in the future. Occam�s estimates of future warranty liability are
based on prediction of future events, conditions and other complicated factors that are difficult to predict. The actual costs Occam incurs may
differ materially from Occam�s estimates.

Occam�s efforts to increase its sales and marketing efforts to larger telecom operators, which may require Occam to broaden its reseller
relationships, may be unsuccessful.

To date, Occam�s sales and marketing efforts have been focused on small and mid-sized IOCs. A key element of Occam�s long-term strategy is to
increase sales to large IOCs, competitive local exchange carriers, regional Bell operating companies and international telecom service providers.
Occam may be required to devote substantial technical, marketing and sales resources to the pursuit of these customers, who have lengthy
equipment qualification and sales cycles. In particular, sales to these customers may require Occam to upgrade its products to meet more
stringent performance criteria, develop new customer specific features or adapt its products to meet international standards. Occam may incur
substantial technical, sales and marketing expenses and expend significant management effort without any assurance of generating sales.
Because Occam has limited resources and large telecom operators may be reluctant to purchase products from a relatively small supplier like
Occam, Occam plans to target these customers in cooperation with strategic resellers. These reseller relationships may not be available to
Occam, and if formed, may include terms, such as exclusivity and non-competition provisions, that restrict Occam�s activities or impose onerous
requirements on Occam. Moreover, in connection with these relationships, Occam may forego direct sales opportunities in favor of forming
relationships with strategic resellers. If Occam is unable to successfully increase its sales to larger telecom operators or expand its reseller
relationships, Occam may be unable to implement its long-term growth strategy.

If Occam were to experience payment problems with either resellers or customers for whom Occam is unable to assess creditworthiness, it
could have an adverse impact on Occam�s business, operating results, or financial condition.

Value added resellers, or VARs, account for a substantial portion of Occam�s revenue in a quarter. Some of these VARs are not well capitalized,
making collection of receivables from them uncertain. In addition, in certain instances, Occam is limited in its ability to evaluate the
creditworthiness of direct customers who decline to provide Occam with financial information. In 2007, in connection with the restatement of
Occam�s consolidated financial statements, Occam adopted a revenue recognition policy that Occam would not recognize revenue from those
resellers who lacked an independent ability to pay Occam until Occam received cash payment. Sales to VARs for whom Occam is not able to
recognize revenue until Occam receives cash payment are reflected as deferred revenue. Any material collection issues Occam may experience
with these resellers or direct customers could have an adverse impact on Occam�s business, operating results, or financial condition and could
result in increases in bad debt expense or collection costs, inventory impairments, or adjustments to Occam�s reported revenues or deferred
revenues. Any of these could result in a decline in Occam�s stock price.

Occam relies on resellers to promote, sell, install and support Occam�s products to small customers in North America, and internationally.
Their failure to do so or Occam�s inability to recruit or retain resellers may substantially reduce Occam�s sales and thus seriously harm its
business.

Occam relies on VARs who can provide high quality sales and support services. Occam competes with other telecommunications systems
providers for Occam�s resellers� business as Occam�s resellers generally market competing products. If a reseller promotes a competitor�s products
to the detriment of Occam�s products or otherwise fails to market Occam�s products and services effectively, Occam could lose market share. In
addition, the loss of a key reseller or the failure of resellers to provide adequate customer service could have a negative effect on customer
satisfaction and could cause harm to Occam�s business. If Occam does not properly train its resellers to sell, install and service Occam�s products,
Occam�s business, financial condition and results of operations will suffer.
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Occam may be unable to successfully expand its international operations. In addition, Occam�s international expansion plans, if
implemented, will subject Occam to a variety of risks that may adversely affect Occam�s business.

Occam currently generates almost all of its sales from customers in North America and has very limited experience marketing, selling and
supporting its products and services outside North America or managing the administrative aspects of a worldwide operation. While Occam
intends to expand its international operations, Occam may not be able to create or maintain international market demand for its products. In
addition, regulations or standards adopted by other countries may require Occam to redesign its existing products or develop new products
suitable for sale in those countries. If Occam invests substantial time and resources to expand its international operations and is unable to do so
successfully and in a timely manner, Occam�s business, financial condition and results of operations will suffer. In the course of expanding its
international operations and operating overseas, Occam will be subject to a variety of risks, including:

� differing regulatory requirements, including tax laws, trade laws, labor regulations, tariffs, export quotas, custom duties or other
trade restrictions and changes thereto;

� greater difficulty supporting and localizing Occam�s products;

� different or unique competitive pressures as a result of, among other things, the presence of local equipment suppliers;

� challenges inherent in efficiently managing an increased number of employees over large geographic distances, including the need to
implement appropriate systems, policies, benefits and compliance programs;

� limited or unfavorable intellectual property protection;

� changes in a specific country�s or region�s political or economic conditions; and

� restrictions on the repatriation of earnings.
Occam may pursue acquisitions to broaden its product line or address new or larger markets. Acquisitions involve a number of risks. If
Occam is unable to address and resolve these risks successfully, such acquisitions could have a material adverse impact to Occam�s business,
consolidated results of operations and consolidated financial condition.

Occam may make acquisitions of businesses, products or technologies to expand its product offerings and capabilities, customer base and
business. In October 2007, Occam acquired certain assets and assumed certain liabilities of Terawave Communications and Occam has
evaluated, and expects to continue to evaluate, a wide array of potential strategic transactions. Occam has limited experience making such
acquisitions. Any of these transactions could be material to Occam�s consolidated financial condition and results of operations. The anticipated
benefit of acquisitions may never materialize. In addition, the process of integrating an acquired business, products or technologies may create
unforeseen operating difficulties and expenditures. Some of the areas where Occam may face acquisition related risks include:

� diversion of management time and potential business disruptions;

� expenses, distractions and potential claims resulting from acquisitions, whether or not they are completed;
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� retaining and integrating employees from any businesses Occam may acquire;

� issuance of dilutive equity securities or incurrence of debt;

� integrating various accounting, management, information, human resource and other systems to permit effective management;

� incurring possible write-offs, impairment charges, contingent liabilities, amortization expense or write-offs of goodwill;
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� difficulties integrating and supporting acquired products or technologies;

� unexpected capital equipment outlays and related costs;

� insufficient revenues to offset increased expenses associated with the acquisition;

� under performance problems associated with acquisitions;

� opportunity costs associated with committing capital to such acquisitions; and

� becoming involved in acquisition related litigation.
Foreign acquisitions involve unique risks in addition to those mentioned above, including those related to integration of operations across
different cultures and languages, currency risks and the particular economic, political and regulatory risks associated with specific countries.
Occam cannot assure that it will be able to address these risks successfully, or at all, without incurring significant costs, delay or other operating
problems. Occam�s inability to resolve any of such risks could have a material adverse impact on Occam�s business, consolidated financial
condition and consolidated results of operations.

If Occam loses any of its key personnel, or is unable to attract, train and retain qualified personnel, Occam�s ability to manage its business
and continue its growth would be negatively impacted.

Occam�s success depends, in large part, on the continued contributions of Occam�s key management, engineering, sales and marketing personnel,
many of whom are highly skilled and would be difficult to replace. None of Occam�s senior management or key technical or sales personnel is
bound by a written employment contract to remain with Occam for a specified period. In addition, Occam does not currently maintain key-man
life insurance covering Occam�s key personnel. If Occam loses the services of any key personnel, Occam�s business, financial condition and
results of operations may suffer.

Competition for skilled personnel, particularly those specializing in engineering and sales is intense. Occam cannot be certain that it will be
successful in attracting and retaining qualified personnel, or that newly hired personnel will function effectively, either individually or as a
group. In particular, Occam must continue to expand its direct sales force, including hiring additional sales managers, to grow Occam�s customer
base and increase sales. Even if Occam is successful in hiring additional sales personnel, new sales representatives require up to a year to
become effective, and the recent loss of a senior sales executive could have an adverse impact on Occam�s ability to recruit and train additional
sales personnel. In addition, Occam�s industry is characterized by frequent claims relating to unfair hiring practices. Occam may become subject
to such claims and may incur substantial costs in defending itself against these claims, regardless of their merits. If Occam is unable to
effectively hire, integrate and utilize new personnel, the execution of its business strategy and its ability to react to changing market conditions
may be impeded, and Occam�s business, financial condition and results of operations could suffer.

Occam may have difficulty managing growth in its business, if any, which could limit Occam�s ability to increase sales and cash flow.

Occam expects to expand its research and development, sales, marketing and support activities, including its activities outside the U.S.
depending on future business and economic conditions. Occam�s historical growth has placed, and is expected to continue to place, significant
demands on Occam�s management, as well as Occam�s financial and operational resources, as required to:

� implement and maintain effective financial disclosure controls and procedures, including the remediation of internal control
deficiencies identified in Occam�s audit committee investigation;
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� implement appropriate operational and financial systems;

� manage a larger organization;

� expand Occam�s manufacturing and distribution capacity;

57

Edgar Filing: CALIX, INC - Form S-4

Table of Contents 97



Table of Contents

� increase Occam�s sales and marketing efforts; and

� broaden Occam�s customer support capabilities.
In addition, if Occam cannot grow or manage its business growth effectively, Occam may not be able to execute its business strategies and
Occam�s business, consolidated financial condition and consolidated results of operations would suffer.

Because Occam depends upon a small number of outside contractors to manufacture its products, its operations could be disrupted if Occam
encounters problems with any of these contractors.

Occam does not have internal manufacturing capabilities and relies upon a small number of contract manufacturers to build its products. In
particular, Occam relies on AsteelFlash Group (formerly Flash Electronics), Inc. for the manufacture of Occam�s BLC 6000 blade products.
Occam�s reliance on a small number of contract manufacturers makes Occam vulnerable to possible capacity constraints and reduced control
over component availability, delivery schedules, manufacturing yields and costs. Occam does not have long-term supply contracts with its
primary contract manufacturers. Consequently, these manufacturers are not obligated to supply products to Occam for any specific period, in any
specific quantity or at any certain price, except as may be provided by a particular purchase order. If any of Occam�s manufacturers were unable
or unwilling to continue manufacturing Occam�s products in required volumes and at high quality levels, Occam would have to identify, qualify
and select acceptable alternative manufacturers. It is possible that an alternate source may not be available to Occam when needed or may not be
in a position to satisfy Occam�s production requirements at commercially reasonable prices and quality. Any significant interruption in
manufacturing would require Occam to reduce its supply of products to its customers, which in turn could have a material adverse effect on
Occam�s customer relations, business, consolidated financial condition and consolidated results of operations.

A portion of Occam�s manufacturing was moved to the overseas facilities of Occam�s primary contract manufacturer. This transition presents a
number of risks, including the potential for a supply interruption or a reduction in manufacturing quality or controls, any of which would
negatively impact Occam�s business, customer relationships and results of operations.

Occam depends on sole source and limited source suppliers for key components and license technology from third parties. If Occam is
unable to source these components and technologies on a timely basis, Occam will not be able to deliver its products to its customers.

Occam depends on sole source and limited source suppliers for key components of Occam�s products. Occam may from time to time enter into
original equipment manufacturer, or OEM, and/or original design manufacturer, or ODM, agreements to manufacture and/or design certain
products. Any of the sole source and limited source suppliers, OEM and ODM suppliers upon which Occam relies could stop producing Occam�s
components, cease operations entirely, or be acquired by, or enter into exclusive arrangements with, Occam�s competitors. Occam does not have
long-term supply agreements with its suppliers, and Occam�s purchase volumes are currently too low for Occam to be considered a priority
customer by most of its suppliers. Occam has recently experienced supply constraints with respect to certain components as demand has
increased and Occam expects that it may continue to experience supply constraints in near-term periods. As a result, these suppliers could stop
selling components to Occam at commercially reasonable prices, or at all. Any such interruption or delay may force Occam to seek similar
components from alternate sources, if available at all. Switching suppliers may require that Occam redesign its products to accommodate the
new component and may potentially require Occam to re-qualify its products with its customers, which would be costly and time-consuming.
Any interruption in the supply of sole source or limited source components would adversely affect Occam�s ability to meet scheduled product
deliveries to Occam�s customers and would materially and adversely affect Occam�s business, consolidated financial condition and consolidated
results of operations.
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Periodically, Occam may be required to license technology from third parties to develop new products or product enhancements. These third
party licenses may be unavailable to Occam on commercially reasonable terms, if at all. Occam�s inability to obtain necessary third party licenses
may force Occam to obtain substitute technology of lower quality or performance standards or at greater cost, any of which could seriously harm
the competitiveness of Occam�s products and which would result in a material and adverse effect on Occam�s business, consolidated financial
condition and consolidated results of operations.

If Occam fails to accurately predict its manufacturing requirements and manage its inventory, Occam could incur additional costs,
experience manufacturing delays, or lose revenue.

Lead times for the materials and components that Occam orders through its contract manufacturers may vary significantly and depend on
numerous factors, including the specific supplier, contract terms and market demand for a component at a given time. If Occam overestimates its
production requirements, Occam�s contract manufacturers may purchase excess components and build excess inventory. If Occam�s contract
manufacturers purchase excess components that are unique to Occam�s products or build excess products, Occam could be required to pay for
these excess parts or products and recognize related inventory write-down costs. If Occam underestimates its product requirements, Occam�s
contract manufacturers may have inadequate component inventory, which could interrupt manufacturing of Occam�s products and result in delays
or cancellation of sales. In prior periods Occam has experienced excess and obsolete inventory write downs which impact Occam�s cost of
revenue. This may continue in the future, which would have an adverse effect on Occam�s gross margins, consolidated financial condition and
consolidated results of operations.

Demand for Occam�s products is dependent on the willingness of Occam�s customers to deploy new services, the success of Occam�s customers
in selling new services to their subscribers, and the willingness of Occam�s customers to utilize IP and Ethernet technologies in local access
networks.

Demand for Occam�s products is dependent on the success of Occam�s customers in deploying and selling services to their subscribers. Occam�s
BLC 6000 platform simultaneously supports IP-based services, such as broadband Internet, VoIP, IPTV and FTTP, and traditional voice
services. If end-user demand for IP-based services does not grow as expected or declines and Occam�s customers are unable or unwilling to
deploy and market these newer services, demand for Occam�s products may decrease or fail to grow at rates Occam anticipates.

Occam�s strategy includes developing products for the local access network that incorporate IP and Ethernet technologies. If these technologies
are not widely adopted by telecom service providers for use in local access networks, demand for Occam�s products may decline or not grow. As
a result, Occam may be unable to sell its products to recoup its expenses related to the development of these products and Occam�s consolidated
results of operations would be harmed.

Changes in existing accounting or taxation rules or practices may adversely affect Occam�s consolidated results of operations. In addition, as
Occam expands its business, Occam could become subject to taxation in new states or jurisdictions, which will require Occam to incur
additional compliance costs and potential taxes and fees associated with complying with such tax laws.

Occam is subject to numerous tax and accounting requirements, and changes in existing accounting or taxation rules or practices, or varying
interpretations of current rules or practices, could have a significant adverse effect on Occam�s financial results or the manner in which Occam
conducts its business. For example, prior to fiscal 2006, Occam accounted for options granted to employees using the intrinsic value method,
which, given that Occam generally granted employee options with exercise prices equal to the fair market value of the underlying stock at the
time of grant, resulted in no compensation expense. Beginning in fiscal 2006, Occam began recording expenses for its stock based compensation
plans, including option grants to employees, using the fair value method, under which Occam expects its ongoing accounting charges related to
equity awards to
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employees to be significantly greater than those Occam would have recorded under the intrinsic value method. Occam expects to continue to use
stock based compensation as a significant component of its compensation package for existing and future employees.

Accordingly, changes in accounting for stock based compensation expense are expected to have a material adverse affect on Occam�s reported
results. Any similar changes in accounting or taxation rules or practices could have a material impact on Occam�s consolidated financial results
or the way Occam conducts its business.

In recent years, the geographic scope of Occam�s business has expanded, and such expansion requires Occam to comply with the tax laws and
regulations of multiple jurisdictions. Requirements as to taxation vary substantially among states and other jurisdictions. Occam has recently
expanded its international sales activity and may become subject to foreign tax laws as well, particularly related to value added taxes.
Complying with the tax laws of these jurisdictions can be time consuming and expensive and could subject Occam to penalties and fees if
Occam inadvertently fails to comply. In the United States, tax authorities in states where Occam believed it was not subject to sales tax could
assert jurisdiction and seek to collect sales taxes, which could result in increased compliance expense as well as penalties and could adversely
affect Occam�s customer relationships if it is determined Occam needs to collect sales taxes for prior transactions. In the event Occam fails
inadvertently to comply with applicable tax laws, it could have a material adverse effect on Occam�s business, results of operations, and financial
condition.

Occam�s customers are subject to government regulation, and changes in current or future laws or regulations that negatively impact
Occam�s customers could harm Occam�s business.

The jurisdiction of the Federal Communications Commission, or FCC, extends to the entire telecommunications industry, including Occam�s
customers. Future FCC regulations affecting the broadband access industry, Occam�s customers, or the service offerings of Occam�s customers,
may harm Occam�s business. For example, FCC regulatory policies affecting the availability of data and Internet services may impede the
penetration of Occam�s customers into certain markets or affect the prices they may charge in such markets. Furthermore, many of Occam�s
customers are subject to FCC rate regulation of interstate telecommunications services, and are recipients of federal universal service subsidies
implemented and administered by the FCC. In addition, many of Occam�s customers are subject to state regulation of intrastate
telecommunications services, including rates for such services, and may also receive state universal service subsidies. Changes in FCC or state
rate regulations or federal or state universal service subsidies or the imposition of taxes on Internet access service, could adversely affect
Occam�s customers� revenues and capital spending plans. In addition, international regulatory bodies are beginning to adopt standards and
regulations for the telecom industry. These domestic and foreign standards, laws and regulations address various aspects of VoIP and broadband
use, including issues relating to liability for information retrieved from, or transmitted over, the Internet. Changes in standards, laws and
regulations, or judgments in favor of plaintiffs in lawsuits against service providers could adversely affect the development of Internet and other
IP-based services. This, in turn, could directly or indirectly materially adversely impact the telecom industry in which Occam�s customers
operate. To the extent Occam�s customers are adversely affected by laws or regulations regarding their business, products or service offerings,
Occam�s business, financial condition and results of operations would suffer.

The amount of Occam�s net operating loss (NOL) and credit carryforwards is uncertain. Prior transactions to which Occam or Occam�s
stockholders or their affiliates have been a party, and future transactions to which Occam or Occam�s stockholders or their affiliates may
become a party, including stock issuances and certain shareholder stock transactions could jeopardize Occam�s ability to use some or all of
Occam�s NOLs and tax credits, and the amounts of NOLs or tax credits Occam would be precluded from using could be material. In addition,
California and certain states have recently suspended or are considering suspending, the ability to use net operating loss carryforwards in
future years and this could adversely affect future operating results.

Based on current tax law, Occam believes it has certain NOLs and tax credits for U.S. federal and state income tax purposes to offset future
taxable income and related taxes. As of December 31, 2009, Occam has
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incurred significant losses and credits in the United States. Occam�s ability to utilize these tax attributes may be subject to significant limitations
under Sections 382 and 383 of the Internal Revenue Code if it has undergone, or undergo in the future, an ownership change. An ownership
change occurs for purposes of Section 382 of the Internal Revenue Code if, among other things, stockholders who own or have owned, directly
or indirectly, 5% or more of Occam�s common stock (with certain groups of less-than-5% stockholders treated as a single stockholder for this
purpose) increase their aggregate percentage ownership of Occam�s common stock by more than fifty percentage points above the lowest
percentage of the stock owned by these stockholders at any time during the relevant three-year testing period. In the event of an ownership
change, Sections 382 and 383 impose an annual limitation, based upon Occam�s company valuation at the time of the ownership change, on the
amount of taxable income a corporation may offset with NOLs and credits. Any unused annual limitation may be carried over to later years until
the applicable expiration date for the respective NOLs and credits. In general, the higher Occam�s company valuation at the time of such an
ownership change, the higher the annual limitation would be, and Occam could offset a greater amount of taxable income with the NOLs and
credits. However, if an ownership change has occurred in a period when Occam�s company valuation was low, the annual limitation would be
lower, and it could only offset a lesser amount of taxable income with the NOLs and credits.

To the extent that these tax attributes become significantly limited, Occam expects to be taxed on its income, if any, at the U.S. federal and state
statutory rates. As a result, any inability to utilize these tax attributes would adversely affect future operating results by the amount of the federal
or state taxes that would not have otherwise been payable, having an adverse impact on Occam�s operating results and financial condition. In
addition, inability to use NOLs and credits would adversely affect Occam�s financial condition relative to Occam�s financial condition had these
tax attributes been available. In addition, California and certain states have suspended use of NOLs, and other states are considering similar
measures. As a result, Occam may incur higher state income tax expense in the future. Depending on Occam�s future tax position, continued
suspension of Occam�s ability to use state NOLs could have an adverse impact on Occam�s operating results and financial condition.

If Occam fails to comply with regulations and evolving industry standards, sales of Occam�s existing and future products could be adversely
affected.

The markets for Occam�s products are characterized by a significant number of laws, regulations and standards, both domestic and international,
some of which are evolving as new technologies are deployed. Occam�s products are required to comply with these laws, regulations and
standards, including those promulgated by the FCC. For example, the FCC required that all facilities based providers of broadband Internet
access and interconnect VoIP services meet the capability requirements of the Communications Assistance for Law Enforcement Act by
May 14, 2007. Subject to certain statutory parameters, Occam was required to make available to its customers, on a reasonably timely basis and
at a reasonable charge, such features or modifications as are necessary to permit its customers to meet those capability requirements. In some
cases, Occam is required to obtain certifications or authorizations before its products can be introduced, marketed or sold. There can be no
assurance that Occam will be able to continue to design its products to comply with all necessary requirements in the future. Accordingly, any of
these laws, regulations and standards may directly affect Occam�s ability to market or sell its products.

Some of Occam�s operations are regulated under various federal, state and local environmental laws. Occam�s planned international expansion
will likely subject Occam to additional environmental and other laws. For example, the European Union Directive 2002/96/EC on waste
electrical and electronic equipment, known as the WEEE Directive, requires producers of certain electrical and electronic equipment, including
telecom equipment, to be financially responsible for the specified collection, recycling, treatment and disposal of past and present covered
products placed on the market in the European Union. The European Union Directive 2002/95/EC on the restriction of the use of hazardous
substances in electrical and electronic equipment, known as the RoHS Directive, restricts the use of certain hazardous substances, including lead,
in covered products. Failure to comply with these and other environmental laws could result in fines and penalties and decreased sales, which
could adversely affect Occam�s planned international expansion and Occam�s consolidated operating results.
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Compliance with changing regulation of corporate governance and public disclosure may result in additional expenses.

Changing laws, regulations and standards relating to corporate governance and public disclosure may create uncertainty regarding compliance
matters. New or changed laws, regulations and standards are subject to varying interpretations in many cases. As a result, their application in
practice may evolve over time. Occam is committed to maintaining high standards of corporate governance and public disclosure. Complying
with evolving interpretations of new or changed legal requirements may cause Occam to incur higher costs as Occam revises current practices,
policies and procedures, and may divert management time and attention from revenue generating to compliance activities. If Occam�s efforts to
comply with new or changed laws, regulations and standards differ from the activities intended by regulatory or governing bodies due to
ambiguities related to practice, Occam�s reputation might also be harmed. Further, Occam�s board members, chief executive officer and chief
financial officer could face an increased risk of personal liability in connection with the performance of their duties. As a result, Occam may
have difficulty attracting and retaining qualified board members and executive officers, which could harm Occam�s business.

Occam may not be able to protect its intellectual property, which could adversely affect Occam�s ability to compete effectively.

Occam depends on its proprietary technology for its success and ability to compete. Occam currently holds 27 issued patents and has several
patent applications pending. Occam relies on a combination of patent, copyright, trademark and trade secret laws, as well as confidentiality
agreements and licensing arrangements, to establish and protect its proprietary rights. Existing patent, copyright, trademark and trade secret laws
will afford Occam only limited protection. In addition, the laws of some foreign countries do not protect proprietary rights to the same extent, as
do the laws of the U.S. Occam cannot assure you that any pending patent applications will result in issued patents, and issued patents could
prove unenforceable. Any infringement of Occam�s proprietary rights could result in significant litigation costs. Further, any failure by Occam to
adequately protect its proprietary rights could result in Occam�s competitors offering similar products, resulting in the loss of Occam�s
competitive advantage and decreased sales.

Despite Occam�s efforts to protect its proprietary rights, attempts may be made to copy or reverse engineer aspects of Occam�s products, or to
obtain and use information that Occam regards as proprietary. Accordingly, Occam may be unable to protect its proprietary rights against
unauthorized third party copying or use. Furthermore, policing the unauthorized use of Occam�s intellectual property would be difficult for
Occam. Litigation may be necessary in the future to enforce Occam�s intellectual property rights, to protect Occam�s trade secrets or to determine
the validity and scope of the proprietary rights of others. Litigation could result in substantial costs and diversion of resources and could have a
material adverse effect on Occam�s business, consolidated financial condition and consolidated results of operations.

Occam could become subject to litigation regarding intellectual property rights that could materially harm Occam�s business.

Occam may be subject to intellectual property infringement claims that are costly to defend and could limit Occam�s ability to use some
technologies in the future. Occam�s industry is characterized by frequent intellectual property litigation based on allegations of infringement of
intellectual property rights. From time to time, third parties have asserted against Occam and may assert against Occam in the future patent,
copyright, trademark or other intellectual property rights to technologies or rights that are important to Occam�s business. In addition, Occam has
agreed, and may in the future agree, to indemnify its customers for any expenses or liabilities resulting from claimed infringements of patents,
trademarks or copyrights of third parties. Any claims asserting that Occam�s products infringe, or may infringe on, the proprietary rights of third
parties, with or without merit, could be time-consuming, resulting in costly litigation and diverting the efforts of Occam�s management. These
claims could also result in product shipment delays or require Occam to modify its products or enter into royalty or licensing agreements. Such
royalty or licensing agreements, if required, may not be available to Occam on acceptable terms, if at all.
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Occam�s business could be shut down or severely impacted if a natural disaster or other unforeseen catastrophe occurs, particularly in
California.

Occam�s business and operations depend on the extent to which Occam�s facilities and products are protected against damage from fire,
earthquakes, power loss and similar events. Some of Occam�s key business activities currently take place in regions considered as high risk for
certain types of natural disasters. Despite precautions Occam has taken, a natural disaster or other unanticipated problem could, among other
things, hinder Occam�s research and development efforts, delay the shipment of Occam�s products and affect Occam�s ability to receive and fulfill
orders. While Occam believes that its insurance coverage is comparable to those of similar companies in Occam�s industry, it does not cover all
natural disasters, in particular, earthquakes and floods.

Risks Related to Occam�s Common Stock

Occam�s executive officers, directors and their affiliates hold a large percentage of Occam�s stock and their interests may differ from other
stockholders.

As of September 30, 2010, Occam�s executive officers, directors and their affiliates beneficially owned, in the aggregate, approximately 27% of
Occam�s outstanding common stock, of this 25% is collectively owned by investment funds affiliated with U.S. Venture Partners and Norwest
Venture Partners. Representatives of U.S. Venture Partners and Norwest Venture Partners are directors of Occam. These stockholders have
significant influence over most matters requiring approval by stockholders, including the election of directors, any amendments to Occam�s
certificate of incorporation and significant corporate transactions.

Occam�s stock price may be volatile, and you may not be able to resell shares of Occam�s common stock at or above the price you paid.

Occam�s shares of common stock began trading on The NASDAQ Global Market in November 2006. An active public market for Occam�s shares
on The NASDAQ Global Market may not be sustained. In particular, limited trading volumes and liquidity may limit the ability of stockholders
to purchase or sell the company�s common stock in the amounts and at the times they wish. Trading volume in Occam�s common stock tends to be
modest relative to Occam�s total outstanding shares, and the price of Occam�s common stock may fluctuate substantially (particularly in
percentage terms) without regard to news about Occam or general trends in the stock market.

In addition, the trading price of Occam�s common stock could become highly volatile and could be subject to wide fluctuations in response to
various factors, some of which are beyond Occam�s control. These factors include those discussed in this �Risk Factors� of this proxy
statement/prospectus section and others such as:

� quarterly variations in Occam�s consolidated results of operations or those of Occam�s competitors;

� changes in earnings estimates or recommendations by securities analysts;

� announcements by Occam or its competitors of new products, significant contracts, commercial relationships, acquisitions or capital
commitments;

� developments with respect to intellectual property rights;

� Occam�s ability to develop and market new and enhanced products on a timely basis;
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� commencement of, or involvement in, litigation;

� general market volatility;

� lack of capital to invest in Occam;

� changes in governmental regulations or in the status of Occam�s regulatory approvals;

� a slowdown in the telecom industry or general economy; and

� continuation of the current economic and credit crisis.
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In recent years, the stock market in general, and the market for technology companies in particular, has experienced extreme price and volume
fluctuations that have often been unrelated or disproportionate to the operating performance of those companies. Broad market and industry
factors may seriously affect the market price of Occam�s common stock, regardless of Occam�s actual operating performance. In addition, in the
past, following periods of volatility in the overall market and the market price of a particular company�s securities, securities class action
litigation has often been instituted against these companies. Any litigation that may be instituted against Occam could result in substantial costs
and a diversion of Occam�s management�s attention and resources.

Provisions in Occam�s charter documents and under Delaware law could discourage a takeover that stockholders may consider favorable.

Provisions in Occam�s certificate of incorporation and bylaws, as amended and restated, may have the effect of delaying or preventing a change
of control or changes in Occam�s management. These provisions include the following:

� the Occam board has the right to elect directors to fill a vacancy created by the expansion of the board of directors or the resignation,
death or removal of a director, which prevents stockholders from being able to fill vacancies on the Occam board;

� Occam�s stockholders may not act by written consent or call special stockholders� meetings; as a result, a holder, or holders,
controlling a majority of Occam�s capital stock would not be able to take certain actions other than at annual stockholders� meetings or
special stockholders� meetings called by the board of directors, the chairman of the board, the chief executive officer or the president;

� Occam�s certificate of incorporation prohibits cumulative voting in the election of directors, which limits the ability of minority
stockholders to elect director candidates;

� stockholders must provide advance notice to nominate individuals for election to the board of directors or to propose matters that can
be acted upon at a stockholders� meeting, which may discourage or deter a potential acquiror from conducting a solicitation of proxies
to elect the acquiror�s own slate of directors or otherwise attempting to obtain control of Occam; and

� the Occam board may issue, without stockholder approval, shares of undesignated preferred stock; the ability to authorize
undesignated preferred stock makes it possible for the Occam board to issue preferred stock with voting or other rights or preferences
that could impede the success of any attempt to acquire Occam.

As a Delaware corporation, Occam is also subject to certain Delaware anti-takeover provisions. Under Delaware law, a corporation may not
engage in a business combination with any holder of 15% or more of its capital stock unless the holder has held the stock for three years or,
among other things, the board of directors has approved the transaction. The Occam board could rely on Delaware law to prevent or delay an
acquisition of Occam.

Occam may be unable to raise additional capital to fund its future operations, and any future financings or acquisitions could result in
substantial dilution to existing stockholders.

While Occam anticipates its cash balances and any cash from operations, will be sufficient to fund Occam�s operations for at least the next
12 months, Occam may need to raise additional capital to fund operations in the future. There is no guarantee that Occam will be able to raise
additional equity or debt funding when or if it is required. The terms of any financing, if available, could be unfavorable to Occam and its
stockholders and could result in substantial dilution to the equity and voting interests of Occam�s stockholders. Any failure to obtain financing
when and as required would have an adverse and material effect on Occam�s business, consolidated financial condition and consolidated results
of operations.
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If securities or industry analysts do not publish research or publish misleading or unfavorable research about Occam�s business, Occam�s
stock price and trading volume could decline.

The trading market for Occam�s common stock depends in part on the research and reports that securities or industry analysts publish about
Occam or its business. If no or few securities or industry analysts cover Occam, the trading price for Occam�s stock would be negatively
impacted. If one or more of the analysts who covers the company downgrades Occam�s stock or publishes misleading or unfavorable research
about Occam�s business, Occam�s stock price would likely decline. If one or more of these analysts ceases coverage of Occam or fails to publish
reports on Occam regularly, demand for Occam�s stock could decrease, which could cause or stock price or trading volume to decline.
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CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING STATEMENTS

This proxy statement/prospectus contains forward-looking statements that involve substantial risks and uncertainties. All statements other than
statements of historical facts contained in this proxy statement/prospectus, including statements regarding Calix�s or Occam�s future financial
position, business strategy and plans and objectives of management for future operations, are forward-looking statements. In some cases, you
can identify forward-looking statements by terminology such as �believe,� �may,� �estimate,� �continue,� �anticipate,� �intend,� �should,� �plan,� �expect,�
�predict,� �potential,� or the negative of these terms or other similar expressions. Forward-looking statements include, without limitation, Occam�s or
Calix�s expectations concerning the outlook for their respective businesses, productivity, plans and goals for future operational improvements and
capital investments, operational performance, future market conditions or economic performance and developments in the capital and credit
markets and expected future financial performance, as well as any information concerning possible or assumed future results of operations of
Calix and Occam as set forth in the sections of this proxy statement/prospectus titled �Proposal One�The Merger�Occam�s Reasons for the Merger;
Recommendation of the Occam Board of Directors,� �Proposal One�The Merger�Calix�s Reasons for the Merger,� and �Proposal One�The
Merger�Opinion of Occam�s Financial Advisor.� Forward-looking statements also include statements regarding the expected benefits of the
proposed acquisition of Occam by Calix.

Forward-looking statements involve a number of risks, uncertainties and assumptions, and actual results or events may differ materially from
those projected or implied in those statements. Important factors that could cause such differences include, but are not limited to:

� the expectation that the merger transaction will be completed;

� the expected financial condition, results of operations, earnings outlook and prospects of Calix, Occam and the combined company;

� the expected benefits and synergies of the merger transaction will be fully realized and within the expected time frame;

� the likelihood that Calix and Occam will receive the regulatory approvals required to complete the merger;

� the expectation that the acquisition of Occam will complement Calix�s broadband communications access systems business;

� the expectation that the merger transaction, if completed, will result in Calix�s ability to accelerate access innovation, to integrate
platforms and products to accelerate opportunities for customers and broaden the Calix Unified Access portfolio;

� the expectation that the merger transaction, if completed, will result in increased sales and support coverage for Calix, Calix�s ability
to enhance solutions development, testing and quality and to increase the range of deployment options and the creation of closer
relationships with customers and partners;

� the expectation that the merger transaction, if completed, will result in the ability to expand resources, testing and investments and
the ability to enhance the customer engagement model and expand interoperability;

� increased operational efficiency and create opportunities for cost reduction through the elimination of redundant overhead expenses
and public company costs; and
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� the other matters described in the section titled �Risk Factors� beginning on page 26.
In addition, the acquisition of Occam by Calix is subject to the satisfaction of the conditions to the completion of the merger transaction set forth
in the merger agreement and the absence of events that could give rise to the termination of the merger agreement, the possibility that the
acquisition does not close, and risks that the proposed acquisition disrupts current plans and operations and business relationships, or poses
difficulties in attracting or retaining employees for each of Calix and Occam.
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Calix and Occam caution you against placing undue reliance on forward-looking statements, which reflect our current beliefs and are based on
information currently available to us as of the date a forward-looking statement is made. Forward-looking statements set forth herein speak only
as of the date of this proxy statement/prospectus. We undertake no obligation to revise forward-looking statements to reflect future events,
changes in circumstances, or changes in beliefs. In the event that we do update any forward-looking statements, no inference should be made
that we will make additional updates with respect to that statement, related matters, or any other forward-looking statements. Any corrections or
revisions and other important assumptions and factors that could cause actual results to differ materially from forward-looking statements,
including discussions of significant risk factors, may appear in Occam�s or Calix�s public filings with the SEC, which are accessible at
www.sec.gov, and which you are advised to consult. For additional information, please see the section titled �Where You Can Find More
Information� beginning on page 281.
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THE SPECIAL MEETING OF OCCAM STOCKHOLDERS

This section contains information about the special meeting of Occam stockholders that has been called to adopt the merger agreement and
approve the adjournment proposal. This proxy statement/prospectus is being furnished to Occam stockholders in connection with the solicitation
of proxies by the Occam board to be used at the special meeting. Occam is first mailing this proxy statement/prospectus and enclosed proxy card
on or about [�], 2010.

Date, Time and Place

A special meeting of the Occam stockholders will be held on [�], 2010, starting at [�] a.m., local time (unless it is adjourned or postponed to a later
date) at Occam�s offices at 3185 Laurelview Court, Fremont, California 94538.

Purpose of Special Meeting

The purpose of the special meeting is for Occam stockholders to: (i) consider and vote upon adoption of the merger agreement and (ii) approve
the adjournment proposal.

Recommendation of the Occam Board of Directors

As discussed elsewhere in this document, at a meeting duly called and held, the Occam board has (i) unanimously determined that the merger
agreement and the transactions contemplated thereby are fair to, advisable and in the best interests of the Company�s stockholders,
(ii) unanimously approved and adopted the merger agreement and the transactions contemplated thereby and (iii) unanimously resolved to
recommend adoption of the merger agreement and the transactions contemplated thereby by the stockholders of Occam.

Occam stockholders should carefully read this document in its entirety for more detailed information concerning the merger agreement. In
particular, Occam stockholders are directed to the merger agreement, which is attached hereto as Annex A.

Occam Record Date; Shares Entitled to Vote

The Occam board has chosen the close of business on [�], 2010 as the �record date� that will determine the stockholders who are entitled to receive
notice of, and to vote at, the special meeting or at any adjournment or postponement of the special meeting. Only holders of record at the close
of business on the record date are entitled to vote at the special meeting. At the close of business on the record date, there were [�] shares of
Occam common stock outstanding, held by approximately [�] holders of record. A list of the names of Occam stockholders of record will be
available at the special meeting and for 10 days prior to the special meeting for any purpose related to the special meeting during regular
business hours at Occam�s principal executive offices located at 6868 Cortona Drive, Santa Barbara, California 93117. Each holder of shares of
Occam common stock outstanding on the record date will be entitled to one vote for each share held of record upon each matter properly
submitted at the special meeting and at any adjournment or postponement of the special meeting.

Quorum

In order for Occam to satisfy its quorum requirements, the holders of at least a majority of the total number of outstanding shares of Occam
common stock entitled to vote at the special meeting must be present in person or represented by proxy. Shares of Occam common stock
represented at the meeting but not voted, including shares for which proxies have been received but for which stockholders have abstained on
either or both of the matters, will be treated as present at the special meeting for purposes of determining the presence or absence of a quorum.
�Broker non-votes� will also be counted for the purpose of determining a quorum at the special meeting. In the event that a quorum is not present
at the special meeting, it is expected that the special meeting will be adjourned or postponed to solicit additional proxies.
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Required Vote

� Merger agreement. The proposal to adopt the merger agreement must be approved by the affirmative vote of the holders of at least
a majority of the outstanding shares of Occam common stock entitled to vote at the special meeting as of the record date.

� Adjournment Proposal. The proposal to adjourn the special meeting, if necessary or appropriate, to solicit additional proxies if
there is an insufficient number of votes at the time of such adjournment to adopt the merger agreement, requires the affirmative vote
of the holders of at least a majority of the votes cast at the special meeting on such proposal.

Abstentions

The required vote of Occam stockholders on the adoption of the merger agreement is based upon the number of shares of Occam common stock
outstanding on the record date, and not the number of shares that are actually voted. Accordingly, the failure to submit a proxy card or to vote by
Internet, telephone or in person at the special meeting or an abstention from voting will have the same effect as a vote cast AGAINST the
adoption of the merger agreement.

The required vote of Occam stockholders on the adjournment proposal is based on the number of shares that are actually voted on such proposal,
not on the number of shares of Occam common stock outstanding as of the record date. Accordingly, if your shares of Occam common stock are
present and entitled to vote, but you abstain, it will not count as a vote cast on such proposal and will have no effect on such proposal. Likewise,
the failure by the holder of any shares of Occam common stock to submit a proxy or vote in person at the special meeting will have no effect on
the outcome of the proposal to adjourn the special meeting, if necessary or appropriate, to solicit additional proxies if there is an insufficient
number of votes at the time of such adjournment to adopt the merger agreement.

Shares Held in Street Name

Under the rules of the NASDAQ Global Market, brokers who hold shares in �street name� for customers have the authority to vote on �routine�
proposals when they have not received instructions from beneficial owners. However, brokers are precluded from exercising their voting
discretion with respect to approving non-routine matters, such as the merger agreement. As a result, absent specific instructions from the
beneficial owner of shares held in �street name,� brokers are not empowered to vote those shares on non-routine matters, which results in what are
referred to generally as �broker non-votes.�

The required vote of Occam stockholders on the adoption of the merger agreement is based upon the number of shares of Occam common stock
issued and outstanding on the record date, and not the number of shares that are actually voted. Accordingly, broker non-votes will have the
same effect as a vote cast AGAINST the adoption of the merger agreement.

The required vote of Occam stockholders on the adjournment proposal is based on the number of shares that are actually voted on such proposal
and not on the number of outstanding shares of Occam common stock. Accordingly, broker non-votes will have no effect on the proposal to
adjourn the special meeting, if necessary or appropriate to solicit additional proxies if there is an insufficient number of votes at the time of such
adjournment to adopt the merger agreement.

Voting of Proxies by Holders of Record

If you are a record holder of shares of Occam common stock, you may submit your proxy, or vote, in any of the following ways:

� By Internet: Go to the website specified on your proxy card and follow the instructions.
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� By Telephone: Call the toll-free number specified on your proxy card from a touch-tone telephone in the United States or Canada
and follow the instructions on your proxy card and the voice prompts on the telephone.

� By Mail: Mark your vote, sign and date your proxy card and return it in the pre-addressed postage-paid envelope provided. If you
received more than one proxy card (which means that you have shares in more than one account), you must mark, sign, date and
return each proxy card or use an alternative voting method. Any proxy card mailed must be actually received prior to the special
meeting.

� In Person: You may vote by ballot at the special meeting or send a representative with an acceptable proxy that has been signed and
dated. If your shares of Occam common stock are held in the name of a bank, broker or other nominee, you must obtain a proxy,
executed in their favor, from the holder of record, to be able to vote at the special meeting.

All shares of Occam common stock entitled to vote and represented by properly completed proxies received prior to the special meeting and not
properly revoked, will be voted at the special meeting as instructed on the proxies. If Occam stockholders submit a properly completed
proxy but do not indicate how their shares of Occam common stock should be voted on a matter, the shares of Occam common stock
represented by their properly completed proxy will be voted as the Occam board recommends and therefore, FOR the adoption of the
merger agreement and FOR the adjournment proposal.

Stockholders Sharing an Address

Consistent with notices sent to record stockholders sharing a single address, Occam is sending only one copy of this proxy statement/prospectus
to that address unless Occam received contrary instructions from any stockholder at that address. This �householding� practice reduces Occam�s
printing and postage costs. Stockholders may request to discontinue householding, or may request a separate copy of this proxy
statement/prospectus by contacting Occam�s Corporate Secretary at 6868 Cortona Drive, Santa Barbara, California 93117 or by contacting
Occam Investor Relations via phone at (805) 692-2900 or via e-mail at ir@occamnetworks.com.

Revocability of Proxies

If you submit your proxy through the Internet, by telephone or by mail you may revoke your proxy at any time before the vote is taken at the
special meeting in any one of the following ways:

� through the Internet or by telephone before the deadlines for voting described above;

� by submitting a subsequent later-dated proxy by mail that is actually received by the Occam Corporate Secretary prior to the special
meeting;

� by sending written notice of revocation to the Occam Corporate Secretary that is actually received by the Occam Corporate Secretary
prior to the special meeting; or

� by voting in person at the special meeting.
Your attendance at the special meeting does not automatically revoke your proxy. If you are not a registered stockholder, but instead hold your
shares in �street name� through a bank, broker or other nominee, the above-described options for revoking your proxy do not apply. Instead, you
will need to follow the instructions provided to you by your bank, broker or other nominee in order to revoke your proxy and submit new voting
instructions.

Adjournments and Postponements
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Although it is not currently expected, the special meeting may be adjourned or postponed for the purpose of soliciting additional proxies. Any
adjournment may be made without notice, other than by an announcement made at the special meeting of the time, date and place of the
adjourned meeting. For the proposal to adjourn the
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special meeting, if necessary or appropriate, to solicit additional proxies if there is an insufficient number of votes at the time of such
adjournment to adopt the merger agreement, you may vote FOR, AGAINST or ABSTAIN. Abstentions and broker non-votes will count for the
purpose of determining whether a quorum is present at the special meeting. However, broker non-votes and abstentions will not count as shares
entitled to vote on the adjournment proposal. As a result, abstentions and broker non-votes will not have any effect on the vote to adjourn the
special meeting if necessary or appropriate, to solicit additional proxies if there is an insufficient number of votes at the time of such
adjournment to adopt the merger agreement. Any signed proxies received by Occam for which no voting instructions are provided on such
matter will be voted �FOR� the adjournment proposal. Any adjournment of the special meeting for the purpose of soliciting additional proxies will
allow Occam stockholders who have already sent in their proxies to revoke them at any time prior to their use at the special meeting as
adjourned.

In addition, at any time prior to convening the special meeting, the special meeting may be postponed for any reason without the approval of the
Occam stockholders. If postponed, Occam will publicly announce the new meeting date. Although it is not currently expected, Occam may
postpone the special meeting for the purpose of soliciting additional proxies if Occam concludes that by the date of the special meeting it is
reasonably likely that Occam will not have received sufficient proxies to constitute a quorum or sufficient votes for the merger agreement.
Similar to adjournments, any postponement of the special meeting for the purpose of soliciting additional proxies will allow Occam stockholders
who have already sent in their proxies to revoke them at any time prior to their use.

Solicitation of Proxies

Occam will pay the cost of distributing and soliciting proxies. This proxy solicitation is being made by Occam on behalf of its board of directors.
In addition to solicitation by use of the mail, Occam�s directors, officers and employees may also solicit proxies in person or by telephone,
electronic mail, facsimile transmission or other means of communication. Occam will also request brokers and other fiduciaries to forward proxy
solicitation material to the beneficial owners of shares of Occam common stock that the brokers and fiduciaries hold of record. In accordance
with the regulations of the SEC and the NASDAQ Global Market, Occam will reimburse them for expenses incurred in sending proxies and
proxy materials to beneficial owners of shares of Occam common stock. Occam has retained Innisfree M&A Incorporated to assist in the
distribution and solicitation of proxies for the special meeting and will pay Innisfree M&A Incorporated a fee of approximately $75,000 plus
reimbursement of out-of-pocket expenses.
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PROPOSAL ONE�THE MERGER

The following is a discussion of the proposed merger transaction and the merger agreement. This is a summary only and may not contain all of
the information that is important to you. This summary is subject to, and qualified in its entirety by reference to, the merger agreement, a copy of
which is attached to this proxy statement/prospectus as Annex A and is incorporated by reference herein. Occam stockholders are urged to read
this entire proxy statement/prospectus carefully, including the merger agreement, for a more complete understanding of the merger transaction.

General

Calix and Occam agreed to the acquisition of Occam by Calix under the terms of the merger agreement that is described in this proxy
statement/prospectus. In the merger transaction, a direct, wholly owned subsidiary of Calix will merge with Occam, with Occam continuing as
the surviving entity. Immediately thereafter, Occam will merge with a second direct, wholly owned subsidiary of Calix, with such second
subsidiary continuing as the surviving company.

Background of the Merger

Occam�s board of directors and management regularly review and discuss Occam�s business plan and strategic opportunities. These reviews and
discussions focus, among other things, on the business and competitive environment facing the telecommunications industry in general and
Occam in particular. These reviews also include periodic discussions regarding potential transactions that could further Occam�s strategic
objectives and enhance stockholder value as well as the potential benefits and risks of those transactions.

Beginning in March 2009, Occam�s board of directors and management commenced an active evaluation of Occam�s business, its position in the
marketplace, and the opportunities and challenges facing the company. This strategic planning initiative grew out of an effort led by Occam�s
management to develop a long-term operating and financial plan, which in turn required a strategic assessment of Occam�s businesses and how
they were likely to develop over the following three to five years. The process also reflected the board�s concern that Occam had been unable to
increase its revenues in recent periods and that, while relatively successful with independent operating companies, or IOCs, Occam and its
management team had been unsuccessful in expanding the scope and scale of Occam�s business beyond this core customer set. In particular,
marketing efforts outside North America had not resulted in substantial new business, and with a few notable exceptions, Occam had been
unable to create material new customer relationships among larger telecommunications service providers. Occam was also beginning internal
initiatives to consider its longer-term investments in product and technology development. As a result, the Occam board believed that it was
timely and appropriate to evaluate Occam�s prospects as a stand-alone company and work with Occam�s management to develop strategies to
improve Occam�s competitive position in the overall industry.

As part of the strategic planning process, Occam�s board of directors designated an informal committee consisting of directors Robert B. Abbott,
Steven M. Krausz, Thomas E. Pardun, and Brian H. Strom to work closely with Occam�s management in conducting its analysis. The Occam
board did not delegate to the committee any authority to approve any transaction, but instead formed the committee to act in an advisory role
with management and to ensure an effective flow of information and ideas between management and the board concerning the strategic planning
process. Following initiation of discussions with Party A in July 2009 as described below, the informal committee was no longer active, and all
matters relating to Occam�s strategic planning process were addressed by the full Occam board of directors, consisting of directors Robert B.
Abbott, Robert E. Bylin, Robert L. Howard-Anderson, Steven M. Krausz, Albert J. Moyer, Thomas E. Pardun, and Brian H. Strom.
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During the spring and early summer of 2009, the informal committee met several times with Robert L. Howard-Anderson, Occam�s president and
chief executive officer, and Jeanne Seeley, Occam�s senior vice president and chief financial officer, to identify the key opportunities and
challenges facing Occam in order to complete the strategic planning process described above. Based on discussions with third party financial
and market analysts, Occam�s internal market assessments, and Occam�s recent competitive experience, Occam�s management concluded, and the
informal committee and Occam�s board of directors concurred, that the most significant long-term impediment to growing Occam�s business
beyond its existing focus on IOCs remained a lack of scale. Among other factors, the Occam board noted that the IOC opportunity is naturally
constrained by the limited number of telephone lines represented by IOCs relative to larger carriers. Occam�s management and board of directors,
including the informal committee members, concluded that future sustained revenue growth would require increasing Occam�s scale and
expanding Occam�s potential customer base in order to become competitive with substantially larger telecommunications equipment providers.

In evaluating the challenges Occam faced, Occam�s board of directors and management also considered and weighed opportunities presented to
Occam. Notably, the board of directors and management cited government broadband stimulus programs targeting regional service providers as
a key opportunity, particularly given Occam�s existing presence in markets anticipated to receive substantial government funding and Occam�s
historic participation in the Rural Utilities Service loan program administered by the Department of Agriculture. While management and the
board noted the near-term opportunity presented by the stimulus programs, they also noted the temporary character of the opportunity, the
uncertainty in the process and timing of the allocation of stimulus dollars to specific beneficiaries and the fact that the opportunity could be
reduced or eliminated depending on political decisions or the outcome of mid-term elections. They believed the opportunity would not, in itself,
eliminate the long-term strategic challenges facing Occam. Occam�s board and management believed Occam was in a strong position with
sufficient resources to address its current core IOC opportunities and benefit to some measurable extent from a broadband stimulus opportunity
that was expected to exist through at least 2011. The board, however, determined that stimulus funding alone was insufficient, and carried
sufficient risk of delay or termination, such that it could not be relied upon to build a relevant long-term competitor in the larger market. Given
the Occam board�s concern about Occam�s ability to grow organically and the need to increase scale, the board determined that execution by
Occam on a scale-enhancing strategic transaction, whether as an acquisition target or as a buyer, was in the long-term best interests of Occam�s
stockholders, and determined to have management seek the assistance of an investment banker to assist management and the board in their
efforts to evaluate Occam�s strategic alternatives, including identifying, qualifying and prioritizing potential strategic transaction candidates.

In early June 2009, Ms. Seeley requested that Jefferies assist Occam�s management and board of directors in their efforts to evaluate Occam�s
strategic alternatives. Jefferies is an investment banking firm that is familiar with Occam and its business and had advised Occam in connection
with its 2006 follow-on public offering. On June 23, 2009, members of Occam�s management and members of the informal board committee
described above met with representatives of Jefferies to discuss Occam�s strategic alternatives. The discussion focused on ways to increase
Occam�s scale and grow Occam�s potential customer base, particularly through acquisitions. At the end of the meeting, the informal board
committee and Occam�s management asked Jefferies to assist management to identify potential strategic transaction candidates and to advise on a
strategy to approach these candidates.

In July 2009, the chief financial officer of a major telecommunications equipment provider, referred to as Party A, contacted
Mr. Howard-Anderson on an unsolicited basis to inquire whether Occam would be interested in discussing potential strategic opportunities
between the two companies. On July 31, 2009, Mr. Howard-Anderson and the chief financial officer of Party A had a telephone conversation in
which they engaged in general discussions concerning the North American incumbent local exchange carrier, or ILEC, market. The parties also
discussed executing a nondisclosure agreement and exchanged drafts, but no agreement was entered at that time. Over the next few months,
Mr. Howard-Anderson communicated periodically with representatives of Party A about their respective companies, but no significant
discussions regarding a strategic transaction between Occam and Party A resulted from these conversations.
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In early August 2009, members of Occam�s management held a series of meetings with representatives of Jefferies to discuss potential strategic
transactions. During these meetings, representatives of Jefferies reviewed with members of Occam�s management publicly available information
regarding approximately 19 potential companies for Occam to consider as acquisition targets, including a European-based telecommunications
equipment provider, which is referred to as Party B. Discussions and deliberations concerning these acquisition candidates focused on the
strategic fit between Occam and the candidate as measured by the similarity or complementary nature of product offerings and product focus,
whether a combination with the proposed candidate was likely to achieve Occam�s objectives of increasing the scale of its business and
expanding its potential customer base, and the likelihood that a transaction could be completed and successfully integrated given limitations
imposed by Occam�s size and available resources. Members of Occam�s management and representatives of Jefferies also discussed tactics for
approaching the companies identified in Jefferies� review, including Party B. Following the meetings, Ms. Seeley authorized Jefferies to contact
certain of the identified candidates to gauge their interest in being acquired.

On August 24, 2009, Mr. Howard-Anderson and Ms. Seeley met with representatives of Jefferies to discuss the results of Jefferies� initial
inquiries, including Jefferies� contact with Party B. Following the meeting, Jefferies began initiating conversations between Occam and the
identified acquisition candidates that had not already been contacted.

On August 25, 2009, the Occam board held a regularly scheduled meeting. At this meeting, Mr. Howard-Anderson and Ms. Seeley led a
discussion with the board relating to the process management had undertaken with Jefferies to evaluate Occam�s strategic alternatives.
Mr. Howard-Anderson also advised the board regarding his recent discussion with Party A. During the meeting Steven M. Krausz, the chairman
of Occam�s board of directors, reminded the board that he had met with Carl Russo, the chief executive officer of Calix, on March 27, 2009, at an
industry conference in San Francisco. Mr. Krausz reviewed for the board the conversation with Mr. Russo, which focused predominately on
industry trends and developments. Mr. Krausz had also informed Mr. Russo that Occam�s board had determined not to engage in strategic
discussions at that time due to Occam�s then outstanding litigation. Since Occam had recently agreed to settle the outstanding litigation, the board
indicated that Mr. Krausz should contact Mr. Russo to gauge Calix�s interest in a strategic transaction.

On September 9 and 28, 2009, Ms. Seeley had further telephone conversations with representatives of Jefferies regarding the status of Jefferies�
discussions with potential strategic acquisition candidates companies, including Party B.

On September 11, 2009, Mr. Krausz contacted Mr. Russo by email to advise him that Occam had recently announced the settlement of
outstanding litigation and might be interested in evaluating strategic alternatives. As a result of Mr. Krausz�s September 11, 2009 email, he and
Mr. Russo had telephone conversations on September 21, 2009, and October 15, 2009. During those conversations, they discussed the potential
for a transaction between Occam and Calix.

On September 18, 2009, Mr. Krausz and Mr. Howard-Anderson met with an additional strategic acquisition candidate that had been identified
and contacted by Jefferies. As a result of such meeting, Occam and such acquisition candidate determined that there was not a sufficient strategic
fit between the parties to merit a strategic transaction, so no further discussions resulted from the meeting.

Following Jefferies� initial contact with Party B, Occam and Party B scheduled a meeting between the two companies. On October 6, 2009,
Mr. Howard-Anderson and Ms. Seeley met with the chief financial officer of Party B in Geneva, Switzerland. Mr. Howard-Anderson and
Ms. Seeley discussed Occam�s business plan and inquired whether Party B would be interested in a strategic transaction. Party B�s chief financial
officer indicated that he would discuss the matter further with Party B�s chief executive officer.
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While in Europe, Mr. Howard-Anderson and Ms. Seeley also visited another potential acquisition candidate, but no substantive discussions
emerged from that meeting. The Occam board and management eventually determined, however, that such candidate did not represent a strong
candidate for a strategic transaction.

On October 22, 2009, the chief financial officer of Party B contacted Mr. Howard-Anderson and Ms. Seeley and indicated that Party B would be
interested in discussing a potential acquisition. Ms. Seeley and the chief financial officer of Party B agreed to coordinate a time for the
management of Occam and Party B to meet in person.

On November 4, 2009, at the request of Party B�s chief executive officer, Party B�s chief executive officer and chief financial officer met
telephonically with Ms. Seeley and Mr. Howard-Anderson to further discuss a potential acquisition. The parties agreed to set a follow-up
meeting for December 9, 2009 in Europe.

On November 13, 2009, Mr. Howard-Anderson inquired of Party A whether it had any continued interest in pursuing an acquisition of Occam.
Party A requested an in-person meeting among Mr. Howard-Anderson and Party A executives, which was scheduled for December 16, 2009.

On November 18, 2009, the Occam board held a regularly scheduled meeting. At this meeting, Ms. Seeley reviewed with the board the efforts of
Occam�s management to evaluate strategic challenges and opportunities facing Occam. During the discussions, members of management and
Jefferies led a discussion with the Occam board regarding the process that had been undertaken to narrow the number of candidates since the
summer of 2009 based on further analysis and consideration of the strategic fit and likelihood that a transaction could be completed as well as
the candidates� interest in a potential combination as expressed to representatives of Jefferies. As part of the discussion, representatives of
Jefferies joined the meeting and reviewed with the board approximately six remaining potential strategic acquisition candidates, including
Party B and other candidates that had been contacted over the course of the preceding several months. Occam�s board and management, together
with Jefferies, reviewed the businesses and, to the extent available, financial results of each of these companies in light of their potential
strategic fit, the likelihood that the transaction could be consummated with the candidate, and the candidate�s potential financial contribution to
Occam (including the candidate�s potential contribution to Occam�s scale and potential customer base). A number of the candidates, including
Party B, were not publicly traded, however, and available financial information was limited. The board also discussed with management and
Jefferies structural issues relating to each of the alternatives, in particular whether Occam had or could secure the cash resources to afford the
potential transactions and the extent to which Occam�s common stock, which was thinly traded, could be used as consideration in a potential
transaction.

Based on the information presented, the Occam board concluded that a transaction with Party B offered the most attractive strategic benefit
relative to alternatives. Specifically, the board believed that a transaction with Party B would substantially increase Occam�s scale given that
Party B was a larger company than Occam. In addition, the board believed the transaction would expand Occam�s addressable market in that
Party B offered a diverse customer base, primarily in Europe, South America, and Asia, that complemented but did not overlap Occam�s North
American customer base. Offsetting the strategic opportunities, however, were concerns the Occam board had about substantial integration risks
associated with the transaction, including general operational risks that could be increased by the substantial geographic distance between the
companies, the lack, with limited exception, of experience on the part of Occam�s management team in managing businesses outside of North
America, and whether Occam�s management had the resources, expertise and capacity to address integration challenges. The board also
discussed potential structural impediments to Occam�s ability to conclude a major strategic acquisition with Party B, including limited cash
resources and Occam�s thinly traded common stock.

At this meeting, Mr. Howard-Anderson also provided the board with an update concerning his discussions with Party A, which had since July
2009 consisted of sporadic emails between Mr. Howard-Anderson and Party A.
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Following its review of discussions with Party A and Party B, the Occam board directed Occam management to continue discussions in parallel
with both parties. In addition, the board requested that Jefferies and management prepare a preliminary financial analysis concerning Occam�s
potential acquisition of Party B.

On November 20, 2009, Ms. Seeley had a telephone conversation with representatives of Jefferies to continue their discussions regarding
potential strategic acquisitions and the opportunities and challenges presented with respect to each potential transaction. Ms. Seeley and Jefferies
also prepared for anticipated meetings with Party B.

In anticipation of an in-person meeting with Party B, on November 23, 2009, Occam and Party B executed a non-disclosure and confidential
information agreement.

On December 9, 2009, Mr. Howard-Anderson, Ms. Seeley, Mr. Sharer, Occam�s vice president of marketing and Mark Rumer, Occam�s founder
and chief technical officer, met in Europe with members of Party B�s management, including Party B�s chief executive officer, chief financial
officer, chief operating officer, and chief technology officer. The purpose of the meeting was to discuss a potential acquisition of Party B by
Occam and to obtain relevant diligence information concerning Party B, its business, and operating results.

On December 12, 2009, Ms. Seeley met with representatives of Jefferies to discuss the outcome of the December 9, 2009, meeting with Party B.
Ms. Seeley provided relevant financial and other diligence information concerning Party B and requested that Jefferies update its preliminary
financial analysis based on information received from Party B.

On December 16, 2009, Mr. Howard-Anderson met with senior executives of Party A, including the chief executive officer, the chief financial
officer, and a business unit manager, at Party A�s headquarters. In connection with the meeting, Occam and Party A executed a non-disclosure
agreement. The participants engaged in general discussions about their respective companies, including their respective customer bases, target
markets, and strategic initiatives. Following the meeting, no further discussions, other than occasional emails, took place until February 2010.

On December 18, 2009, Ms. Seeley had a conversation with Mr. Krausz regarding the status of the strategic transaction process. Following that
conversation, Mr. Krausz informally updated certain members of the Occam board regarding the status of management�s efforts with respect to
Party A.

On January 26, 2010, in anticipation of an upcoming meeting of Occam�s board of directors, Mr. Howard-Anderson and Ms. Seeley had a
telephone conference with representatives of Jefferies, during which representatives of Jefferies reviewed a preliminary financial analysis for
Occam�s potential acquisition of Party B. The analysis was based on financial and other diligence information provided by Party B since the
December 2009 meeting in Europe.

On January 29, 2010, Occam�s board held a regularly scheduled meeting. Mr. Howard-Anderson and Ms. Seeley reviewed the December 2009
contacts and discussions held by Occam�s management with Party A and Party B. With respect to Party A, management noted that Party A had
not actively engaged with Occam in the six weeks since their initial meeting with Mr. Howard-Anderson but noted that in occasional email
exchanges subsequent to such meetings, Party A had suggested some continuing interest to consider a possible acquisition of Occam
Representatives of Jefferies then joined the meeting and reviewed with Occam�s board its preliminary financial analysis of a combination
transaction with Party B. The board considered the information that management and Jefferies had provided concerning a transaction with
Party B and directed management to continue discussions with both Party A and Party B.

In late January 2010, Party A�s chief financial officer contacted Mr. Howard-Anderson. He and Mr. Howard-Anderson agreed to coordinate a
meeting between management of the two companies to share initial due diligence information in contemplation of a potential acquisition of
Occam.
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On February 1, 2010, Party B�s chief financial officer affirmed to Ms. Seeley Party B�s interest in a potential acquisition.

On February 17, 2010, Occam entered into a second nondisclosure agreement with Party A. The nondisclosure agreement superseded the
agreement entered on December 16, 2009 and included additional provisions specific to an acquisition transaction.

On February 19, 2010, Mr. Howard-Anderson, Ms. Seeley, Mr. Rumer, and Russell Sharer met with executives of Party A in Denver, Colorado.
During the meeting, Occam�s management provided detailed diligence information concerning Occam�s business and operations, including
financial, technical, and product diligence. The parties also shared their views of their respective target markets and potential opportunities and
risks presented by a combination transaction. At the end of the meeting, Party A�s management indicated that it would review and consider the
information presented by Occam and consult with its board of directors.

On February 23, 2010, the Occam board of directors held a regularly scheduled meeting. At the meeting, Occam�s management reviewed with
the board recent discussions with representatives of Party A. The board and management discussed the benefits of a potential transaction with
Party A, including the benefits of the increased scale a combination would bring to Occam�s business in the event that the transaction included
stock consideration as well as Party A�s substantial resources and likely ability to acquire Occam in an all-cash transaction. On the other hand,
the board and management noted that Party A�s interest in acquiring Occam had been somewhat equivocal and sporadic. The board then
discussed the risks and opportunities of a transaction with Party A as compared to potential alternative transactions, in particular a transaction
with Party B. In an attempt to achieve greater clarity on the possibility of both transactions, the board directed management to continue active
discussions with both Party A and Party B.

Discussions with Party A continued during March 2010. In telephone conversations on March 8, 2010 among Mr. Howard-Anderson,
Ms. Seeley and Party A�s chief financial officer, on March 24, 2010 between Mr. Howard-Anderson and Party A�s chief financial officer and on
March 26, 2010 among Mr. Howard-Anderson, Ms. Seeley, Party A�s chief financial officer, and a Party A business unit manager, Party A
indicated that it was continuing to evaluate its own strategic alternatives with its board of directors, which included alternatives that did not
contemplate an acquisition of Occam. The chief financial officer of Party A indicated that Party A was considering elements of an offer and
noted that, if an offer was forthcoming, it would consist entirely of cash. No formal offer resulted from these discussions, however, and Party A
did not conduct any formal due diligence during this period.

On March 25, 2010, Occam�s board of directors held a special telephonic meeting at which Occam�s management updated the board on recent
discussions with Party A as well as the status of discussions with Party B. Since the December 2009 meeting in Europe, Occam had
communicated continuing interest to Party B but indicated that it was considering other alternatives as well.

On April 1, 2010, the Occam board held a special telephonic meeting to consider retaining Jefferies to act as Occam�s financial advisor in
connection with a sale of Occam. At this meeting, Occam management provided the board an update concerning recent developments in
discussions with Party A. Following the update, representatives of Jefferies provided the Occam board with an update regarding, among other
things, current market conditions, the status of discussions with Party A, and potential alternative acquirors of Occam, including Calix. Among
other matters, the Jefferies representatives discussed publicly available financial information relating to Party A and publicly available
information regarding valuations of technology companies in recent acquisition transactions. Following the discussion, the Jefferies
representatives left the meeting, and a representative of Wilson Sonsini Goodrich & Rosati, P.C., Occam�s outside counsel, or WSGR, reviewed
with the board its fiduciary obligations in connection with its consideration of strategic alternatives. Occam�s management then reviewed the
proposed terms of the engagement letter with Jefferies. Following the discussion, the Occam board authorized management to enter into the
Jefferies engagement letter.
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In discussions with Party A during early April 2010, Party A�s management indicated continuing interest in an acquisition of Occam and
continuing consultation with its board of directors, but Party A took no affirmative steps to move forward with a transaction. By mid-April, two
months had passed since the due diligence meeting with Party A in Denver, Colorado, and Occam�s management and board became concerned
about the difficulty of maintaining the momentum of an alternative transaction with Party B while Party A decided whether to move forward
with an acquisition of Occam. Management and the board noted that it had been four months since the initial meeting with Party B in Europe
and both expressed concern that Party B could view Occam�s interest as being not credible.

On April 14 and 15, 2010, Ms. Seeley and Mr. Krausz met in Europe with management of Party B and certain shareholders of Party B. These
meetings focused on the strategic fit between the companies, potential valuation ranges, and transaction structure issues, including Party B�s
desire that all or substantially all of the acquisition consideration consist of cash.

On April 16, 2010, Occam�s board held a special telephonic meeting. Mr. Krausz and Ms. Seeley reported on their meetings with Party B. The
board discussed the continued equivocal tenor of discussions with Party A. The board nevertheless directed management to continue discussions
with both parties. With respect to Party B, the board and management discussed potential structures for a transaction, including issues relating to
Party B�s reluctance to accept consideration in the form of shares of Occam�s common stock. Mr. Krausz and Ms. Seeley noted that certain
shareholders of Party B were focused on receiving cash consideration and that at the various valuations discussed, Occam would have
insufficient cash resources to conclude a transaction in the absence of incurring indebtedness to fund a portion of the acquisition costs.

On April 21, 2010, Mr. Howard-Anderson and Ms. Seeley participated in a call with Jefferies regarding continuing discussions with Party B. At
the meeting, representatives of Jefferies reviewed with management an updated financial and combination analysis of Party B based on updated
financial information received from Party B during Occam�s financial due diligence efforts. The Jefferies representatives also led a discussion
regarding financing requirements and potential financing sources for Occam in connection with such a transaction.

On April 21, 2010, Party A confirmed to Mr. Howard-Anderson that Party A remained interested in a potential transaction with Occam but that
it continued to evaluate Occam as one of several alternative strategic transactions.

On April 22, 2010, the Occam board held a special telephonic meeting to consider the status of discussions with Party A and Party B. At this
meeting, Occam management led a discussion with the Occam board and representatives of Jefferies regarding strategic alternatives with
Party A and Party B and reviewed the updated analysis for Party B that had been prepared based on updated financial information received from
Party B during Occam�s financial due diligence efforts. Given the continuing delay in discussions with Party A, Occam�s board directed
management to proceed with more active discussions regarding the acquisition of Party B. The board also determined that the Company should
reestablish contact with Calix, and since Mr. Krausz had previously discussed a potential transaction between Occam and Calix with Mr. Russo,
the board asked Mr. Krausz to contact Mr. Russo.

On May 5, 2010, Ms. Seeley had a call with the chief financial officer and the chief operating officer of Party B to discuss Occam�s valuation
analysis for the acquisition of Party B.

On May 7, 2010, Mr. Krausz contacted Mr. Russo by telephone. Messrs. Krausz and Russo agreed to meet for breakfast to discuss the
telecommunications equipment industry and the potential for a strategic combination between Occam and Calix.

On May 12, 2010, Ms. Seeley and representatives of Jefferies discussed valuation gaps between Occam and Party B and how the parties might
bridge these gaps.
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On May 13, 2010, Mr. Krausz and Mr. Russo met for breakfast. During this meeting, Mr. Krausz suggested that he, Mr. Russo, and
Mr. Howard-Anderson meet to discuss their respective companies. Mr. Krausz and Mr. Russo agreed to meet again in a week with
Mr. Howard-Anderson to continue discussions.

On May 19, 2010, Mr. Krausz, Mr. Howard-Anderson, and Mr. Russo met to discuss their views of the need for increasing scale to remain
competitive against large, international and domestic telecommunications equipment providers. During the course of the meeting, Mr. Russo
expressed an interest in pursuing a strategic combination with Occam and indicated he would discuss the possibility with Calix�s board of
directors.

On May 20, 2010, the Occam board held a regularly scheduled meeting. At the meeting, Mr. Krausz and Mr. Howard-Anderson reviewed their
recent discussions with Mr. Russo. Occam management updated the board regarding recent discussions with Party A and Party B. Management
noted that no material discussions or engagement had taken place with Party A since the February due diligence meeting in Denver, Colorado,
and the telephone conversations concerning a potential offer in March and April 2010. Representatives of Jefferies then joined the meeting and
reviewed with the Occam board an updated analysis of Party B and outlined certain strategic considerations related to a potential transaction.
The board, management and representatives of Jefferies also discussed funding for the transaction, the potential unwillingness of certain major
shareholders of Party B to accept equity consideration, and the availability of acquisition financing in the form of bank debt. The board
discussed the potential risks of using debt to fund the acquisition and the expected ability of Occam and Party B as a combined company to
repay the acquisition financing. Following discussion, Occam�s board advised management to continue to engage with third parties, including
Party A, Party B and Calix, regarding a potential strategic transaction. During the meeting, Mr. Rumer also made a presentation concerning
on-going research and development initiatives and investments as Occam made plans for new product introductions in 2012 and beyond.

Following the board meeting, Mr. Howard-Anderson scheduled a meeting with Mr. Russo to further discuss the potential for a strategic
combination between Calix and Occam.

On May 24, 2010, Mr. Howard-Anderson met with Mr. Russo in Santa Barbara, California. At this meeting, Mr. Russo indicated that Calix
would be interested in acquiring Occam and that Calix would circulate a draft non-disclosure agreement in order to facilitate further discussions
between the parties.

Following negotiations of various provisions between the parties, on May 27, 2010, Occam entered into a non-disclosure agreement with Calix.

In late May 2010, Ms. Seeley contacted a commercial bank to discuss obtaining a credit line for purposes of financing a portion of the
acquisition of Party B.

On May 27, 2010, Ms. Seeley held a conference call with representatives of Jefferies to discuss alternative transaction structures in connection
with an acquisition of Party B.

Also on May 28, 2010, the Calix board of directors held a special telephonic meeting to consider the possibility of submitting to Occam a
proposal to acquire Occam. At this meeting, Calix management led a discussion with the Calix board regarding the possible risks and
opportunities to Calix presented by such a transaction as well as a potential purchase price for such an acquisition. Following this discussion, the
Calix board authorized Calix management to submit a term sheet to Occam proposing the material economic terms of a possible acquisition of
Occam by Calix.

Following the Calix board meeting, Calix delivered to Occam a term sheet and exclusivity agreement. The term sheet provided for the
acquisition of Occam with a formula purchase price to be paid entirely in shares of Calix�s common stock. Based on the purchase price formula,
Occam management estimated that the implied
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aggregate purchase price would equal approximately $155,400,000, subject to potential adjustment based on the respective second quarter
operating results of Occam and Calix. As expressed in the term sheet, the per share purchase price would be calculated on a fully-diluted basis
(including all outstanding stock options, whether vested or unvested) with the per share exchange ratio calculated based on the average closing
price of Calix�s common stock over the ten-trading-day period prior to executing a definitive agreement. The term sheet indicated that Calix
sought Occam�s entry into exclusive negotiations with Calix for approximately 30 days in order for Calix to complete its due diligence review of
Occam and for the parties to negotiate definitive agreements.

On May 30, 2010, the Occam board held a meeting to consider a proposed term sheet relating to the acquisition of Party B and the terms of the
Calix proposal. The board initially reviewed and discussed the proposed term sheet relating to the acquisition of Party B and then reviewed the
terms with management. The Board next reviewed and discussed the Calix proposal. With respect to the Calix proposal, the board expressed
concerns with respect to the purchase price being proposed by Calix, including that it was based on a formula (rather than a set purchase price),
that the amount of the proposed purchase price was insufficient and that the purchase price adjustment should be removed. The board also
considered that an all-stock transaction would require a Calix, stockholder vote and also considered the potential volatility of the trading price of
the Calix common stock which had only recently become publicly traded. As a result of these factors, the board determined to require Calix to
provide for the payment of a portion of the consideration in cash and to remove the purchase price adjustment. The board also discussed
including covenants of the parties regarding regulatory approvals in the term sheet. Following discussion, the board authorized management to
deliver the term sheet relating to the acquisition of Party B and instructed management to convey its comments and concerns regarding the term
sheet to Calix.

On June 1, 2010, Occam delivered to Party B a proposed term sheet for the acquisition of Party B. The consideration would have been paid in
cash and shares of Occam�s common stock, with the transaction being contingent on Occam�s obtaining acquisition financing from a commercial
bank.

During the first week of June 2010, Ms. Seeley participated in conference calls with representatives of Jefferies to discuss Calix�s proposed
transaction terms as well as the status of discussions with Party A and Party B. At this point, no material discussions had taken place with
Party A since the February 2010 diligence meeting in Denver, Colorado, and the subsequent March and April 2010 telephone conversations in
which Party A suggested that it was contemplating a range of strategic alternatives that may or may not include an acquisition of Occam.

On June 4, 2010, Mr. Howard-Anderson informed Mr. Russo that Occam was considering Calix�s proposal but would not be able to engage in
discussions with Calix on an exclusive basis unless Calix increased the amount of its offer and provided for payment of a significant portion of
the purchase price in cash. Mr. Howard-Anderson also indicated that any adjustments based on operating performance would need to be
removed and also relayed Occam�s position concerning regulatory approval covenants. Mr. Russo indicated that he would raise Occam�s issues
with Calix�s board of directors and then respond to Mr. Howard-Anderson.

On June 8, 2010, Ms. Seeley met with Party B�s chief executive officer in Los Angeles, California to discuss Occam�s proposed term sheet.
Following discussion, Party B�s chief executive officer indicated that he was agreeable to the terms of the acquisition proposal but would need to
discuss the proposed terms with Party B�s primary investor and would inform Ms. Seeley of the results.

On June 10, 2010, Calix delivered a revised term sheet to Occam, which provided for an increased aggregate purchase price equal to
approximately $156,000,000, subject to potential purchase price adjustments based on the respective second quarter operating performance of
Occam and Calix. The term sheet further provided that the per share consideration would be calculated on a fully-diluted basis (including all
outstanding stock options, whether vested or unvested) and that the consideration would be paid in a combination of cash and stock, with the
aggregate amount of Calix�s common stock issuable in the transaction not exceeding 19.9% of its outstanding shares. Following delivery of the
term sheet, Mr. Russo contacted Mr. Howard-Anderson to discuss the terms of the revised proposal.
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On June 10, 2010, the Occam board held a special telephonic meeting to consider the terms of the revised Calix proposal and the status of
discussions with Party A and Party B. Members of Occam�s management provided a detailed summary of the key financial terms of the proposed
transaction with Party B and the written proposal presented by Calix. Occam�s board and management then discussed the opportunities and
challenges associated with the potential transactions, including regulatory issues presented by the proposed transactions. Following discussion,
the board directed management to continue discussions with Calix and Party B, to provide Party A with a final opportunity to submit a proposal
and also requested that management work with Jefferies to provide the board with additional financial information and models to permit a
comparison of the potential transactions and their impact on stockholder value.

Following the June 10, 2010, board meeting, Ms. Seeley telephoned Mr. Russo to discuss the revised terms, in particular Occam�s views of the
financial terms of the Calix term sheet and the provisions relating to regulatory approvals. Ms. Seeley suggested that the financial advisors for
Calix and Occam meet to discuss the valuation of Occam. Subsequently, a call was set for June 18, 2010, between the financial advisors of
Occam and Calix.

In mid-June 2010, at the direction of Occam�s board, Mr. Howard-Anderson contacted the chief financial officer of Party A and indicated that
Occam was considering alternative transactions and inquired whether Party A would be interested in moving forward to submit a proposal to
acquire Occam. The chief financial officer of Party A indicated that he would discuss the matter with Party A�s board of directors and respond to
Mr. Howard-Anderson.

On June 14, 2010, a representative of Morgan Stanley & Co. Incorporated, the investment bank retained by Calix to provide certain financial
advisory services in connection with the proposed transaction, or Morgan Stanley, contacted a representative of Jefferies to discuss the proposed
transaction and the history of discussions between Calix and Occam to date regarding a possible transaction as well as the economic terms of the
then-current Calix proposal.

Also on June 14, 2010, the Occam board held a special telephonic meeting. At that meeting, members of Occam�s management updated the board
regarding recent discussions with Party B and Calix. The board discussed with management the proposed transactions and comparative financial
analyses prepared by Jefferies relating to the proposed Party B and Calix transactions. The board also discussed with management the status of
discussions with Party A, including the likelihood that it would make an acquisition proposal given Party A�s relative lack of responsiveness over
the period going back to July 2009 and Party A�s recently expressed desire to consider a range of strategic alternatives to a transaction involving
Occam. Following discussion, the Occam board directed management to continue discussions with all three potential parties.

On June 16, 2010, Ms. Seeley discussed the status of the potential acquisition of Party B with Party B�s chief executive officer.

Between June 16 and June 21, 2010, representatives of Jefferies and Morgan Stanley held periodic discussions about Calix�s valuation analyses
for Occam.

On June 21, 2010, Mr. Russo met with Mr. Howard-Anderson and Ms. Seeley in Santa Barbara, California to discuss the opportunities and
challenges of the proposed acquisition of Occam.

On June 23, 2010, Occam received a letter from Party B�s chief executive officer acknowledging the terms of the potential acquisition of Party B
and confirming the material terms of the proposed acquisition of Party B.

On June 23, 2010, following the recent discussions between the financial advisors of Calix and Occam, Calix sent to Occam a revised term sheet
and exclusivity agreement. The revised term sheet provided for an increased aggregate purchase price equal to $171,140,000, subject to potential
purchase price adjustments based on the respective second quarter operating performance of Occam and Calix.
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On June 24, 2010, Occam received a letter from Party A indicating Party A�s potential interest in acquiring Occam. Although the letter suggested
a preliminary price range at which Party A might consider acquiring Occam, the letter indicated that Party A would not be ready to negotiate the
terms of a definitive agreement until the parties had negotiated a letter of intent containing the material terms of a possible transaction. With
respect to the price range for a possible transaction, Party A�s letter indicated that if Party A ultimately submitted a formal letter of intent and
proceeded to negotiate a definitive agreement, the purchase price would be paid in cash based on a price range equal to the lesser of (a) 130 �
135% of the closing price of a share of Occam�s common stock on June 23, 2010 and (b) 130 � 135% of the average closing price of a share of
Occam�s common stock for the fifty (50) trading days preceding the date of a definitive agreement. Notwithstanding the unwillingness of Party A
to commence negotiations on a definitive acquisition agreement until a further letter of intent was negotiated, under Party A�s letter Occam would
be required to agree to an exclusivity period lasting until July 16, 2010, during which period Occam would be prohibited from considering other
competing bids to acquire Occam, including that of Calix. The letter also contemplated that Occam would be subject to certain covenants
restricting the operation of its business during the exclusivity period.

On June 24, 2010, the Occam board held a special telephonic meeting to consider the indication of interest from Party A and the draft term sheet
from Calix. At this meeting, members of Occam�s management led a discussion regarding the letters received from Party A and Calix, and
representatives of Jefferies reviewed the key financial terms of the Calix proposal and Party A�s indication of interest. Among other matters, the
board discussed with management and representatives of Jefferies and WSGR the form of consideration of the Calix proposal and Party A�s
indication of interest; the strategic business aspects of a transaction with each company, including potential synergies; each party�s request for
exclusive negotiating rights; the potential timing of each transaction (including the timing implications of Party A�s requirement that it be
permitted to conduct diligence and then negotiate a letter of intent prior to negotiating a definitive agreement); the comparative financial aspects
of the proposal from Calix and Party A�s indication of interest; and the risk that Occam�s agreement to an exclusivity period with Party A could
delay and possibly jeopardize Occam�s ability to consider and pursue the Calix transaction. Those present discussed the risks of entering into
exclusive negotiations with Party A, particularly in light of Party A�s sporadic communications during the prior eleven months and Party A�s
requirement that Occam enter into a further letter of intent prior to negotiation of a definitive agreement providing for an acquisition of Occam,
notwithstanding the process and discussions that Party A had conducted to date. The board also observed that Party A�s proposal contained
significant uncertainty regarding price because it required the parties to negotiate a letter of intent during which the indicated price could be
renegotiated and also because the formulaic price would fluctuate until Party A had completed its due diligence, negotiated the terms of a letter
of intent and then negotiated and entered into a definitive acquisition agreement. Based on the interaction with Party A to date and the
contingencies identified in Party A�s indication of interest together with Calix�s demonstrated interest in pursuing a transaction, the board
concluded that pursuing a transaction with Party A presented a substantially higher risk of being terminated prior to the execution of a definitive
agreement than a transaction with either Party B or Calix. The board, management, and representatives of Jefferies then discussed strategies and
objectives for continuing discussions with each of Party A and Calix. Following this discussion, the Occam board directed Occam management
and Jefferies to inform Party A that it would need to present a structure to negotiate a transaction that provided Occam greater certainty with
respect to Party A�s willingness to proceed more rapidly towards execution of a definitive acquisition agreement in order for Occam to consider
moving forward with Party A. In particular, the board directed management and Jefferies to inform Party A that Occam required that Party A
agree to proceed to negotiate a definitive agreement simultaneously with conducting its diligence. Occam�s management then updated the Occam
board with respect to discussions relating to Party B.

Following the June 24, 2010 board meeting, representatives of Jefferies contacted Party A on behalf of Occam and related the views of Occam�s
board with respect to Party A�s letter of interest. Jefferies noted the board�s concern over the equivocal nature of the indication of interest, the lack
of a definitive purchase price and Party A�s requirement that Occam agree to a prohibition on its ability to pursue discussions with competing
acquirors during the proposed exclusivity period. Jefferies also informed Party A that other transactions were being considered that did not
include similar contingencies and such indefinite economic terms.
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On June 30, 2010, the Occam board held a special telephonic meeting to consider the status of discussions regarding a potential strategic
transaction. Representatives of Jefferies also attended this meeting. Mr. Howard-Anderson and Ms. Seeley updated the Occam board regarding
discussions with Party B and Calix. The board then requested that Jefferies provide an updated analysis for the next board meeting comparing,
from the financial perspective of Occam and its stockholders, the proposed acquisition of Party B with the proposed sale transaction to Calix.

Representatives of Jefferies then reviewed with the Occam board a list of other potential third parties that had been identified by Occam�s
management and Jefferies as possibly having an interest in acquiring Occam based on their potential strategic fit with Occam�s business and their
potential interest in and financial capacity to pursue acquisitions of Occam�s size. Following discussion, Occam�s board directed management and
Jefferies to contact the parties most likely to have the capability and the interest in acquiring Occam.

Following the discussion among the board, directors, and management, Mr. Russo joined the meeting and made a presentation concerning Calix,
its business, and Calix�s views of market opportunities and challenges associated with the proposed acquisition of Occam. After the meeting,
representatives of Jefferies contacted representatives of Morgan Stanley to inform them that the Occam board had a favorable impression of
Mr. Russo�s presentation. Morgan Stanley responded that Calix looked forward then to receiving a formal response to the term sheet that Calix
had previously submitted to Occam.

On July 1, 2010, Party A informed representatives of Jefferies that it had determined it would not continue discussions with respect to an
acquisition of Occam.

On July 1 and 2, 2010, representatives of Jefferies contacted seven potential acquirors to gauge their interest in a strategic transaction with
Occam.

On July 2, 2010, Occam�s board held a special telephonic meeting. Occam�s management advised the board that Party A had declined to continue
discussions with Occam. Representatives of Jefferies then informed the board that they had contacted seven buyer candidates regarding the
potential acquisition of Occam and that none of them expressed an interest in pursuing the opportunity. Ms. Seeley then updated the board on
discussions with respect to the acquisition of Party B. Representatives of Jefferies then reviewed with the Occam board an updated analysis
comparing a combined Occam and Party B as a continuing company and a combined Occam and Calix as a continuing company. In evaluating
the Party B transaction, the board, management and Jefferies noted that the board should take into account the integration risks associated with
the proposed transaction with Party B. Ms. Seeley and representatives of Jefferies also reviewed with the board various assumptions concerning
operating and cost synergies potentially realizable in a transaction with each of Party B and Calix. Based on the discussion and analysis
presented, the board concluded that neither transaction was clearly superior in terms of its value, from a financial perspective, to Occam�s
stockholders.

Occam�s board then considered and discussed the updated analysis and the various aspects of the proposed transactions between Occam and each
of Party B and Calix, including the potential synergies realizable from each proposal, the estimates of the value potentially realizable by Occam�s
stockholders in each transaction, and the assumptions and methodologies underlying the analysis. Among other matters, the board noted the
ability of Occam�s stockholders to continue as stockholders of Calix based on the current transaction proposal. The board also discussed
challenges inherent in each transaction, including integration risks, employee retention risks, and required regulatory approvals. While the board
noted that both proposed transactions presented potentially valuable strategic alternatives, the board concluded that the transaction with Party B
raised substantial integration risks and greater potential for management distraction due to the geographic distance between the parties. In
particular, the board discussed the fact that if a transaction with Party B was concluded, senior management of Occam would be required in
Europe for a substantial period of time to facilitate the transaction.
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At this point, the Occam board met in executive session without management or management directors present, and the non-management
directors considered each transaction. The board noted its belief that, with limited exception, Occam�s existing management lacked experience
operating and managing a global business and, accordingly, believed that the proposed transaction presented material management and
integration risks. Given these risks and taking into account the updated analysis provided by Jefferies, the board determined that the Calix
transaction was likely to generate greater stockholder value than the proposed transaction with Party B.

As part of the July 2, 2010 meeting, representatives of WSGR reviewed the Occam board�s obligations in connection with a possible sale of the
company. WSGR representatives also discussed with the board the timing and structure of a potential transaction with Calix and certain
provisions likely to be included in a definitive agreement regarding deal certainty. At the conclusion of the meeting, the Occam board instructed
members of Occam�s management to continue discussions with Party B and Calix regarding the respective proposals and to respond in writing to
the Calix proposal.

On July 4, 2010, Occam delivered a revised term sheet to Calix, which proposed, among other things, that: (i) the per share consideration be
calculated assuming that all vested options were exercised prior to closing, rather than on a fully-diluted basis including unvested options;
(ii) following the transaction, a director from Occam be appointed to the Calix board of directors; (iii) the transaction be structured to qualify as
a tax-free reorganization for purposes of the stock consideration; and (iv) the parties agree to certain covenants relating to obtaining regulatory
approvals.

Additional discussions pertaining to the terms in the Calix term sheet took place between Calix and Occam from July 4 through July 12, 2010.

On July 13, 2010, Mr. Russo delivered to Ms. Seeley a revised term sheet and exclusivity agreement, which, among other things, accepted the
terms proposed by Occam that the per share consideration be calculated excluding unvested options and that following the transaction, a director
from Occam be appointed to Calix�s board of directors. The revised term sheet also did not contain any adjustment to the price based on second
quarter operating results of either Occam or Calix. Mr. Russo indicated that the revised term sheet reflected Calix�s final offer and that
negotiations with respect to regulatory approval covenants would be deferred to the definitive agreement.

On July 14, 2010, Occam�s board held a special meeting to consider Calix�s revised proposal. Members of Occam�s management provided an
update regarding the status of the Calix transaction and discussions with Party B. Discussion ensued regarding the revised terms of the proposed
Calix term sheet and exclusivity agreement and the importance of the exclusivity period to Calix�s willingness to proceed with the transaction,
which would result, among other things, in Occam discontinuing discussions with Party B. The board also considered that the other potential
acquirors that had been contacted had not indicated an interest in discussing a potential acquisition of Occam. Following discussion, Occam�s
board determined to continue discussions with Calix and directed management to enter into the exclusivity agreement based on the term sheet.

On July 15, 2010, Occam entered into the exclusivity agreement with Calix and the parties proceeded to negotiate a definitive agreement based
on the term sheet. Under the original terms of the exclusivity agreement, the exclusivity period would expire on August 6, 2010, unless Calix
reconfirmed on such date Calix�s intention to proceed with the transaction based on the term sheet, in which case the exclusivity period would be
extended until August 16, 2010.

On July 16, 2010, Calix delivered a due diligence request list to Occam to facilitate Calix�s due diligence efforts. Shortly thereafter, Occam
opened an online data room, and Calix commenced its due diligence review of the Company.

On July 20, 2010, the Calix board of directors held a special telephonic meeting at which members of Calix management updated the board on
the status of negotiations with Occam regarding the proposed transaction.
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On July 22, 2010, Occam delivered a due diligence request list to Calix to facilitate Occam�s reverse due diligence efforts. Shortly thereafter,
Calix opened an online data room, and Occam commenced its reverse due diligence review of Calix.

On July 23, 2010, Latham & Watkins LLP, counsel to Calix, or Latham & Watkins, distributed an initial draft of a merger agreement to WSGR
and Occam. WSGR conveyed Occam�s initial comments to the merger agreement to Latham & Watkins on July 28, 2010. Among matters WSGR
raised on behalf of Occam were the right of Occam to terminate the merger agreement in order to accept a competing acquisition proposal
received on an unsolicited basis from a third party if Occam determined that the competing proposal was superior to the Calix transaction; the
respective obligations of the parties to satisfy the conditions to closing the transactions, including covenants related to the receipt of required
regulatory approvals; and the terms on which each party could terminate the merger agreement and the amount of the termination fee payable in
connection with the termination of the merger agreement under certain circumstances. Thereafter until the execution of the merger agreement,
representatives of Calix and Occam and their respective legal counsels negotiated and exchanged several drafts of the merger agreement and
related transaction agreements.

Occam�s board met on July 30 and August 3, August 7, August 11, August 13 and August 16, 2010 to consider the status of the proposed
transaction with Calix. At each meeting, Occam�s management and representatives of WSGR advised the board regarding the current terms of the
proposed transaction and the open items and potential risks presented by the proposed terms, including the conditions to closing, termination
rights of each party, and expectations concerning regulatory approvals for the transaction. Members of management and representatives of
WSGR also discussed the closing risks related to the transaction, including the need to obtain stockholder and regulatory approvals and the
effect the failure to close the transaction once it was announced could have on Occam.

From August 4 through August 6, 2010, members of management of Occam and Calix met to conduct in person due diligence meetings
regarding the potential transaction.

At the August 11, 2010 Occam board meeting, a representative of WSGR noted for the Occam board that the exclusivity period under the
exclusivity agreement with Calix had expired due to Calix�s failure to reconfirm on August 6, 2010, Calix�s intention to proceed with the
transaction based on the term sheet. Management and counsel, however, confirmed for the board that Calix was continuing to negotiate in good
faith, and the board elected to continue to negotiate with Calix on an exclusive basis notwithstanding the expiration of the exclusivity period,
noting the potential risks to the transaction if Calix discovered that Occam was not negotiating exclusively with Calix. The board, having taken
into account the fact that Jefferies had recently contacted seven potential acquirors of Occam, each of which had expressed no interest in
pursuing such a transaction with Occam, authorized management to extend the exclusivity period, if requested by Calix.

On August 13, 2010, Mr. Russo contacted Ms. Seeley and requested that Occam extend the exclusivity period provided in the original
exclusivity agreement. On August 16, 2010, Occam entered into an agreement extending the exclusive negotiating period until August 23, 2010.

On August 18, 2010, the Occam board held a special telephonic meeting to consider the open issues related to the Calix transaction. Members of
Occam management updated the board on discussions with Calix and the terms of the proposed merger agreement. Representatives of WSGR
provided an overview of legal and corporate matters related to the proposed transaction with Calix. In addition, representatives of WSGR and
additional advisors to the board made presentations and led discussions with the board concerning the regulatory profile of the proposed
transaction and related risks. At the conclusion of these various management and advisor presentations, the board discussed the transaction in
detail, including the risks associated with the transaction measured against the strategic benefits and synergies expected to be derived from the
transaction and the ability of Occam stockholders to continue to benefit from those synergies as stockholders of Calix. The board also met in
executive session without management or management directors to discuss the business, operational, and
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management risks facing Occam if it continued on a stand-alone basis, including the substantial business operational, management, and
integration risks associated with addressing Occam�s challenges of scale and addressable market size through strategic acquisitions.

On August 19, 2010, the Occam board held a special telephonic meeting, initially in executive session without Occam�s management or
management directors, to consider further the operational, management, and regulatory risks presented by the proposed acquisition of Occam by
Calix. During the executive session, each director present provided his views of the opportunities offered by the proposed transaction and the
potential risks. The board engaged in considerable discussion concerning the opportunities and challenges facing Occam as a stand-alone
company and Occam�s ability to conclude, as an alternative to Calix, a strategic transaction that would position Occam as a relevant and
competitive player against substantially larger companies addressing a broader potential customer base than Occam�s current capacity permitted.
Among other matters, the board discussed Occam�s requirements for long-term product development, associated investments in research and
development to ensure that Occam�s product offerings remained competitive, and the substantial technology and market risks associated with
Occam�s product development strategy, which required that Occam make investments several years before a product could be brought to market.

In addition, at the August 19, 2010 meeting, the board noted Occam�s and its management�s success in addressing the IOC market but also
considered the substantial operational, integration, and management challenges associated with pursuing and consummating a major acquisition
transaction and subsequently successfully integrating the operations of the two companies as an alternative to the Calix transaction. The board
noted that Occam had limited resources to pursue such a transaction, that it would be difficult to resurrect a transaction with Party B at that time,
and that Party B was among a limited number of target companies identified during the process that likely accomplished Occam�s requirements
of scale while remaining affordable to Occam. The board further noted that even with respect to a transaction with Party B, Occam would be
required to obtain acquisition debt financing, and the board expressed concern about incurring indebtedness to fund strategic acquisitions for a
company of Occam�s size.

Finally, the Occam board considered management issues associated with a stand-alone or strategic acquisition strategy. The board noted that,
with limited exception, Occam�s management lacked relevant experience in the acquisition, integration, and operation of large companies,
particularly on an international basis. The board also noted that management had not been successful in addressing Occam�s issues of scale and
potential customer base through organic growth. The board concluded that pursuing a stand-alone strategy would necessarily require that Occam
pursue strategic acquisitions, which would require new executive management to implement. The board then considered the various risks and
uncertainties associated with identifying and recruiting new executive management as well as the expenditure of other resources that would be
required to implement an acquisition strategy targeted toward increasing Occam�s scale and market opportunity. At the end of this discussion,
Occam�s board concluded that the Calix transaction offered potential positive operational benefits that would be shared by Occam stockholders
as they became stockholders of Calix. The board further concluded that these potential benefits outweighed the substantial operational,
technological, business, and management risks associated with continuing as a stand-alone company and pursuing strategic acquisitions,
including one with Party B.

Following these discussions, Mr. Howard-Anderson and Ms. Seeley joined the meeting. Occam�s board and management continued discussions
concerning the strategic opportunities and challenges facing Occam and those presented by a transaction with Calix. The board then directed
management to continue to negotiate the proposed transaction with Calix.

Between August 19 and August 26, representatives of Occam and Calix and their respective legal advisors continued to conduct due diligence
and to negotiate the terms of the merger agreement.
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On August 23, 2010, the exclusivity period again lapsed. Consistent with its earlier deliberations when exclusivity first lapsed and in light of the
substantial progress that had been made by August 23, however, Occam determined to continue to negotiate on an exclusive basis with Calix.

On August 26, 2010, Occam�s board of directors held a regularly scheduled meeting. During the meeting, members of Occam�s management
updated the board on negotiations with Calix. Representatives of Jefferies reviewed with the Occam board an overview of the key financial
terms of the proposed transaction with Calix, including the nature and allocation of the cash and equity consideration and a comparison of the
financial terms in the Calix transaction compared to recent comparable transactions. Representatives of WSGR reviewed the board�s fiduciary
obligations in considering and potentially approving a definitive agreement relating to the Calix transaction. The WSGR representatives then
reviewed with the board a summary of the material terms of the proposed merger agreement, including the allocation of consideration between
cash and Calix common stock; the anticipated tax treatment of the transaction; covenants that would bind Occam prior to completion of the
transaction; covenants of the parties to obtain regulatory approvals; termination rights of each party; the amount of the termination fees payable
by each party and the circumstances under which they would be payable; Occam�s rights in relation to the receipt of a competing acquisition
proposal; and remaining open issues to be negotiated. Following discussion, Occam�s board instructed management to continue to work with
Calix to resolve the open issues remaining in the proposed transaction. During the August 26, 2010 meeting, Mr. Rumer also led a discussion
concerning new product development and planned investments in research and development.

On August 30, 2010, the Calix board of directors held a special telephonic meeting at which members of Calix management and representatives
of Morgan Stanley and Latham & Watkins updated the board on the status of negotiations with Occam regarding the proposed transaction.

On August 31, 2010, members of management of Calix and Occam as well as representatives of Morgan Stanley and Jefferies participated in a
financial due diligence session regarding Occam.

On September 1, 2010, the Calix board of directors held a special telephonic meeting at which members of Calix management updated the board
on the status of negotiations with Occam regarding the proposed transaction. At this meeting, representatives of Morgan Stanley presented a
preliminary financial analysis of the proposed transaction. Following this presentation, the Calix board directed management to continue to work
with Occam and the parties� respective legal counsel to resolve the remaining open items in the definitive acquisition agreement.

On September 2, 2010, Ms. Seeley and Mr. Russo again discussed extending the exclusive negotiating period under the agreement while the
parties finalized the transaction documents and completed due diligence efforts.

On September 2, 2010, Occam�s board held a special telephonic meeting. Ms. Seeley updated the board with respect to the status of negotiations
with Calix. Among other matters, the board discussed recent increases in the trading price of Calix�s common stock and the fact that Calix�s chief
executive officer recently met with institutional investors, including meetings with investors who were not then-current holders of Calix�s
common stock. The board considered the impact of the increased trading price on the allocation of consideration between cash and equity, and
requested that Jefferies present information regarding the effects of different trading prices and average trading prices on such allocation of
consideration. The board also directed Ms. Seeley to seek to negotiate an exchange ratio as part of the definitive agreement based on a trailing
average price, rather than a trading price at the time of the signing of the agreement. In addition, the board considered the fact that the exclusive
negotiating period with Calix had again expired. Following consideration of the risks to the transaction of not extending the exclusive
negotiating period, the continued progress made in negotiations with Calix on the remaining open items in the definitive acquisition agreement
and the lack of any positive response to the inquiries made by Jefferies of potential acquirors of Occam, the board authorized management to
agree to an extension of the exclusivity period through a date no later than September 21, 2010.
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On September 3, 2010, Calix and Occam entered into an agreement extending the exclusive negotiating period until September 16, 2010.

On September 6, 2010, Occam�s board held a special telephonic meeting. Representatives of Jefferies reviewed with the board the proposed
transaction with Calix from a financial point of view, including the allocation of consideration between cash and Calix common stock and, in
particular, an analysis of the impact of recent changes in Calix�s trading price on the cash and equity components of the transaction consideration.
Ms. Seeley noted that Calix had refused to agree to an equity exchange ratio based on a trailing average stock price and insisted that the
exchange ratio be based on the trading price at the time of the signing of the agreement. Representatives of Jefferies also noted that the lock-up
prohibiting certain Calix insiders and affiliates to sell their shares of Calix common stock, which had been in place since Calix�s initial public
offering, would likely expire between the expected date of signing and closing of the merger agreement and reviewed for Occam�s board an
analysis of recent initial public offerings and the impact of lock-up releases on trading performance. Further discussion ensued concerning the
provisions of the draft merger agreement, the process for determining the stock exchange ratios, and expectations concerning Calix�s trading
price and the decline in Occam�s trading price.

On September 8, 2010, the Occam board held a special telephonic meeting. Representatives of Jefferies reviewed with the Occam board
additional financial analyses with respect to the consideration payable in the proposed Calix transaction, including certain sensitivity analyses
showing changes in the allocation of consideration based on fluctuations in Calix�s trading prices. Occam�s board discussed the impact of the
information presented. The board considered the effects of the recent changes in Calix�s trading price on the cash and equity components of the
transaction consideration, Calix�s trading price on the date that the board had authorized entering into an exclusivity agreement with Calix, and
Calix�s refusal to agree to an exchange ratio based on a trailing average stock price and the decline in Occam�s trading price. After considering
these factors, the board concluded that a transaction with an exchange ratio based on the trading price at the time of the signing of the agreement
would nonetheless be in the best interests of Occam�s stockholders, and the board directed management to continue to finalize the transaction
documents and complete due diligence. The board also directed Ms. Seeley to continue to press Calix to agree to a purchase price exchange ratio
based on a trailing average.

Over the course of the following week, Calix continued its due diligence review of Occam, Occam continued its reverse diligence review of
Calix, and members of the Occam and Calix management continued to negotiate the open issues relating to the merger agreement.

Following the September 8, 2010 Occam board meeting, Ms. Seeley and Mr. Russo discussed, among other definitive agreement terms, the
calculation of the transaction purchase price, including Occam�s desire to base the exchange ratio on a trailing average of Calix�s stock price.
Notwithstanding Ms. Seeley�s continued efforts, Mr. Russo continued to refuse to agree to an exchange ratio based on a trailing average.

On September 13, 2010, members of management of Calix and Occam as well as representatives of Morgan Stanley and Jefferies participated in
financial due diligence sessions regarding Calix.

On September 14, 2010, Occam�s board held a special telephonic meeting. Ms. Seeley updated the board on discussions with Calix regarding the
purchase price exchange ratio. After further deliberation, the board determined to accept an exchange ratio based on Calix�s closing price on
September 14, 2010. Following the meeting, Ms. Seeley conveyed the board�s determination to Mr. Russo.

On September 14, 2010, the Calix board held a special telephonic meeting to review the current status of negotiations with Occam and the
remaining open issues in the definitive merger agreement. The Calix board received presentations from Calix management, Morgan Stanley and
Latham & Watkins. After a full meeting and discussion, the Calix board adopted a series of resolutions authorizing the proposed transaction on
the terms
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set forth in the drafts of the transaction agreements presented to the Calix board, subject to such modifications as may be negotiated by Calix
management to complete the transaction.

On September 15, 2010, Occam�s board held a special telephonic meeting. Members of Occam�s management updated the board on discussions
with Calix. A representative of WSGR then provided an overview of the terms of the proposed transaction as set forth in the definitive
agreements and the legal risks and benefits of the transaction and reviewed the resolutions proposed to be approved by the board of directors in
connection with the transaction as well as the few remaining open transaction issues. Jefferies then reviewed with Occam�s board of directors its
financial analysis of the proposed consideration and rendered its opinion to Occam�s board of directors to the effect that, as of September 15,
2010, and based upon and subject to the various considerations set forth in its opinion, the consideration to be received by holders of Occam
common stock pursuant to the merger agreement was fair, from a financial point of view, to such holders. The full text of the written opinion of
Jefferies is attached to this proxy statement/prospectus as Annex B. Occam�s board then engaged in additional deliberations regarding the
merger, the proposed terms of the merger agreement and the various presentations of its legal and financial advisors, taking into consideration
the factors described below under �Occam�s Reasons for the Merger; Recommendation of the Occam Board of Directors.� At this point, the board
adjourned the meeting while the final open issues in the merger agreement were resolved.

The board reconvened the meeting later in the evening on September 15, 2010. Management and representatives of WSGR apprised the board of
the resolution of the remaining open issues. Occam�s board then unanimously adopted resolutions declaring that the merger agreement and the
transactions contemplated thereby were advisable to and in the best interests of Occam and its stockholders and approved the merger agreement
and the transactions contemplated thereby and authorized Occam to enter into the merger agreement.

On the morning of September 16, 2010, prior to the opening of the Nasdaq Stock Market, Calix and Occam executed the merger agreement and
issued a joint press release announcing the execution of the merger agreement.

Occam�s Reasons for the Merger; Recommendation of the Occam Board of Directors

In evaluating the merger, the Occam board of directors consulted extensively with Occam�s management and Occam�s financial and legal advisors
and considered a number of alternatives to enhance Occam�s competitive position in the telecommunications industry and to increase stockholder
value. Of such alternatives, the Occam board of directors believes the proposed merger is in the best interest of Occam and its stockholders. The
board of directors� decision to approve the merger and the merger agreement and to recommend to Occam�s stockholders that they vote for the
adoption of the merger agreement was based on a number of factors. These factors included the following considerations:

Considerations Regarding Operating Occam as an Independent Company.

The board considered the current and historical financial condition, results of operations, and anticipated future performance of Occam, as well
as the risks and uncertainties associated with continuing to operate Occam as an independent company, including the following:

� the increasingly competitive nature of the telecommunication equipment industry in which Occam competes and the need to increase
the scale of Occam�s business and expand Occam�s potential customer base, either through organic growth, strategic acquisitions by
Occam, or a sale of Occam, in order to become competitive with the substantially larger telecommunications equipment companies;
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� the need to develop new products to remain competitive and relevant to existing and prospective customers, the substantial required
investment and long lead times associated with new product development for telecommunications equipment, and the risks and
uncertainties associated with developing new technologies and products;

� Occam�s lack of revenue growth in recent periods and prospects for future growth, considering the limitations posed by the overall
size of Occam�s target market of IOCs and the impediments in expanding beyond its existing customer base;

� the need to increase the scale of Occam�s business and expand Occam�s potential customer base through significant acquisitions, the
challenges of financing such acquisitions, the potential execution risks and uncertainties associated therewith, and the fact that after a
comprehensive process, Occam had identified one acquisition candidate through the strategic planning process that Occam�s board
believed Occam could reasonably acquire, which acquisition was not clearly superior to the transaction with Calix, from a financial
point of view, for Occam stockholders and which acquisition presented significant management and integration risks;

� Occam�s lack, with limited exception, of management experience in executing an acquisition strategy of acquiring,
integrating and operating large companies that would provide scale and expand Occam�s potential customer base and the
associated need to recruit, attract, and retain new management and management�s inability in recent periods to increase
Occam�s revenues and scale on an organic basis;

� the near -term opportunity presented by government broadband stimulus programs targeting IOCs, as well as the recognition that
such stimulus funding was subject to potential delay and political risk and in and of itself would be insufficient to build a relevant
long-term competitor in the larger telecommunications market; and

� the general risks associated with Occam�s ability to continue to execute its financial plan and create stockholder value in excess of the
merger consideration being offered by Calix.

Available Alternatives; Results of Discussions with Third Parties.

The Occam board of directors considered the possible alternatives to the acquisition by Calix (including the possibility of being acquired by
another company, continuing to operate Occam as an independent entity, or engage in strategic acquisitions, and the desirability and perceived
risks of those alternatives), the range of potential benefits that these alternatives could bring to Occam�s stockholders and the timing and
likelihood of accomplishing the goals of such alternatives, as well as the board�s assessment that none of these alternatives was reasonably likely
to create greater value for Occam�s stockholders, taking into account risks of execution as well as business, management, competitive, industry
and market risks. As part of its deliberations, the Occam board considered the results of the process that was conducted, with the assistance of
Occam management and Jefferies, to evaluate strategic alternatives including possible acquisitions by Occam, the lack of interest in acquiring
Occam expressed by potential acquirors of Occam, both in terms of Party A�s determination to discontinue further discussions after over a year of
sporadic communications on the topic and in terms of the lack of interest expressed by the potential acquirors Jefferies contacted prior to
Occam�s entry into an exclusive negotiating period with Calix.

Analysis and Presentation of Management.

The analyses and presentations by senior management of Occam regarding the business, operations, sales, management and competitive position
of Occam and forecasts regarding profitability under various scenarios.

Strategic Considerations.

The Occam board of directors considered their expectations that the merger would result in a larger, more competitive combined company,
better positioned to compete in broader markets against larger companies in the
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telecommunications industry than Occam would be on a stand-alone basis. The Occam board of directors considered the benefits of a broader
product portfolio, operational cost savings and scale that would accrue to the combined company and also considered that the opportunities for
strategic investment, customer expansion and new growth would be significantly greater for the combined organization compared to what
Occam could likely achieve as an independent company.

Considerations Regarding Calix Common Stock.

Given that a significant portion of the consideration to be received by Occam�s stockholders would consist of Calix common stock, the Occam
board of directors considered the opportunity described in the preceding paragraph for Occam�s stockholders to participate as stockholders in the
potential appreciation in the stock of the combined company, in light of the perceived strategic benefits of the proposed merger of creating a
more competitive and efficient company, more capable of competing against larger telecommunications equipment companies in more markets,
and the significant cost synergies that would be obtained by the combined company.

The Merger Consideration; Historical Trading Price.

The Occam board of directors considered that the value of the merger consideration, including both the 0.2925 of a share of Calix common stock
and $3.8337 in cash for each share of Occam common stock, represented, based on the closing price of Calix�s common stock on September 14,
2010 (the last trading day prior to the approval of the merger by Occam�s board of directors), a 61.1% premium over the closing price per share
of Occam common stock on September 14, 2010 and a 36.9% premium over the closing price per share of Occam common stock on August 17,
2010, the 20th trading day prior to September 15, 2010. Further, the Occam board of directors considered that the stock component of the merger
consideration offers Occam�s stockholders the opportunity to participate in the growth and success of the combined company, and to benefit from
potential synergies in product offerings, technical development expertise and operational infrastructure that would benefit the combined
company, while at the same time, the cash component of the merger consideration allows Occam�s stockholders to realize some liquidity and an
immediate return on their investment in Occam common stock.

Financial Analysis and Opinion of Jefferies.

The Occam board of directors considered the financial analysis by Jefferies, Occam�s financial advisor, of the proposed consideration and the
opinion of Jefferies, dated September 15, 2010, to the effect that, as of that date, and based upon and subject to the various considerations set
forth in its opinion, the consideration to be received by holders of Occam common stock pursuant to the merger agreement was fair, from a
financial point of view, to such holders. The full text of the written opinion of Jefferies is attached to this proxy statement/prospectus as Annex
B.

Terms of the Merger Agreement.

The Occam board of directors considered the terms and conditions of the merger agreement, including but not limited to the following:

� the belief that the terms of the merger agreement, including the parties� mutual representations, warranties, covenants and closing
conditions, are reasonable;

� Occam�s ability, under certain conditions, to provide information to and negotiate with a third party that has made an acquisition
proposal that did not result from a breach of its non-solicitation obligations under the merger agreement if the Occam board
determines in good faith (after consultation with its financial advisors and outside counsel) that the acquisition proposal is or is
reasonably likely to be a superior proposal and if taking such action would be required by the Occam board�s fiduciary duties;
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� The ability of Occam�s board of directors, under certain circumstances, to make a change of recommendation and/or terminate the
merger agreement in response to a bona fide acquisition proposal if (i) the Occam board reasonably determines in good faith (after
consultation with its financial advisors and outside counsel) that such acquisition proposal is a superior proposal; (ii) the Occam
board determines in good faith (after consultation with its outside counsel) that in light of such superior proposal, taking such action
is required by the Occam board�s fiduciary duties; (iii) Occam complies with certain procedures provided in the merger agreement;
and (iv) Occam is simultaneously entering into an agreement for the superior proposal, subject to the payment of a termination fee;

� That Calix has agreed to pay Occam a termination fee of $5.0 million if the merger agreement is terminated by the mutual agreement
of Occam and Calix because the merger has not been consummated by December 15, 2010 based on a good faith determination that
certain conditions relating to antitrust approval are not likely to be satisfied on or before March 15, 2011, and if on such date, all of
the merger closing conditions, other than those relating to antitrust approval, are reasonably capable of being satisfied; and

� That Calix has agreed to pay Occam a termination fee of $10.0 million if the merger agreement is terminated by either Occam or
Calix because the merger has not been consummated on or before March 15, 2011, and if on such date all of the merger closing
conditions have been satisfied or waived other than conditions that, by their nature, can only to be satisfied at the effective time or
those relating to antitrust approval.

Risks and Potentially Negative Factors.

The Occam board of directors also identified and considered a number of uncertainties, risks and other potentially negative factors in its
consideration of the merger and merger agreement, including but not limited to the following:

� the degree of volatility in the recent trading prices of Calix common stock, and the risk that the price of Calix common stock at the
time of the closing of the merger could be lower than the price of such stock as of the time of signing the merger agreement, and
accordingly, the value of the stock consideration received by the Occam stockholders in the merger could be materially less than the
value of such stock consideration as of the date that the merger agreement was signed;

� the possibility that the merger might not be consummated, as a result of the failure to obtain required regulatory clearances to
consummate the merger or the failure to obtain the requisite vote of the stockholders of Occam, and the potential adverse effects of
the failure to consummate the merger on Occam�s business, customers, revenues, bookings, financial condition, operating results,
employees and overall competitive positioning and prospects;

� the risk that as a result of the announcement of the merger, Occam�s existing relationships with customers could be significantly
disrupted and Occam might have increased difficulty attracting new customers after such announcement;

� the risk that certain provisions of the merger agreement may have the effect of discouraging proposals for alternative acquisition
transactions involving Occam, including the restriction on Occam�s ability to solicit proposals for alternative transactions and the
requirement that Occam pay a termination fee of approximately $5.2 million to Calix in certain circumstances following the
termination of the merger agreement;

� the risk that as a result of the announcement or the completion of the merger, key employees of Occam might terminate their
employment with the company and the risk of the transaction diverting management�s attention from the day-to-day operation of
Occam�s business during the pendency of the merger;
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� the potential impacts of the restrictions under the merger agreement on Occam�s ability to take certain actions during the period prior
to the closing of the merger (which may delay or prevent Occam from undertaking business opportunities that may arise pending
completion of the merger);

� the fact that certain of Occam�s directors and officers may have interests in the merger as individuals that are in addition to or
different from the interests of Occam�s stockholders, as further described in the section entitled �Proposal One�The Merger�Interests of
Certain Persons in the Merger� beginning on page 105 of this proxy statement/prospectus; and

� various other risks associated with the merger and the businesses of Occam, Calix, and the combined company, some of which are
described in this proxy statement/prospectus under the section entitled �Risk Factors� in this proxy statement/prospectus.

The Occam board of directors weighed these positive and negative factors, realizing that future results are uncertain, including any future results
considered or expected in the factors noted above. In addition, many of the non-financial factors considered were highly subjective. As a result,
in view of the number and variety of factors they considered, the Occam board of directors did not consider it practicable and did not attempt to
quantify or otherwise assign relative weights to the specific factors it considered. Rather, the Occam board made its determination based on the
totality of the information it considered. Individually, each director may have given greater or lesser weight to a particular factor or
consideration.

Recommendation of the Occam Board of Directors

After careful consideration and based on the foregoing analysis, at a meeting of the Occam board of directors held on September 15, 2010, the
Occam board of directors unanimously determined that the merger agreement and the transactions contemplated thereby are fair to, advisable
and in the best interests of Occam�s stockholders and unanimously approved and adopted the merger agreement and the transactions
contemplated thereby. The Occam board of directors unanimously recommends that the Occam stockholders vote �FOR� the adoption of the
merger agreement.

Calix�s Reasons for the Merger

Calix�s board approved the merger agreement at a special meeting held on September 14, 2010, and determined that the merger agreement and
the merger transaction are in the best interests of Calix and its stockholders. In reaching this decision, Calix�s board considered the financial
performance and condition, business operations and prospects of each of Calix, Occam and the combined organization, the terms and conditions
of the merger agreement and the ancillary documents, the results of the due diligence investigation conducted by Calix�s management,
accountants and legal counsel, and the analysis of Calix�s legal and financial advisors.

Calix�s board also considered a number of potential benefits of the merger transaction, including those listed below:

� the acquisition of Occam is expected to provide Calix with greater scale, product assortment and resources to successfully compete
in an increasingly globally competitive environment;

� the acquisition of Occam is expected to accelerate Calix�s Unified Access roadmap;

� the acquisition of Occam is expected to accelerate innovation and delivery of new solutions to enable CSPs to better serve their
customers;

� the acquisition of Occam is expected to enhance and broaden Calix�s Unified Access portfolio, providing enhanced offerings for a
wider range of deployment options;
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� the acquisition of Occam is expected to combine the Calix and Occam compatibility programs to expand and enhance partner
interoperability;

� the acquisition of Occam is expected to be accretive to Calix on a non-GAAP earnings per share basis in future periods; and

� the acquisition of Occam is expected to provide synergies by combining complementary technologies and resources and enabling
greater operational efficiency and opportunities for cost reduction through the elimination of redundant overhead expenses and
public company costs.

Calix�s board also considered a number of potentially negative factors, including those listed below:

� the risk that the value of the Occam business could decline after the execution of the merger agreement and announcement of
entering into the merger agreement, particularly in light of the fact that the merger consideration would not be adjusted to reflect
declines in the market price of Occam common stock;

� the risk that the potential benefits of the merger transaction would not be realized fully as a result of challenges Calix might face in
integrating the two companies� technology, personnel and operations, as well as general industry-wide or economic conditions or
other factors;

� the risk that, if the merger transaction is not completed, Calix�s management would have devoted substantial time and
resources to the combination at the expense of other business opportunities;

� the risk associated with the additional demands that the acquisition of Occam would place on Calix and its management, including
the potential disruption of Calix�s ongoing business as Calix�s management and employees are required to dedicate significant time
and effort in order to integrate the two companies� systems, cultures, processes, controls and two separate customer experiences;

� the risk that the regulatory approvals impose conditions on, jeopardize or delay completion of the merger transaction or
reduce the anticipated benefits of the merger transaction;

� the risk that the potential growth, perceived synergies and anticipated opportunities considered by Calix�s board will not be achieved
through the completion of the merger transaction; and

� various other risks associated with the combined organization and the acquisition, including the risks described in the section entitled
�Risk Factors� in this proxy statement/prospectus.

The foregoing list comprises the material factors considered by Calix�s board in its consideration of the merger transaction and is intended to be a
summary rather than an exhaustive list. In view of the variety and complexity of factors and information considered, Calix�s board did not find it
practicable to, and did not, make specific assessments of, quantify or otherwise assign relative weights to the specific factors considered in
reaching its decision. Rather, the decision was made after consideration of all of the factors as a whole. In addition, individual members of
Calix�s board of directors may have given different weight to different factors. The Calix board of directors conducted an overall analysis of the
factors described above, including thorough discussions with, and questioning of, Occam management and legal and financial advisors, and
considered the factors overall to be favorable to, and to support, its determination.

Opinion of Occam�s Financial Advisor
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Occam retained Jefferies to act as its financial advisor in connection with the merger and to render to Occam�s board of directors an opinion as to
the fairness of the consideration to be received by the holders of Occam common stock pursuant to the merger agreement. At the meeting of
Occam�s board of directors on September 15, 2010, Jefferies rendered its opinion to Occam�s board of directors to the effect that, as of that date,
and based upon and subject to the various considerations set forth in its opinion, the consideration to be received by holders of Occam common
stock pursuant to the merger agreement was fair, from a financial point of view, to such holders.
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The full text of the written opinion of Jefferies, dated as of September 15, 2010, is attached hereto as Annex B. The opinion sets forth,
among other things, the assumptions made, procedures followed, matters considered and limitations on the scope of the review
undertaken by Jefferies in rendering its opinion. Occam encourages its stockholders to read the opinion carefully and in its entirety.
Jefferies� opinion is directed to Occam�s board of directors and addresses only the fairness, from a financial point of view and as of the
date of the opinion, of the consideration to be received by holders of Occam common stock pursuant to the merger agreement. It does
not address any other aspects of the merger and does not constitute a recommendation as to how any holder of Occam common stock
should vote on the merger or any matter related thereto. The summary of the opinion of Jefferies set forth below is qualified in its
entirety by reference to the full text of the opinion.

In arriving at its opinion, Jefferies, among other things:

� reviewed a draft of the merger agreement dated September 15, 2010;

� reviewed certain publicly available financial and other information about Occam and Calix;

� reviewed certain information furnished to Jefferies by Occam�s management, including financial forecasts for calendar years 2010
and 2011 only, having been advised by the management of Occam that it did not prepare any financial forecasts beyond such period,
and analyses, relating to the business, operations and prospects of Occam;

� reviewed publicly available consensus estimates of equity research analysts regarding the future financial performance of Calix and
certain equity research analyst reports regarding Calix;

� held discussions with members of senior management of Occam and Calix concerning the matters described in the prior three bullets
above;

� reviewed the share trading price history and valuation multiples for Occam common stock and Calix common stock and compared
them with those of certain publicly traded companies that Jefferies deemed relevant;

� compared the proposed financial terms of the merger with the financial terms of certain other transactions that Jefferies deemed
relevant;

� considered the potential pro forma impact of the merger; and

� conducted such other financial studies, analyses and investigations as Jefferies deemed appropriate.
In Jefferies� review and analysis and in rendering its opinion, Jefferies assumed and relied upon, but did not assume any responsibility to
independently investigate or verify, the accuracy and completeness of all financial and other information that was supplied or otherwise made
available by Occam and Calix to Jefferies or that was publicly available (including, without limitation, the information described above), or that
was otherwise reviewed by Jefferies. In its review, Jefferies relied on assurances of the managements of Occam and Calix that they were not
aware of any facts or circumstances that would make such information inaccurate or misleading. In its review, Jefferies did not obtain any
independent evaluation or appraisal of any of the assets or liabilities of, nor did Jefferies conduct a physical inspection of any of the properties or
facilities of, Occam or Calix. Jefferies was not furnished with any such evaluations or appraisals of such physical inspections and did not assume
any responsibility to obtain any such evaluations or appraisals.
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With respect to the financial forecasts provided to and examined by Jefferies, Jefferies� opinion noted that projecting future results of any
company is inherently subject to uncertainty. Occam informed Jefferies, and Jefferies assumed, that Occam�s financial forecasts were reasonably
prepared on bases reflecting the best currently available estimates and good faith judgments of the management of Occam as to the future
financial performance of Occam. Jefferies was not provided with, and Jefferies did not have any access to, any financial forecasts of Calix as
prepared by the management of Calix other than guidance with respect to consensus
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estimates of equity research analysts regarding the future financial performance of Calix and certain equity research analyst reports regarding
Calix (the �Calix Research Estimates�). Accordingly, upon the advice of Occam and Calix, Jefferies assumed that the Calix Research Estimates
and the guidance with respect thereto provided by management of Calix are a reasonable basis upon which to evaluate the future financial
performance of Calix, and Jefferies used and relied upon the Calix Research Estimates and such guidance in performing its analysis. Jefferies
expressed no opinion as to Occam�s financial forecasts or the Calix Research Estimates or the assumptions on which they are made.

Jefferies� opinion was based on economic, monetary, regulatory, market and other conditions existing and which could be evaluated as of the date
of its opinion. Jefferies expressly disclaimed any undertaking or obligation to advise any person of any change in any fact or matter affecting
Jefferies� opinion of which Jefferies became aware after the date of its opinion.

Jefferies made no independent investigation of any legal or accounting matters affecting Occam or Calix, and Jefferies assumed the correctness
in all respects material to Jefferies� analysis of all legal and accounting advice given to Occam and Occam�s board of directors, including, without
limitation, advice as to the legal, accounting and tax consequences of the terms of, and transactions contemplated by, the merger agreement to
Occam and its stockholders. In addition, in preparing its opinion, Jefferies did not take into account any tax consequences of the merger to
Occam�s stockholders. In rendering its opinion, Jefferies assumed that the final form of the merger agreement would be substantially similar to
the last draft reviewed by it. Jefferies also assumed that in the course of obtaining the necessary regulatory or third party approvals, consents and
releases for the merger, no delay, limitation, restriction or condition would be imposed that would have an adverse effect on Occam, Calix or the
contemplated benefits of the merger.

Jefferies� opinion was for the use and benefit of Occam�s board of directors in its consideration of the merger, and Jefferies� opinion did not
address the relative merits of the transactions contemplated by the merger agreement as compared to any alternative transaction or opportunity
that might be available to Occam, nor did it address the underlying business decision by Occam to engage in the merger or the terms of the
merger agreement or the documents referred to therein. Jefferies� opinion did not constitute a recommendation as to how any holder of shares of
Occam common stock should vote on the merger or any matter related thereto or as to what form of consideration any such holder should elect
pursuant to the merger agreement. Jefferies expressed no opinion as to the price at which shares of Occam common stock or Calix common
stock would trade at any time. Jefferies did not express any view or opinion as to the fairness, financial or otherwise, of the amount or nature of
any compensation payable or to be received by any of Occam�s officers, directors or employees, or any class of such persons, in connection with
the merger relative to the consideration. Jefferies� opinion has been authorized by the Fairness Committee of Jefferies.

In preparing its opinion, Jefferies performed a variety of financial and comparative analyses. The preparation of a fairness opinion is a complex
process involving various determinations as to the most appropriate and relevant quantitative and qualitative methods of financial analysis and
the applications of those methods to the particular circumstances and, therefore, is not necessarily susceptible to partial analysis or summary
description. Jefferies believes that its analyses must be considered as a whole. Considering any portion of Jefferies� analyses or the factors
considered by Jefferies, without considering all analyses and factors, could create a misleading or incomplete view of the process underlying the
conclusion expressed in Jefferies� opinion. In addition, Jefferies may have given various analyses more or less weight than other analyses, and
may have deemed various assumptions more or less probable than other assumptions, so that the range of valuations resulting from any
particular analysis described below should not be taken to be Jefferies� view of Occam�s or Calix�s actual value. Accordingly, the conclusions
reached by Jefferies are based on all analyses and factors taken as a whole and also on the application of Jefferies� own experience and judgment.

In performing its analyses, Jefferies made numerous assumptions with respect to industry performance, general business, economic, monetary,
regulatory, market and other conditions and other matters, many of which
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are beyond Occam�s and Jefferies� control. The analyses performed by Jefferies are not necessarily indicative of actual values or actual future
results, which may be significantly more or less favorable than suggested by such analyses. In addition, analyses relating to the per share value
of Occam common stock do not purport to be appraisals or to reflect the prices at which Occam common stock may actually be sold. The
analyses performed were prepared solely as part of Jefferies� analysis of the fairness, from a financial point of view, of the consideration to be
received by holders of Occam common stock pursuant to the merger agreement, and were provided to Occam�s board of directors in connection
with the delivery of Jefferies� opinion.

The following is a summary of the material financial and comparative analyses performed by Jefferies in connection with Jefferies� delivery of its
opinion. The financial analyses summarized below include information presented in tabular format. In order to fully understand Jefferies�
financial analyses, the tables must be read together with the text of each summary. The tables alone do not constitute a complete description of
the financial analyses. Considering the data described below without considering the full narrative description of the financial analyses,
including the methodologies and assumptions underlying the analyses, could create a misleading or incomplete view of Jefferies� financial
analyses.

Transaction Overview.

Based upon the approximately 23.0 million shares of Occam common stock that were outstanding as of September 14, 2010 on a fully diluted
basis (calculated using the treasury stock method), and based upon the closing price per share of Calix common stock of $13.38 on
September 14, 2010, the exchange ratio of 0.2925 shares of Calix common stock per share of Occam common stock, and the cash consideration
of $3.8337 per share of Occam common stock, Jefferies noted that the implied value of the merger consideration pursuant to the merger
agreement was approximately $7.75 per share of Occam common stock, which is referred to as the �Implied Merger Consideration Value.� Net of
approximately $43.7 million of cash and cash equivalents (as of September 14, 2010), Jefferies noted that the consideration implied an enterprise
value for Occam of approximately $134.8 million. Jefferies also noted that the Implied Merger Consideration Value of $7.75 per share of Occam
common stock represented:

a premium of 61.1% over the closing price per share of Occam common stock on September 14, 2010, the last full trading day prior to the date
the transaction was approved by Occam�s board of directors, and

a premium of 36.9% over the closing price per share of Occam common stock on August 17, 2010, the 20th trading day prior to the date the
transaction was approved by Occam�s board of directors.

Occam Analysis.

Comparable Public Company Analysis

Using publicly available information and information provided by Occam�s management, Jefferies analyzed the trading multiples of Occam and
the corresponding trading multiples of the following access and/or transport carrier infrastructure providers, which are referred to as the �Occam
Selected Comparable Companies�:

� ADTRAN, Inc.,

� ADVA AG Optical Networking,

� Calix, Inc.,

� Tellabs, Inc.,

� Vecima Networks Inc., and
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In its analysis, Jefferies derived and compared multiples for Occam and the Occam Selected Comparable Companies, calculated as follows:

� the enterprise value divided by estimated revenue for calendar year 2010, which is referred to as �Enterprise Value/2010E Revenue,�

� the enterprise value divided by estimated revenue for calendar year 2011, which is referred to as �Enterprise Value/2011E Revenue,�

� the enterprise value divided by estimated earnings before interest, taxes, depreciation and amortization, or EBITDA, for calendar
year 2010, which is referred to as �Enterprise Value/2010E EBITDA,�

� the enterprise value divided by estimated EBITDA for calendar year 2011, which is referred to as �Enterprise Value/2011E EBITDA,�
and

� the price per share divided by estimated earnings per share, or EPS, for calendar year 2011, which is referred to as �Price/2011E EPS.�
This analysis indicated the following:

Comparable Public Company Multiples

Benchmark High
75th

Percentile
25th

Percentile Low Median
Enterprise Value/2010E Revenue 3.2x 1.6x 0.8x 0.4x 1.0x
Enterprise Value/2011E Revenue 2.8x 1.4x 0.6x 0.4x 1.2x
Enterprise Value/2010E EBITDA 28.6x 11.7 6.6x 5.2x 8.0x
Enterprise Value/2011E EBITDA 21.5x 14.3x 6.5x 5.1x 10.0x
Price/2011E EPS 36.7x 24.0x 16.5x 15.3x 18.5x
Using the reference ranges for the benchmarks set forth below, Jefferies determined implied enterprise values for Occam, then added cash and
cash equivalents to determine implied equity values. After accounting for the vesting of in-the-money stock options, restricted stock units and
performance-based restricted stock units (using the treasury stock method), these analyses indicated the ranges of implied values per share of
Occam common stock set forth opposite the relevant benchmarks below, compared, in each case, to the Implied Merger Consideration Value of
$7.75:

Comparable Public Company Reference Ranges and Implied Price Ranges

Benchmark
Reference
Range

Implied Price
Range

Enterprise Value/2010E Revenue 0.8x - 1.2x $5.58 - $7.25
Enterprise Value/2011E Revenue 0.7x - 1.1x $6.33 - $8.66
Enterprise Value/2010E EBITDA 8.0x - 11.0x $3.80 - $4.41
Enterprise Value/2011E EBITDA 7.0x - 11.0x $5.48 - $7.33
Price/2011E EPS 17.0x - 19.0x $6.88 - $7.69

No company utilized in the comparable company analysis is identical to Occam. In evaluating the selected companies, Jefferies made judgments
and assumptions with regard to industry performance, general business, economic, market and financial conditions and other matters, many of
which are beyond Occam�s and Jefferies� control. Mathematical analysis, such as determining the median, is not in itself a meaningful method of
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Comparable Transactions Analysis

Using publicly available information, Jefferies examined the following 10 transactions, announced since July 1, 2007, involving access and/or
transport carrier infrastructure providers and total equity consideration between $40 million and $1.2 billion. The transactions considered and the
month and year each transaction was announced were as follows:

Date Announced Acquiror Target
July 2010 Tyco Electronics Ltd. ADC Telecommunications, Inc.
April 2010 Enablence Technologies Inc. Teledata Networks Ltd.
December 2009 Genband, Inc. Nortel Networks Corporation (VoIP business)
October 2009 Ciena Corporation Nortel Networks Corporation (Carrier Ethernet business)
December 2008 Harmonic Inc. Scopus Video Networks Ltd.
December 2007 Turin Networks Inc. Carrier Access Corp.
August 2007 ARRIS Group, Inc. C-COR Incorporated
April 2007 Motorola, Inc. Terayon Communication Systems, Inc.
July 2007 Investor group ECI Telecom Ltd.
Using publicly available estimates and other information for each of these transactions, Jefferies reviewed the enterprise value as a multiple of
the target company�s revenue for the last 12 months, or LTM, which is referred to as �Enterprise Value/LTM Revenue.�

This analysis indicated the following:

Comparable Transactions Multiples

Benchmark High
75th

Percentile
25th

Percentile Low Median
Enterprise Value/LTM Revenue 2.2x 1.5x 0.7x 0.3x 0.9x
Using a reference range of 0.9x - 1.5x Enterprise Value/LTM Revenue, Jefferies determined implied enterprise values for Occam, then added
cash and cash equivalents to determine implied equity values. After accounting for the vesting of in-the-money stock options, restricted stock
units and performance-based restricted stock units (using the treasury stock method), this analysis indicated a range of implied values per share
of Occam common stock of $5.54 - $7.74, compared to the Implied Merger Consideration Value of $7.75.

No transaction utilized as a comparison in the comparable transaction analysis is identical to the merger. In evaluating the merger, Jefferies
made numerous judgments and assumptions with regard to industry performance, general business, economic, market, and financial conditions
and other matters, many of which are beyond Occam�s and Jefferies� control. Mathematical analysis, such as determining the median, is not in
itself a meaningful method of using comparable transaction data.

Premiums Paid Analysis

Using publicly available information, Jefferies analyzed the premiums offered in select hardware technology transactions since January 1, 2007
having equity consideration between $100 million and $500 million.
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For each of these transactions, Jefferies calculated the premium represented by the offer price over the target company�s closing share price one
day and twenty days prior to the transaction�s announcement. This analysis indicated the following premiums for those time periods prior to
announcement:

Premiums Paid Percentages

Time Period Prior to Announcement High
75th

Percentile
25th

Percentile Low Median
1 day 89.9% 53.9% 18.3% 2.3% 34.9% 
20 days 65.8% 44.9% 22.3% 4.6% 32.3% 
Using the reference range premiums set forth below for the one day and twenty days prior to September 15, 2010, which was the date the
transaction was approved by Occam�s board of directors, Jefferies performed a premiums paid analysis using the closing prices per share of
Occam common stock for the periods 1-day and 20-days prior to September 15, 2010. These analyses indicated the following ranges of implied
values per share of Occam common stock, compared to the Implied Merger Consideration Value of $7.75:

Premiums Paid

Reference Ranges and Implied Price Ranges

Time Period Prior to September 15, 2010
Reference Range

Premiums
Implied Price

Range
1 day 18.3% - 53.9% $5.69 - $7.40
20 days 22.3% - 44.9% $6.92 - $8.20

Calix Analysis.

Comparable Public Company Analysis

Using publicly available information and information and guidance provided by Calix�s management, Jefferies analyzed the trading multiples of
Calix and the corresponding trading multiples of the following access and/or transport carrier infrastructure providers, which are referred to as
the �Calix Selected Comparable Companies�:

� ADTRAN, Inc.,

� Ciena Corporation,

� Infinera Corporation,

� Juniper Networks, Inc.,

� Sonus Networks, Inc.,
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� Tellabs, Inc., and

� Occam Networks, Inc.
In its analysis, Jefferies derived and compared multiples for Calix and the Calix Selected Comparable Companies, calculated as follows:

� Enterprise Value/2010E Revenue,

� Enterprise Value/2011E Revenue,

� Enterprise Value/2010E EBITDA,

� Enterprise Value/2011E EBITDA,

� the price per share divided by estimated EPS for calendar year 2010, which is referred to as �Price/2010E EPS,� and

� Price/2011E EPS.
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This analysis indicated the following:

Comparable Public Company Multiples

Benchmark High
75th

Percentile
25th

Percentile Low Median
Enterprise Value/2010E Revenue 3.3x 2.7x 1.3x 0.6x 2.1x
Enterprise Value/2011E Revenue 2.9x 2.5x 1.2x 0.4x 1.9x
Enterprise Value/2010E EBITDA 44.1x 27.1x 11.7x 5.2x 12.4x
Enterprise Value/2011E EBITDA 21.0x 16.1x 7.4x 5.6x 10.1x
Price/2010E EPS 63.9x 57.0x 20.7x 12.1x 23.7x
Price/2011E EPS 36.4x 23.7x 16.1x 11.9x 19.1x
Using the reference ranges for the benchmarks set forth below, Jefferies determined implied enterprise values for Calix, then added cash and
cash equivalents to determine implied equity values. After accounting for the vesting of in-the-money stock options, restricted stock units and
performance-based restricted stock units (using the treasury stock method), these analyses indicated the ranges of implied values per share of
Calix common stock set forth opposite the relevant benchmarks below, compared, in each case, to the closing price per share of the Calix
common stock on September 14, 2010 of $13.38:

Comparable Public Company Reference Ranges and Implied Price Ranges

Benchmark
Reference
Range

Implied Price
Range

Enterprise Value/2010E Revenue 1.2x - 2.1x $9.91 - $15.55
Enterprise Value/2011E Revenue 1.1x - 1.9x $10.67 - $16.69
Enterprise Value/2010E EBITDA 12.0x - 16.0x $6.89 - $8.39
Enterprise Value/2011E EBITDA 10.0x - 12.0x $9.88 - $11.38
Price/2010E EPS 23.0x - 25.0x $5.57 - $6.06
Price/2011E EPS 16.0x - 20.0x $8.92 - $11.15
No company utilized in the comparable company analysis is identical to Calix. In evaluating the selected companies, Jefferies made judgments
and assumptions with regard to industry performance, general business, economic, market and financial conditions and other matters, many of
which are beyond Calix�s and Jefferies� control. Mathematical analysis, such as determining the median, is not in itself a meaningful method of
using comparable company data.

Equity Research

Jefferies also reviewed share price targets of various equity research analysts for Calix common stock published in July and August 2010. This
review indicated a range of per share price targets for Calix common stock of $10.00 to $16.00, with a median of $14.50, compared to the
closing price per share of Calix common stock on September 14, 2010 of $13.38.

Pro Forma Combination Analysis.

Using publicly available information and information and guidance provided by Calix�s management, Jefferies reviewed the potential pro forma
effect of the merger on Calix�s fiscal years 2010 and 2011 estimated EPS. Based on an illustrative merger closing date of December 1, 2010 and
other assumptions relating to the merger, this analysis indicated that the merger could be dilutive to Calix�s estimated EPS for fiscal year 2010
and accretive for fiscal year 2011.
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General.

Jefferies� opinion was one of many factors taken into consideration by Occam�s board of directors in making its determination to approve the
merger and should not be considered determinative of the views of Occam�s board of directors or management with respect to the merger or the
consideration.

Jefferies was selected by Occam�s board of directors based on Jefferies� qualifications, expertise and reputation. Jefferies is an internationally
recognized investment banking and advisory firm. Jefferies, as part of its investment banking business, is regularly engaged in the valuation of
businesses and securities in connection with mergers and acquisitions, negotiated underwritings, competitive biddings, secondary distributions of
listed and unlisted securities, private placements, financial restructurings and other financial services.

Jefferies maintains a market in the securities of Occam, and in the ordinary course of business, Jefferies and its affiliates may trade or hold
securities of Occam or Calix and/or their respective affiliates for its own account and for the accounts of its customers and, accordingly, may at
any time hold long or short positions in those securities.

Pursuant to an engagement agreement between Occam and Jefferies dated June 21, 2010, Occam has agreed to pay Jefferies a fee for its services
based, in part, upon the value of the consideration to be paid in the merger, which fee is expected as of the date of this proxy
statement/prospectus to be approximately $[�] million, of which a portion was payable upon delivery of Jefferies� opinion and approximately $[�]
million is payable contingent upon consummation of the merger. In addition, Occam has agreed to reimburse Jefferies for expenses incurred.
Occam also has agreed to indemnify Jefferies against liabilities arising out of or in connection with the services rendered and to be rendered by it
under its engagement. Jefferies has, in the past, provided financial advisory services to Calix. Jefferies was a joint book runner in Calix�s initial
public offering, or Calix�s IPO. Calix and the underwriters in Calix�s IPO entered into an underwriting agreement in which the Company agreed to
pay to all underwriters as a whole an aggregate underwriting discount of up to approximately $4.7 million in Calix�s IPO for the shares being
offered by the Company in Calix�s IPO. Other than serving as a joint book runner on Calix�s IPO, Jefferies has not performed any other work for
Calix. Jefferies is not presently providing any financial advisory services to Calix, but Jefferies may seek to, in the future, provide financial
advisory and financing services to Occam, Calix or entities that are affiliated with Occam or Calix, for which it would expect to receive
compensation.
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Projected Financial Information

In connection with Calix�s due diligence review of Occam, Occam provided Calix and Morgan Stanley (Calix�s financial advisor) with internal
financial projections prepared by Occam management about Occam as a stand-alone company for the three months ending September 30, 2010,
the three months ending December 31, 2010 and fiscal years ending 2010 and 2011. Such projections were also provided to Jefferies (Occam�s
financial advisor). The internal financial projections were as follows:

Internal Financial Projections Provided by Occam to Calix, Morgan Stanley and Jefferies

(all amounts in thousands and all are approximations)

Three Months Ended Year Ending December 31,
September 30,

2010E
December 31,

2010E 2010E 2011E
Total Revenue 27,827 28,175 102,122 142,953
Cost of revenue 17,590 17,139 61,075 85,743
Gross margin 10,237 11,036 41,047 57,211
Gross margin as a percentage of Total Revenue 36.8% 39.2% 40.2% 40.0% 

Operating Expense:
Research and product-development 3,658 3,616 14,426 21,443
Sales and marketing 4,609 4,551 17,875 17,154
General and administrative 1,579 1,588 6,504 7,148
Reserves(1) 0 2,144
Salary rollback(1) 228 224 452 1,000
Total operating expenses 10,074 9,979 39,256 48,889

Operating income (loss) 163 1,057 1,790 8,321
Operating Income as a percentage of Total Revenue 0.6% 3.8% 1.8% 6% 

Interest & Other Income, net 2 0 8 1,173
Provision for income taxes 20 0 36 949
Non-GAAP net income(2) 145 1,057 1,762 8,545

Diluted earnings per share $ 0.01 $ 0.05 $ 0.08 $ 0.40

Diluted Shares Outstanding 21,000 21,100 20,901 21,101

Research and product-development as a percentage of Total
Revenue 13% 13% 14% 15% 
Sales and marketing as a percentage of Total Revenue 17% 16% 18% 12% 
General and administrative as a percentage of Total Revenue 6% 6% 6% 5% 

Stock-based compensation
Cost of Revenue 84 84 339 336
Research and product-development 199 199 846 796
Sales and Marketing 186 186 776 744
General and administrative 238 238 943 952
Total stock-based compensation 707 707 2,904 2,828

Excluded from Non-GAAP
Total Excluded from Non-GAAP 707 707 2,904 2,828

GAAP Net (Loss)/Income (562) 350 (1,142) 5,717

GAAP Earnings per share $ (0.03) $ 0.02 $ (0.05) $ 0.27

Adjusted EBIT(3) (544) 350 (1,114) 5,493
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Adjusted EBITDA(4) 207 1,101 1,948 8,497
Depreciation & Amortization $ 751 $ 751 $ 3,062 $ 3,004

EBITDA(5) $ 914 $ 1,808 $ 4,852 $ 11,325
EBITDA per share $ 0.04 $ 0.09 $ 0.23 $ 0.54

(1) Occam does not include these amounts in separate line-items in its statement of operations as they would be included in the research and
product-development, sales and marketing and general and administrative line-items. As indicated in the above table, the internal financial
projections included these amounts in a separate line-item which provided further detail regarding certain employee-related expenses. The
salary rollback line-item represented salary expenses that would be incurred due to the lapse of temporary salary decreases (which had been
put in place during the economic downturn). The reserves line-item represented estimated employee incentive bonus plan expenses.
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(2) Non-GAAP net income (loss) is defined as GAAP net income (loss), excluding stock-based compensation expense.
(3) Adjusted EBIT is defined as GAAP net income (loss) excluding interest and taxes, but including stock-based compensation expense.
(4) Adjusted EBITDA is defined as GAAP net income (loss) excluding interest, taxes, depreciation and amortization, but including stock-based

compensation expense.
(5) EBITDA is defined as GAAP net income (loss) excluding stock-based compensation expense, interest, taxes, depreciation and amortization.
The internal financial projections were not prepared with a view to public disclosure or compliance with the published guidelines of the SEC or
the guidelines established by the American Institute of Certified Public Accountants regarding projections or forecasts. The internal financial
projections do not purport to present operations in accordance with GAAP, and neither Occam nor Occam�s independent registered public
accounting firm has examined, compiled or otherwise applied procedures to the internal financial projections and, accordingly, no opinion or any
other form of assurance on such information or its achievability is expressed with respect thereto.

The internal financial projections were prepared solely for internal use and are subjective in many respects. As a result, the internal financial
projections are susceptible to interpretations and periodic revision based on actual experience and business developments. Although presented
with numeric specificity, the internal financial projections were based on numerous estimates and assumptions made by the management of
Occam at the time they were prepared. Significant estimates and assumptions underlying Occam�s internal financial projections included, among
others, the following: (i) that Occam�s product sales would grow approximately 22% from 2009 to 2010 and by approximately 40% from 2010 to
2011, primarily driven by projects funded through the government�s broadband stimulus in addition to expected growth in the rural IOC customer
base; (ii) that reductions in component and other product costs would offset decreases related to average selling price reductions; (iii) that
improvements to Occam�s product reliability would allow for a lower provisioning for warranty expense; (iv) that Occam would be able to
increase revenue while leveraging current operating expense levels and headcount levels with limited incremental investment and limited
increase in costs and headcount; (v) that employee related costs, such as salaries, benefits, hiring and retaining costs would not materially
increase per employee and would remain comparable to current levels of cost per employee; (vi) that the incurrence of minimal one-time or
non-recurring costs in future periods; (vii) that current office and IT infrastructures requirements and related costs would not change materially
and capital expenditures would be less than $2 million per year; (viii) that during 2011, research and development expense percentage growth
would be faster than revenue percentage growth and would increase as a percentage of revenue as additional investment levels would be made in
support of product roadmap expansion; (ix) that sales and marketing expense percentage growth would be slower than revenue percentage
growth and would decrease as a percentage of revenue in the future periods by leveraging existing investment levels to support sales and
marketing activities; (x) that general and administrative expense percentage growth would be slower than revenue percentage growth and would
decrease as a percentage of revenue in the future period by leveraging current general and administrative investment levels; (xi) an assumed tax
rate of 2% for 2010 and 10% for 2011 on operating income and interest income and (xii) an assumed interest rate earned on invested cash
balances of 2.2%.

The estimates and assumptions underlying these internal financial projections involve judgments with respect to, among other things, future
economic, competitive, regulatory and financial market conditions and future business decisions. In any event, these estimates and assumptions
may not be realized and are inherently subject to significant business, economic, competitive and regulatory uncertainties and contingencies, all
of which are difficult to predict and many of which are beyond Occam�s control. In addition, the internal financial projections are
�forward-looking statements� within the meaning of the Private Securities Litigation Reform Act of 1995 (see �Cautionary Statement Regarding
Forward-Looking Statements� on page 66, �Risk Factors� on page 26 and other risk factors as disclosed in Occam�s filings with the SEC).
Accordingly, there can be no assurance that the estimates and assumptions made in preparing the internal financial projections will prove
accurate or that any of the internal financial projections will be realized or that actual results would not differ materially from those presented in
the internal financial projections.
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The internal financial projections are not being included in this proxy statement/prospectus to influence your decision whether to vote to adopt
the merger agreement, but solely because such internal financial projections were made available to Calix, Morgan Stanley and Jefferies. None
of Occam, Calix, any of Occam�s or Calix�s affiliates or any other person assumes any responsibility for the validity, reasonableness, accuracy or
completeness of the internal financial projections. The inclusion of the internal financial projections should not be interpreted as an indication
that Occam or Calix considers this information a reliable prediction of future results, and this information should not be unduly relied on for that
purpose.

The internal financial projections represent Occam�s evaluation of its future financial performance on a stand-alone basis, and without reference
to whether the proposed merger transaction will be consummated, the effect of any transaction-related costs or benefits or the effect of any
failure of the merger transaction to occur and should not be viewed as accurate or continuing in that context. In addition, the internal financial
projections do not take into account any circumstances or events occurring after the date they were prepared. Neither Occam nor Calix intends to
update or otherwise revise the internal financial projections to reflect circumstances existing or arising after the date such internal financial
projections were prepared or to reflect the occurrence of future events, even in the event that any or all of the estimates and assumptions
underlying the internal financial projections are shown to be in error.

In light of the foregoing, as well as the uncertainties inherent in any internal financial projections, you are cautioned not to unduly rely on the
internal financial projections as a predictor of future operating results or otherwise.

Interests of Certain Persons in the Merger

Occam�s executive officers and directors have financial interests in the merger transaction that are different from, or in addition to, their interests
as Occam stockholders generally. The members of the Occam board were aware of and considered these interests, among other matters, in
evaluating the merger agreement, and in recommending that the Occam stockholders adopt the merger agreement.

The Occam board consists of seven directors: Robert L. Howard-Anderson, Steven M. Krausz, Albert J. Moyer, Robert B. Abbott, Thomas E.
Pardun, Robert E. Bylin and Brian H. Strom.

References in this section to Occam�s �executive officers� refer to the following individuals: Robert L. Howard-Anderson, Gregory R. Dion, David
C. Mason, Mark Rumer, Jeanne Seeley and Russell J. Sharer.

Change in Control Agreements

Agreements between Occam and each of its executive officers provide for change in control severance benefits in the event of certain qualifying
terminations of employment in connection with or following a change in control. Completion of the merger transaction will constitute a change
in control for purposes of the change in control agreements.

The following table sets forth an estimate of the amounts payable to the executive officers under their respective change in control agreements,
assuming each executive officer incurred a qualifying termination of employment immediately following the effective time, which is assumed
for this purpose to occur on September 25, 2010.

Name

Estimated Amount
of Cash
Severance

Estimated Value of
Other Benefits Total

Robert L. Howard-Anderson $ 260,000 $ 12,803 $ 272,803
Jeanne Seeley 250,000 6,863 256,863
David C. Mason 210,000 6,863 216,863
Gregory C. Dion 210,000 21,264 231,264
Russell J. Sharer 200,000 21,264 221,264
Mark Rumer 200,000 14,930 214,930

Total $ 1,330,000 $ 83,987 $ 1,413,987
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Equity Compensation Awards

Occam�s executive officers and non-employee directors participate in Occam�s equity incentive plans under which stock options, restricted stock
and restricted stock units have been granted. As discussed under �The Merger Agreement�Treatment of Occam Options and Other Equity-Based
Awards,� at the effective time, the vested portion of each outstanding and unexpired Occam stock option or restricted stock unit with an exercise
price less than the cash-out consideration, as well as certain other equity awards, will be converted into the right to receive the cash-out
consideration less the applicable exercise price. Each outstanding and unexpired Occam stock option that is not cashed out pursuant to the
preceding sentence and each award of Occam restricted stock units that is held by an employee or consultant who will continue to be employed
by or provide consulting services to Calix after the effective time will be converted into an option or award of restricted stock units for shares of
Calix common stock, subject to certain adjustments. Immediately prior to the effective time, the restrictions on awards of restricted stock held by
non-employee directors will immediately lapse and the underlying Occam common stock will be treated in the merger in the same manner as
other shares of Occam common stock.

Stock Options

The following table sets forth the aggregate number of the outstanding and unexpired Occam stock options held by each of the executive officers
and members of the Occam board that would be cancelled and converted into the right to receive cash at the effective time (assuming the merger
transaction were to have closed on September 25, 2010). The estimated total consideration is based on the $13.38 closing price of Calix common
shares on the NYSE on September 14, 2010. However, the actual amount of cash-out consideration the executive officers and directors will
receive in exchange for the options may vary and cannot be determined until the effective time.

Name

No. of
Shares
Subject 

to

Vested
Options

Average
Exercise 
Price
of

Vested
Options

No. of
Options

Subject to

Accelerated
Vesting

Average
Exercise 
Price

of Options

Subject to

Accelerated
Vesting

No. of
Restricted
Stock Units
Subject to
Acceleration

Estimated
Total Value

Robert L. Howard-Anderson 322,418 $ 5.36 32,344 $ 2.93 17,168 $ 132,606
Jeanne Seeley 99,375 $ 3.72 32,813 $ 3.33 14,168 $ 109,430
Mark Rumer 151,427 $ 5.33 16,094 $ 2.93 7,834 $ 60,506
David C. Mason 155,501 $ 5.73 16,406 $ 2.94 7,834 $ 60,506
Russell J. Sharer 167,594 $ 5.87 16,094 $ 2.93 7,834 $ 60,506
Greg Dion 149,188 $ 5.60 16,406 $ 2.94 7,834 $ 60,506
Steven M. Krausz 1,000 $ 7.12 �  �  
Robert B. Abbott 1,250 $ 10.16 �  �  
Robert E. Bylin 16,875 $ 9.09 �  �  
Thomas E. Pardun 16,875 $ 9.09 �  �  
A.J. �Bert� Moyer �  �  �  �  
Brian Strom 16,250 $ 19.00 �  �  
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The following table sets forth the aggregate number of the outstanding and unexpired Occam stock options and restricted stock units held by
each of the executive officers and members of the Occam board that would be assumed by Calix at the effective time (assuming the merger
transaction were to have closed on September 25, 2010).

Name

No. of Shares

Subject to

Unvested
Options

Average
Exercise 
Price
of

Unvested
Options

No. of
Restricted
Stock Units

Robert L. Howard-Anderson 32,344 $ 2.93 17,168
Jeanne Seeley 32,813 $ 3.33 14,168
Mark Rumer 16,094 $ 2.93 7,834
David C. Mason 16,406 $ 2.94 7,834
Russell J. Sharer 16,094 $ 2.93 7,834
Greg Dion 16,406 $ 2.94 7,834

Restricted Stock

In addition, immediately prior to the effective time, any forfeiture or repurchase rights with respect to outstanding shares of Occam restricted
stock held by members of the Occam board will lapse. The following table sets forth the number of shares of restricted stock held by each of the
members of the Occam board that would become fully vested immediately prior to the effective time (assuming the merger transaction were to
have closed on September 25, 2010) and treated as any other share of common stock in the merger transaction. The estimated total consideration
is based on the $13.38 closing price of Calix shares on the NYSE on September 14, 2010. However, the actual amount of merger consideration
the directors will receive in exchange for the shares may vary and cannot be determined until the effective time.

Name
No. of Shares

of Restricted Stock Estimated Total Value
Steven M. Krausz 20,965 $ 161,934
Robert B. Abbott 20,965 $ 161,934
Robert E. Bylin 20,966 $ 161,941
Thomas E. Pardun 20,965 $ 161,934
A.J. �Bert� Moyer 28,762 $ 222,158
Brian Strom 20,965 $ 161,934

Indemnification and Insurance

Calix and Ocean Sub I have agreed that all rights to indemnification under any contracts existing as of the effective time between Occam and its
subsidiaries and any of their respective current or former directors and officers and any person who becomes a director or officer of Occam or
any of its subsidiaries prior to the effective time, whom we refer to herein as the indemnified persons, shall survive the merger transaction and
shall continue in full force and effect in accordance with their terms following the effective time. Calix will cause the surviving company and its
subsidiaries to honor and fulfill any obligations under such indemnification contracts with the indemnified persons. In addition, for six years
after the effective time, the surviving company and its subsidiaries will cause the certificate of incorporation and bylaws (and other similar
organizational documents) of the surviving company and its subsidiaries to contain provisions with respect to indemnification, exculpation and
the advancement of expenses, covering acts and omissions of directors and officers (and any other employees or agents who otherwise would be
entitled to similar benefits thereunder pursuant to the terms thereof in effect on the date hereof), in each case in their respective capacities as
such, occurring at or prior to the effective time, to the fullest extent permitted by law.
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Calix will cause individuals serving as officers and directors of Occam or its subsidiaries immediately prior to the effective time, and any other
person who is covered by Occam�s current directors� and officers� liability insurance policy, to be covered with respect to actions or omissions
occurring prior to the effective time for a period of six (6) years from the effective time by a tail insurance policy with policy limits, terms and
conditions at least as favorable as those in Occam�s existing policy as in effect on the date of the merger agreement. In no event will Calix be
required to expend annually in the aggregate an amount in excess of two hundred fifty percent (250%) of the annual premiums currently paid by
Occam for such insurance.

Management of Calix Following the Merger

Upon the effective time and subject to the review and approval of Calix�s board of directors, one member of the Occam board who is not an
employee of Occam, which individual shall be mutually and reasonably agreed to by Calix and Occam, will be appointed to Calix�s board of
directors and will be nominated by the Calix board for election at Calix�s next annual meeting of stockholders. As of the date of this proxy
statement/prospectus, no determination has been made as to the identity of the designee who will be appointed to the Calix board of directors.
There are currently no changes to Calix�s executive officers contemplated in connection with the merger transaction. Information about the Calix
directors and executive officers after the effective time can be found in the section �Management Following the Merger�Management of Calix.�

Manner and Procedure for Exchanging Shares of Occam Common Stock

As soon as reasonably practicable after the effective time, the exchange agent will mail a letter of transmittal, as well as instructions for use in
effecting the surrender of certificates or book-entry shares evidencing shares of Occam common stock, to each holder of record of Occam
common stock as of the effective time. Such holders will be paid the merger consideration to which they are entitled promptly following the
receipt by the exchange agent of such Occam stock certificates or book-entry shares and a properly completed letter of transmittal. Until holders
of certificate or book-entry shares previously representing shares of Occam common stock have surrendered those certificates or book-entry
shares for exchange, those holders will not receive dividends or distributions on the shares of Calix common shares into which those shares have
been converted with a record date after the effective time. When holders surrender those certificates or book-entry shares, they will receive any
dividends or distributions on Calix common shares with a record date after the effective time and a payment date on or prior to the date of
surrender.

Any Calix common shares received as merger consideration will be issued in book-entry form and, as such, the conversion of any Occam
book-entry shares into Calix common shares will occur automatically upon the receipt by the exchange agent of a properly completed letter of
transmittal. After the effective time, shares of Occam common stock will no longer be outstanding, will be automatically canceled and will cease
to exist and only represent the right to receive the merger consideration.

Regulatory Approvals Required for the Merger

Calix and Occam have agreed to use their reasonable best efforts to obtain all governmental and regulatory approvals required to complete the
transactions contemplated by the merger agreement. These approvals include approval under, or notices pursuant to, the Hart-Scott-Rodino Act,
or the HSR Act. Under the HSR Act and the rules promulgated by the Federal Trade Commission, or the FTC, the merger transaction may not be
completed by the parties until (1) certain information and materials are furnished to the Department of Justice, or the DOJ, and the FTC and
(2) the applicable waiting period under the HSR Act is terminated or expires. Calix and Occam filed the required HSR notification and report
forms on September 27, 2010. Calix pulled and re-filed its HSR notification and report form on October 27, 2010, restarting the waiting period.
If the DOJ or the FTC issues a Request for Additional Information and Documentary Material prior to the expiration of the waiting period, the
parties must observe a second 30-day waiting period, which would begin to run only after both parties have substantially complied with the
request for information, unless the waiting period is terminated earlier or extended with the consent of the parties.

108

Edgar Filing: CALIX, INC - Form S-4

Table of Contents 162



Table of Contents

Calix and Occam also intend to make all required filings under the Securities Act and the Exchange Act relating to the merger transaction, and
obtain all other approvals and consents which may be necessary to give effect to the merger transaction.

For further information about the regulatory approvals required for the merger transaction and the efforts required of the parties to obtain those
approvals, please read the sections titled �Risk Factors� and �The Merger Agreement�Agreement to use Reasonable Best Efforts With Respect to
Certain Matters� beginning on pages 26 and 121, respectively.

Expected Timing of the Merger

Occam and Calix currently expect to complete the merger transaction in the fourth quarter of 2010 or the first quarter of 2011, subject to
adoption of the merger agreement by Occam�s stockholder and regulatory approvals, including expiration or termination of the applicable waiting
period under the HSR Act, and the satisfaction or waiver of other closing conditions. However, no assurance can be given as to when, or if, the
merger transaction will occur. If the merger transaction has not been completed by March 15, 2011, either Calix or Occam may terminate the
merger agreement, so long as the party seeking to terminate has not breached the merger agreement and such breach caused the failure of the
closing to occur by such time.

No Calix Stockholder Approval Required

Calix common stockholders are not required to adopt or approve the merger agreement or the issuance of Calix common shares in connection
with the merger transaction.

Appraisal Rights

Under Section 262 of the DGCL, any holder of Occam common stock who does not wish to accept the merger consideration may elect to
exercise appraisal rights in lieu of receiving the merger consideration. A stockholder who exercises appraisal rights may petition the Delaware
Court of Chancery to determine the �fair value� of his, her or its shares, exclusive of any element of value arising from the accomplishment or
expectation of the first-step merger, and receive payment of fair value in cash, together with interest, if any. However, the stockholder must
comply with the provisions of Section 262 of the DGCL.

The following discussion is a summary of the law pertaining to appraisal rights under the DGCL and is qualified in its entirety by the full text of
Section 262 of the DGCL that is attached to this proxy statement/prospectus as Annex C. All references in Section 262 of the DGCL and in this
summary to a �stockholder� are to the record holder of the shares of Occam common stock who exercises appraisal rights.

Under Section 262 of the DGCL, when a merger is submitted for approval at a meeting of stockholders, as in the case of the merger agreement,
the company, not less than 20 days prior to the meeting, must notify each of its stockholders entitled to appraisal rights that appraisal rights are
available and include in the notice a copy of Section 262 of the DGCL. This proxy statement/prospectus constitutes the required notice, and the
applicable statutory provisions are attached to this proxy statement/prospectus as Annex C. This summary of appraisal rights is not a complete
summary of the law pertaining to appraisal rights under the DGCL and is qualified in its entirety by the text of Section 262 of the DGCL
attached as Annex C. Any holder of Occam common stock who wishes to exercise appraisal rights or who wishes to preserve the right to do so
should review the following discussion and Annex C carefully. Failure to strictly comply with the procedures of Section 262 of the DGCL in a
timely and proper manner will result in the loss of appraisal rights. A stockholder who loses his, her or its appraisal rights, will be entitled to
receive the merger consideration described in the merger agreement.
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Stockholders wishing to exercise the right to seek an appraisal of their shares must do ALL of the following:

� the stockholder must not vote in favor of the proposal to adopt the merger agreement. Because a proxy that does not contain voting
instructions will, unless revoked, be voted in favor of the merger agreement, a stockholder who votes by proxy and who wishes to
exercise appraisal rights must vote against the adoption of the merger agreement, abstain or not vote its shares;

� the stockholder must deliver to Occam a written demand for appraisal before the vote on the merger agreement at the special
meeting;

� the stockholder must continuously hold the shares from the date of making the demand through the effective time. A stockholder will
lose appraisal rights if the stockholder transfers the shares before the effective time; and

� the stockholder or the surviving company must file a petition in the Delaware Court of Chancery requesting a determination of the
fair value of the shares within 120 days after the effective time. The surviving company is under no obligation to file any petition and
has no intention of doing so.

Voting, in person or by proxy, against, abstaining from voting on or failing to vote on the proposal to adopt the merger agreement will not
constitute a written demand for appraisal as required by Section 262 of the DGCL. The written demand for appraisal must be in addition to and
separate from any proxy or vote.

Only a holder of record of shares of Occam common stock issued and outstanding immediately prior to the effective time may assert appraisal
rights for the shares of stock registered in that holder�s name. A demand for appraisal must be executed by or on behalf of the stockholder of
record, fully and correctly, as the stockholder�s name appears on the stock certificates. The demand must reasonably inform Occam of the
identity of the stockholder and that the stockholder intends to demand appraisal of his, her or its common stock.

STOCKHOLDERS WHO HOLD THEIR SHARES IN BROKERAGE ACCOUNTS OR OTHER NOMINEE FORMS, AND WHO WISH TO
EXERCISE APPRAISAL RIGHTS, SHOULD CONSULT WITH THEIR BROKERS TO DETERMINE THE APPROPRIATE
PROCEDURES FOR THE NOMINEE HOLDER TO MAKE A DEMAND FOR APPRAISAL OF THOSE SHARES. A PERSON HAVING A
BENEFICIAL INTEREST IN SHARES HELD OF RECORD IN THE NAME OF ANOTHER PERSON, SUCH AS A BROKER OR
NOMINEE, MUST ACT PROMPTLY TO CAUSE THE RECORD HOLDER TO FOLLOW PROPERLY AND IN A TIMELY MANNER
THE STEPS NECESSARY TO PERFECT APPRAISAL RIGHTS.

A stockholder who elects to exercise appraisal rights under Section 262 of the DGCL should mail or deliver a written demand to:

Occam Networks, Inc.

6868 Cortona Drive

Santa Barbara, California 93117

Attn: Chief Financial Officer

If the merger transaction is completed, Calix will give written notice of the effective time within 10 days after the effective time to each former
Occam stockholder who did not vote in favor of the merger agreement and who made a written demand for appraisal in accordance with
Section 262 of the DGCL. Within 120 days after the effective time, but not later, either the surviving company or any dissenting stockholder
who has complied with the requirements of Section 262 of the DGCL may file a petition in the Delaware Court of Chancery demanding a
determination of the value of the shares of Occam common stock held by all dissenting stockholders. The surviving company is under no
obligation to file any petition and has no intention of doing so. Stockholders who desire to have their shares appraised should initiate any
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Within 120 days after the effective time, any stockholder who, to that point in time, has complied with the provisions of Section 262 of the
DGCL, may receive from the surviving company, upon written request, a statement setting forth the aggregate number of shares not voted in
favor of the merger agreement and with respect to which Occam has received demands for appraisal, and the aggregate number of holders of
those shares. The surviving company must mail this statement to the stockholder within the later of 10 days of receipt of the request or 10 days
after expiration of the period for delivery of demands for appraisal.

If any party files a petition for appraisal in a timely manner, the Delaware Court of Chancery will determine which stockholders are entitled to
appraisal rights and may require the stockholders demanding appraisal who hold certificated shares to submit their stock certificates to the court
for notation of the pendency of the appraisal proceedings and any stockholder who fails to comply with this direction may be dismissed from the
proceedings. The Delaware Court of Chancery will thereafter determine the fair value of the shares of Occam common stock held by dissenting
stockholders, exclusive of any element of value arising from the accomplishment or expectation of the merger transaction, but together with
interest, if any, to be paid on the amount determined to be fair value.

In determining the fair value, the Delaware Court of Chancery is required to take into account all relevant factors. The Delaware Supreme Court
has stated that �proof of value by any techniques or methods that are generally considered acceptable in the financial community and otherwise
admissible in court� should be considered in the appraisal proceedings. In addition, Delaware courts have decided that the statutory appraisal
remedy, in cases of unfair dealing, may or may not be a dissenter�s exclusive remedy. If no party files a petition for appraisal in a timely manner,
then stockholders will lose the right to an appraisal, and will instead receive the merger consideration described in the merger agreement. The
fair value of their shares as determined under Section 262 of the DGCL could be greater than, the same as, or less than the merger consideration.
An opinion of an investment banking firm as to the fairness from a financial point of view of the consideration payable in a merger is not an
opinion as to, and does not in any manner address, fair value under Section 262 of the DGCL.

The Delaware Court of Chancery will determine the costs of the appraisal proceeding and will allocate those costs to the parties as the Delaware
Court of Chancery determines to be equitable under the circumstances. Upon application of a stockholder, the Delaware Court of Chancery may
order all or a portion of the expenses incurred by any stockholder in connection with the appraisal proceeding, including reasonable attorneys�
fees and the fees and expenses of experts, to be charged pro rata against the value of all shares entitled to appraisal.

Any stockholder who has duly demanded an appraisal in compliance with Section 262 of the DGCL may not, after the effective time, vote the
shares subject to the demand for any purpose or receive any dividends or other distributions on those shares, except dividends or other
distributions payable to holders of record of shares as of a record date prior to the effective time.

Any stockholder may withdraw a demand for appraisal and accept the merger consideration by delivering a written withdrawal of the demand
for appraisal to the surviving company, except that any attempt to withdraw made more than 60 days after the effective time will require written
approval of the surviving company, and no appraisal proceeding in the Delaware Court of Chancery will be dismissed as to any stockholder
without the approval of the Delaware Court of Chancery, and may be conditioned on the terms the Delaware Court of Chancery deems just. If
the stockholder fails to perfect, successfully withdraws or loses the appraisal right, the stockholder�s shares will be converted into the right to
receive the merger consideration.

Failure to follow the steps required by Section 262 of the DGCL for perfecting appraisal rights may result in the loss of appraisal rights. In that
event, you will be entitled to receive the consideration for your dissenting shares in accordance with the merger agreement. In view of the
complexity of the provisions of Section 262 of the DGCL, if you are an Occam stockholder and are considering exercising your appraisal rights
under the DGCL, you should consult your own legal advisor.
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Merger Expenses, Fees and Costs

All fees and expenses incurred by Calix and Occam in connection with the merger transaction will be paid by the party incurring those fees or
expenses, whether or not the merger transaction is complete, except that Calix and Occam will share certain expenses relating to the filing and
provision of this proxy statement/prospectus and relating to the filings made under the HSR Act. Upon termination of the merger agreement
under certain circumstances, Occam will be required to pay Calix a termination fee of $5.2 million. Upon termination of the merger agreement
under certain other circumstances, Calix will be required to pay Occam a termination fee of $5.0 million or $10.0 million. See �The Merger
Agreement�Termination Fees and Expenses� beginning on page 129.

Accounting Treatment

In accordance with accounting principles generally accepted in the United States, or GAAP, Calix will account for the merger transaction using
the purchase method of accounting for business combinations. Under this method of accounting, Calix will record the acquisition based on the
fair value of the consideration given, which includes the market value of its shares issued in connection with the merger transaction (based on
the closing price of Calix�s common shares on the effective time) and the cash consideration paid in the merger transaction. Calix will allocate
the purchase price to the identifiable assets acquired and liabilities assumed based on their respective fair values at the date of the completion of
the merger transaction. Any excess of the value of consideration paid over the aggregate fair value of those net assets will be recorded as
goodwill.

Material U.S. Federal Income Tax Consequences of the Merger Transaction

The following is a summary of the material U.S. federal income tax consequences of the merger transaction to U.S. holders of Occam common
stock. This discussion is based upon the Internal Revenue Code of 1986, as amended, or the Code, Treasury regulations, judicial authorities,
published positions of the IRS, and other applicable authorities, all as currently in effect and all of which are subject to change or differing
interpretations (possibly with retroactive effect). This discussion is limited to U.S. holders (as defined below) who hold their shares of Occam
common stock as capital assets for U.S. federal income tax purposes within the meaning of Section 1221 of the Code (generally, assets held for
investment). This discussion does not address the tax consequences applicable to Occam stockholders who are not U.S. holders, nor does it
address all of the tax consequences that may be relevant to any particular U.S. holder or U.S. holders who are subject to special treatment under
U.S. federal income tax laws, including, without limitation:

� financial institutions;

� insurance companies;

� partnerships and other pass-through entities;

� tax-exempt organizations;

� certain former U.S. citizens or long-term residents;

� regulated investment companies;

� real estate investment trusts;

Edgar Filing: CALIX, INC - Form S-4

Table of Contents 167
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� holders who own 5% of more of the total outstanding vote or value of Occam common stock, except where specifically indicated;

� holders of Occam common stock who also own, directly or constructively for U.S. federal income tax purposes, any stock of Calix
(apart from any Calix common stock that such holders receive in the merger transaction in exchange for Occam common stock);
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� U.S. persons whose functional currency is not the U.S. dollar;

� traders in securities that elect to use a mark-to-market method of accounting;

� persons that hold Occam common stock as part of a straddle, hedge, constructive sale or conversion transaction;

� persons who are subject to the alternative minimum tax provisions of the Code; and

� persons who acquired their shares of Occam common stock through the exercise of an employee stock option or otherwise as
compensation.

If a partnership or other entity treated as a partnership for U.S. federal income tax purposes holds shares of Occam common stock, the tax
treatment of a partner in the partnership generally will depend upon the status of the partner and the activities of the partnership. Partnerships
holding shares of Occam common stock and partners in such partnerships should consult their tax advisors about the tax consequences of the
merger transaction to them.

This discussion does not address the tax consequences of the merger transaction under state, local or foreign tax laws. This discussion also does
not address the tax consequences of any transaction other than the merger transaction.

OCCAM STOCKHOLDERS ARE URGED TO CONSULT WITH THEIR OWN TAX ADVISORS AS TO THE TAX
CONSEQUENCES OF THE MERGER TRANSACTION IN THEIR PARTICULAR CIRCUMSTANCES, INCLUDING THE
APPLICABILITY AND EFFECT OF U.S. FEDERAL (INCLUDING THE ALTERNATIVE MINIMUM TAX), STATE, LOCAL OR
NON-U.S. AND OTHER TAX LAWS AND OF CHANGES IN THOSE LAWS.

For purposes of this section, the term �U.S. holder� means a beneficial owner of Occam common stock who or that for U.S. federal income tax
purposes is (1) an individual who is a citizen or resident of the United States, (2) a corporation, or other entity treated as a corporation for U.S.
federal income tax purposes, created or organized in or under the laws of the United States or any of its political subdivisions, (3) an estate that
is subject to U.S. federal income tax on its income regardless of its source, or (4) a trust (i) the substantial decisions of which are controlled by
one or more U.S. persons and which is subject to the primary supervision of a U.S. court, or (ii) that has validly elected under applicable
Treasury regulations to be treated as a U.S. person for U.S. federal income tax purposes. The obligation of Occam to complete the merger
transaction is conditioned on, among other things, the receipt by Occam of a tax opinion from Wilson Sonsini Goodrich & Rosati, P.C., dated
the date of the effective time, to the effect that, for U.S. federal income tax purposes, the merger transaction will qualify as a �reorganization�
within the meaning of Section 368(a) of the Code. The merger agreement provides that Occam may not waive the receipt of the tax opinion after
the Occam stockholders have adopted the merger agreement unless further stockholder approval is obtained with appropriate disclosure. This
opinion will be subject to customary qualifications and assumptions, including that the merger transaction will be completed according to the
terms of the merger agreement. In rendering the tax opinion, Wilson Sonsini Goodrich & Rosati, P.C. may require and rely on representations of
Calix, Ocean Sub I, Ocean Sub II, Occam, and the affiliates of Calix, Ocean Sub I, Inc., Ocean Sub II, LLC and Occam, to be delivered at the
effective time. If any such assumption or representation, without regard to any knowledge qualification, is or becomes inaccurate, the U.S.
federal income tax consequences of the merger transaction could be adversely affected. This tax opinion will not be binding on the IRS. Neither
Calix nor Occam intends to request any ruling from the IRS as to the U.S. federal income tax consequences of the merger transaction.
Consequently, no assurance can be given that the IRS will not assert, or that a court will not sustain, a position contrary to any of the tax
consequences set forth below or any of the tax consequences described in the tax opinion.
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Based on and subject to the foregoing and assuming that the merger transaction qualifies as a �reorganization� within the meaning of
Section 368(a) of the Code, the material U.S. federal income tax consequences of the merger transaction to U.S. holders of Occam common
stock will be as follows:

� an Occam stockholder will recognize gain (but not loss) with respect to its shares of Occam common stock in an amount equal to the
lesser of (i) any gain realized with respect to such stock or (ii) the amount of cash received with respect to such stock (other than any
cash received in lieu of a fractional share of Calix common stock). A holder�s gain realized will equal the difference between the fair
market value of the Calix common stock and cash received and such holder�s tax basis in the Occam common stock surrendered. Any
such gain recognized will be a capital gain;

� an Occam stockholder�s aggregate tax basis for the shares of Calix common stock received in the merger transaction (including any
fractional share interest for which cash is received) will equal the stockholder�s aggregate tax basis in the shares of Occam common
stock surrendered upon completion of the merger transaction, increased by any gain recognized by such holder in the merger
transaction (other than gain resulting from the receipt of cash in lieu of a fractional share of Calix common stock) and reduced by the
amount of any cash received in the merger transaction (other than any cash received in lieu of a fractional share of Calix common
stock);

� an Occam stockholder�s holding period for the shares of Calix common stock received in the merger transaction (including any
fractional share interest for which cash is received) will include the period during which the shares of Occam common stock
surrendered in the merger transaction were held; and

� an Occam stockholder who receives cash in lieu of a fractional share of Calix common stock in the merger transaction will recognize
capital gain or loss in an amount equal to the difference between the amount of cash received in lieu of a fractional share and the
stockholder�s tax basis in its Occam common stock allocable to such fractional share of Calix common stock.

An Occam stockholder who holds different blocks of Occam common stock (generally, shares of Occam common stock purchased or acquired
on different dates or at different prices) should consult such stockholder�s tax advisor to determine how the above rules apply to such
stockholder.

Occam stockholders who owned at least five percent (by vote or value) of the total outstanding stock of Occam or Occam securities with a tax
basis of $1,000,000 or more are required to attach a statement to their tax returns for the year in which the merger is completed that contains the
information listed in Treasury Regulations Section 1.368-3(b).

If the merger transaction does not qualify as a reorganization within the meaning of Section 368(a) of the Code, then a holder of Occam common
stock that receives cash and Calix common stock in the merger transaction would recognize capital gain or loss equal to the difference between
the fair market value of the Calix common stock and cash received and such holder�s tax basis in the Occam common stock surrendered.

Capital gains or losses recognized in the merger transaction as described above will constitute long-term capital gain or loss if the Occam
stockholder�s holding period in the Occam common stock surrendered in the merger transaction is more than one year as of the date of the merger
transaction. The deductibility of capital losses is subject to limitations.

Dissenting Occam Stockholders. The above discussion does not apply to Occam stockholders who properly perfect dissenters� rights. An Occam
stockholder who perfects dissenters� rights with respect to such stockholder�s Occam common stock will recognize capital gain or loss equal to
the difference between (i) the amount of cash received in exchange for such Occam common stock and (ii) such holder�s tax basis in such Occam
common stock except with respect to any amounts properly treated as interest. Capital gains and losses are subject to tax in the manner set forth
above.
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Information Reporting and Backup Withholding. Cash payments received in the merger transaction by a U.S. holder may, under certain
circumstances, be subject to information reporting and backup withholding, unless the U.S. holder provides proof of an applicable exemption,
furnishes its taxpayer identification number (in the case of an individual, such individual�s Social Security number) and otherwise complies with
all applicable requirements of the backup withholding rules. To prevent backup withholding, each U.S. holder must complete the IRS Form W-9
or a substitute Form W-9 which will be provided by the exchange agent with the transmittal letter. Amounts withheld from payments to a U.S.
holder under the backup withholding rules are not additional tax and will generally be allowed as a refund or credit against the U.S. holder�s U.S.
federal income tax liability, provided the required information is timely furnished to the IRS by the U.S. holder.

The foregoing discussion is for general information only and not intended to be legal or tax advice to any particular Occam stockholder.
Tax matters regarding the merger transaction are very complicated, and the tax consequences of the merger transaction to any
particular Occam stockholder will depend on such Occam stockholder�s particular situation. Occam stockholders should consult their
own tax advisors to determine the specific tax consequences of the merger transaction, including tax return reporting requirements, the
applicability of U.S. federal, state, local and non-U.S. tax laws, and the effect of any proposed change in the tax laws to them.

NYSE Listing of Calix Common Stock

Calix�s common shares currently trade on the New York Stock Exchange, or the NYSE, under the stock symbol �CALX.� It is a condition to
completion of the merger transaction that the Calix common shares to be issued by Calix to Occam stockholders in connection with the merger
transaction be approved for listing on the NYSE, subject to official notice of issuance. Calix has agreed to use all reasonable efforts to cause the
Calix common shares issuable and required to be reserved for issuance in connection with the merger transaction, including those shares to be
reserved for issuance upon the exercise or conversion of equity awards described above, to be authorized for listing on the NYSE and expects to
obtain the NYSE�s approval to list such shares prior to completion of the merger transaction, subject to official notice of issuance.

Delisting and Deregistration of Occam Common Stock

Shares of Occam common stock currently trade on the NASDAQ Global Market under the stock symbol �OCNW.� Upon completion of the
merger transaction, all shares of Occam common stock will cease to be listed for trading on the NASDAQ Global Market and will be
deregistered under the Exchange Act.
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THE MERGER AGREEMENT

The following summary describes certain material provisions of the merger agreement. This summary does not purport to be complete and may
not contain all of the information about the merger agreement that is important to you. This summary is subject to, and qualified in its entirety
by reference to, the merger agreement, which is attached to this proxy statement/prospectus as Annex A. You are urged to read the merger
agreement carefully and in its entirety, as it is the legal document governing the merger transaction.

The merger agreement summary below is included in this proxy statement/prospectus only to provide you with information regarding the terms
and conditions of the merger agreement, and not to provide any other factual information regarding Occam, Calix or their respective
businesses. The merger agreement contains customary representations and warranties of each of Occam, Calix, Ocean Sub I and Ocean Sub II
relating to their respective businesses. The representations and warranties of each of Occam, Calix, Ocean Sub I and Ocean Sub II have been
made solely for the benefit of the other party or parties and such representations and warranties should not be relied on by any other person.
Accordingly, the representations and warranties and other provisions of the merger agreement should not be read alone, but instead should be
read only in conjunction with the information provided elsewhere in this proxy statement/prospectus. Also, see �Where You Can Find More
Information� on page 281.

Structure of the Merger Transaction

Upon the terms and subject to the conditions set forth in the merger agreement, as the first step in the transaction, Ocean Sub I, a direct, wholly
owned subsidiary of Calix will merge with Occam, with Occam continuing as the surviving entity. Immediately thereafter, Occam will merge
with Ocean Sub II, a second direct, wholly owned subsidiary of Calix, with Ocean Sub II continuing as the surviving company. At that time, the
corporate existence of Occam will cease. The first merger is referred to as the first-step merger, the second merger is referred to as the
second-step merger, the first-step merger and the second-step merger are collectively referred to as the merger transaction and the effective time
of the first-step merger is referred to as the effective time.

Merger Consideration

In the first-step merger, each share of Occam common stock, other than dissenting shares, if any, and shares owned by Calix, Occam or any of
their respective subsidiaries (which will be cancelled), will be converted into the right to receive (i) 0.2925 shares of Calix common stock and
(ii) $3.8337 in cash.

If the application of the exchange ratio to all shares in respect of which a Occam stockholder would be entitled to receive would cause such
stockholder to receive a fraction of a Calix common share, such stockholder will instead receive an amount of cash equal to the product of
(x) the fractional share interest to which such stockholder would otherwise be entitled and (y) Calix�s closing stock price on the day the merger
transaction becomes effective.

Treatment of Occam Options and Other Equity-Based Awards

Stock Options and Restricted Stock Units. Immediately prior to the effective time, (a) each outstanding Occam stock option or restricted stock
unit as of immediately prior to the effective time which was or shall become vested as of the effective time with a per share exercise price that is
less than (i) $3.8337 plus (ii) 0.2925 multiplied by the average volume weighted average trading price of Calix common stock during the five
consecutive trading days ending on the trading day that is one day before the effective time, such amount being referred to as the cash-out
consideration, (b) certain additional Occam options or restricted stock units that may be included, depending on the number of shares of Calix
common stock issuable pursuant to the merger agreement and (c), unless determined otherwise by Calix, any Occam options or restricted stock
units held by
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persons who are not Occam employees or consultants immediately prior to the effective time will be automatically cancelled and extinguished
and the vested portion thereof will be automatically converted into the right to receive the cash-out consideration for the aggregate number of
shares of Occam common stock that were issuable upon the exercise of such stock options or restricted stock units, less any applicable per share
exercise price. If additional equity awards are cancelled in accordance with (b) above, equity awards with the highest exercise price will be
cashed-out first, and for these purposes a restricted stock unit is treated as having a $0 exercise price.

Unvested portions of each outstanding Occam stock option or restricted stock unit held by employees who continue to be employed by Calix or
its subsidiaries after the effective time that are not cancelled as described above will be, at the effective time, automatically converted into
options or restricted stock units, as the case may be, for Calix common stock, subject to adjustments in accordance with the compensatory award
exchange ratio, and will otherwise be subject to the terms and conditions of such award prior to the completion of the first-step merger,
including vesting and exercisability.

Restricted Stock. Immediately prior to the effective time, the restrictions on each restricted stock award held by a non-employee director will
lapse and the underlying Occam common stock will be treated in the merger in the same manner as other shares of Occam common stock.

Representations and Warranties

The merger agreement contains representations and warranties by Occam, subject in some cases to specified exceptions and qualifications,
relating to a number of matters, including the following:

� the incorporation, valid existence, good standing, qualification to do business, corporate powers and authorization of Occam and its
subsidiaries;

� the certificate of incorporation, bylaws, stock records and certain corporate records and minutes of Occam and its subsidiaries;

� the corporate authority to enter into and perform its obligations under, and enforceability and approval of, the merger agreement;

� required governmental authorization, consents and approvals;

� the absence of conflicts with, or violations of, organizational documents, contracts and applicable laws, or the creation of a material
lien on Occam�s assets, in each case, as a result of the merger transaction;

� capitalization of Occam and its subsidiaries;

� reports, financial statements and other documents filed by Occam with the SEC and certain internal controls and procedures;

� the absence of certain changes, actions or events since June 30, 2010, including those that have a material adverse effect, result in
any material damage, destruction or casualty loss affecting Occam�s business or would violate Occam�s operating covenants in the
merger agreement;

� no undisclosed liabilities;
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� matters with respect to Occam�s material contracts;

� investigations respecting, and compliance with, applicable laws, including the United States Export Administration Act, the Arms
Export Control Act and the Foreign Corrupt Practices Act of 1977, as amended since January 1, 2008;

� the absence of investigations and legal proceedings (pending or threatened) since January 1, 2010, and the absence of orders to which
Occam is subject or which restrict the ability of Occam to conduct its business;
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� valid leasehold interest in, and the absence of certain liens, notices, condemnation action or special assessment with
respect to, real property parcels leased by Occam and its subsidiaries;

� marketable title to, or leasehold interest in, certain properties and assets, and developments that could detract from the value, or
affect the marketability, of the property, including defects, maintenance, adequacy and certain liens;

� intellectual property matters;

� insurance matters;

� possession of material licenses and permits since January 1, 2008 and the absence of any notice regarding failure to comply with any
permits since January 1, 2010;

� tax matters;

� employees and employee benefit plans including compliance with the terms of, and applicable laws affecting, benefit plans and the
effect of the merger transaction thereon;

� environmental matters;

� the absence of affiliate transactions;

� dealings with suppliers and communications or indications regarding the continued relationship with supplier after the merger
transaction;

� absence of brokers, except for Jefferies, retained or entitled to any fee in connection with the transaction contemplated by the merger
agreement;

� receipt of an opinion from Jefferies, Occam�s financial advisor in connection with the merger transaction;

� actions by the Occam board to ensure the inapplicability of DGCL Section 203 to the merger agreement and the merger transaction;
and

� accuracy of information supplied by Occam for inclusion in this proxy statement/prospectus and the registration statement on
Form S-4 of which it forms a part.

The merger agreement contains representations and warranties by Calix, Ocean Sub I and Ocean Sub II, subject in some cases to specified
exceptions and qualifications, relating to a number of matters, including the following:
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� the incorporation (or organization), valid existence, good standing, qualification to do business, powers and authorizations of Calix,
Ocean Sub I and Ocean Sub II;

� the corporate authority to enter into and perform its obligations under, and enforceability of, the merger agreement of Calix, Ocean
Sub I and Ocean Sub II;

� required governmental authorization, consents and approvals of Calix, Ocean Sub I and Ocean Sub II;

� the absence of conflicts with, or violations of, applicable laws, organizational documents and contracts of Calix, Ocean Sub I and
Ocean Sub II, in each case, as a result of the merger transaction;

� capitalization of Calix, Ocean Sub I and Ocean Sub II;

� the status of Calix, Ocean Sub I and Ocean Sub II as interested stockholders of Occam during the last three years;

� reports, financial statements and other documents filed by Calix with the SEC and certain internal controls and procedures;
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� the absence of certain changes, actions or events since June 26, 2010, including those that have a material adverse effect,
amendments to organizational documents, certain actions relating to securities or changes in accounting methods or practices;

� no undisclosed liabilities;

� matters with respect to Calix�s material contracts;

� investigations respecting, and compliance with, applicable laws since January 1, 2008;

� the absence of investigations and legal proceedings (pending or threatened) since January 1, 2008, and of orders that materially
restrict the ability of Calix to conduct its business as of the date of the merger agreement;

� intellectual property matters;

� possession of licenses and permits necessary to conduct the business of Calix and its subsidiaries and the absence of certain notices
regarding permits;

� employees, employee benefit plans and material compliance with applicable laws;

� the absence of non-disclosed affiliate transactions;

� absence of brokers, except for Morgan Stanley & Co. Incorporated, retained or entitled to any free in connection with the transaction
contemplated by the merger agreement;

� Calix�s financial capability to meet its obligations under the merger agreement; and

� the accuracy of information supplied by Calix for inclusion in this proxy statement/prospectus and the registration statement on
Form S-4 of which it forms a part.

Many of the representations and warranties of Occam and Calix are qualified by a material adverse effect standard. For the purposes of the
merger agreement, �material adverse effect,� with respect to both parties, is defined to mean any event, change, development or state of facts that
is, or would reasonably be expected to be, materially adverse to the business, assets, liabilities, operations or financial condition of the party and
its subsidiaries, taken as a whole.

However, no event, change, development or state of facts resulting from, or arising out of, the following shall constitute, either alone or in
combination, a material adverse effect with respect to either Occam or Calix:

(i)
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general economic conditions in the United States economy or any other country (or changes in such conditions), general conditions
in the industries in which either party or its subsidiaries conduct business (or any changes in such conditions) or general conditions in
the securities or financial markets in the United States or any other country (or changes in such conditions);

(ii) any change in GAAP or any change in laws applicable to the operation of the business of either party or its subsidiaries;

(iii) any decline in the market price, or change in trading volume, of the capital stock of either party or any failure to meet internal or
published projections, forecasts or revenue or earning predictions for any period; provided that the underlying causes of such decline,
change or failure, may be considered in determining whether there has been a material adverse effect);

(iv) political conditions (or changes in such conditions) in the United States or any other country in which either party or its subsidiaries
conduct business or acts of war, sabotage or terrorism (including any escalation or general worsening of any such acts of war,
sabotage or terrorism) in the United States or any other country in which either party or its subsidiaries conduct business;

(v) earthquakes, hurricanes, tsunamis, tornadoes, floods, mudslides, wild fires or other natural disasters, weather conditions and other
force majeure events in the United States or any other country in which either party or its subsidiaries conduct business;
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(vi) the announcement of the merger agreement or the pendency of the transactions contemplated hereby, including the loss of
employees, customers or suppliers, provided that this shall not preclude any contractual consequences that arise under the terms of
any existing contract to which Calix or Occam is a party solely as a result of the execution of the merger agreement or consummation
of the merger transaction from being considered in determining whether there has been a material adverse effect; or

(vii) any actions taken or failure to take action which either party has approved, consented to or requested in writing.
Any event, change, development or state of facts described in (i), (ii), (iv) or (v) above may be taken into account when determining whether a
material adverse effect has occurred or would reasonably be expected to occur if the event, change, development or state of facts has or would
reasonably be expected to have a disproportionate impact on either party or its subsidiaries, taken as a whole, as compared to other companies
that conduct business in the countries and in the industries in which either party or its subsidiaries conduct business.

Conduct of Business Pending the Merger

Occam

Occam has agreed in the merger agreement that, until the effective time, Occam will conduct its business in the ordinary course consistent with
past practice and use its commercially reasonable efforts to (i) preserve substantially intact its present business organization, (ii) keep available
the services of Occam�s officers and key employees, and (iii) maintain substantially intact its relationships with its customers and suppliers and
others having material business relationships with them.

Occam has further agreed that, until the effective time, and with certain exceptions and except with Calix�s prior written consent (which is not to
be unreasonably withheld, conditioned or delayed) Occam will not, and will not permit each of its subsidiaries to, take any of the following
actions:

� amend its governing or organizational documents;

� declare, set aside or pay any dividends or other distribution of capital stock, or redeem, repurchase or otherwise acquire any
securities of Occam or any of its subsidiaries, except in connection with Occam stock options, restricted stock units or other
equity-based compensation awards in the ordinary course of business consistent with past practice;

� issue, deliver or sell, or so authorize, any of their equity securities, however Occam may (i) issue shares upon the exercise of certain
options, the vesting of certain restricted stock units and certain grants to newly hired employees issued in the ordinary course of
business up to an aggregate of 50,000 shares of Occam common stock; and (ii) amend the terms of an equity security to provide for
acceleration of vesting as a result of the merger transaction or a termination of employment related to the merger transaction;

� incur significant capital expenditures;

� acquire (i) any organization or any assets, properties, interest or business, except operating assets in the ordinary course of business;
or (ii) the securities of a third party;

� make any material sale, lease, license or other disposition of assets or properties, other than pursuant to certain exceptions, existing
contracts or in the ordinary course of business;
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� make certain loans, advances or capital contributions to any other person or organization;

� make any payments to any Occam director, officer, employee or stockholder owning more than 5% of Occam�s common stock (or
any associates or immediate family members of each) except pursuant to existing contracts that are disclosed with the SEC or
payments to Occam employees in the ordinary course of business;
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� create, incur or assume any indebtedness, other than debt related to bonds incurred in the ordinary course of business consistent with
past practice;

� enter into any contract that materially restricts Occam from engaging or competing in any business or enter into, modify or terminate
any material contract or otherwise modify any of Occam�s rights, claims or benefits thereunder outside of the ordinary course of
business consistent with past practice;

� other than pursuant to a plan or agreement otherwise disclosed to Calix or as required by law, (i) grant or increase any
change-in-control, severance or termination pay to any director, officer, advisor, consultant or employee of Occam, (ii) enter into,
amend or increase benefits payable under any agreements with directors or officers, advisors, consultants or employees of Occam,
(iii) establish, adopt, amend, or increase compensation or benefits under any collective bargaining plan or any other benefit plan or
arrangement payable to any director, officer advisor, consultant or employees of Occam (other than ordinary course increases of
compensation or benefits consistent with past practice), or (iv) terminate any key employee except for cause;

� change methods of accounting or accounting practices;

� commence, settle, or offer to settle, any significant legal proceeding or any legal proceeding that relates to the transactions
contemplated by the merger agreement;

� make or change any material tax election or settle any material tax liability; enter into any agreement relating to any material tax;
surrender or forfeit any right to a material tax refund; or consent to any extension or waiver of a statute of limitations period
applicable to any material tax claim or assessment; and

� agree, resolve or commit to take any of the above actions.
Reasonable Best Efforts of Occam to Obtain the Required Stockholder Vote

Subject to the terms and conditions set forth in the merger agreement, Occam has agreed to take all action necessary under applicable law to give
notice of and hold a meeting of Occam�s stockholders to vote on the adoption of the merger agreement, where such meeting would be held as
promptly as practicable after the date the registration statement on Form S-4 (of which this proxy statement/prospectus forms a part) is declared
effective. Occam may (and will if requested by Calix) adjourn the stockholders� meeting one time for up to ten business days if Occam has not
received proxies representing a sufficient number of shares to conduct business at the meeting, if Occam is required to adjourn the meeting by
applicable law or if the Occam board or an authorized committee determines in good faith that it is necessary or appropriate to postpone or
adjourn the meeting.

Agreement to use Reasonable Best Efforts With Respect to Certain Matters

Subject to the terms and conditions set forth in the merger agreement, each of Calix and Occam has agreed to, and to cause its subsidiaries to,
use all reasonable best efforts to, among other things:

� take or cause to be taken, all actions and to do, or cause to be done, all things necessary, proper or advisable under applicable laws
and regulations to consummate the first-step merger as soon as practicable;
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� within 15 business days after the date of the merger agreement, make all necessary filings and registrations with governmental
authorities in connection with the merger agreement and the consummation of the transactions contemplated therein;

� work together in a mutual, cooperative manner on all strategic and tactical aspects in connection with any filing or submission,
provided that Calix shall be entitled, after consultation with Occam, to make all strategic and tactical decisions as to the manner in
which to obtain from any governmental authority under any antitrust law any actions or non-actions, consents or approvals required
to be obtained by Calix or Occam in connection with the consummation of the transaction; and
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� keep the other party reasonably informed of any communication received from, or given by such party to the FTC, the DOJ or any
other governmental entity and of any communication received or given in connection with any proceeding by a private party, in each
case regarding any of the transactions contemplated by the merger agreement.

Neither Calix nor Occam is obligated to agree to any divestiture or operational restriction or enter into a voting trust or proxy arrangement with
respect to the assets of each of their businesses, or contest, defend or appeal any proceedings brought by a governmental authority seeking to
restrain or prohibit the consummation of the merger transaction or seeking to compel such a divestiture or operational restrictions.

Occam has also agreed to take all necessary actions to call, give notices of, convene and hold the special meeting for the purpose of obtaining
stockholder adoption of the merger agreement. Occam is required to hold the special meeting (irrespective of whether its board has changed its
recommendation of the merger transaction) unless Occam terminates the merger agreement in connection with entering into a �superior proposal�
(as defined in the merger agreement and described in further detail in the section titled �No Solicitation of Offers by Occam�Exceptions to
Non-Solicitation Obligations�).

Other Covenants and Agreements

Access to Information

Occam has agreed to provide and cause each of its subsidiaries to provide to Calix reasonable access to Occam�s offices, properties, books and
records, furnish Calix with such financial and operating data for Occam and its subsidiaries as Calix may reasonably request and instruct its
employees, counsel and financial advisors to cooperate with Calix in its investigation of Occam and its subsidiaries. Occam may, however,
restrict access to any such information if required by applicable law, if, in Occam�s good faith opinion after consultation with outside legal
counsel, access to such information would result in the loss of legal privilege or if access to a contract would violate or cause a default under or
give a third party a right to terminate such contract, in each case, so long as Occam and its subsidiaries use commercially reasonable efforts to
communicate the information to Calix without violating such law, privilege or contract.

Notices of Certain Events

From the date of the merger agreement until the effective time, Occam has agreed to provide notice to Calix of the occurrence of the following
events:

� any material written notice or communication from a governmental authority indicating that a permit is revoked or about to be
revoked;

� any actions, suits, claims, investigations or proceedings commenced against Occam or its subsidiaries that would reasonably be
expected to have a material adverse effect on Occam;

� any inaccuracy in or breach of any of the representations and warranties given by Occam and its subsidiaries in the merger
agreement; and

� any actions, suits, claims, investigations or proceedings commenced against Occam or its subsidiaries relating to the merger
agreement or related transactions.

From the date of the merger agreement until the effective time, Calix has agreed to provide notice to Occam of the occurrence of the following
events:

�
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any actions, suits, claims, investigations or proceedings commenced against Calix or its subsidiaries that would reasonably be
expected to have a material adverse effect on Calix;

� any inaccuracy in or breach of any of the representations and warranties given by Calix and its subsidiaries in the merger agreement;
and

� any actions, suits, claims, investigations or proceedings commenced against Occam or its subsidiaries relating to the merger
agreement or related transactions.
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Tax Matters

Calix, Occam, Ocean Sub I and Ocean Sub I have agreed to use commercially reasonable efforts to cause the first-step merger and second-step
merger, taken together, to qualify as a �reorganization� within the meaning of Section 368(a) of the Code and they agreed to adopt the merger
agreement as a �plan of reorganization� within the meaning of Treasury Regulation Section 1.368-2(g).

Employee Benefits

Calix has agreed to, for any stock options or restricted stock units that it will assume upon the consummation of the merger transaction, file with
the SEC, within 10 business days after the effective time, a registration statement on Form S-8 with respect to the shares of Calix common stock
issuable upon exercise of the assumed awards.

Occam has also agreed to take such action as may be necessary to establish a �New Exercise Date� with respect to Occam�s employee stock
purchase plan, or ESPP, on the last day of the payroll period ending at least 10 business days prior to the effective time and Occam will
terminate the ESPP as of the date of the effective time, contingent upon the occurrence of the effective time.

Calix has agreed, for at least one-year following the effective time, to maintain total cash compensation opportunities (including base pay and
target bonus opportunities) for the benefit of Occam employees who continue to be employed by Calix, that are no less favorable, in the
aggregate, than the total cash compensation opportunities provided to such employees immediately prior to the effective time. Additionally,
from and after the effective time Calix will either continue Occam employee benefit plans or permit employees who continue to be employed by
Calix and their eligible dependents to participate in the employee benefit plans, programs and policies of Calix on terms no less favorable in the
aggregate than those provided to similarly situated employees of Calix. Calix will also give Occam salaried employees full service credit for
purposes of eligibility, level of benefits, vesting and other appropriate benefits, excluding benefit accruals, under any employee benefit plan
provided by Calix for the benefit of these employees, to the same extent service was recognized by Occam immediately prior to the effective
time.

No later than five business days prior to the effective time, the Occam board will adopt resolutions terminating Occam�s 401(k) plans.

Calix and Occam also agreed that the provisions described in this Employee Benefits section were included for the sole benefit of Calix and
Occam and their affiliates and do not create any rights in any other person or beneficiary thereof. These provisions will also not be construed to
establish, amend or modify any employee benefit plan, program, agreement or arrangement of Calix or Occam or any of their affiliates or
require any of them to continue or amend any particular benefit plan after the consummation of the merger transaction.

Indemnification and Insurance

Calix and Ocean Sub I have agreed that all rights to indemnification under any contracts existing as of the effective time between the Occam and
its subsidiaries and any of their respective current or former directors and officers and any person who becomes a director or officer of the
Company or any of its Subsidiaries prior to the effective time, whom we refer to herein as the indemnified persons, shall survive the merger
transaction and shall continue in full force and effect in accordance with their terms following the effective time. Calix will cause the surviving
company and its subsidiaries to honor and fulfill any obligations under such indemnification contracts with the indemnified persons. In addition,
for six years after the effective time, the surviving company and its subsidiaries will cause the certificate of incorporation and bylaws (and other
similar organizational documents) of the surviving company and its subsidiaries to contain provisions with respect to indemnification,
exculpation and the advancement of expenses, covering acts and omissions of directors and officers (and any other employees
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or agents who otherwise would be entitled to similar benefits thereunder pursuant to the terms thereof in effect on the date hereof), in each case
in their respective capacities as such, occurring at or prior to the effective time, to the fullest extent permitted by law.

Calix will cause individuals serving as officers and directors of Occam or its subsidiaries immediately prior to the effective time, and any other
person who is covered by Occam�s current directors� and officers� liability insurance policy, to be covered with respect to actions or omissions
occurring prior to the effective time for a period of six (6) years from the effective time by a tail insurance policy with policy limits, terms and
conditions at least as favorable as those in Occam�s existing policy as in effect on the date of the merger agreement. In no event will Calix be
required to expend annually in the aggregate an amount in excess of two hundred fifty percent (250%) of the annual premiums currently paid by
Occam for such insurance.

No Solicitation of Offers by Occam

Pursuant to the merger agreement, the Occam board is required to recommend that Occam�s stockholders adopt the merger agreement at the
special meeting in accordance with the applicable provisions of DGCL. Moreover, except as described in the merger agreement and as set forth
below under the headings �Exceptions to Non-Solicitation Obligations� and �Ability to Accept a Superior Proposal or Effect a Change in
Recommendation,� neither the Occam board nor any committee thereof is permitted to withdraw, modify or qualify the board of directors�
recommendation in any manner adverse to Calix or adopt any resolution doing so. Any of the actions referred to in the preceding sentence is
referred to as a change in recommendation. However, notwithstanding the foregoing, the Occam board will not be prohibited from disclosing to
Occam stockholders a position contemplated by Rule 14e-2(a) of the Exchange Act or to comply with the provisions of Rule 14d-9 of the
Exchange Act if Occam notifies Calix at least one business day prior to making such disclosure, and such communications are accompanied with
a statement by the Occam board that either reaffirms the board recommendation in connection with such statement or disclosure or, if the
disclosure of the information constitutes a change in recommendation, such change in recommendation is made in accordance with the other
terms and conditions of the merger agreement.

Non-Solicitation Obligations

Subject to certain exceptions summarized below and set forth in the merger agreement, Occam has agreed that it will not, and that it will cause
its subsidiaries not to, and each of them will direct each of their directors, officers and employees not to, directly or indirectly:

� solicit, initiate, seek or knowingly encourage or facilitate any �acquisition proposal� (as defined below in this section) or any inquiries,
expression of interest, proposal or offer that constitutes an acquisition proposal;

� enter into, participate in, maintain or continue discussions or negotiations relating to any acquisition proposal with any third person
other than Calix;

� furnish to any third person other than Calix any non-public information that Occam believes or should reasonably know would be
used for the purposes of formulating any inquiry, expression of interest proposal or offer relating to an acquisition proposal;

� accept any acquisition proposal or enter into any agreement providing for the consummation of any transaction contemplated by or
otherwise relating to an acquisition proposal; or

� submit any acquisition proposal or any related matter to a vote of the stockholders of Occam.
The merger agreement also provides that Occam will, and will cause its subsidiaries and Occam�s representatives to, immediately cease and
cause to be terminated any and all existing activities, discussions or negotiations with any persons conducted on or prior to the signing of the
merger agreement regarding any acquisition proposal (and request the prompt return or destruction of any confidential information previously
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furnished). Occam is further obligated to notify Calix promptly upon the receipt of any acquisition proposal or of any request for information
that could reasonably be expected to lead to an acquisition proposal and the material terms thereof, to keep Calix informed of the status and
details of any such acquisition proposal and to provide a copy of each material written communication and a summary of each material oral
communication transmitted on behalf of the interested third parties. Occam has also agreed that it will notify Calix orally and in writing if
Occam determines to begin providing information or to engage in discussions concerning an acquisition proposal. The foregoing limitations on
Occam�s ability to solicit offers are referred to as its non-solicitation obligations.

Exceptions to Non-Solicitation Obligations

If, however, prior to the adoption of the merger agreement by Occam�s stockholders, Occam receives from a third person a bona fide written
acquisition proposal that did not result from a breach of its non-solicitation obligations under the merger agreement, then Occam may, to the
extent that the Occam board determines in good faith (after consultation with its financial advisors and outside counsel) that the acquisition
proposal is or is reasonably likely to be a superior proposal (as defined below) and taking such action would be required by its fiduciary duties,
furnish information with respect to Occam and its subsidiaries to the person making the acquisition proposal and participate in discussions or
negotiations with the person making such acquisition proposal regarding such acquisition proposal. However, Occam must not, and must not
allow any of its subsidiaries or its or their directors, officers or employees, disclose any information to such person without first entering into a
confidentiality agreement regarding the use and disclosure of all nonpublic information furnished to such person, and Occam must promptly
provide to Calix or its representatives any information provided to such other person which was not previously provided to Calix.

For the purposes of this discussion, an �acquisition proposal� means any inquiry, expression of interest, proposal or offer from a third party
relating to any transaction or series of transactions involving (i) the sale, lease, exchange, transfer, license, disposition or acquisition from
Occam or its subsidiaries of any business or assets that account for 15% or more of the assets of Occam and its subsidiaries, taken as a whole
(either as measured by the fair market value thereof or by revenues on a consolidated basis attributable thereto), (ii) any merger, consolidation,
amalgamation, share exchange, business combination, recapitalization or other similar transaction in which any of Occam or its subsidiaries is a
constituent corporation and which would result in a third party acquiring record or beneficial ownership of securities representing more than
15% of any class of voting securities of any resulting parent company of Occam or its parent company (if Occam is a surviving corporation) or
resulting company or its parent company (if Occam is not a surviving corporation), (iii) any issuance of securities, acquisition of securities,
tender offer, exchange offer or other similar transaction (y) in which a person or �group� (as defined in the Exchange Act and the rules
promulgated thereunder) of persons directly or indirectly acquires beneficial or record ownership of securities representing more than 15% of the
outstanding securities of any class of voting securities of any of Occam or its subsidiaries, or (z) in which any of Occam or its subsidiaries issues
securities representing more than 15% of the outstanding securities of any class of voting securities of any of Occam or its subsidiaries to any
person or �group� of persons or (iv) any liquidation or dissolution of any of Occam or its subsidiaries.

For the purposes of this discussion, a �superior proposal� means any bona fide written acquisition proposal (with all references to 15% in the
definition of acquisition proposal being treated as references to 50.1% for these purposes) that did not result from or arise in connection with a
breach of the merger agreement by Occam and that the Occam board determines in good faith, after consultation with its financial advisors and
outside counsel, is reasonably capable of being consummated, and if consummated would be more favorable to Occam�s stockholders (in their
capacity as such) from a financial point of view than the merger transaction, taking into account all financial, regulatory, legal and other aspects
of such acquisition proposal and any adjustment to the terms and conditions of the merger agreement in response to such acquisition proposal
that have been delivered to Occam by Calix in writing during the applicable notice period, that Calix has irrevocably committed to in writing and
that are binding on Calix.
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Ability to Accept a Superior Proposal or Effect a Change in Recommendation

In addition, the restrictions on Occam�s ability to effect a change in recommendation and/or accept a superior proposal are subject to the
following exceptions:

� Prior to the adoption of the merger agreement by Occam�s stockholders the Occam board may make a change of recommendation
and/or terminate the merger agreement in response to a bona fide acquisition proposal if (i) it reasonably determines in good faith
(after consultation with its financial advisors and outside counsel) that such acquisition proposal is a superior proposal; (ii) it
determines in good faith (after consultation with its outside counsel) that in light of such superior proposal, taking such action is
required by its fiduciary duties; (iii) Occam complies with the procedures described below; and (iv) Occam is simultaneously
entering into an agreement for the superior proposal.

� Prior to the adoption of the merger agreement by Occam�s stockholders the Occam board may make a change in recommendation in
response to an �intervening event� (as defined below) if the Occam board determines in good faith (after consultation with outside
counsel) that taking such action is required by its fiduciary duties and Occam complies with the provisions and other procedures
described below.

Prior to the Occam board making a change in recommendation or terminating the merger agreement to enter into an agreement with respect to a
superior proposal, Occam must:

� provide Calix with four business days� prior written notice advising Calix that it is prepared to take such action;

� with respect to an acquisition proposal that the Occam board deems a superior proposal, make available to Calix all information
concerning its business, properties or assets made available to the third party making the superior proposal and provide Calix with
the specific terms and conditions of such superior proposal, the identity of the person making such proposal and a copy of the
proposed transaction agreements with the person making such superior proposal;

� with respect to a change in recommendation in response to an intervening event, provide Calix with a description of such intervening
event and the reason for effecting a change in recommendation; and

� negotiate with Calix in good faith during the four business day window to make adjustments in the merger agreement such that such
acquisition proposal would no longer constitute a superior proposal or the intervening event would no longer necessitate a change in
recommendation, as applicable.

In the event of any material revisions to the superior proposal, Occam must deliver a new written notice to Calix and again comply with the
procedures described above for an additional two business days.

If, after the four business day (or additional two business days in the event of a material revision to a superior proposal) window has expired, the
Occam board has determined that the acquisition proposal still constitutes a superior proposal, or the intervening event still necessitates a change
in recommendation, as applicable, then the Occam board may proceed to change or modify its recommendation of the merger transaction or,
solely in the case of the existence of a superior proposal, terminate the merger agreement and simultaneously enter into an agreement with
respect to such superior proposal, provided that Occam pays the termination fee described below under ��Termination Fees and Expenses.�

For the purposes of this discussion, the term �intervening event� means the development of facts, events or circumstances since the date of the
merger agreement that were not foreseen or reasonably foreseeable to Occam as of the signing of the merger agreement that would require the
Occam board to take action to comply with its fiduciary duties.
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Conditions to Each Party�s Obligations: The obligations of Calix, Occam and Ocean Sub I to consummate the first-step merger are subject to
the satisfaction of the following conditions:

� adoption of the merger agreement by an affirmative vote of the holders of a majority of the issued and outstanding shares of Occam
common stock entitled to vote;
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� the expiration or termination of the applicable waiting period under the Hart-Scott-Rodino Act, or the HSR Act, and any other
applicable antitrust laws in the United States and the receipt of any required clearances, consents, approvals, orders and
authorizations required by any antitrust laws in the United States;

� the absence of any temporary restraining order, preliminary or permanent injunction, or any other order, decree, law or prohibition
preventing the consummation of the merger transaction, in each case, issued or enacted by any governmental authority of a
competent jurisdiction in the United States; and

� declaration of effectiveness of the registration statement on Form S-4 (of which this proxy statement/prospectus forms a part) under
the Securities Act and the absence of any stop order or proceeding seeking a stop order affecting the registration statement.

Conditions to the Obligations of Calix, Ocean Sub I and Ocean Sub II: The obligations of Calix, Ocean Sub I and Ocean Sub II to consummate
the first-step merger are subject to the satisfaction, at or prior to the effective time, of the following conditions:

� the representations and warranties of Occam relating to organization and qualification, corporate authorization,
capitalization, delivery of Jefferies� opinion and the applicability of DGCL Section 203, shall be accurate in all material
respects as of the effective time as if made on such date, in each case, (i) except for representations and warranties that
speak as of a particular date (provided that Occam�s capitalization representation may be inaccurate by up to one percent
of the fully-diluted shares of Occam); and (ii) without giving effect to any material adverse effect or other qualifications
contained in the representations and warranties;

� all other representations and warranties of Occam shall be accurate in all respects as of the effective time as if made on such date
(except for representations and warranties that speak as of a particular date, which shall be accurate as of such date) except, in each
case, where the failure to be so accurate has not given, and would not reasonably be expected to give, effect to any material adverse
effect or other qualifications contained in the representations and warranties;

� Occam must have complied in all material respects with its obligations and covenants required under the merger agreement at, or
prior to, the effective time;

� the absence of any continuing material adverse effect concerning the business, assets, liabilities, operations or financial condition of
Occam and its subsidiaries since the date of the agreement;

� Occam�s delivery to Calix of (i) an executed closing certificate; and (ii) written resignations of all the Occam directors and officers,
which, in each case, shall be in full force and effect; and

� the absence of any proceeding (pending or threatened) that (i) challenges or seeks to prohibit the merger transaction, (ii) would limit
Calix�s ability to exercise full ownership rights with respect to Occam, (iii) would materially and adversely affect Calix�s ability to
own the assets or operate the business of Occam or (iv) seeks to compel any party to dispose of or hold separate any material assets
as a result of the transaction.

Conditions to Occam�s Obligations: The obligations of Occam to consummate the first-step merger are subject to the satisfaction of the
following conditions:
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� the representations and warranties of Calix, Ocean Sub I and Ocean Sub II, relating to organization, qualification and capitalization
shall be accurate in all material respects as of the effective time as if made on such date, in each case, (i) except for representations
and warranties that speak as of a particular date (provided that Calix�s capitalization representation may be inaccurate by up to one
percent of the fully-diluted shares of Calix); and (ii) without giving effect to any material adverse effect or other qualifications
contained in the representations and warranties;

� all other representations and warranties of Calix, Ocean Sub I and Ocean Sub II shall be accurate in all respects as of the effective
time as if made on such date (except for representations and warranties that
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speak as of a particular date, which shall be accurate as of such date) except, in each case, where the failure to be so accurate has not
given, and would not reasonably be expected to give, effect to a material adverse effect or other qualifications contained in the
representations and warranties;

� Calix, Ocean Sub I and Ocean Sub II must have complied in all material respects with the obligations and covenants required by
each entity under the merger agreement at, or prior to, the effective time;

� the absence of any continuing material adverse effect concerning the business, assets, liabilities, operations or financial condition of
Calix and its subsidiaries since the date of the agreement;

� Occam must have received an executed closing certificate from Calix;

� Occam must have received the written opinion of Wilson Sonsini Goodrich & Rosati, P.C. to the effect that, for U.S. federal income
tax purposes, the merger transaction will qualify as a �reorganization� within the meaning of Section 368(a) of the Code; and

� the Calix common shares deliverable to Occam stockholders in connection with the merger transaction shall have been authorized for
listing on the NYSE, upon official notice of issuance.

Effective Time

Under the terms of the merger agreement, the closing of the merger transaction will occur on a date to be specified by the parties, which in no
event may be later than the second business day following the satisfaction or waiver of the conditions to closing. Unless a later date is agreed
upon in writing by the parties, the merger transaction will be effective at the time the certificate of merger is filed with the Secretary of State of
the State of Delaware in connection with the first-step merger or such later time as agreed to by Calix and Occam and specified in the certificate
of merger.

Termination of the Merger Agreement

The merger agreement may be terminated, and the first-step merger may be abandoned, at any time prior to the completion of the merger
transaction (whether before or after Occam stockholder approval has been obtained):

� by mutual written agreement of Calix and Occam;

� by either Calix or Occam if the merger transaction has not been consummated on or before March 15, 2011 (provided that this right
to terminate is not available to a party whose breach of the merger agreement resulted in the failure to consummate the merger
transaction by March 15, 2011);

� by mutual agreement of Calix and Occam, if the merger transaction has not been consummated by December 15, 2010 and if Calix
and Occam make a mutual good faith determination that certain conditions relating to antitrust approval are not likely to be satisfied
on or before March 15, 2011;

� by either Calix or Occam if any final, non-appealable order, injunction or decree of a governmental entity of a competent jurisdiction
in the United States permanently prohibits the merger transaction (provided that this right to terminate is not available to a party
whose breach of the merger agreement caused the issuance of such order, injunction or decree); and
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� by either Calix or Occam if Occam stockholders do not adopt the merger agreement at the Occam stockholder meeting (provided that
this right to terminate is not available to a party whose breach of the merger agreement resulted in the failure to obtain Occam
stockholder approval).

Calix may terminate the merger agreement:

� If, prior to the adoption of the merger agreement by Occam stockholders, (i) the Occam board withdraws, modifies or qualifies in a
manner adverse to Calix the recommendation of the Occam board in this proxy statement/prospectus that the Occam stockholders
adopt the merger agreement, (ii) with
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respect to any acquisition proposal, (A) the Occam board fails to publicly reaffirm its recommendation within ten business days after
the request of Calix to do so following the public announcement of such acquisition proposal, (B) the Occam board approves,
endorses or publicly recommends to the Occam stockholders any such acquisition proposal or (C) Occam enters into any letter of
intent or agreement (other than a confidentiality agreement as contemplated under the merger agreement) for such acquisition
proposal, (iii) a tender or exchange offer for Occam securities is commenced and Occam fails to notify its stockholders in writing
within ten business days after commencement that Occam recommends rejecting such offer, or (iv) Occam intentionally and
materially breaches its obligations with respect to non-solicitation of offers described in �The Merger Agreement�No Solicitation of
Offers by Occam.�

� if any of Occam�s representations and warranties are inaccurate or if Occam has breached any of its covenants or obligations (in each
case, if such breach not cured within 30 days� written notice thereof), such that the applicable conditions to Calix�s obligations to close
would not be satisfied (provided that Calix, Ocean Sub I or Ocean Sub II are not then in material breach of the merger agreement);

Occam may terminate the merger agreement:

� if, prior to Occam stockholder approval, the Occam board changes its recommendation in respect of a superior proposal and
simultaneously enters into an acquisition agreement with respect to such proposal; or

� if any of Calix�s representations and warranties are inaccurate or if Calix has breached any of its covenants or obligations (in each
case, if such breach is not cured within 30 days� written notice thereof), such that the applicable conditions to Occam�s obligations to
close would not be satisfied (provided that Occam is not then in material breach of the merger agreement).

Termination Fees and Expenses

Occam has agreed to pay Calix a termination fee of $5,200,000 if the merger agreement is terminated under any of the following circumstances:

� (i) the merger transaction has not been consummated because Occam stockholders do not adopt the merger agreement at the Occam
stockholder meeting; and (ii) at or prior to the Occam stockholder meeting to vote on the merger transaction, an acquisition proposal
involving a third party is publicly announced or becomes publicly known and has not been withdrawn; and (iii) within twelve months
following the termination of the merger agreement pursuant to (i) above, Occam enters into a definitive agreement to effect an
acquisition of Occam and such transaction is subsequently consummated;

� if the merger agreement (i) is terminated (A) by mutual agreement of Calix and Occam between December 15, 2010 and March 15,
2011 or (B) by either Calix or Occam after March 15, 2011, in each case, as a result of the antitrust conditions not being likely to be
satisfied or not being met by March 15, 2011 and (ii) at or prior to such termination an acquisition proposal involving a third party is
publicly announced or becomes publicly known and such acquisition proposal has not been withdrawn and (iii) within six months
following such termination Occam enters into a definitive agreement to effect an acquisition of Occam with such third party and such
transaction is subsequently consummated;

� by Calix because certain triggering events relating to other acquisition proposals occur prior to the adoption of the merger agreement
by Occam stockholders; or

� by Occam, prior to Occam stockholder adoption of the merger agreement, because the Occam board recommends to its stockholders
a superior proposal and is entering into an agreement with respect to such superior proposal.

Calix has agreed to pay Occam a termination fee of $5,000,000 if the merger agreement is terminated:
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� by the mutual agreement of Occam and Calix because the merger transaction has not been consummated by December 15, 2010
based on a good faith determination that certain conditions
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relating to antitrust approval are not likely to be satisfied on or before March 15, 2011, and if on such date, all of the merger
transaction closing conditions, other than those relating to antitrust approval, are reasonably capable of being satisfied.

Calix has agreed to pay Occam a termination fee of $10,000,000 if the merger agreement is terminated:

� by either Occam or Calix because the merger transaction has not been consummated on or before March 15, 2011, and if on such
date all of the merger transaction closing conditions have been satisfied or waived other than conditions that, by their nature, can
only to be satisfied at the effective time or those relating to antitrust approval.

Amendment and Waiver

The parties may amend the merger agreement at any time before completion of the merger transaction. All amendments to the merger agreement
must be in writing and signed by Calix, Ocean Sub I, Ocean Sub II and Occam, and in the case of a waiver, signed by each party against whom
the waiver is to be effective. After adoption of the merger agreement by Occam�s stockholders, no amendment or waiver may be made which
requires further approval by Occam�s stockholders, unless Occam obtains that further approval.

Exclusive Jurisdiction

Under the merger agreement, the parties have submitted to the exclusive jurisdiction of the Delaware courts for disputes among the parties.
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AGREEMENTS ENTERED INTO IN CONNECTION WITH THE MERGER AGREEMENT

Support Agreement

As a condition and inducement to Calix�s willingness to enter into the merger agreement, Calix, Ocean Sub I and Ocean Sub II have entered into
an agreement, which we refer to as the support agreement, with each of the beneficial owners of Occam�s common stock listed on the table
below. The following is a summary of the terms of the support agreement only and may not contain all of the information that is important to
you. A copy of the support agreement is attached to this proxy statement/prospectus as Annex D and is incorporated by reference herein.

According to the terms of the support agreement, each party other than Calix has agreed to vote (or to cause the holder of record of such shares
to so vote), and has granted Calix an irrevocable proxy to vote such party�s beneficially owned shares, (i) in favor of the adoption of the merger
agreement, (ii) against any acquisition proposal, and (iii) against any amendment to Occam�s certificate of incorporation or bylaws that is
intended, or could reasonably be expected to, impede, interfere with, delay, postpone or adversely affect the merger transaction. Furthermore,
each party other than Calix has agreed not to exercise any of such party�s appraisal rights that may arise in connection with the merger
transaction, and, if applicable to such party, has also agreed not to, and to cause any of its affiliates to not, exercise or seek to exercise any of
their rights under the Fourth Amended and Restated Investors� Rights Agreement, dated as of January 7, 2005, by and among Occam and certain
investors listed therein.

Subject to certain exceptions described in the support agreement, each party other than Calix, Ocean Sub I and Ocean Sub II has agreed not to
sell, pledge, encumber, grant options with respect to, transfer or dispose of the shares of Occam common stock beneficially owned by such party
or to enter into any agreement related to any of the foregoing transfers or dispositions, in each case to anyone other than Calix. Subject to certain
exceptions described in the support agreement, each such party has also agreed not to reduce such party�s beneficial ownership of the shares set
forth in the table below.

Subject to certain exceptions described in the support agreement, each party other than Calix has made representations and warranties to Calix
regarding, among other things, such party�s power and authority to enter into the support agreement and deliver the proxy, such party�s
unencumbered beneficial ownership of the shares of Occam common stock subject to the support agreement, and such party�s full voting power
and full power of disposition with respect to such shares of common stock.

The support agreement will terminate at the earlier to occur of (i) the valid termination of the merger agreement pursuant to its terms or (ii) the
effective time.
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As of September 15, 2010, the stockholders listed below who are party to the support agreement together owned 5,681,839 shares of Occam
common stock, or approximately 27 % of the voting power of Occam common stock. In addition, such stockholders hold Occam equity-based
awards to purchase an additional 1,358,063 shares of Occam common stock.

Parties to the Support Agreements

Number of
Shares of
Common
Stock

Number of
Shares of

Common Stock
Issuable Upon
Exercise of
Outstanding
Options

Number of Shares
of Common

Stock
Issuable Upon
Settlement of

Outstanding RSUs
Robert L. Howard-Anderson(1) 49,132 387,105 34,336
Jeanne Seeley 28,808 165,000 28,335
Mark Rumer(2) 106,768 183,614 15,667
David C. Mason 13,579 188,313 15,667
Russell J. Sharer 23,562 199,781 15,667
Greg Dion 12,458 182,000 15,667
Steven M. Krausz(3) 3,172,497 1,000 0
Robert B. Abbott(4) 2,057,123 1,250 0
Robert E. Bylin 52,978 16,875 0
Thomas E. Pardun 52,978 16,875 0
A.J. �Bert� Moyer 52,978 0 0
Brian Strom 58,978 16,250 0
TOTAL 5,681,839 1,358,063 125,339

(1) Includes 2,698 ESPP shares purchased on August 16, 2010.
(2) Includes 1,038 ESPP shares purchased on August 16, 2010.
(3) Includes 3,110,893 shares held directly by US Venture Partners VII, L.P. (USVP VII), USVP Entrepreneur Partners VII-A, L.P. (�EP

VII-A�), USVP Entrepreneur Partners VII-B, L.P. (�EP VII-B�), and 2180 Associates Fund VII, L.P. (�2180 VII�). Presidio Management
Group VII, LLC (�PMG VII�), the general partner of USVP VII, EP VII-A, EP VII-B and 2180 VII, and Irwin Federman, Steven M. Krausz,
Jonathan D. Root, Philip M. Young, Winston Fu and David Liddle the managing members of PMG VII, may be deemed to share voting
and dispositive power over the shares held by USVP VII, EP VII-A, EP VII-B and 2180 VII. Such persons and entities disclaim beneficial
ownership of shares held by USVP V, V Int�l, 2180 V and EP V except to the extent of any pecuniary interest therein. Information to the
number of shares held by U.S. Venture Partners is based on the Form 13D/A filed with the SEC on January 5, 2010. Also includes 23,392,
17,241 and 12,345 of Occam�s restricted stock granted to Mr. Krausz on November 29, 2007, December 10, 2008 and November 18, 2009,
respectively, in his capacity as Occam�s non-employee director. Also includes 8,626 shares held by Krausz Family Limited Partnership.

(4) Includes (a) 1,909,493 shares held by NVP VIII, LP and (b) 94,652 shares held by NVP Entrepreneurs Fund VIII, L.P. Mr. Abbott is a
general partner of NVP and may be deemed to beneficially own the shares held by NVP. Also includes 23,392, 17,241 and 12,345 of
Occam�s restricted stock granted to Mr. Abbott on November 29, 2007, December 10, 2008 and November 18, 2009, respectively, in his
capacity as Occam�s non-employee director.
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PROPOSAL TWO�ADJOURNMENT OR POSTPONEMENT OF SPECIAL MEETING

Approval of Adjournment or Postponement of the Special Meeting of Occam Stockholders

If Occam fails to receive a sufficient number of votes to approve the terms of the merger, Occam may propose to adjourn or postpone Occam�s
special meeting, whether or not a quorum is present, until a later time for the purpose of soliciting additional proxies to approve the terms of the
merger. Occam currently does not intend to propose adjournment or postponement at Occam�s special meeting if there are sufficient votes to
adopt the merger agreement. If approval of the proposal to adjourn or postpone Occam�s special meeting for the purpose of soliciting additional
proxies is submitted to Occam�s stockholders for approval, such approval requires the affirmative vote of a majority of the votes cast at Occam�s
special meeting by the holders of shares of Occam common stock present or represented by proxy and entitled to vote thereon.

Board Recommendation

The Occam board unanimously recommends that the Occam stockholders vote �FOR� the proposal to adjourn or postpone Occam�s
special meeting, if necessary, to solicit additional proxies if there are not sufficient votes in favor of the proposal regarding the adoption
of the merger agreement.
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INFORMATION ABOUT THE COMPANIES

Calix, Inc.

Calix is a leading provider in North America of broadband communications access systems and software for copper- and fiber- based network
architectures that enable communications service providers, or CSPs, to connect to their residential and business subscribers. Calix develops and
sells carrier-class hardware and software products, referred to as the Unified Access portfolio, designed to enhance and transform CSP access
networks to meet the changing demands of subscribers rapidly and cost-effectively. The Unified Access portfolio consists of Calix�s two core
platforms, the C-Series multiservice, multiprotocol access platform, or C-Series platform, and the E-Series Ethernet service access platforms and
nodes, or E-Series platforms and nodes, along with complementary P-Series optical network terminals, or ONTs, and the Calix Management
System, or CMS, network management software. Calix also offers installation, training, post-sales software support and extended warranty
services.

Calix�s shares are listed on the NYSE and trade under the symbol �CALX.� Calix�s principal executive offices are located at 1035 N. McDowell
Blvd, Petaluma, California 94954 and its telephone number is (707) 766-3000. As of September 25, 2010, Calix employed approximately 463
people.

Ocean Sub I, Inc.

Ocean Sub I, Inc., or Ocean Sub I, is a wholly owned subsidiary of Calix. Ocean Sub I has not carried on any activities to date, other than
activities incidental to its formation or undertaken in connection with the transactions contemplated by the merger transaction. Ocean Sub I�s
principal executive offices are located at 1035 N. McDowell Blvd, Petaluma, California 94954 and its telephone number is (707) 766-3000.

Ocean Sub II, LLC

Ocean Sub II, LLC, or Ocean Sub II, is a wholly owned subsidiary of Calix. Ocean Sub II has not carried on any activities to date, other than
activities incidental to its formation or undertaken in connection with the transactions contemplated by the merger transaction. Ocean Sub II�s
principal executive offices are located at 1035 N. McDowell Blvd, Petaluma, California 94954 and its telephone number is (707) 766-3000.

Occam Networks, Inc.

Occam develops markets and supports innovative broadband access products designed to enable telecom service providers to offer bundled
voice, video and high speed internet, or Triple Play, services over both copper and fiber optic networks. Occam�s core product line is the
Broadband Loop Carrier, or BLC, an integrated hardware and software platform that uses Internet Protocol, or IP, and Ethernet technologies to
increase the capacity of local access networks, enabling the delivery of advanced Triple Play services. Occam also offers a family of ONTs for
fiber optic networks, remote terminal cabinets and professional services.

Occam�s common stock is listed on the NASDAQ and trades under the symbol �OCNW.� Occam�s principal executive offices are located at 6868
Cortona Drive, Santa Barbara, California 93117, and its telephone number is (805) 692-2900.
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CALIX BUSINESS

Overview

Calix is a leading provider in North America of broadband communications access systems and software for copper- and fiber- based network
architectures that enable communications service providers, or CSPs, to connect to their residential and business subscribers. Calix enables CSPs
to provide a wide range of revenue-generating services, from basic voice and data to advanced broadband services, over legacy and
next-generation access networks. Calix focuses solely on CSP access networks, the portion of the network which governs available bandwidth
and determines the range and quality of services that can be offered to subscribers. Calix develops and sells carrier-class hardware and software
products, which is referred to as the Unified Access portfolio, that are designed to enhance and transform CSP access networks to meet the
changing demands of subscribers rapidly and cost-effectively.

Calix�s Unified Access portfolio consists of two core platforms, the C7 multiservice, multiprotocol access platform, or C-Series platform, and the
E-Series Ethernet service access platforms and nodes, or E-Series platforms and nodes, along with complementary P-Series optical network
terminals, or ONTs, and the Calix Management System, or CMS, network management software. Calix�s broad and comprehensive portfolio
serves the CSP network from the central office to the subscriber premises and enables CSPs to deliver both basic voice and data and advanced
broadband services over legacy and next-generation access networks. These packet-based platforms enable CSPs to rapidly introduce new
revenue-generating services, while minimizing the capital and operational costs of CSP networks. The Unified Access portfolio allows CSPs to
evolve their networks and service delivery capabilities at a pace that balances their financial, competitive and technology needs.

Calix believes that the rapid growth of Internet and data traffic, introduction of bandwidth-intensive advanced broadband services, such as
high-speed Internet, Internet protocol television, or IPTV, mobile broadband, high-definition video and online gaming, and the increasingly
competitive market for residential and business subscribers are driving CSPs to invest in and upgrade their access networks. Calix also believes
that CSPs will gradually transform their access networks to deliver these advanced broadband services over fiber-based networks, thereby
preparing networks for continued bandwidth growth, the introduction of new services and more cost-effective operations. During this time, CSPs
will increasingly deploy new fiber-based network infrastructure to enable this transition while continuing to support basic voice and data
services over legacy networks. Calix�s portfolio is designed to enable this evolution of the access network efficiently and flexibly.

Calix markets its access systems and software to CSPs in North America, the Caribbean and Latin America through its direct sales force. As of
September 25, 2010, Calix has shipped over seven million ports of its Unified Access portfolio to more than 600 North American and
international customers, whose networks serve over 40 million subscriber lines in total. Calix�s customers include 14 of the 20 largest U.S.
Incumbent Local Exchange Carriers, or ILECs. In addition, Calix has over 260 commercial video customers and have enabled over 450
customers to deploy gigabit passive optical network, or GPON, Active Ethernet and point-to-point Ethernet fiber access networks.

Industry Background

CSPs compete in a rapidly changing market to deliver a range of voice, data and video services to their residential and business subscribers.
CSPs include wireline and wireless service providers, cable multiple system operators, or MSOs, and municipalities. The rise in Internet-enabled
communications has created an environment in which CSPs are competing to deliver voice, data and video offerings to their subscribers across
fixed and mobile networks. Residential and business subscribers now have the opportunity to purchase an array of services such as basic voice
and data as well as advanced broadband services such as high-speed Internet, IPTV, mobile broadband, high-definition video and online
gaming from a variety of CSPs. The rapid growth in new services is generating increased network traffic. For example, Cisco Systems, Inc.
estimates that global IP traffic will grow
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at a compound annual growth rate of 40% from approximately 10,000 petabytes per month in 2008 to approximately 56,000 petabytes per month
in 2013. Calix believes that increased network traffic will be largely driven by video, which is expected to account for over 90% of global
consumer traffic by 2013. CSPs are also broadening their offerings of bandwidth-intensive advanced broadband services, while maintaining
support for their widely utilized basic voice and data services. CSPs are being driven to evolve their access networks to enable cost-effective
delivery of a broad range of services demanded by their subscribers. According to estimates by Infonetics Research, CSPs will increase their
aggregate spending on broadband aggregation equipment, fiber-based access equipment, cable aggregation equipment, mobile backhaul
equipment and carrier Ethernet equipment in North America from $7.6 billion in 2009 to $11.2 billion in 2013 and worldwide from $35.9 billion
in 2009 to $54.7 billion in 2013.

With strong subscriber demand for low latency and bandwidth-intensive applications, CSPs are seeking to offer new services, realize new
revenue streams, build out new infrastructure and differentiate themselves from their competitors. CSPs typically compete on their cost to
acquire and retain subscribers, the quality of their service offerings and the cost to deploy and operate their networks. In the past, CSPs offered
different solutions delivered over distinct networks designed for specific services and were generally not in direct competition. For example,
traditional wireline service providers provided voice services whereas cable MSOs delivered cable television services. Currently, CSPs are
increasingly offering services that leverage Internet protocol, or IP, thereby enabling CSPs of all types to offer a comprehensive bundle of
IP-based voice, data and video services to their subscribers. This has increased the level of competition among CSPs as wireline and wireless
service providers, cable MSOs and other CSPs can all compete for the same residential and business subscribers using similar types of IP-based
services.

Access Networks are Critical and Strategic to CSPs and Policymakers

Access networks, also known as the local loop or last mile, directly and physically connect the residential or business subscriber to the CSP�s
central office or similar facilities. The access network is critical for service delivery as it governs the bandwidth capacity, service quality
available to subscribers and ultimately the services CSPs can provide to subscribers. Providing differentiated, high-speed, high quality
connectivity has become increasingly critical for CSPs to retain and expand their subscriber base and to launch new services. Typically,
subscribers consider service breadth, price, ease of use and technical support as key factors in the decision to purchase services from a CSP. As
CSPs face increasing pressure to retain their basic voice and data customers in response to cable MSOs offering voice, data and video services, it
is critical for CSPs to continue to invest in and upgrade their access networks in order to maintain a compelling service offering, drive new
revenue opportunities and maintain and grow their subscriber base. Access networks can meaningfully affect the ongoing success of CSPs.

Governments around the world recognize the importance of expanding broadband networks and delivering advanced broadband services to more
people and businesses. For example, in February 2009, the U.S. government passed the American Recovery and Reinvestment Act, or ARRA,
which set aside approximately $7.2 billion as Broadband Stimulus funds for widening the reach of broadband access across the United States.
These funds, distributed in the form of grants, loans and loan guarantees, primarily target wireline and wireless service providers operating in
rural, unserved and underserved areas in the United States. Many CSPs are actively pursuing stimulus funds and have submitted various
proposals to receive assistance for their broadband access infrastructure projects. Awards for some of these projects were first awarded in
December 2009 and are scheduled to continue to be awarded through September 2010.

Limitations of Traditional Access Networks

CSPs rely on the capabilities and quality of their access networks to sustain their business and relationships with their subscribers. In the past,
subscribers had little influence over the types of services provided by CSPs. Today, subscribers can be more selective among CSPs and they are
increasingly demanding advanced broadband

136

Edgar Filing: CALIX, INC - Form S-4

Table of Contents 203



Table of Contents

services in addition to basic voice and data services. In general, access networks are highly capital intensive and CSPs have historically
upgraded capacity as technology and subscriber demands on their networks changed. CSPs will increasingly integrate fiber-and Ethernet-based
access networks to enable the delivery of more advanced broadband services at a lower cost while at the same time enabling the continued
delivery of basic voice and data services. Thus far CSPs have taken an incremental approach to capacity upgrades in their access networks. As a
result CSPs face multiple challenges concerning their access networks, business models and service delivery capabilities, including:

� A Complex Patchwork of Networks and Technologies�In order to upgrade their access networks CSPs have typically added
networks for new residential or business services that they deliver, such as digital subscriber line, or DSL, data over cable
service interface specification, or DOCSIS, GPON or Gigabit Ethernet on top of existing networks. This led to an
overbuild of access technologies and an unnecessarily complex patchwork of physical connections between the central
office and the subscriber. In addition, CSPs have generally begun to expand the penetration of fiber into their access
networks, thereby shortening the length of the subscriber connection through other lower bandwidth media types (such as
copper-based or coaxial cable-based networks). CSPs have also attempted to evolve their access networks to enable more
efficient packet-based services by adding Ethernet protocols on top of existing asynchronous transfer mode, or ATM, and
DSL protocols. In addition, CSPs have often deployed separate equipment to facilitate the delivery of Synchronous
Optical Networking, or SONET, Gigabit Ethernet and 10 Gigabit Ethernet transport which connects CSP central offices
with their access networks, further increasing the complexity and the cost of their networks. This approach has left most
CSPs with disparate architectures, features, functions and capabilities in different parts of their networks. This
increasingly complex, patchwork approach to deploying access networks and delivering new services to their subscribers
has created potential complications for CSPs within their access networks. These potential complications limit data
transmission capability, increase the cost of operation and maintenance and can negatively impact the subscriber
experience.

� Limited Capacity from Legacy Access Architectures�Legacy access network architectures were designed to address earlier generation
communication demands of wireline telephone, cable television and cellular services. Such access networks have physical limitations
in their ability to scale bandwidth, avoid latency issues and deliver advanced broadband services, which subscribers demand today
and are expected to increasingly demand in the future. In addition, CSPs understand the need to add fiber to their networks to provide
the bandwidth required to scale advanced broadband services. However, it is costly and complex to integrate fiber-based
technologies into legacy access networks.

� Inflexible Technologies Increase Network Switching Costs�Legacy access networks were architected around a narrow set of
technologies. For example, traditional voice calls use circuit switching technology to allocate a fixed amount of network capacity to
each call, regardless of whether such capacity is fully utilized. The emergence of packet-based technologies, primarily IP and
Ethernet, has significantly improved the ability to transmit data efficiently across networks as bandwidth is only consumed when
signals are actually being transmitted. Most legacy access networks do not allow circuit- and packet-based technologies to co-exist or
to evolve from one technology to another.

� Inefficient Service Roll-out Constrains Subscriber Offerings�Legacy access networks were designed to support a narrow range of
services and as a result, they limit the ability of CSPs to provision the advanced broadband services increasingly demanded by their
subscribers. Packet-based networks are more flexible and efficient than traditional circuit-switched networks. For example, to
provision additional business services in a legacy access network, a CSP would typically deploy additional physical connections and
equipment, whereas packet-based infrastructure allows a CSP to change or add services virtually, without the presence of a service
technician or the installation of new equipment. In order to deploy these services quickly and efficiently, CSPs must be able to utilize
their existing infrastructure while upgrading the legacy access network to packet-based technologies.
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� Highly Reliable Access Products are Difficult to Engineer and Manage�Given the critical nature of access networks and their typical
deployment in remote and distant locations, access infrastructure products must be highly reliable. Unlike most other
communications equipment which is deployed in environmentally controlled central offices or similar facilities, most access
equipment is deployed in outdoor environments and must be specifically engineered to operate in variable and often extremely harsh
conditions, as well as fit into smaller spaces, such as on a street corner, near office buildings or on the side of a house or cellular
tower. Since the access portion of the network is broadly distributed, it is expensive as well as difficult to manage and maintain.
CSPs require access network equipment that can perform reliably in these uncontrolled environments and be deployed in a variety of
form factors, thereby adding significant engineering and product development challenges as compared to most other forms of
communications infrastructure equipment. In addition, some portion of the access market is supported by government initiatives and
products sold into this segment require additional government certifications and approvals in order to qualify for deployment.

� Expensive to Deploy and Operate�As a result of deploying multiple networks with discrete functions, legacy access networks require
a wide variety of equipment to be installed, maintained and ultimately replaced, thereby placing a significant and recurring capital
and operating expense burden on the CSP. Once installed, this equipment occupies valuable space inside a central office, requires
frequent labor-intensive maintenance and consumes meaningful amounts of power. Moreover, the lack of integration across
protocols and copper- and fiber-based network architectures negatively impacts network performance. Inferior network performance
diminishes the subscriber experience and increases network operating costs by increasing service calls, the number of required
support staff and the frequency of equipment upgrades and replacements. As broadband network availability and quality are
becoming more critical to subscribers, lack of network reliability can be materially disruptive, expensive and ultimately increase
subscriber churn, thereby negatively impacting the CSP�s business.

Given these limitations of legacy access networks, CSPs will increasingly emphasize fiber- and Ethernet-based technologies in their access
networks thereby enabling the rapid, cost-effective deployment of advanced broadband services. Such technologies reduce overhead expenses,
simplify network architectures and seamlessly integrate legacy and next-generation networks. Calix therefore believes that successful CSPs will
be those that evolve from providing basic subscriber connectivity to providing the most relevant services and subscriber experience.

The Calix Solution

Calix is a leading provider in North America of broadband communications access systems and software for copper- and fiber-based network
architectures that enable CSPs to connect to their residential and business subscribers. The Unified Access portfolio enables CSPs to quickly
meet subscriber demands for both basic voice and data as well as advanced broadband services, while providing CSPs with the flexibility to
optimize and transform their networks at a pace that balances their financial, competitive and technology needs. Calix�s systems and software
leverage packet-based technologies enable CSPs to offer a wide range of revenue-generating services, from basic voice and data to advanced
broadband services regardless of protocol or network connection media. Calix�s Unified Access portfolio consists of the C-Series platform,
E-Series platforms and nodes, complementary P-Series ONTs and CMS.

Calix believes that its Unified Access portfolio of network and premises-based solutions provides the following benefits to CSPs:

� Single Unified Access Infrastructure Network for Basic and Advanced Services�Calix�s Unified Access portfolio allows for a broad
range of subscriber services to be provisioned and delivered over a single unified network. These systems can deliver basic voice and
data, advanced broadband services, including high-speed Internet, IPTV, mobile broadband, high-definition video and online
gaming, as well as integrated transport within the Unified Access portfolio, all of which can be monitored and
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managed by CMS. In addition, the systems can be deployed in both small and large form factors across multiple deployment
scenarios depending on subscriber proximity and service requirements. The multiservice approach allows CSPs to utilize their legacy
access networks during the course of their equipment upgrade and network migration, saving them time and money in delivering
both basic voice and data and advanced broadband services.

� High Capacity and Operational Efficiency�Calix�s Unified Access portfolio is designed to facilitate the evolution of CSP access
networks to fiber- and Ethernet-based network architectures. The portfolio includes platforms that exceed the capacity of the
products of Calix�s most direct competitors. Calix�s platforms are designed and optimized for copper- and fiber-based network
architectures. Calix also has a broad portfolio of feature-rich fiber ONTs that serve as the on-premises gateways for new services to
subscribers. Calix�s extended reach GPON offers customers greater capacity and operational efficiencies, including the ability to
reach subscribers further away from a CSP�s central office, thereby also allowing CSPs to consolidate multiple central offices and
further reduce operating expense. Furthermore, Calix�s ONTs auto-detect fiber access technologies supporting both GPON and Active
Ethernet and provide CSPs additional cost and management efficiencies.

� Highly Flexible Technology Solutions�Calix�s Unified Access portfolio enables CSPs to utilize legacy access network infrastructure
during their migration towards fiber- and Ethernet-based access networks. The portfolio supports multiple protocols, different form
factors and modular options optimized for a variety of installation locations and environments and multiple services delivered over
copper- and fiber-based network architectures.

� Seamless Transition to Advanced Services�Calix�s Unified Access portfolio enables CSPs to better manage the evolution of their
access networks by transitioning the delivery of basic voice and data services to advanced broadband services. The C-Series platform
supports ongoing demand for basic voice and data services and facilitates a seamless and controlled migration to IP-based services.
For CSPs without legacy network constraints, the E-Series platforms and nodes allow CSPs to deploy advanced broadband services
rapidly and cost effectively to their subscribers.

� Highly Reliable and Purpose-Built Solutions for Demands of Access�Calix�s Unified Access portfolio is designed for high availability
and purpose-built for the demands of access network deployments. Calix�s carrier-class products are environmentally hardened and
field-tested to be capable of withstanding harsh environmental conditions, including temperatures between �40 and 65 degrees
Celsius, extremely dry or wet conditions and physical abuse. Calix�s access systems are built and tested to meet or exceed network
equipment-building system standards, which are a set of safety, spatial and environmental design guidelines for telecommunications
equipment. Calix�s products are highly compatible and designed to be easily integrated into the existing operational and management
infrastructure of CSP access networks. Calix�s portfolio can be deployed in multiple form factors and power configurations to address
a wide range of deployment scenarios influenced by space and power constraints.

� Compelling Customer Value Proposition�Calix believes its Unified Access portfolio offers CSPs a compelling value proposition. The
portfolio provides CSPs the flexibility to upgrade their networks over time, reduce operational costs and maximize their return on
capital expenditures. Calix�s packet-based platforms enable CSPs to offer new services more quickly and generate new revenue
opportunities. Calix believes the interoperability and compatibility of its portfolio reduces the complexity and cost of managing CSP
networks.

Calix�s Strategy

Calix�s Unified Access portfolio enables the delivery of basic voice and data and advanced broadband services, across multiple protocols and
form factors over copper- and fiber-based network architectures. Calix�s objective is to leverage its Unified Access portfolio to become the
leading supplier of access systems and
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software that enable CSPs to transform their networks and business models to meet the changing demands of their subscribers. The principal
elements of Calix�s strategy are:

� Continue Calix�s Sole Focus on Access Systems and Software�Calix�s dedicated focus on access has been an important driver of its
success with customers. Calix believes this focus has allowed the company to develop innovative access systems and a highly
efficient service and deployment model that have been widely implemented by CSPs. For example, according to Broadband
Properties Magazine�s March 2010 study of fiber access technology deployed by independent U.S. CSPs, Calix has deployed leading
edge passive optical network fiber access solutions at 309 distinct CSPs representing 62% of all CSPs who have reported the vendor
supplying their fiber access solutions. According to Infonetics Research, Calix was the leading provider of multiservice access
platforms in North America during the fourth quarter of 2009, representing a 49% market share based on revenue. Virtually all of
Calix�s large competitors in the access market devote some percentage of their resources to products outside of the access network,
and in some cases, products not even designed for CSPs. Calix intends to continue to focus its efforts on the access market, which it
believes will enable Calix to continue to deliver compelling, timely and innovative access solutions to CSPs.

� Continue to Enable Customers to Transform Their Networks and Business Models�Calix believes that residential and business
subscribers are pressuring CSPs to expand their offerings through the delivery of superior subscriber experiences. In response, CSPs
need to transform their networks and business models by rapidly provisioning new services while minimizing the capital and
operational costs of their networks. Calix believes its Unified Access portfolio enables CSPs to introduce new revenue-generating
services as demanded by their subscribers. As of September 25, 2010, over 260 of Calix�s customers have added commercial video
services deployed over Calix�s Unified Access Infrastructure.

� Continue to Engage Directly with Customers�Calix operates a differentiated business model focused on aligning with its customers
through direct engagement, service and support. Calix�s direct customer engagement model allows the company to target its sales
resources as well as align Calix�s product development efforts closely to customers� needs. Calix�s direct engagement model is a key
differentiator for its business and is critical to its continued market leadership.

� Leverage Calix�s Growing Customer Footprint�As of September 25, 2010, Calix has shipped over seven million ports from its
portfolio to more than 600 North American and international customers, whose networks serve over 40 million subscriber lines in
total. Calix�s customers include 14 of the 20 largest U.S. ILECs. This footprint provides Calix with the opportunity to sell additional
components of its Unified Access portfolio to existing customers. For example, the vast majority of Calix�s existing customers have
purchased additional line cards and other products from the company after their initial purchase. Calix has also demonstrated that its
footprint, combined with the flexibility of its portfolio, gives it incumbency benefits to sell complementary or new offerings in the
future. For instance, since the introduction of Calix�s first E-Series platform in the fourth quarter of 2007, approximately 61% of
Calix�s customers that originally purchased the C-Series platform have also purchased E-Series platforms and nodes to deliver
complementary services to their subscribers.

� Expand Deliberately into New Market and Applications�Calix believes that a disciplined approach to targeting markets and
applications is critical to the company�s long-term success. For example, Calix initially focused on rural ILECs and has achieved an
industry leadership position as over 40% of U.S. Independent Operating Companies, or IOCs, have deployed the access systems and
software. Calix then entered new geographic markets, including Mexico and the Caribbean, where it now has significant
deployments in the Bahamas, Barbados, Dominican Republic, Jamaica and Trinidad and Tobago. Calix will continue its disciplined
approach of targeting new applications in which the company believes its products will rapidly gain customer adoption. For example,
Calix is targeting additional markets for its fiber access solutions, including the mobile backhaul and cable business services markets.
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� Pursue Strategic Relationships, Alliances and Acquisitions�Calix intends to continue to pursue strategic technology and distribution
relationships, alliances and acquisitions that align the company with CSPs� strategic direction to increase revenue-generating services
while reducing the cost to deploy and operate their access networks. Calix believes these relationships, alliances and acquisitions will
allow the company to grow its footprint and enhance its ability to sell Calix access systems and software. Calix developed and
invested in the Calix Compatible Program to assure interoperability across the ecosystem of the majority of vendors critical for
implementing and delivering new advanced broadband services. This program has more than 67 technology members to date and
enables customers to rapidly deploy proven solutions in their access networks. Calix works with Cisco to provide GPON solutions in
North America and has partnered with Microsoft to ensure successful interoperation between its products and its Mediaroom IPTV
application. In addition, Calix�s acquisition of Optical Solutions, Inc. in 2006 has provided the company with leading fiber access
technology that has been integrated into the Calix Unified Access portfolio.

Customers

Calix operates a differentiated customer engagement model that focuses on direct alignment with its customers through sales, service and
support. In order to allocate product development and sales efforts efficiently, Calix believes that it is critical to target markets, customers and
applications deliberately. Calix has traditionally targeted CSPs which own, build and upgrade their own access networks and which also value
strong relationships with their access systems and software suppliers.

As of September 25, 2010, Calix had more than 600 customers, the majority of which are based in the United States. The U.S. ILEC market is
composed of three distinct �tiers� of carriers, which are categorized based on their subscriber line counts and geographic coverage. Tier 1 CSPs are
very large with wide geographic footprints. They have greater than ten million subscriber lines and they generally correspond with the former
Regional Bell Operating Companies. Tier 2 CSPs also operate typically within a wide geographic footprint, but are smaller in scale, with
subscriber lines that range from approximately one million subscriber lines to approximately eight million subscriber lines. Their service
coverage areas are predominantly regional in scope and therefore are often known as Regional Local Exchange Carriers, or RLECs. Tier 3 CSPs
consist of over 1,000 predominantly local operators typically focused on a single or a cluster of communities. Often called IOCs, they range in
size from a few hundred to approximately half a million subscriber lines. Because of similarities in subscriber line size and focused market
footprint, Calix typically includes Competitive Local Exchange Carriers and municipalities in this market segment.

To date, Calix has focused primarily on Tier 2 and Tier 3 CSPs. As a result, Calix�s customers include 14 of the largest 20 ILECs in the United
States, as measured by subscriber lines. Calix�s existing customers� networks serve over 40 million subscriber lines. Representative Tier 2
customers include CenturyLink, Inc. (formed by the merger of CenturyTel, Inc. and Embarq Corporation, completed as July 1, 2009),
Windstream Corp. and TDS Telecommunications Corporation. Calix�s Tier 3 CSP customers have historically accounted for a large percentage
of its sales. Calix also serves new entrants to the access services market who are building their own access networks, including cable MSOs,
such as Cox Communications, and municipalities. Moreover, Calix has entered new geographic markets, including Mexico and the Caribbean,
where it now has significant deployments in locations such as the Bahamas, Barbados, Dominican Republic, Jamaica and Trinidad and Tobago.
Calix anticipates that it will target CSPs outside North America as part of its expansion strategy.

Calix has a number of large customers who have represented a significant portion of its sales in a given period. For example, for 2009,
CenturyLink, Inc. and its predecessors Embarq Corporation and CenturyTel, Inc., which are collectively referred to herein as CenturyLink,
accounted for 38% of Calix�s revenue. In 2008, CenturyLink and one other customer accounted for 25% and 11% of Calix�s revenue,
respectively. In 2007, CenturyLink and another different customer accounted for 22% and 15% of Calix�s revenue, respectively.
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Some of Calix�s customers within the United States use or expect to use government-supported loan programs or grants to finance capital
spending. Loans and grants through RUS, which is a part of the United States Department of Agriculture, are used to promote the development
of telecommunications infrastructure in rural areas. In addition, the Broadband Stimulus initiatives under the ARRA may also make funds
available to certain of Calix�s customers.

Sales to customers outside of the United States represented approximately 19% of Calix�s revenues for the nine months ended September 25,
2010, 9% of its revenues for 2009, 16% of its revenues for 2008 and 6% of its revenues for 2007. To date, Calix�s sales outside of the United
States have predominantly been to customers in the Caribbean.

Customer Engagement Model

Calix markets and sells access systems and software exclusively through its direct sales force, supported by marketing and product management
personnel. Calix�s sales effort is organized either by named accounts or regional responsibilities. Account teams comprise sales managers,
supported by sales engineers and account managers, who work to target and sell to existing and prospective CSPs. The sales process includes
analyzing Calix�s existing networks and identifying how to utilize Calix products within their networks. Calix also offers advice regarding
eligibility and also supports proposals to the appropriate agencies when the company is a material supplier. Calix believes that its direct
customer engagement approach provides the company with significant differentiation in the customer sales process by aligning more closely
with its customers� changing needs.

As part of Calix�s sales process, CSPs will usually perform a lab trial or a field trial of its access systems prior to full-scale commercial
deployment. This is most common for CSPs purchasing a particular access system for the first time. Upon successful completion, the CSP
generally accepts the lab and field trial equipment installed in its network and may continue with deployment of additional access systems.
Calix�s sales cycle, from initial contact with a CSP through the signing of a purchase agreement, may, in some cases, take several quarters.

Typically Calix customer agreements contain general terms and conditions applicable to purchases of the access systems and software. By
entering into a customer agreement with Calix, a customer does not become obligated to order or purchase any fixed or minimum quantities of
access systems and software. Customers generally order access systems and software from Calix by submitting purchase orders that describe,
among other things, the type and quantities of Calix�s access systems and software that they desire to order, the delivery and installation terms
and other terms that are applicable to the access systems and software. Customers who have been awarded RUS loans or grants are required to
contract under form contracts approved by RUS.

Calix�s direct customer engagement model extends to service and support. Calix�s service and support organization works closely with customers
to ensure the successful installation and ongoing support of the company�s Unified Access portfolio. Calix�s service and support organization
provides technical product support and consults with its customers to address their needs. The company offers its customers a range of support
offerings, including program management, training, installation and post-sales technical support. As a part of its pre-sales effort, Calix engineers
design the implementation of the products in its customers� access networks to meet their performance and interoperability requirements.

Calix�s U.S.-based technical support organization offers support 24 hours a day, seven days a week. With an active CMS license, customers
receive access to telephone support and online technical information, software product upgrades and maintenance releases, advanced return
materials authorization and on-site support, if necessary. CMS licenses are renewable on an annual basis. Most of Calix�s customers renew their
CMS licenses. For customers not under CMS license, support is provided for a fee on a per-incident basis.
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Products and Technology

Calix develops, sells and supports carrier-class hardware and software products which are collectively referred to as the Unified Access
portfolio. The Unified Access portfolio enables CSPs to deliver both basic voice and data and advanced broadband services over legacy and
next-generation access networks. Calix�s Unified Access Infrastructure consists of the following key features:

� Broad Product Offering�Calix offers a comprehensive portfolio of access systems and software that is deployed in the portion of the
network that extends from the central office or similar facilities to a subscriber�s premises. Calix sells its access systems in a variety
of form factors, modular options and configurations that are important to CSPs. Calix�s network-based products include the C-Series
platform, which is a multiservice, multiprotocol access platform, and the Ethernet-focused E-Series platforms and nodes, which
provide cost-effective, flexible service delivery of IP-based services. Calix�s premises-based offering consists of the P-Series ONTs,
which are deployed in combination with the C-Series and E-Series platforms and nodes. Calix offers an extensive line of ONTs to
enable customers to connect to their subscribers across a diverse set of form factors, protocols and functionality requirements.

� Multiservice and Multiprotocol�Calix develops its products and an extensive offering of service interfaces to ensure CSPs can connect
to their subscribers to enable the delivery of basic voice and data or advanced broadband services over copper- and fiber-based
network architectures regardless of protocol. Calix�s C-Series platform also enables CSPs to integrate IP and legacy protocols as well
as the integration of copper- and fiber-based connectivity in a single chassis. In doing so, the C-Series platform allows CSPs to
evolve their access infrastructures over time. The E-Series platforms and nodes are multiservice but focus solely on Ethernet. The
E-Series platforms and nodes are well suited for CSPs who are using Ethernet to transform their networks. The C-Series and E-Series
platforms and nodes are often, but not required to be, deployed together so that the C-Series platforms can act as a protocol gateway
for E-Series platforms and nodes.

� Common Operating System Kernel�All of Calix�s access systems are interoperable and are designed to be easily deployed and
managed together as a single, unified access network. The C7, E7 and the E5-400 utilize a common Ethernet kernel, which is
referred to as the Ethernet Extensible Architecture, or EXA, that was developed based on industry standard protocols and focused on
the needs of the access network. Because its core platforms leverage this common operating system kernel, Calix can develop, test
and introduce new access systems and software rapidly, and enable its customers to deploy advanced broadband services at their
desired pace.

� Unified Network Management�CMS is server-based network management software capable of overseeing and managing multiple
C-Series and E-Series networks. In addition, CMS performs all provisioning, maintenance and troubleshooting operations across
disparate access technologies and networks through a common user interface. This enables CSPs to manage and unify the various
elements of the Unified Access portfolio as a single, scalable platform. CMS is often integrated by Calix customers with their
back-office systems for billing and provisioning.

Calix�s Unified Access portfolio allows CSPs to transform their legacy and mixed protocol access networks to fiber and Ethernet over time. CSPs
often deploy Calix�s C-Series and/or E-Series platforms and nodes together in central offices or similar facilities to interconnect central offices.
The C-Series platform can act as a protocol gateway when deployed with the E-Series platforms and nodes. Calix�s E-Series platforms and nodes
can be deployed either in central offices, remote network locations, existing cabinets or in customer premises locations depending upon the CSP�s
requirements. Both the C-Series and E-Series platforms and nodes interoperate with and can terminate network traffic from the P-Series ONTs.
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A graphic representation of how the various components of Calix�s Unified Access portfolio work together is shown in the network diagram
below:

The graphic above depicts how a CSP might deploy Calix�s Unified Access portfolio in a CSP network. The network is divided into four
segments: (1) the routed core network, (2) the central office and the remote terminal, (3) the node and (4) the subscriber, business or
multi-dwelling unit, or MDU, premises. First, voice, video or data content is aggregated by a router in the network core and transferred to a C7
or E7. The content is then sent around a redundant Ethernet transport ring, which operates using the 10 Gigabit Ethernet or Gigabit Ethernet
standard. The ring consists of a variety of Calix access platforms, including the C7, the E7 and the E5-400, each of which may be located in
other central offices or in remote terminal locations closer to subscribers. Content can be pulled from any one of these locations and delivered
either to a Calix platform located at a remote node or directly to a subscriber premises. In the case where content is delivered to another Calix
platform, the content can be delivered over a variety of fiber-based technologies, such as 10 Gigabit Ethernet, Gigabit Ethernet or multiple
Gigabit Ethernet, or NxGE. Delivery to the subscriber premises over fiber or copper transmission lines is the final part of the access network.
Delivery over fiber lines uses GPON, Active Ethernet or point-to-point Ethernet services, and delivery over copper lines uses DSL services or
plain old telephone service, or POTS. The CMS manages all aspects of the Unified Access portfolio and supports features that allow remote
management of equipment across the network, including equipment at the subscriber premises.

Calix C-Series Multiservice, Multiprotocol Access Platform

Calix�s C7 multiservice, multiprotocol access platform, or C-Series platform, is designed to support a wide array of basic voice and data services
offered by CSPs, while also supporting advanced, high-speed, packet-based services such as Gigabit Ethernet, GPON and DSL (including very
high-speed digital subscriber line 2, or VDSL2, and asymmetrical digital subscriber line 2+, or ADSL2+) and advanced applications like IPTV.
In so doing, the C-Series platform facilitates network transformation by integrating the functions required to transport
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and deliver voice, data and video services over both copper- and fiber-based network architectures. Calix�s C-Series platform is a chassis-based
product with 23 line card slots, three of which are used for common logic, switching fabric and uplinks, with the remaining 20 slots available for
any service interface card Calix offers. The C-Series platform is managed using CMS. Calix�s high-capacity C-Series platform is flexible and is
designed to be deployed in a variety of locations, including central offices, remote terminals, video headends and co-location facilities. Calix�s
C-Series platform leverages a common operating system kernel, the EXA, that it shares with most of the Calix E-Series Ethernet service access
platforms and nodes, or E-Series platforms and nodes, allowing for common provisioning and facilitated platform interoperability. The
multiprotocol and integrated transport capabilities of Calix�s C-Series platform allow it to be deployed as an aggregation or gateway device for
the E-Series platforms and nodes and P-Series ONTs.

Key technology differentiators of the C-Series platform are:

� Protocol Independent�The C-Series platform enables the integration of multiple protocols through a system architecture where line
cards perform specific protocol processing before converting traffic into fixed length packets that are then processed by a highly
scalable packet core.

� High Capacity�The C-Series platform can enable up to 200 gigabits per second total throughput capacity. It can provide service
delivery speeds of up to 10 gigabits per second in network transport rings or directly to subscribers, which is significantly greater
than the bandwidth that CSPs are typically providing to their subscribers. This enables CSPs to scale their advanced broadband
service offerings over time without the need to change their equipment.

� Flexible Switching Architecture�The C-Series platform supports a highly scalable 64-byte fixed length packet switch with
characteristics similar to high performance routers. All services are converted to packets on line cards allowing this platform to
natively switch circuits, cells and packets. As a result, both legacy and advanced packet-based services can be supported
simultaneously or uniformly, allowing the C-Series to be deployed as a pure Ethernet delivery platform, a traditional service delivery
platform or a hybrid services platform.

� Density�In typical applications, a single 14-inch high C-Series platform shelf can terminate 480 copper-based subscriber connections,
or up to 5,120 fiber-to-the premises, or FTTP, subscribers using GPON. This functionality allows up to 2,400 subscribers of
advanced broadband services over copper-based networks or over 25,000 subscribers over fiber-based networks to be served out of a
single seven-foot rack in the central office.

� Reduced Risk of Technological Obsolescence�As new services and technologies are introduced to the network, the flexible C-Series
architecture allows CSPs to add or swap line cards to introduce new functionality into the access system. New services such as IPTV
and voice-over-Internet-protocol require new features like Internet Group Management Protocol channel change processing and
protocol gateway support, which can easily be added without substantial changes to existing equipment. As a result, equipment
purchased by CSPs can have longer useful lives which can reduce CSPs� capital expenditures.

� Extensive Line Card Offering�Currently the C-Series platform offers 47 line cards that enable a diverse set of trunk and subscriber
interfaces, ranging from basic voice service and specialized circuits to advanced broadband services such as packet-based Fast and
Gigabit Ethernet, SONET (up to optical carrier-48, or OC-48), VDSL2 and ADSL2+ across multiple copper pairs and GPON. In
addition, the C-Series platform supports multiple combinations of service interface cards in any slot at any time. Calix believes this
flexibility provides CSPs the ability to evolve networks toward higher-capacity, packet-based service offerings in a minimally
disruptive and cost-effective manner.
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The following pictures depict the C-Series platform and sample line cards:

Calix E-Series Ethernet Service Access Platforms and Nodes

The E-Series Ethernet service access platforms and Ethernet series access nodes, or E-Series platforms and nodes, consist of chassis-based
platforms as well as fixed form factor nodes that are designed to support an array of advanced IP-based services offered by CSPs. The E-Series
platforms and nodes are designed to be carrier-class and enable CSPs to implement advanced Ethernet transport and aggregation, as well as
voice, data and video services over both copper- and fiber-based network architectures. The E-Series platforms and nodes are environmentally
hardened and can be deployed in a variety of network locations, including central offices, remote terminals, video headends and co-location
facilities. In addition, due to their small size, the E-Series platforms can be installed in confined locations such as remote nodes and
multi-dwelling units, or MDUs. As such, the E-Series platforms and nodes can be deployed in most competitor and other third-party cabinets, or
as stand-alone sealed nodes in the access network. The E-Series platforms and nodes are managed using CMS and can be deployed in
conjunction with the C-Series platform and P-Series ONTs. Calix believes the deployment flexibility and Ethernet focus of its E-Series
platforms and nodes make them well suited for CSPs extending Ethernet services and fiber closer to the subscriber premises.

The Calix E7 is a one rack unit chassis with two line card slots. Calix�s E7 delivers Ethernet services over fiber, including a wide range of
GPON, point-to-point Gigabit Ethernet, Active Ethernet and 10 Gigabit Ethernet services. Calix�s other E-Series nodes include the fixed form
factor E5-100 and E5-400 node families, as well as the E3-12C sealed Ethernet service access node, which collectively deliver high-speed
broadband with interfaces that range from 10 Gigabit Ethernet transport and aggregation to ADSL2+, VDSL2 and point-to-point Gigabit
Ethernet and Active Ethernet.
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Key technology differentiators of the E-Series platforms and nodes are:

� Standards-Based Switching Architecture�Calix�s E7 and E5-400 utilize a common Ethernet kernel, the EXA, that was developed based
on industry standard protocols and focused on the needs of the access network. EXA facilitates cross network awareness, installation,
management and provisioning for the C-Series platform and the E-Series platforms.

� Multiservice over Ethernet�The E-Series platforms and nodes enable CSPs to offer high bandwidth, advanced broadband and low
latency services across Ethernet over copper- and fiber-based network architectures.

� Deployment Flexibility�The E-Series platforms and nodes are composed of seven distinct small form factor configurations between 1
and 1.5 rack units in height. The E-Series platforms and nodes are designed to deliver operational efficiencies without sacrificing
deployment flexibility or service functionality. The E-Series platforms and nodes are optimally sized to deliver high bandwidth
services from a central office, remote terminal, remote node or MDU. For CSPs seeking additional flexibility and performance, the
E7 is modular and stackable and can be combined with other E7s or other C-Series and E-Series platforms and nodes, all of which
are managed by CMS.

� High Capacity and Reliability�The Calix E-Series platforms and nodes have high data throughput capacity and are designed to meet
the demanding bandwidth and low latency requirements of advanced broadband services for residential and business subscribers. The
E-Series platforms and nodes support a range of transport options from six 10 Gigabit Ethernet uplinks in the E7 down to redundant
Gigabit Ethernet in the E5-100 node family. Calix�s chassis-based E7 supports a redundant 100 gigabits per second backplane in each
deployable module with line cards that further support a minimum of 100 gigabits per second switching capacity. The E7 and the
E5-400 also support transparent local area network services and were designed to be Metro Ethernet Forum compliant and to meet
NEBS requirements.

� Broad Array of Advanced Services Support�The E-Series platforms and nodes support a broad array of advanced services. Calix�s
E5-100 node family supports up to 24 VDSL2 and 48 ADSL2+ overlay or combination voice and DSL services ports as well as DSL
port bonding, and offers multiple Gigabit Ethernet network uplinks. The E3-12C supports up to 12 VDSL2 combination voice and
DSL services ports as well as DSL port bonding, and offers multiple Gigabit Ethernet network uplinks. The E7 and the E5-400
support a mix of GPON, Active Ethernet and multiple Gigabit Ethernet and 10 Gigabit Ethernet ports. Line card options include a
mix of GPON, point-to-point Gigabit Ethernet and Active Ethernet, and 10 Gigabit Ethernet services, as well as traffic management
and queuing, performance monitoring and virtual local area network stacking to support quality of service.
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The following pictures depict the E-Series platforms and nodes:
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Calix P-Series Optical Network Terminals

Calix�s P-Series ONTs consist of a broad range of customer premises solutions, including standards-based ONTs, for residential and business
use. The P-Series ONTs can auto-detect the bandwidth of the network and enable CSPs to change line rates and features without expensive truck
rolls or hardware replacements. Calix�s family of ONTs are designed to support advanced broadband services, such as IPTV, RF video, business
services and mobile backhaul. The design and flexibility of the P-Series allows CSPs to lower initial capital expenditures as well as reduce
operational costs. To meet the deployment and service requirement needs of CSPs, Calix currently offers 30 ONT models available in a variety
of form factors tailored to multiple deployment scenarios, including single homes, MDUs, businesses and cellular towers as illustrated below:

Calix Management System

CMS is server-based network management software which enables CSPs to remotely manage their access networks and scale bandwidth
capacity to support advanced broadband services and video. CMS is capable of overseeing and managing multiple standalone networks and
performs all provisioning, maintenance and troubleshooting operations for these networks across Calix�s entire product portfolio. Additionally,
CMS is designed to scale from small networks to large, geographically dispersed networks consisting of hundreds or even thousands of Calix�s
access systems. CMS provides an enhanced graphic user interface and delivers a detailed view and interactive control of various management
functions, such as access control lists, alarm reporting and security. For very large CSPs, CMS can be used in conjunction with operational
support systems to manage large, global networks with tens of millions of subscribers. CMS is scalable to support large networks and enables
integration into the other management systems of Calix�s customers. For smaller CSPs, CMS
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operates as a standalone element management system, managing service provisioning and network troubleshooting for hundreds of independent
C-Series and E-Series networks consisting of thousands of shelves and P-Series ONTs.

Calix offers CSPs a graphical user interface-based management software for provisioning and troubleshooting a service, and the capacity for
bulk provisioning and reporting for thousands of elements simultaneously. The CMS also has open application programming interfaces which
allow third-party software developers to extend functionality to include home provisioning, remote troubleshooting and applications monitoring
and management. The following pictures are sample screenshots illustrating CMS functionality and variety of third-party applications:
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Research and Development

Continued investment in research and development is critical to Calix� business. Its research and development team is composed of engineers
with expertise in hardware, software and optics. Calix�s team of engineers is primarily based in the company�s Petaluma, California headquarters
and Minneapolis, Minnesota facility, with additional engineers located in Acton, Massachusetts. The Calix research and development team is
responsible for designing, developing and enhancing hardware and software platforms, performing product and quality assurance testing and
ensuring the compatibility of products with third-party hardware and software products. Calix has made significant investments in the Unified
Access portfolio. Calix intends to continue to dedicate significant resources to research and development and to develop new product capabilities
to support the performance, scalability and management of the Unified Access portfolio. Calix also performs a portion of its quality assurance
and cost reduction engineering through a dedicated team of engineers based in Nanjing, China and outsources a portion of its software
development to a team of software engineers based in Shenyang, China. For the year ended 2007, 2008 and 2009 and the nine months ended
September 25, 2010, Calix�s research and development expenses totaled $44.4 million, $44.3 million, $46.1 million and $39.2 million,
respectively.

Manufacturing

Calix works closely with third parties to manufacture and deliver its products. The Calix manufacturing organization consists primarily of supply
chain managers, new product introduction personnel and test engineers. Calix outsources its manufacturing and order fulfillment and tightly
integrate supply chain management and new product introduction activities. Calix primarily utilizes Flextronics International Ltd., or
Flextronics, as its contract manufacturer. The relationship with Flextronics allows Calix to conserve working capital, reduce product costs and
minimize delivery lead times while maintaining high product quality. Generally, new product introduction occurs in Flextronics� Milpitas,
California facility. Once product manufacturing quality and yields reach a satisfactory level, volume production and testing of circuit board
assemblies, chassis and fan trays occur in Shanghai, China. Final system and cabinet assembly, testing and order fulfillment for the multiservice
access and multiservice over Ethernet product lines are performed in Flextronics� facilities in Guadalajara, Mexico. Order fulfillment for the
ONT product line is performed by Pegasus Logistics Group in Coppell, Texas. Calix also evaluates and utilizes other vendors for various
portions of its supply chain from time to time, including order fulfillment of its circuit boards. This model allows Calix to operate with low
inventory levels while maintaining the ability to scale quickly to handle increased order volume.

Product reliability is essential for Calix�s customers, who place a premium on continuity of service for their subscribers. Calix performs rigorous
in-house quality control testing to help ensure the reliability of its systems. Calix�s internal manufacturing organization designs, develops and
implements complex test processes to help ensure the quality and reliability of its products.

Despite outsourcing manufacturing operations for cost-effective scale and flexibility, the manufacturing of Calix�s products by contract
manufacturers is a complex process and involves certain risks, including the potential absence of adequate capacity, the unavailability of or
interruptions in access to certain process technologies, and reduced control over delivery schedules, manufacturing yields, quality and costs. As
such, Calix may experience production problems or manufacturing delays in the future. Additionally, shortages in components that Calix uses in
its systems are possible and the company�s ability to predict the availability of such components may be limited. Some of these components are
available only from single or limited sources of supply. Calix�s systems include some components that are proprietary in nature and only
available from a single source, as well as some components that are generally available from a number of suppliers. The lead times associated
with certain components are lengthy and preclude rapid changes in product specifications or delivery schedules. In some cases, significant time
would be required to establish relationships with alternate suppliers or providers of proprietary components. Calix generally does not have
long-term contracts with component providers that guarantee supply of components or their manufacturing services. If Calix experiences any
difficulties in managing relationships with its contract manufacturers, or any interruption in the operations of the
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company or its contract manufacturers or if a supplier is unable to meet its needs, Calix may encounter manufacturing delays that could impede
its ability to meet customers� requirements and harm its business, operating results and financial condition. Calix�s ability to deliver products in a
timely manner to its customers would be materially adversely impacted if Calix needed to qualify replacements for any of a number of the
components used in its systems.

To date, Calix has not experienced significant delays or material unanticipated costs resulting from the use of its contract manufacturers.
Additionally, Calix believes that its current contract manufacturers and its facilities can accommodate an increase in capacity for production
sufficient for the foreseeable future.

Intellectual Property

Calix�s success depends upon its ability to protect the company�s core technology and intellectual property. To accomplish this, Calix relies on a
combination of intellectual property rights, including patents, trade secrets, copyrights and trademarks, as well as customary contractual
protections. In addition, Calix generally controls access to and the use of its proprietary technology and other confidential information. This
protection is accomplished through a combination of internal and external controls, including contractual protections with employees,
contractors, customers and partners, and through a combination of U.S. and international copyright laws.

As of September 25, 2010, Calix held 25 U.S. patents expiring between 2015 and 2028, and had 31 pending U.S. patent applications. Two of the
U.S. patents are also covered by granted international patents, one in five countries and the other in three countries. As of September 25, 2010,
Calix has no pending international patent applications. Calix relies on intellectual property laws, as well as nondisclosure agreements, licensing
arrangements and confidentiality provisions, to establish and protect its proprietary rights. U.S. patent, copyright and trade secret laws afford the
company only limited protection, and the laws of some foreign countries do not protect proprietary rights to the same extent. Calix�s pending
patent applications may not result in issued patents, and the issued patents may not be enforceable. Any infringement of proprietary rights could
result in significant litigation costs. Further, any failure by Calix to adequately protect its proprietary rights could result in competitors offering
similar products, resulting in the loss of its competitive advantage and decreased sales.

Calix believes that the frequency of assertions of patent infringement is increasing as patent holders, including entities that are not in Calix�s
industry and who purchase patents as an investment or to monetize such rights by obtaining royalties, use such actions as a competitive tactic as
well as a source of additional revenue. Any claim of infringement from a third party, even those without merit, could cause Calix to incur
substantial costs defending against such claims and could distract management from running Calix�s business. Furthermore, a party making such
a claim, if successful, could secure a judgment that requires Calix to pay substantial damages. A judgment could also include an injunction or
other court order that could prevent Calix from selling its access systems. In addition, Calix might be required to seek a license for the use of
such intellectual property, which may not be available on commercially reasonable terms or at all. Alternatively, Calix may be required to
develop non-infringing technology, which would require significant effort and expense and may ultimately not be successful. See �Calix
Business�Legal Proceedings� for a description of Calix�s litigation with Wi-LAN.

Competition

The communications access equipment market is highly competitive. Competition in this market is based on any one or a combination of the
following factors:

� price;

� functionality;

� existing business and customer relationships;

� the ability of products and services to meet customers� immediate and future network requirements;
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� product quality;

� installation capability;

� service and support;

� scalability; and

� manufacturing capability.
Calix competes with a number of companies within markets that it serves and Calix anticipates that competition will intensify. Alcatel-Lucent
S.A., formed by the 2006 merger of Alcatel S.A. and Lucent Technologies, Inc., represents Calix�s largest and most direct competitor.
Alcatel-Lucent S.A. enjoys strong supplier relationships with the largest U.S. ILECs, commands the leading market share position in DSL access
multiplexers, and has a broad international business. Other established suppliers with which Calix competes include ADTRAN, Inc., LM
Ericsson Telephone Company, Motorola, Inc. and Tellabs, Inc. There are also a number of smaller companies with which Calix competes in
various geographic or vertical markets, including Enablence Technologies Inc., Occam, the company which Calix is proposing to acquire, and
Zhone Technologies, Inc. While most of these smaller competitors lack broad national scale and product portfolios, they can offer strong
competition on a deal-by-deal basis. Calix has also begun to see competition from foreign suppliers, such as Huawei Technologies Co., Ltd., in
the Caribbean and other select international geographies.

Competition in the communications access equipment market is dominated by a small number of large, multi-national corporations. Many of
Calix�s competitors have substantially greater name recognition and technical, financial and marketing resources, and greater manufacturing
capacity, as well as better established relationships with CSPs, than Calix does. Many of Calix�s competitors have greater resources to develop
products or pursue acquisitions, and more experience in developing or acquiring new products and technologies and in creating market
awareness for these products and technologies. In addition, a number of Calix�s competitors have the financial resources to offer competitive
products at below market pricing levels that could prevent Calix from competing effectively. Further, a number of Calix�s competitors have built
long-standing relationships with some of the company�s prospective customers and provide financing to customers and could, therefore, have an
advantage in selling products to those customers.

Government Funding Initiatives

Many of Calix�s customers fund deployment of and improvements to telecommunications network infrastructure using government funds. In the
United States, CSPs are required under the Federal Communications Commission�s rules to contribute a percentage of their revenues to the
federal Universal Service Fund. These funds are distributed as subsidies to CSPs serving rural subscribers that are expensive to reach as well as
to low-income consumers, schools and libraries, and rural health care facilities. RUS administers programs to promote the development of
telecommunications infrastructure in rural areas through loans, loan guarantees and grants. Some of Calix�s customers have been awarded RUS
loans, and Calix has provided the network equipment for such projects. As a contractor to an RUS loan recipient, in most cases Calix is required
to obtain RUS approval for each of its products used in RUS-funded projects. Calix may experience delays in recognizing revenue under
applicable revenue recognition rules from government-funded contracts.

In February 2009, the U.S. Congress passed the ARRA, which appropriated funds to assist in economic recovery in the United States.
Approximately $7.2 billion of these funds were set aside as Broadband Stimulus funds for supporting the proliferation, adoption and tracking of
broadband services across the United States. The Broadband Stimulus programs are administered by RUS and the National Telecommunications
and Information Administration, which is part of the U.S. Department of Commerce. Under the ARRA, funds must be awarded by
September 30, 2010. Awards under the Broadband Stimulus programs have been and will be issued between December 2009 and September
2010. Funded projects must be two-thirds complete within two years of the award and complete within three years of the award. Therefore, all
funds that are awarded are expected to be
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expended by September 2013. Many of Calix�s customers have submitted Broadband Stimulus funding applications for broadband network
infrastructure projects; however, Calix cannot determine what impact the Broadband Stimulus funds will have on its business. In the event these
customers are awarded funds and select Calix as their preferred communications access systems vendor, Calix�s operating results and financial
condition could be positively impacted. However, the revenue recognition guidelines related to sales to CSPs who have received Broadband
Stimulus funds may create uncertainties around the timing of revenue, which could adversely affect Calix�s operating results.

Employees

As of September 25, 2010, Calix employed a total of 463 people. Most of the company�s employees are located in North America. None of
Calix�s employees is represented by a labor union with respect to his or her employment with the company. Calix has not experienced any work
stoppages, and it considers its relations with employees to be good.

Properties

Calix�s corporate headquarters are located in Petaluma, California. These offices are approximately 82,000 square feet. The lease for this
property expires in February 2014.

In addition to its headquarters, Calix leases approximately 33,300 square feet of office space in Minneapolis, Minnesota under a lease that
expires in March 2014 and approximately 6,200 square feet of office space in Acton, Massachusetts under a lease that expires in February 2011.

Calix believes that its facilities are in good condition and are generally suitable to meet its needs for the foreseeable future; however, Calix will
continue to seek additional space as needed, and the company believes this space will be available on commercially reasonable terms.

Legal Proceedings

From time to time, Calix is involved in various legal proceedings arising from the normal course of business activities. For example, on
December 28, 2009, Calix filed a lawsuit against Wi-LAN Inc., or Wi-LAN, of Ontario, Canada, in the federal court in the Northern District of
California, seeking declaratory relief that Calix does not infringe U.S. Patents Nos. 5,956,323 and 6,763,019, allegedly owned by Wi-LAN. On
March 22, 2010 Wi-LAN filed a motion to dismiss the lawsuit, or alternatively to transfer it to the Eastern District of Texas where, on April 1,
2010, Wi-LAN filed a counterclaim alleging that Calix infringed the �323 and �019 patents. That action by Wi-LAN seeks monetary and
injunctive relief. On September 29, 2010, Wi-LAN withdrew the motion to dismiss or transfer. Calix intends to continue to vigorously pursue its
lawsuit and defend against all Wi-LAN claims and counterclaims. While Calix believes it has substantial and meritorious arguments and
defenses, neither the outcome of the litigation nor the amount and range of potential damages or exposure associated with the litigation can be
assessed with certainty, and Calix is not currently able to estimate the loss, if any, that may result from the claims against it. If Wi-LAN is
successful in obtaining injunctive relief, it could force Calix to stop or alter certain of its business activities.

On September 17, 2010, September 20, 2010 and September 21, 2010, three purported class action complaints were filed by three purported
stockholders of Occam in the California Superior Court for Santa Barbara County: Kardosh v. Occam Networks, Inc., et al. (Case No. 1371748),
or the Kardosh complaint; Kennedy v. Occam Networks, Inc., et al. (Case No. 1371762), or the Kennedy complaint; and Moghaddam v. Occam
Networks, Inc., et al. (Case No. 1371802), or the Moghaddam complaint, respectively. On October 6, 2010, a purported class action complaint
was filed by purported stockholders of Occam in the Delaware Court of Chancery: Steinhardt v. Howard-Anderson, et al. (Case No. 5878-VCL),
or the Steinhardt complaint. The Kardosh, Kennedy and Moghaddam complaints, which are referred to collectively as the California class action
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complaints, are substantially similar. Each of the California class action complaints names Calix as a defendant and also names Occam and the
members of the Occam board as defendants. The Kennedy complaint also names Calix�s merger subsidiaries, Ocean Sub I and Ocean Sub II, as
defendants. Calix is not a defendant in the Steinhardt complaint.

The California class action complaints and the Steinhardt complaint generally allege that the members of the Occam board breached their
fiduciary duties in connection with the proposed acquisition of Occam by Calix, by, among other things, engaging in an allegedly unfair process
and agreeing to an allegedly unfair price for the proposed merger transaction. The California class action complaints further allege that Calix and
the other entity defendants aided and abetted the alleged breaches of fiduciary duty. The plaintiffs in both the California class action complaints
and the Steinhardt complaint seek injunctive relief directing the individual defendants to comply with their fiduciary duties and enjoining the
proposed merger transaction, and rescinding the merger transaction and awarding damages in an unspecified amount in the event the merger
transaction closes, as well as plaintiffs� costs, attorney�s fees, and other relief.

Calix is reviewing the California class action complaints and the Steinhardt complaint and has not yet formally responded to them, but believes
the plaintiffs� allegations are without merit and intends to defend against them vigorously. However, litigation is inherently uncertain and there
can be no assurance regarding the likelihood that Calix�s defense of these actions will be successful. Additional complaints containing
substantially-similar allegations may be filed in the future.

Calix is not presently a party to any other legal proceedings which, if determined adversely to the company, would individually or in the
aggregate have a material adverse effect on Calix�s business, operating results or financial condition.

Changes in and Disagreements With Accountants on Accounting and Financial Disclosure

During the fiscal years ended December 31, 2009 and 2008 and the subsequent interim period through September 25, 2010, there were no
changes in accountants nor any disagreements with accountants on accounting and financial disclosure.

Corporate Information

Calix, a Delaware corporation, was founded in August 1999. Calix�s principal executive offices are located at 1035 N. McDowell Boulevard,
Petaluma, California 94954, and its telephone number is (707) 766-3000. Calix�s website address is www.calix.com. Calix does not incorporate
the information on or accessible through its website into this prospectus, and you should not consider any information on, or that can be accessed
through, its website as part of this prospectus. Calix®, the Calix logo design, C7®, E5�, E7� and other trademarks or service marks of Calix
appearing in this proxy statement/prospectus are the property of Calix. Trade names, trademarks and service marks of other companies
appearing in this proxy statement/prospectus are the property of the respective holders.
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OCCAM BUSINESS

Corporate Information

In May 2002, Occam Networks, Inc., a private California corporation, or Occam CA, merged with Accelerated Networks, Inc., a publicly-traded
Delaware corporation. Occam CA was incorporated in California in July 1999. Accelerated Networks was incorporated in California in October
1996 under the name �Accelerated Networks, Inc.,� and was reincorporated in Delaware in June 2000. The May 2002 merger of these two entities
was structured as a reverse merger transaction in which Accelerated Networks succeeded to the business and assets of Occam CA. In connection
with the merger, Accelerated Networks changed its name to Occam Networks, Inc., a Delaware corporation, which is the successor corporation
of this merger.

Overview

Occam develops, markets and supports innovative broadband access products designed to enable telecom service providers to offer bundled
voice, video and high speed Internet, or Triple Play, services over both copper and fiber optic networks. Occam�s core product line is the
Broadband Loop Carrier, or BLC, an integrated hardware and software platform that uses Internet Protocol, or IP, and Ethernet technologies to
increase the capacity of local access networks, enabling the delivery of advanced Triple Play services. Occam also offers a family of optical
network terminals, or ONTs, for fiber optic networks, remote terminal cabinets, and professional services.

Occam markets its products through a combination of direct and indirect channels. Occam�s direct sales efforts are focused on the North
American independent operating company, or IOC, segment of the telecom service provider market. These are companies that never were a part
of the original Bell System. Recently, Occam has expanded its sales activities to include the Europe, Middle East, and Africa, Caribbean, Latin
America, the Pacific Islands and certain other international locations, but sales outside North America continue to represent an insignificant
portion of Occam�s business. As of September 30, 2010, Occam shipped its BLC platform to over 380 telecommunications customers.

Industry Background

Increasing Demand for Broadband Services and Content

In recent years, the number of broadband subscribers has increased significantly on a worldwide basis. This growth has been driven, in large
part, by increasing demand for bandwidth intensive applications, such as music and video downloads, electronic commerce, telecommuting and
online gaming. In addition, services are increasingly being delivered over broadband networks using IP, the underlying communications
technology of the Internet. For example, Voice over Internet Protocol, or VoIP, services are now widely available to consumers, and many
telecom service providers have announced or initiated plans to offer Internet Protocol television, or IPTV, services to their subscribers. The rapid
growth in broadband subscribers, coupled with the growing amount and diversity of IP-based services, has strained the capacity of many
traditional telecommunications networks. Capacity constraints are being exacerbated as high-definition television, or HDTV, and other
bandwidth-intensive services become more prevalent. Occam believes the rapid growth in IP-based communications traffic is prompting many
telecom service providers to modify their network architectures and substantially upgrade the capacity of their networks.

Challenges Faced by Telecom Service Providers

While telecom service providers historically faced little competition in the market for basic voice services, competition has increased
significantly in recent years. Deregulation efforts have generally allowed incumbent, competitive and long-distance telecom service providers to
compete with one another. Most cable operators now
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offer high-speed Internet access and VoIP as part of a Triple Play offering. Specialized service providers such as Vonage Holdings Corp. and
Skype S.A. have introduced low-cost VoIP services, and many incumbent service providers have responded by offering their own VoIP services.
With the widespread use of mobile telephones, some wireless subscribers have elected to discontinue their traditional wired telephone service.
For many telecom service providers, these trends have resulted in pricing pressure for basic voice services, subscriber losses and a reduction in
profit margins related to voice services. As consumers now have a greater variety of service providers to choose from, telecom service providers
face challenges in differentiating their offerings and retaining customers.

Emergence of Triple Play and IPTV Services

In response to increased competition and pricing pressure for standalone voice services, many telecom service providers are seeking to offer
Triple Play services, which provides them with the opportunity to increase revenue per subscriber, create flexible pricing plans and promotions,
improve customer loyalty and offer the convenience of a single bill, among other benefits. While traditional voice and data services leave little
room for differentiation, and the prices of these services are decreasing steadily, video represents an important source of spending by consumers
and has therefore emerged as a critical Triple Play offering. Once largely the domain of broadcasters, cable operators and satellite providers,
video is increasingly viewed by telecom service providers as an essential element of their business plans. However, because traditional telecom
networks were not designed to carry video traffic, telecom service providers must substantially upgrade the capacity, quality and design of their
networks in order to deliver IPTV and other broadband services.

Access Network is the Bottleneck

Throughout the past decade, telecom service providers have invested considerable resources to upgrade the capacity of their core and metro
networks. Core networks connect cities over long distances, while metro networks connect telecom facilities within cities. However, the access
network, which serves as the final connection to a residence or business, represents a significant network capacity bottleneck. The access
network was originally designed for low-speed voice traffic and is comprised largely of copper telephone lines. In order to overcome the
inherent limitations of the access network, service providers deployed first-generation digital subscriber line, or DSL technology. The most
prevalent form of this technology generally enables maximum downstream speeds of 1.5 megabits per second, which is far lower than the data
transmission rates offered by competing cable companies. These DSL downstream speeds are adequate for basic data applications such as web
browsing and emailing, but are less viable for the concurrent or standalone operation of more bandwidth intensive Triple Play services and
applications such as HDTV and two-way video conferencing. More recently, enhanced variations of DSL technology supporting greater
throughput, including asymmetric digital subscriber line, or ADSL2Plus, and very high bitrate digital subscriber line, or VDSL2, have been
standardized, and in the case of ADSL2Plus, have been widely deployed. Enhanced DSL services support bandwidth intensive applications and
create a more competitive alternative to cable services. Some service providers have begun replacing portions of their copper access network
with a fiber optic technology known as fiber-to-the-premise, or FTTP. Given the cost and effort of replacing copper telephone lines with fiber
optic cables, FTTP is typically deployed by most phone companies in phases over multiple years, depending on the number of lines being
replaced or deployed.

Transition to Packet-Based Technologies

Traditional telecom networks were designed to support low-capacity voice calls using complex voice switches and circuit-switched transmission
technology, in which a fixed amount of network capacity is reserved throughout the duration of a voice call, regardless of whether signals are
being transmitted. While traditional networks adequately support voice calls, they are inherently inefficient in handling large volumes of
high-bandwidth communications. With the emergence of the Internet and the growing demand for broadband services, telecom service providers
have begun deploying new packet-based technologies, including IP, Ethernet and
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softswitching, to overcome the limitations of the traditional, circuit-switched telephone network. IP-based networks handle the combination of
voice, data and video traffic more efficiently by using bandwidth only when signals are being transmitted. Ethernet is the most widely adopted
networking technology for business and home networks, and is being increasingly utilized in telecom networks because of its low cost,
simplicity and pervasiveness. Softswitching refers to a network architecture in which the key functions of traditional voice switches are
separated and performed by various VoIP gateways and call servers built upon open standards.

Networks employing packet-based technologies are generally simpler, more flexible and cheaper to construct and maintain than traditional
circuit-switched voice networks. However, the process of transitioning traditional networks to packet-based technologies is lengthy and costly.
Most telecom service providers are therefore implementing packet-based technologies gradually and are seeking products that can coexist in
circuit-switched and packet-switched networks. Packet-based technologies were first used in core networks to more cost-effectively process
long-distance voice and Internet traffic, and were more recently adopted in many metro networks. The next step in this evolution, which has
already begun, is the deployment of packet-based technologies such as Ethernet and IP, in the access portion of the network.

Limitations of Current Access Solutions

Telecom service providers are seeking to upgrade their access networks to increase capacity, support IP-based services, such as VoIP and IPTV
and capitalize on the advantages of packet-based technologies. However, most existing solutions for upgrading access networks are generally
insufficient, and include:

� Voice-centric products. Next-generation digital loop carriers, or NGDLCs, were introduced in the early 1990s to deliver basic voice
services, and later DSL services, in the access network. NGDLCs are generally voice-centric, relatively expensive to deploy and
manage, and lack native support for IP-based services.

� Data-centric products. DSL access multiplexers, or DSLAMs, are used to deliver broadband services over copper telephone lines.
While some DSLAMs have been upgraded to natively support IP, these products generally do not support traditional voice services
and lack important features for quality of service, reliability and full Triple Play services.

� Passive optical networks. Passive optical networks, or PON, attempt to address the access bottleneck by upgrading the access
network by replacing copper wire telephone lines with fiber optic cables and passive components. PON are most suitable for densely
populated regions or newly-built networks and have less capacity than other fiber optic technologies such as active Gigabit Ethernet.

Occam believes telecom service providers are seeking a new class of innovative broadband access products that can address the access network
bottleneck, deliver the advantages of packet-based technologies and provide simultaneous support for traditional and newer IP-based services.
This new class of product must provide a compelling total cost of ownership, be simple to install and manage and meet the stringent quality and
performance standards of telecom service providers.

The Occam Networks Solution

Occam develops, markets and supports innovative broadband access products designed to allow telecom service providers to increase the
capacity of local access networks and deliver Triple Play services. Occam�s primary product, the Broadband Loop Carrier, or BLC, is an
advanced broadband access platform that supports a range of IP-based and traditional services in a single platform. Occam�s BLC platform can
be deployed in either a local telecom central office, or closer to the end-user in a remote terminal. Occam also provides a range of ancillary
products as part of its total solution, including ONTs and remote terminal cabinets. Occam believes its products enable service providers to
deliver new revenue-generating services while minimizing capital expenditures and operating costs.
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Occam�s solution offers the following key benefits:

Supports multiple services. Occam�s products support a range of IP-based services, including broadband Internet access, VoIP and IPTV, in
addition to traditional circuit-switched voice services. The ability to offer bundled Triple Play services allows telecom service providers to
increase average revenue per subscriber, increase customer retention and differentiate themselves versus their competitors. In particular, Occam�s
support for IPTV enables its customers to address competitive threats posed by cable operators and other competitors.

Addresses the access network bottleneck. Occam has designed its products to address capacity constraints in the local access network. Occam�s
platform employs advanced DSL technologies, such as ADSL2Plus, to enable access speeds to the subscriber in excess of 20 megabits per
second. In addition, Occam provides a Point-to-Point Gigabit Ethernet fiber-to-the-premise, or FTTP, blade for its BLC product, enabling
dedicated access speeds to the subscriber of up to 1,000 megabits per second. In July of 2008, Occam released its Gigabit Passive Optical
Network (GPON) product family. Occam�s customers are now able to offer copper, point-to-point (GigE) and point-to-multipoint (PON) services
from the same BLC. By significantly increasing the capacity of local access networks, Occam�s customers are able to offer bandwidth-intensive
services such as HDTV, on-line gaming and two-way video conferencing.

Employs packet-based technologies. Occam�s BLC platform features an innovative design that is built upon packet-based technologies, including
IP, Ethernet and softswitching. Occam�s IP-based product efficiently utilizes network capacity and natively supports VoIP, IPTV and other
IP-based services. Because Occam utilizes Ethernet in the design of its products, its customers benefit from the simplicity and economies of
scale related to this pervasive networking technology. Occam�s BLC platform also features an integrated media gateway, which allows the
company�s customers to more easily and cost-effectively adopt softswitches within their access networks.

Integrated and flexible platform. Occam�s BLC platform performs many of the functions that have traditionally been derived from standalone
products dedicated to circuit-switched voice, VoIP, DSL access, fiber optic access, DSL testing and Ethernet switching. Occam believes the
integration of its platform delivers substantial performance advantages while helping its customers to conserve costs, space and power, and
simplify their networks by minimizing the number of discrete components. Occam�s platform also features a modular design, allowing its
customers to purchase its product with minimal initial investment, and add capacity and features incrementally as their requirements grow. The
BLC platform is economical for low-capacity sites, but can scale to support tens of thousands of telephone subscribers from a single site in the
network. With the recent introduction of Occam�s GPON family of products, and its shipping of point-to-point Gigabit Ethernet FTTP products,
Occam�s customers have the flexibility to adopt either copper or fiber optic access technologies from the same system.

Reliable and simple to install and operate. Occam�s products are designed to meet the most stringent performance and reliability standards of
telecom service providers. Occam�s field-proven BLC platform contains redundancy features to maximize network uptime and has been designed
to withstand harsh environmental conditions. Occam�s products are simple to install and allow for the rapid introduction of new services. Occam
offers sophisticated network management tools that allow its customers to monitor and optimize the quality of their networks, which is critical
when deploying services that are particularly sensitive to network quality, such as VoIP and IPTV.

Strategy

Occam�s objective is to become the leading provider of innovative broadband access products to telecom service providers. Key elements of its
strategy include the following:

Extend technology leadership position. Occam�s management team and technical personnel possess a unique combination of expertise in both
telecom and data networking technologies. Occam believes its technical
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leadership differentiates the company from its competitors and has been key to Occam�s success in attracting customers to date. Occam will
continue to leverage its technical expertise and invest in research and development to design, engineer and sell innovative products that address
its customers� needs.

Continue to enhance and extend Occam�s product line. Occam will continue to enhance its BLC platform to support new technologies and
features to address the evolving requirements of its customers. For example, Occam has enhanced its BLC platform with support for 10 Gigabit
Ethernet transport. Occam broadened its product line with the introduction of its GPON blade and a line of GPON ONTs, providing Occam�s
customers with a more complete FTTP solution. During the past year Occam developed and announced the availability of VDSL2 and a
doubling of density of its Gigabit Ethernet FTTP blade, as well as several new ONT models. Occam also intends to continue to reduce the cost
of its new and existing products to bring increased value to its customers.

Focus initially on independent operating companies. Occam currently focuses its direct sales and marketing efforts primarily on North American
independent operating companies, or IOCs, because, in Occam�s experience, they quickly adopt new technologies and are more willing to
purchase products from focused suppliers like Occam. In addition, a number of favorable regulatory, demographic, financial and competitive
factors make IOCs attractive target customers for Occam. IOCs benefit from government funding for telecom projects aimed at increasing
broadband access to rural regions. Some of the areas IOCs serve are experiencing population growth as residents leave cities and suburbs for less
populated surrounding areas. IOCs are upgrading their local access networks to support population growth and demand for advanced services by
deploying advanced copper and fiber-optic broadband access products such as Occam�s. In addition, IOCs tend to be financially stable with
excellent credit and payment characteristics.

Expand customer focus by partnering with market leaders. While Occam expects to continue concentrating its direct sales efforts on IOCs, the
company plans to prudently expand its target customer base to include larger telecom service providers in the U.S. and internationally. To assist
in these efforts, Occam will continue to develop distribution relationships with third parties that the company believes will have strong market
positions and customer relationships. Occam believes this strategy allows the company to expand its addressable market while focusing
resources on product development and Occam�s other core strengths.

Continue to prioritize customer satisfaction. Occam seeks to consistently provide its customers with high levels of support and service
throughout the sales cycle and after installation of Occam�s products. Occam believes that its commitment to service and support has been an
important contributing factor to its success to date. Occam continues to expand its customer support and service capabilities to keep pace with
the growth in its customer base, and will continue to make customer satisfaction a top priority for the company.

Products

BLC 6000 System. The BLC 6000, Occam�s primary product line, was announced in May 2003 and became commercially available in June 2003.
The BLC 6000 is an advanced broadband access platform that increases the capacity of local access networks and allows telecom service
providers to deliver Triple Play services to their subscribers. The BLC 6000 is a highly-integrated platform that performs functions that have
traditionally been delivered by separate voice, video, DSL access, fiber optic access and data networking products. The BLC platform has a
modular design composed of a central housing unit, or chassis, and a variety of electronic assemblies or blades to support various services or
features. Key elements of the system include:

Blades. Occam offers a variety of blades that transmit traffic upstream and downstream, interconnect various networks and convert
circuit-switched voice traffic to VoIP, among other functions. Occam�s blades
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currently support Gigabit Ethernet, 10 Gigabit Ethernet, GPON, ADSL2Plus, and standard telephone service, or POTS. Occam�s current line of
blades is summarized in the table below.

Model Function Description
6150 Lifeline POTS Provides 48 POTS ports, multiple Gigabit Ethernet ports, and four T1 ports and

converts analog voice traffic to VoIP
6151 Lifeline POTS Provides 48 POTS ports and converts analog voice traffic to VoIP
6152 Lifeline POTS Provides 48 ports of POTS, multiple Gigabit Ethernet ports, and converts analog

voice traffic to VoIP
6214 ADSL2plus Provides 48 ADSL2plus ports with integrated POTS splitters for data and video
6244 ADSL2Plus and POTS Blade Provides for 24 combination POTS and ADSL2Plus ports for voice, data, and

video service delivery and multiple Gigabit Ethernet ports for optical fiber
transport and blade interconnection

6246 ADSL2plus and POTS Provides 24 combination POTS and ADSL2plus ports for voice, data and video
service delivery and multiple Gigabit Ethernet ports and four T1 ports

6252 ADSL2plus and POTS Provides 48 combination POTS, multiple Gigabit Ethernet ports and ADSL2plus
ports for voice, data and video service delivery

6312 Optical Line Termination Provides 20 Gigabit Ethernet ports for customer data and video services, optical
fiber transport and blade interconnection

6314 Optical Line Termination Provides 16 Gigabit Ethernet ports for customer data and video services and two
optical 10 Gigabit Ethernet transport ports and two copper 10 Gigabit
interconnection ports

6322 GPON Optical Line Termination Provides 4 GPON OLT ports for customer voice, data and video services, one
optical 10 Gigabit Ethernet transport port and two copper 10 Gigabit
interconnection ports

6440 Optical Packet Transport Provides 8 T1 ports and Gigabit Ethernet ports for optical fiber transport and
blade interconnection

6450 10Gigabit Optical Aggregation Provides 16 Gigabit Ethernet ports for customer subnetworks and two optical
10 Gigabit Ethernet transport ports and two copper 10 Gigabit interconnection
ports

6640 Subscriber Trunk Gateway Interconnects VoIP to traditional voice switches using the TR-08 or GR-303
voice interface protocols

6660 Emergency Standalone Provides local dialing to emergency service facilities and calls between local
POTS subscribers during network outages

Chassis. Occam�s chassis house its blade products, perform cooling, power and cable distribution and are offered in two model types. The BLC
6001 chassis houses a single blade and can be deployed as a standalone unit for low-capacity applications or stacked for medium-capacity
applications. The BLC 6012 chassis houses up to twelve blades for deployment in high-capacity applications.

OccamView. OccamView is a distributed element management system that allows its customers to remotely manage Triple Play services from
any secure web browser. OccamView features an open architecture that can be integrated into a wide variety of telecom network management
systems.
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Optical network terminals. Occam�s ON 2300 and ON 2400 series of optical network terminals, or ONTs, reside at either residential or business
locations and terminate active Gigabit Ethernet or Gigabit PON FTTP services delivered by the BLC platform. Voice, video and data traffic
from the customer premises is fed to the ONT which converts the traffic into optical signals for transmission to the BLC platform. Occam has
introduced two families of ONTs for residential and business applications.

Model Function Description
ON
2300

Optical Network
Terminal Series Enables the connection of single family and multi-dwelling units to Point-to-Point GigE FTTH networks

ON
2400

Optical Network
Terminal Series Enables the connection of single family and multi-dwelling units to GPON FTTH networks

Remote terminal cabinets. Occam offers a series of remote terminal cabinets that house its BLC platform and protect the system from harsh
environmental conditions. Occam sources these cabinets from third parties who integrate Occam�s BLCs with a variety of accessory devices into
the cabinets. Occam offers its customers versions for low-, medium- and high-density deployments in a variety of geographical areas. Occam�s
cabinets are environmentally controlled, and the company believes they deliver reliable protection with a high degree of deployment flexibility.

Products in development

Occam currently has under development products, features and functions that the company believes will further enhance its product family.
These development activities are generally focused on the following areas:

� reducing the overall cost of solutions;

� software for improving operation, administration, and maintenance, or OAM, of Occam products, while improving the ease of
deployment for customers;

� improving the scalability of networks that are built with Occam�s products; and

� additional elements of Occam�s FTTx family, such as a broader range of ONTs for business and Multi-Dwelling Units, or MDUs, and
expanded support for 10Gigabit Ethernet aggregation.

Technology

Occam has a set of differentiated hardware and software technology elements and skills that Occam applies to the development of its products.
Occam has recruited a technical staff that possesses a unique combination of telecom and data networking expertise, which Occam believes
provides a critical advantage in the design of its products. Occam�s technical staff is responsible for the introduction of several key developments,
including Point-to-Point Gigabit Ethernet FTTP, 10 Gigabit transport, Ethernet Protection Switching, Emergency Standalone service, and IP
Security Management.

In October 2007, Occam purchased certain assets of Terawave Communications, Inc., including its gigabit passive optical networking,
or GPON, technology. Occam believes this acquisition, along with the subsequent hiring of certain former Terawave technical personnel,
augmented its skills with knowledge of GPON and other standards associated with its development and eventual deployment.

Key components of Occam�s technology and expertise include:

IP/Ethernet architecture. Occam�s system architecture is based upon IP and Ethernet technologies. Occam selected this design because it believes
that IP and Ethernet will account for a growing portion of communications traffic, and that telecom service providers will increasingly adopt IP
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its platform is more efficient, scalable and cost-effective than competing products based on legacy technologies. Occam believes that its
IP/Ethernet-based design will allow for continued cost-reductions due the significant economies of scale associated with these pervasive
technologies.

Telecom expertise. Transitioning telecom networks to IP will be a lengthy process, and telecom service providers will continue to deliver
circuit-switched voice services for the foreseeable future. For this reason, Occam has designed its products to support a range of legacy
switching, signaling and transport protocols and have recruited engineering personnel with expertise in these areas. In order to help telecom
service providers maintain the reliability of their networks as they transition to IP, Occam has designed its products with key resiliency features,
including Emergency Standalone, clustering and Ethernet Protection Switching.

Data networking expertise. Occam�s products are designed for the secure and reliable delivery of critical services over IP networks. Occam�s
engineering staff has expertise in the areas of switching, routing, native IP security management and VoIP signaling protocols such as SIP and
MGCP. To assist in the deployment of broadband Internet services, Occam has designed its products with integrated subscriber management,
automated provisioning and policy enforcement tools.

Video delivery expertise. Delivering video services over telecom access networks is challenging because these networks were not designed to
carry bandwidth-intensive traffic, and video is more sensitive to disruption than other services, such as Internet access. Occam has designed its
platform to address these challenges and assist its customers in the rapid delivery of IPTV services. For example, Occam�s BLC platform
provides sufficient capacity to support multiple channels of HDTV and provides integrated video diagnostic tools for proactive video service
quality management. Occam also believes its customers benefit from the experience it has gained in a multitude of IPTV deployments.

Transport and access interfaces. Occam�s products interface with a wide variety of communications networks. Occam has applied its diverse
expertise in access and transport interfaces to design a family of blades, providing its customers with significant flexibility in the deployment of
its products. Specific interface technologies supported by Occam�s platform include: Gigabit Ethernet, 10 Gigabit Ethernet, GPON, ADSL2plus,
DS1 and standard POTS telephone service.

Network management. Occam�s network provisioning and management system, OccamView, enables its customers to monitor the status of their
network, services and equipment through a web-based graphical user interface. OccamView interfaces with commonly used telecom network
management systems and features a variety of tools to facilitate service provisioning, activation, monitoring and access to service profiles.

Customers

For the year ended December 31, 2009, Goldfield Telecom, a value-added reseller and network operator, accounted for 13% of Occam�s revenue.
For the year ended December 31, 2008, Goldfield Telecom, and Rural Telephone Services, accounted for 11% and 10% of Occam�s revenue,
respectively.

To date, Occam has primarily focused its sales and marketing efforts on IOCs. Occam believes there are more than 1,100 IOCs in North
America. These companies vary in size ranging from small, rural companies serving limited geographic areas with a limited number of lines to
large independent providers serving multiple states. Occam has chosen to focus on IOCs because of the following favorable characteristics:

� Receptive to innovative technologies. Because most IOCs operate relatively small networks, they tend to adopt new technologies
more quickly than large service providers. In addition, the typical sales cycle for IOCs is generally shorter than that of large service
providers. Occam believes these factors have allowed the company to increase its sales in a relatively short time frame with limited
sales and marketing expenditures.
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� Accessible for focused suppliers. Occam believes IOCs make equipment purchase decisions based primarily on product technical
merits and the level of sales and support attention received, areas in which Occam believes it competes favorably. Furthermore,
Occam believes competition among equipment suppliers in the IOC market is more moderate than in the market for large service
providers.

� Favorable demographic trends. Occam believes that certain IOCs are experiencing subscriber growth in their markets as individuals
move from urban and suburban areas to less populated regions. Many IOCs are also experiencing an increase in demand by their
customers for Triple Play services, including IPTV. As a result, many IOCs that Occam targets have a strong incentive to upgrade
the capacity and capabilities of their local access networks by purchasing Occam�s products.

� Financially stable and well funded. Most IOCs have lengthy operating histories in the industry, and based on Occam�s experience to
date, have strong credit profiles and payment practices. In addition, many IOCs receive government funding for broadband access
expansion projects under the United States Department of Agriculture�s Rural Utilities Service, or RUS and other US Government
programs, including the ARRA. Occam believes the financial health of IOCs, along with government funding, has contributed to the
rapid adoption of Occam�s products to date.

Occam also believes there are significant opportunities to sell its products to large telecom service providers, including the national local
exchange carriers, competitive local exchange carriers and international network and service providers.

Sales and Marketing

Occam has implemented a two-pronged sales strategy composed of the following elements:

� Direct sales. Occam�s direct sales organization focuses on IOCs in North America by establishing and maintaining direct
relationships with prospective customers. Occam�s direct sales force is responsible for identifying sales opportunities and advising
prospective customers on the benefits of its products and tailoring its products to their specific needs. Occam also employs a team of
sales engineering personnel in its sales process in order to address prospective customers� technical issues. A substantial majority of
Occam�s sales to date have been through its direct sales efforts.

� Value-added resellers. Occam utilizes value-added resellers to service small customers in North America and internationally that
would not be cost-effective for the company to address directly. In addition, these value-added resellers provide a range of services,
including network design and product installation and configuration, that facilitate the deployment of Occam�s products by customers
with limited internal capabilities.

Occam�s marketing efforts are designed to create brand awareness with these customers and to demonstrate the company�s technological
leadership and cost advantages in the broadband access equipment market. Occam educates potential customers about its products and the
benefits of its solutions through industry publications and trade shows. Occam also conducts education programs to describe its products and the
benefits of its solutions for senior management of engineering design firms who design networks for IOCs.

An important element in Occam�s marketing strategy is the development of relationships with companies who have an established presence in
Occam�s target market segments. Occam has developed the Occam Packet Access Network Alliance, whereby independent companies work with
the company to define broader solutions, perform interoperability tests, develop joint-business cases and provide cooperative customer support.
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Technical Service and Customer Support

Occam�s technical service and customer support organization is responsible for customer training, post-sales technical support and maintenance.
Occam has established a technical assistance center and a test and interoperability lab, which allows the company to provide effective and timely
customer support 24 hours a day, seven days a week. Occam works with various third-party engineering, furnishing and installation companies
to assist its customers with the design engineering, staging, installation and initial activation of Occam�s products. Occam also employs a staff of
interoperability and test engineers to ensure that its products are interoperable with various standards-based network elements including voice
gateways, softswitches, DSLAMs, Ethernet switches, DSL modems, ONTs, integrated access devices and residential gateways.

Occam�s equipment is typically implemented as a part of the service provider�s local access network, and is sometimes combined with additional
work by the service provider to update the copper wire or to install new fiber optic cable. As a result, a large percentage of the work is done in
the late spring, summer and early fall in portions of the country that experience colder weather, including snow and ice. As a result, there can be
seasonality to Occam shipments biased towards these seasons.

Research and Development

Occam has a team of engineers dedicated to conducting research and development in specific technology areas that are strategic to its business.
Occam�s research and development team has expertise covering a range of telecom and data networking technologies, including digital loop
carrier, voice signaling, call control, IP and Ethernet networking, DSL, optical networking and network management.

Occam expects to continue to make substantial investments in research and development. Research and development expenses, including
amortization of stock-based compensation, were approximately $16.1 million, $19.0 million and $13.3 million during the fiscal years ended
December 31, 2009, 2008 and 2007, respectively. Research and development expenses were approximately $3.9 million for the three months
ended September 30, 2010 and approximately $11.5 million for the nine months ended September 30, 2010. Occam�s primary research and
development center is based in Santa Barbara, California. Occam has additional development centers in Fremont and Simi Valley, California.

Patents and Intellectual Property

Occam relies on a combination of patent, copyright and trademark and trade secret laws, confidentiality procedures and contractual provisions to
protect its proprietary rights with respect to the company�s technology and proprietary information. Occam has been issued 30 patents, it has
several additional patent applications pending and the company intends to file more patent applications. Occam�s issued patents expire over the
next 10 to 15 years. Occam�s patent strategy is designed to protect corporate technology assets, provide access to additional technology through
cross licensing opportunities and create opportunities for additional revenue through technology licensing. Occam cannot provide any assurance
that any patents will be issued from pending applications or that any issued patents will adequately protect its intellectual property.

While Occam relies on patent, copyright, trademark and trade secret laws to protect its technology, Occam also believes that factors such as the
technological and creative skills of its personnel, new product developments, frequent product enhancements and product reliability are essential
to establishing and maintaining a technology leadership position. Occam selectively licenses technologies from third parties when necessary or
useful.

Occam maintains a program to identify and obtain patent protection for its inventions. It is possible that Occam will not receive patents for every
application that the company files. Furthermore, Occam�s issued patents may not adequately protect its technology from infringement or prevent
others from claiming that its products
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infringe the patents of those third parties. Occam�s failure to protect its intellectual property could materially harm the company�s business. In
addition, Occam�s competitors may independently develop similar or superior technology, duplicate its products, or design around Occam�s
patents. It is possible that litigation may be necessary in the future to enforce Occam�s intellectual property rights, to protect its trade secrets, or
to determine the validity and scope of the proprietary rights of others. Litigation could result in substantial costs and diversion of resources and
could materially harm Occam�s business.

Occam may receive in the future, notice of claims of infringement of other parties� proprietary rights. Infringement or other claims could be
asserted or prosecuted against Occam in the future, and it is possible that past or future assertions or prosecutions could harm Occam�s business.
Any such claims, with or without merit, could be time-consuming, result in costly litigation and diversion of technical and management
personnel, cause delays in the development and release of Occam�s products, or require the company to develop non-infringing technology or
enter into royalty or licensing arrangements. Such royalty or licensing arrangements, if required, may require Occam to license back its
technology or may not be available on terms acceptable to Occam, or at all. For these reasons, infringement claims could materially harm
Occam�s business.

Manufacturing

Occam outsources significant portions of its manufacturing operation to third parties and has entered into a manufacturing outsourcing contract
with AsteelFlash Group (formerly Flash Electronics), located in Fremont, California, for the manufacture of Occam�s BLC 6000 blade products,
as well as Occam�s ONT products. This agreement provides for material procurement, board level assembly, testing, purchase commitments and
quality control by the manufacturer, and delivery to Occam�s end customers. Occam�s products are manufactured in the United States, China and
Mexico. Occam designs, specifies and monitors all applicable testing in order to meet its internal and customer quality standards. Occam is ISO
certified. ISO is a series of standards agreed to by the International Organization for Standardization covering various aspects of design,
development, production of equipment and distribution. Occam has several single or limited source suppliers. Although Occam�s products could
be redesigned to avoid using any sole source supplier, it would be expensive and time consuming to make such a change.

Competition

Competition in Occam�s market is intense and the company expects competition to increase. The market for broadband access equipment is
dominated primarily by large suppliers such as Alcatel-Lucent SA, Motorola, Tellabs and ADTRAN Inc. While these suppliers focus primarily
on large service providers, they have competed, and may increasingly compete, in the IOC market segment. In addition, a number of companies,
including Calix, Inc., have developed, or are developing, products that compete with Occam�s products, including within Occam�s core IOC
segment.

Occam�s ability to compete successfully depends on a number of factors, including:

� the performance of Occam�s products relative to its competitors� products;

� Occam�s ability to properly define and develop new products, differentiate those products from its competitors� and deliver them at
competitive prices;

� Occam�s ability to market and sell its products through effective sales channels;

� the protection of Occam�s intellectual property, including its processes, trade secrets and know-how; and

� Occam�s ability to attract and retain qualified technical, executive and sales personnel.
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Although Occam believes it competes favorably on the basis of product quality and performance, many of Occam�s existing and potential
competitors are larger than Occam is with longer operating histories, and have substantially greater financial, technical, marketing or other
resources and a larger installed base of customers than Occam does. In addition, many of Occam�s competitors have broader product lines than
Occam does, so they can offer bundled products, which may appeal to certain customers.

As the market for Occam�s products evolves, winning customers early in the growth of this market is critical to its ability to expand Occam�s
business and increase sales. Service providers are typically reluctant to switch equipment suppliers once a particular supplier�s product has been
installed due to the time and cost associated with such replacements. As a result, competition among equipment suppliers to secure initial
contracts with key potential customers is particularly intense and will continue to place pressure on product pricing. If Occam is forced to reduce
prices in order to secure customers, Occam may be unable to sustain gross margins at desired levels or maintain profitability.

Governmental Regulation

The markets for Occam�s products are characterized by a significant number of laws, regulations and standards, both domestic and international,
some of which are evolving as new technologies are deployed. Occam�s products, or the deployment of its products, are required to comply with
these laws, regulations and standards, including those promulgated by the Federal Communications Commission, or FCC, and counterpart
foreign agencies. Subject to certain statutory parameters, Occam is required to make available to its customers, on a reasonably timely basis and
at a reasonable charge, such features or modifications as are necessary to permit its customers to meet those capability requirements. In some
cases, Occam is required to obtain certifications or authorizations before its products can be introduced, marketed or sold. While Occam believes
that its products comply with all current applicable governmental laws, regulations and standards, Occam cannot assure that it will be able to
continue to design its products to comply with all necessary requirements in the U.S. in the future. Accordingly, any of these laws, regulations
and standards may directly affect Occam�s ability to market or sell its products.

In addition, the Federal Communications Commission and state public utility commissions regulate Occam�s customers, including the rates that
its customers may charge for telecommunications services. In particular, Occam�s IOC customers, but also others including regional Bell
operating companies and competitive local exchange carriers, receive substantial revenue from intercarrier compensation (including interstate
and intrastate access charges) and federal and state universal service subsidies. In 2001, the FCC initiated a rulemaking proceeding to seek
comment as to whether and how the FCC should change its rules governing intercarrier compensation. Beginning in late 2000 and continuing
into 2004, the telecom industry experienced a severe downturn, and many telecom service providers filed for bankruptcy. Those companies that
survived the downturn substantially reduced their investments in new equipment. In addition, uncertain and volatile capital markets depressed
the market values of telecom service providers and restricted their access to capital, resulting in delays or cancellations of certain projects. More
recently, Occam believes capital expenditures among IOCs have been adversely affected as its customers consider their investment and capital
expenditure decisions in light of the industry transition from copper wire to fiber. Because many of Occam�s customers are IOCs, their revenues
are particularly dependent upon intercarrier payments (primarily interstate and intrastate access charges) and federal and state universal service
subsidies. The FCC and some states are considering changes to both intercarrier payments and universal service subsidies, and such changes
could reduce IOC revenues. Furthermore, many IOCs use government supported loan programs or grants to finance capital spending. Changes to
those programs, such as the United States Department of Agriculture�s RUS loan program, could reduce the ability of IOCs to access capital. The
recent turmoil in the U.S. lending markets and current uncertainty in global economic conditions has had an impact on the overall U.S. economy
and the spending patterns of Occam�s customers and prospects. Any decision by telecom service providers to reduce capital expenditures,
whether caused by the economic downturn, changes in government regulations and subsidies, or other reasons, would have a material adverse
effect on Occam�s business, consolidated financial condition and results of operations.
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Furthermore FCC regulatory policies that affect the availability of broadband access services may impede the penetration of Occam�s customers
in their respective markets, affecting the prices that Occam�s customers are able to charge, or otherwise affecting the ability of its customers to
market their services and grow their business. For example, FCC regulations addressing interconnection of competing networks, collocation,
unbundling of network elements and line sharing impact Occam�s potential regional Bell operating company, IOC and competitive local
exchange provider customers.

Legislation is also currently before the United States Congress that could affect the demand for Occam�s products. Various proposals before the
United States Congress would alter the regulatory regime for franchising multichannel video providers, the regulatory status and obligations of
VoIP, broadband video and broadband data providers, and the extent to which broadband Internet access providers are subject to
non-discrimination or other duties with respect to applications or service provided over broadband networks. Some of these issues are also being
considered by state legislatures in various forms.

State regulation of telecommunications networks and service providers may also affect the regulatory environment of Occam�s market. As
discussed above, states generally regulate the rates for intrastate telecommunications services, particularly those offered by incumbent local
exchange carriers such as the Regional Bell Operating Companies, or RBOCs, and IOCs, and some states provide state universal service
subsidies to Occam�s customers. State regulators also, for example, typically settle disputes for competitive access to some incumbent local
exchange carrier network elements or collocation in incumbent local exchange carrier offices, which competitive carriers use to offer various
services. State regulators may also regulate and arbitrate disputes concerning interconnection of networks of incumbent local exchange carriers
and competitive carriers. To the extent that Occam�s customers are adversely affected by these changes in the regulatory environment, its
business, operating results, and financial condition may be harmed.

In addition to federal and state telecommunications regulations, an increasing number of other domestic laws and regulations are being adopted
to specifically address broadband and telecommunications issues such as liability for information retrieved from or transmitted over the Internet,
online content regulation, user privacy, taxation, consumer protection, security of data and access by law enforcement, as well as intellectual
property ownership, obscenity and libel. For instance, the Federal Trade Commission has recommended that Congress enact legislation to ensure
adequate protection of online privacy and federal online privacy legislation is currently pending in Congress. The adoption of this or other
restrictive legislation could increase the costs of communicating over the Internet or decrease the acceptance of the Internet as a commercial and
advertising medium, thus dampening the growth of the Internet. Because Occam�s customers use its products to facilitate both commercial and
personal uses of the Internet, Occam�s business could be harmed if the growth of the Internet were adversely affected by such regulations or
standards.

Countries in the European Union, or EU, have also adopted laws relating to the provision of Internet services, the use of the Internet, and
Internet-related applications. For example, in the United Kingdom, an Internet service provider, or ISP, may be liable for defamatory material
posted on its sites. In Germany, an ISP may be liable for failing to block access to content that is illegal in the country. In addition, the EU has
adopted a data protection directive to address privacy issues, impacting the use and transfer of personal data within and outside the EU. The
application of this directive within the EU and with respect to U.S. companies that may handle personal data from the EU is unsettled. Similarly,
countries in Europe restrict the use of encryption technology to varying degrees, making the provision of such technology unclear. Other laws
relating to Internet usage are also being considered in the EU.

The applicability of laws, regulations and standards affecting the voice telephony, broadband telecommunications and data industry in which
Occam and its customers operate is continuing to develop, both domestically and internationally. Occam cannot predict the exact impact that
current and future laws, regulations and standards may have on Occam or its customers. These laws, regulations and standards may directly
impact
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Occam�s products and result in a material and adverse effect on its business, financial condition and results of operations. In addition, should
Occam�s customers be adversely impacted by such regulation, Occam�s business, financial condition and results of operations would likely be
adversely affected as well.

Employees

As of September 30, 2010, Occam employed 196 full-time employees in the United States and 3 full-time employees in Canada. Of Occam�s
total number of employees, 63 were in engineering, 49 were in sales, marketing and customer service, 39 were in finance, IT and administration
and 45 were in operations and customer support. None of Occam�s employees is represented by collective bargaining agreements. Occam
considers its relations with employees to be good.

Facilities

Occam has lease agreements related to the following properties:

� approximately 51,000 square feet of space in Santa Barbara, California, used primarily for executive offices and for research and
product development, administrative, and sales and marketing purposes, which expires in February 2014, and which Occam initially
occupied in June 2007;

� approximately 36,000 square feet of space in Fremont, California, used primarily for executive offices and for research and product
development, administrative, and sales and marketing purposes, which expires in June 2015, and which Occam initially occupied in
June 2008; and

� approximately 2,080 square feet of space in Simi Valley, California, used primarily for research and product lab equipment which
expires in October 2010.

Occam believes that its facilities adequately meet its current requirements for the foreseeable future and that Occam will be able to secure
additional facilities as needed on commercially acceptable terms.

Backlog

Occam�s backlog primarily consists of purchase orders from customers for products to be delivered within the next several quarters. Occam�s
backlog as of September 30, 2009 and September 30, 2010 was approximately $26.0 million and $30.8 million, respectively. Due in part to
factors such as the timing of product release dates, customer purchase orders, product availability, allowing customers to delay scheduled
delivery dates without penalty, allowing customers to cancel orders within negotiated time frames without significant penalty, and other factors
that may adversely affect or delay Occam�s ability to recognize revenue under applicable revenue recognition rules, the company�s backlog may
not be indicative of future revenue during any subsequent quarter.

Geographic Information

During Occam�s last three years, substantially all of its revenue was generated within North America, and all of its long-lived assets are located
within the United States.

Legal Proceedings

2007 Class Action Litigation

On April 26, 2007 and May 16, 2007, two putative class action complaints were filed in the United States District Court for the Central District
of California against Occam and certain of its officers. The complaints allege that the defendants violated sections 10(b) and 20(a) of the
Exchange Act and SEC Rule 10b-5 by making false and misleading statements and omissions relating to its financial statements and internal
controls with respect to revenue recognition. The complaints seek, on behalf of persons who purchased Occam�s common stock during the period
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On July 30, 2007, Judge Christina A. Snyder consolidated these actions into a single action, appointed NECA-IBEW Pension Fund (The Decatur
Plan) as lead plaintiff, and approved its selection of lead counsel. On November 16, 2007, lead plaintiff filed a consolidated complaint. This
consolidated complaint adds as defendants certain of Occam�s current and former directors and officers, Occam�s current and former outside
auditors, the lead underwriter of Occam�s secondary public offering in November 2006, and two venture capital firms who were early investors
in Occam. The consolidated complaint alleges that defendants violated sections 10(b), 20(a) and 20A of the Exchange Act and SEC Rule 10b-5
promulgated thereunder, as well as sections 11 and 15 of the Securities Act by making false and misleading statements and omissions relating to
Occam�s financial statements and internal controls with respect to revenue recognition that required restatement. The consolidated complaint
seeks, on behalf of persons who purchased Occam�s common stock during the period from April 29, 2004 to October 15, 2007, damages of an
unspecified amount.

On January 25, 2008, defendants filed motions to dismiss the consolidated complaint. On July 1, 2008, Judge Snyder issued an order granting in
part and denying in part defendants� motions. This order dismissed all claims against certain of Occam�s current and former directors, the 20A
claim in its entirety, the section 10(b) claim against the auditors and venture capital firms, and the section 11 claims against the venture capital
firms. On July 16, 2008, lead plaintiff filed an amended complaint to conform to the Court�s July 1, 2008 order. On August 29, 2008, defendants
answered the amended complaint.

On September 10, 2009, Occam entered into a memorandum of understanding to settle and resolve this stockholder class action lawsuit. On
November 2, 2009, the parties signed and submitted a formal, binding stipulation of settlement to the court. The court issued its preliminary
approval of the settlement on November 13, 2009. On February 22, 2010, the court held a hearing dismissing the litigation with prejudice and
entered a final judgment. This matter is now resolved as to all defendants. The settlement provides for a payment to the class of $13.945 million,
of which Occam has agreed to contribute $1.7 million and the balance of which will come from Occam�s insurers and other settling defendants.
Occam recorded a charge of $1.7 million as a loss on settlement for the quarter ended September 30, 2009, associated with the settlement.

Initial Public Offering Allocation Litigation

In June 2001, three putative stockholder class action lawsuits were filed against Accelerated Networks, certain of its then officers and directors
and several investment banks that were underwriters of Accelerated Networks� initial public offering. The cases, which were later consolidated,
were filed in the United States District Court for the Southern District of New York, and the operative Complaint was filed on April 19, 2002.
The Complaint was filed on behalf of investors who purchased Accelerated Networks� stock between June 22, 2000 and December 6, 2000 and
alleged violations of Sections 11 and 15 of the Securities Act and Sections 10(b) and 20(a) and Rule 10b-5 of the 1934 Act against one or both
of Accelerated Networks and the individual defendants. The claims were based on allegations that the underwriter defendants agreed to allocate
stock in Accelerated Networks� initial public offering to certain investors in exchange for excessive and undisclosed commissions and
agreements by those investors to make additional purchases in the aftermarket at pre-determined prices. Plaintiffs alleged that the prospectus for
Accelerated Networks� initial public offering was false and misleading in violation of the securities laws because it did not disclose these
arrangements.

Occam believes that over three hundred other companies have been named in over three hundred similar lawsuits that have been coordinated
with Occam�s case. In October 2002, the plaintiffs voluntarily dismissed the individual defendants without prejudice. On February 1, 2003 a
motion to dismiss filed by the issuer defendants was heard and the court dismissed the 10(b), 20(a) and rule 10b-5 claims against Occam. On
October 13, 2004, the Court certified a class in six of the approximately 300 other nearly identical actions (the �focus� cases) and noted that the
decision was intended to provide guidance to all parties regarding class certification in the remaining cases. The Second Circuit Court of
Appeals vacated the district court�s decision granting class certification in those six cases on December 5, 2006. Plaintiffs filed a motion for
rehearing. On April 6, 2007, the Second Circuit denied the petition, but noted that Plaintiffs could ask the District Court to certify a more narrow
class than the one that was rejected.
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The parties in the approximately 300 coordinated cases, including Occam�s, reached a settlement. On October 5, 2009, the Court approved the
settlement and certified a settlement class. Six notices of appeal of the Second Circuit of the Court�s approval of the settlement have been filed.
As of October 6, 2010, the deadline for filing appellate briefs opposing the settlement, only one brief was filed. On October 8, 2010 the
remaining objectors along with Plaintiff filed a stipulation withdrawing their appeals with prejudice. The remainder of the briefing schedule has
not been set. Appellees, including Occam, are required to request a date not later than one hundred twenty days from the date of appellate brief
filing to file their brief. The case remains open pending the briefing schedule and the outcome of the court ruling on the appeal.

Due to the inherent uncertainties of litigation, Occam cannot accurately predict the ultimate outcome of the matter. Occam has not recorded any
accrual related to the settlement because Occam expects any settlement amounts to be covered by its insurance policies.

Initial Public Offering Short Swing Profits Litigation

In late 2007, Occam received a letter from Vanessa Simmonds, a putative shareholder, demanding that Occam investigate and prosecute a claim
for alleged short-swing trading in violation of Section 16(b) of the Securities Exchange Act, 15 U.S.C. § 78p(b), by the underwriter of Occam�s
initial public offering, or Occam�s IPO, and certain unidentified directors, officers and shareholders of Occam (then known as Accelerated
Networks). Occam evaluated the demand and declined to prosecute the claim. On October 12, 2007, the putative shareholder commenced a civil
lawsuit in the U.S. District Court for the Western District of Washington against Credit Suisse Group, the lead underwriter of Occam�s IPO,
alleging violations of Section 16(b). The complaint alleges that the combined number of shares of Occam common stock beneficially owned by
the lead underwriter and certain unnamed officers, directors, and principal shareholders exceeded ten percent of its outstanding common stock
from the date of Occam�s IPO on June 23, 2000, through at least June 22, 2001. It further alleges that those entities and individuals were thus
subject to the reporting requirements of Section 16(a) and the short-swing trading prohibition of Section 16(b), and failed to comply with those
provisions. The complaint seeks to recover from the lead underwriter any �short-swing profits� obtained by it in violation of Section 16(b). Occam
was named as a nominal defendant in the action, but has no liability for the asserted claims. None of the directors or officers of Occam are
named as defendants in this action.

On October 29, 2007, the case was reassigned to Judge James L. Robart along with fifty-four other Section 16(b) cases seeking recovery of
short-swing profits from underwriters in connection with various initial public offerings. The Underwriters and Issuers have filed a motion to
dismiss the case and reply briefs have been filed. The Court heard oral argument on January 19, 2009 from all parties. On March 12, 2009, the
Court dismissed the 16(b) complaint against the issuer defendants including Occam on both jurisdictional and statute of limitation grounds. On
March 31, 2009, the Plaintiffs filed a Notice of Appeal and their opening brief on August 26, 2009. The Issuers including Occam and the
underwriters filed their responses on October 2, 2009. Each party�s reply briefs have been filed as of November 17, 2009. The Appellate Court
for the Ninth Circuit heard oral argument on October 5, 2010. It is likely that it will be at least until April 2011 before the Court renders a
decision on this matter.

Due to the inherent uncertainties of threatened litigation, Occam cannot accurately predict the ultimate outcome of the matter. Occam has not
recorded any accruals related to the demand letters or Section 16(b) litigation because Occam expects any resulting resolution to be covered by
its insurance policies.

Atwater Partners of Texas LLC v. AT&T, Inc. et al.

On May 27, 2010, Atwater Partners of Texas LLC filed a complaint in the U.S. District Court for the Eastern District of Texas alleging
infringement of certain U.S. Patent Nos. 6,490,296; 7,158,523; 7,161,953; 7,310,310; and 7,349,401 by 25 companies, including Occam. The
complaint seeks an injunction, unspecified damages, and other relief. The disclosure of each of the patents in suit relates to the field of digital
networks.
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Occam has answered the complaint and has asserted thirteen affirmative defenses, including invalidity, non-infringement, and patent exhaustion.
This case is currently pending.

Merger Transaction Class Action Lawsuits

On September 17, 2010, September 20, 2010 and September 21, 2010, three purported class action complaints were filed by three purported
stockholders of Occam in the California Superior Court for Santa Barbara County: Kardosh v. Occam Networks, Inc., et al. (Case No. 1371748),
or the Kardosh complaint; Kennedy v. Occam Networks, Inc., et al. (Case No. 1371762), or the Kennedy complaint; and Moghaddam v. Occam
Networks, Inc., et al. (Case No. 1371802), or the Moghaddam complaint, respectively. On October 6, 2010, a purported class action complaint
was filed by purported stockholders of Occam in the Delaware Court of Chancery: Steinhardt v. Howard-Anderson, et al. (Case No. 5878-VCL),
or the Steinhardt complaint. The Kardosh, Kennedy and Moghaddam complaints, which are referred to collectively as the California class action
complaints, are substantially similar. Each of the California class action complaints names Occam, the members of the Occam board and Calix
as defendants. The Kennedy complaint also names Calix�s merger subsidiaries, Ocean Sub I and Ocean Sub II, as defendants. Calix is not a
defendant in the Steinhardt complaint.

The California class action complaints and the Steinhardt complaint generally allege that the members of the Occam board breached their
fiduciary duties in connection with the proposed acquisition of Occam by Calix, by, among other things, engaging in an allegedly unfair process
and agreeing to an allegedly unfair price for the proposed merger transaction. The California class action complaints further allege that Occam
and the other entity defendants aided and abetted the alleged breaches of fiduciary duty. The plaintiffs in both the California class action
complaints and the Steinhardt complaint seek injunctive relief directing the individual defendants to comply with their fiduciary duties and
enjoining the proposed merger transaction, and rescinding the merger transaction and awarding damages in an unspecified amount in the event
the merger transaction closes, as well as plaintiffs� costs, attorney�s fees, and other relief.

Occam is reviewing the California class action complaints and the Steinhardt complaint and has not yet formally responded to them, but believes
the plaintiffs� allegations are without merit and intends to defend against them vigorously. However, litigation is inherently uncertain and there
can be no assurance regarding the likelihood that Occam�s defense of these actions will be successful. Additional complaints containing
substantially-similar allegations may be filed in the future.

Other Matters

From time to time, Occam is subject to threats of litigation or actual litigation in the ordinary course of business, some of which may be material.
Occam believes that, except as described above, there are no currently pending matters that, if determined adversely to the company, would have
a material effect on Occam�s business or that would not be covered by its existing liability insurance maintained by Occam.

Changes in and Disagreements With Accountants on Accounting and Financial Disclosure

During the fiscal years ended December 31, 2009 and 2008 and the subsequent interim period through September 30, 2010, there were no
changes in accountants nor any disagreements with accountants on accounting and financial disclosure for Occam.
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MARKET PRICE AND DIVIDEND INFORMATION

Comparative Stock Prices and Dividends

Calix common stock is traded on NYSE under the trading symbol �CALX.� Occam common stock is traded on the NASDAQ Stock Market under
the trading symbol �OCNW.� The following table sets forth, for the fiscal periods indicated, the high and low sale prices per share of Calix
common stock as reported on NYSE and the high and low sale prices per share of Occam stock as reported on the NASDAQ Stock Market. The
table also provides information as to dividends declared and paid per share of Calix common stock and Occam common stock. Calix does not
currently intend to pay any cash dividends on its common stock for the foreseeable future.

Calix operates on a 4-4-5 fiscal calendar which divides the year into four quarters with each quarter having 13 weeks which are grouped into two
4-week months and one 5-week month. In 2010, Calix�s first quarter ended on March 27, the second quarter ended June 26 and the third quarter
ended September 25. Calix�s fiscal year ends on December 31. Occam operates on the calendar quarter system which divides the year into four
quarters and each quarter is comprised of three full calendar months. For every year, Occam�s first quarter ends on March 31, the second quarter
ends on June 30, the third quarter ends on September 30 and the fourth quarter ends on December 31. Occam�s fiscal year ends on December 31.

Calix Occam

High Low
Dividend
per Share High Low

Dividend
per Share

Calendar Year 2008
First Quarter $ �  $ �  $ �  $ 5.82 $ 2.75 �  
Second Quarter �  �  �  5.66 3.70 �  
Third Quarter �  �  �  5.38 3.00 �  
Fourth Quarter �  �  �  4.03 1.80 �  

Calendar Year 2009
First Quarter �  �  �  3.48 1.82 �  
Second Quarter �  �  �  3.59 2.00 �  
Third Quarter �  �  �  4.45 3.13 �  
Fourth Quarter �  �  �  5.69 2.91 �  

Calendar Year 2010
First Quarter 18.00 13.55 �  7.41 4.93 �  
Second Quarter 14.81 9.66 �  7.15 5.37 �  
Third Quarter 13.55 9.57 �  7.86 4.21 �  
Fourth Quarter (through November 1, 2010) 14.45 12.25 �  7.90 7.29 �  
The following table sets forth the high, low and closing sale prices per share of Calix common stock as reported on the NYSE and Occam
common stock as reported on the NASDAQ Stock Market on September 15, 2010, the last trading day before the public announcement of the
merger agreement, and on [�], 2010, the last full trading day for which closing prices were available at the time of the printing of this document.
The equivalent per share value reflects the value of the Calix common stock that Occam stockholders would receive for each share of their
Occam common stock if the merger was completed on those dates, September 15, 2010 and [�], 2010, and equals the exchange ratio of 0.2925
multiplied by the closing price of one share of Calix common stock on such date plus $3.8337.

Calix Occam Equivalent Per
Share Value of

Calix Common StockHigh Low Closing High Low Closing
September 15, 2010 $ 13.50 $ 13.00 $ 13.30 $ 5.35 $ 4.88 $ 5.29 $ 7.72395
[�], 2010 $ $ $ $ $ $ $  [�]
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The market price of Calix common stock is likely to fluctuate prior to the effective time. You should obtain current market quotations. Calix
cannot predict the future prices for Calix common stock.

Number of Holders of Common Stock and Number of Shares Outstanding

As of September 25, 2010, there were 677 stockholders of record of Calix common stock who held an aggregate of 37,340,663 shares of Calix
common stock.

As of September 25, 2010, there were 205 stockholders of record of Occam common stock who held an aggregate of 21,161,838 shares of
Occam common stock.

A substantially greater number of holders of Calix common stock and Occam common stock are �street name� or beneficial holders, whose shares
are held of record by banks, brokers, and other financial institutions.
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SELECTED HISTORICAL FINANCIAL DATA OF CALIX

Summary Historical Financial Data of Calix

The following tables summarize Calix�s financial data. The statements of operations data for the nine months ended September 26, 2009 and
September 25, 2010 and the balance sheet data as of September 25, 2010 are derived from Calix�s unaudited financial statements and related
notes. The statements of operations data for the years ended December 31, 2007, 2008 and 2009 and the balance sheet data as of December 31,
2008 and 2009 are derived from Calix�s audited financial statements and related notes, which are included elsewhere in this proxy
statement/prospectus. The statements of operations data for the years ended December 31, 2005 and 2006 and the balance sheet data as of
December 31, 2005, 2006 and 2007 are derived from Calix�s audited financial statements and related notes, which are not included in this proxy
statement/prospectus. Historical results are not indicative of the results that should be expected in the future.

Years Ended December 31, Nine Months Ended

2005 2006 2007 2008 2009
September 26,

2009
September 25,

2010
(in thousands, except per share data) (unaudited, in thousands,

except per share data)
Consolidated Statements of Operations Data:
Revenue $ 133,516 $ 203,590 $ 193,819 $ 250,463 $ 232,947 $ 144,588 $ 195,348
Cost of revenue:
Products and services(1) 92,527 138,651 128,025 165,925 150,863 93,584 117,194
Amortization of existing technologies �  4,987 5,440 5,440 5,440 4,080 4,080

Total cost of revenue 92,527 143,638 133,465 171,365 156,303 97,664 121,274

Gross profit 40,989 59,952 60,354 79,098 76,644 46,924 74,074
Operating expenses:
Research and development(1) 30,312 43,469 44,439 44,348 46,132 33,187 39,232
Sales and marketing(1) 20,632 29,852 28,439 31,627 33,486 23,691 29,014
General and administrative(1) 6,541 8,938 12,103 15,253 15,613 11,629 19,515
Acquisition-related costs �  �  �  �  �  �  2,137
Amortization of acquired intangible assets �  2,378 740 740 740 555 555
In-process research and development �  9,000 �  �  �  �  �  

Total operating expenses 57,485 93,637 85,721 91,968 95,971 69,062 90,453

Loss from operations (16,496) (33,685) (25,367) (12,870) (19,327) (22,138) (16,379) 
Other income (expense), net 1,468 14,331 530 (130) (3,466) (3,097) (1,001) 

Net loss before provision (benefit) from income taxes (15,028) (19,354) (24,837) (13,000) (22,793) (25,235) (17,380) 
Provision (benefit) from income taxes 27 105 102 (81) (352) 51 435

Net loss before cumulative effect of change in
accounting principle (15,055) (19,459) (24,939) (12,919) (22,441) (25,286) (17,815) 
Cumulative effect of change in accounting principle (8,278) �  �  �  �  �  �  

Net loss (23,333) (19,459) (24,939) (12,919) (22,441) (25,286) (17,815) 
Preferred stock dividends �  �  1,016 4,065 3,747 3,041 900

Net loss attributable to common stockholders $ (23,333) $ (19,459) $ (25,955) $ (16,984) $ (26,188) $ (28,327) $ (18,715) 

Net loss per common share:
Basic and diluted $ (10.86) $ (6.25) $ (6.96) $ (4.27) $ (6.48) $ (7.03) $ (0.70) 
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Pro forma basic and diluted
(unaudited)(2) $ (0.77) $ (0.50) 

Weighted average number of shares used to compute net
loss per share:
Basic and diluted 2,149 3,111 3,727 3,975 4,040 4,029 26,751

Pro forma basic and diluted (unaudited)(2) 28,991 35,540
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(1) Includes stock-based compensation as follows:

Cost of revenue $ 164 $ 277 $ 379 $ 619 $ 581 $ 516 $ 1,152
Research and development 259 824 1,852 3,189 2,657 1,969 4,014
Sales and marketing 427 659 1,285 1,998 1,840 1,287 3,034
General and administrative 1,248 1,053 2,738 4,134 4,118 2,918 9,282

$ 2,098 $ 2,813 $ 6,254 $ 9,940 $ 9,196 $ 6,690 $ 17,482

(2) Pro forma weighted average shares outstanding reflects the conversion of Calix�s convertible preferred stock (using the if-converted method) into common
stock as though the conversion had occurred on the original dates of issuance.

As of December 31, As of
September 25,

20102005 2006 2007 2008 2009
(In thousands) (In thousands,

unaudited)
Consolidated Balance Sheet Data:
Cash, cash equivalents and marketable securities $ 11,926 $ 11,750 $ 29,645 $ 23,214 $ 68,049 $ 109,243
Working capital (deficit) (6,268) (11,637) 15,465 41,403 77,999 127,102
Total assets 54,437 203,530 202,677 189,455 241,116 262,066
Current and long-term loans payable 4,262 23,262 16,512 21,000 20,000 �  
Preferred stock warrant liabilities 16,023 3,195 1,561 232 195 �  
Convertible preferred stock 281,262 379,316 422,337 426,403 479,628 �  
Common stock and additional paid-in capital 22,357 26,062 33,307 43,597 52,841 608,602
Total stockholders� equity (deficit) (282,990) (296,993) (315,676) (322,397) (339,358) 197,785
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CALIX MANAGEMENT�S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS

You should read the following discussion and analysis of Calix�s financial condition and results of operations in conjunction with the financial
statements and the related notes thereto included elsewhere in this proxy statement/prospectus. The following discussion contains
forward-looking statements that reflect Calix�s plans, estimates and beliefs. The actual results could differ materially from those discussed in
the forward-looking statements. Factors that could cause or contribute to these differences include those discussed below and elsewhere in this
proxy statement/prospectus, particularly in the section titled �Risk Factors.�

Overview

Calix is a leading provider in North America of broadband communications access systems and software for copper- and fiber-based network
architectures that enable communications service providers, or CSPs, to connect to their residential and business subscribers. Calix develops and
sells carrier-class hardware and software products, which the company refers to as its Unified Access portfolio, designed to enhance and
transform CSP access networks to meet the changing demands of subscribers rapidly and cost-effectively. The Calix Unified Access portfolio
consists of the company�s two core platforms, the C-Series multiservice, multiprotocol access platform, or C-Series platform, and the E-Series
Ethernet service access platforms and nodes, or E-Series platforms and nodes, along with the complementary P-Series optical network terminals,
or ONTs and the Calix Management System, or CMS, network management software. Calix also offers installation, training, post-sales software
support and extended warranty services. To date, service revenue has comprised an insignificant portion of Calix�s revenue.

Calix�s revenue has increased from $133.5 million for 2005 to $232.9 million for 2009 and was $195.3 million for the nine months ended
September 25, 2010. Continued revenue growth will depend on Calix�s ability to continue to sell its access systems and software to existing
customers and to attract new customers, including in particular, those customers in the large CSP and international markets. Since its inception
Calix has incurred significant losses, and as of September 25, 2010, the company had an accumulated deficit of $410.9 million. Calix�s net loss
was $24.9 million, $12.9 million and $22.4 million for 2007, 2008 and 2009, respectively. For the nine months ended September 25, 2010, the
company�s net loss was $17.8 million.

Basis of Presentation

Revenue

Calix derives its revenue primarily from sales of its hardware products and related software. Calix generally recognizes revenue after products
have been delivered and accepted, and title has been transferred to the customer. In certain cases, its products are sold along with services, which
include installation, training, post-sales software support and/or extended warranty services. To date, service revenue has comprised an
insignificant portion of Calix�s revenue, and the company has not reported service revenue separately from product revenue in its financial
statements. As of September 25, 2010, Calix�s revenue deferrals, related to partially delivered arrangements that were entered into prior to
January 1, 2010, and RUS contracts that include installation services, special customer arrangements and ratably recognized services totaled
$28.5 million. Where substantive acceptance provisions are specified in an arrangement or extended return rights exist, revenue is deferred until
all acceptance criteria have been met or the extended return rights expire. The timing of deferred revenue recognition may cause significant
fluctuations in Calix�s revenue and operating results from period to period.
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Cost of Revenue

Calix�s cost of revenue is comprised of the following:

� Products and services revenue�Cost of products revenue includes the inventory costs of Calix�s products that have shipped, accrued
warranty costs for its standard warranty program, outbound freight costs to deliver products to its customers, overhead from its
manufacturing operations cost centers, including stock-based compensation, and other manufacturing related costs associated with
manufacturing its products and managing inventory. Calix outsources its manufacturing to third-party manufacturers. Inventory costs
are estimated using standard costs which reflect the cost of historical direct labor, direct overhead and materials used to build Calix�s
inventory. Cost of services revenue includes direct installation material costs, direct costs from third-party installers, professional
service costs, repair fees charged by Calix�s outsourced repair contractors to refurbish product returns under an extended warranty or
per incident repair agreement, and other miscellaneous costs to support Calix�s services.

� Amortization of existing technologies�These expenses are the result of Calix�s acquisition of Optical Solutions, Inc., or OSI.
Gross Profit

Calix�s gross profit and gross margin have been, and will likely be, impacted by several factors, including new product introduction or upgrades
to existing products, changes in customer mix, changes in the mix of products demanded and sold, shipment volumes, changes in product costs,
changes in pricing and the extent of customer rebates and incentive programs. Calix believes its gross margin could increase due to favorable
changes in these factors, for example, increases in sales of newly introduced products such as the Calix E7 Ethernet service access platform,
which was introduced in the fourth quarter of 2009, upgrades to the existing C7, new introductions of Calix�s P-Series ONTs and reductions in
the impact of rebate or similar programs. Calix believes its gross margin could decrease due to unfavorable changes in factors such as increased
product costs, pricing decreases due to competitive pressure and an unfavorable customer or product mix. Changes in these factors could have a
material impact on Calix�s future average selling prices and unit costs. Also, the timing of deferred revenue recognition and related deferred costs
can have a material impact on Calix�s gross profit and gross margin results. The timing of recognition and the relative size of these arrangements
could cause large fluctuations in gross profit from period to period.

Operating Expenses

Operating expenses consist primarily of research and development, sales and marketing and general and administrative expenses and are
recognized as incurred. Personnel-related costs, which include stock- based compensation expense, are the most significant component of each
of these expense categories. Calix expects to continue to hire new employees in order to support its anticipated growth and status as a public
company. In any particular period, the timing of additional hires could materially affect Calix�s operating expenses, both in absolute dollars and
as a percentage of revenue. The company anticipates that its operating expenses will increase in absolute dollar amounts but will decline as a
percentage of revenue over time.

� Research and Development�Research and development expenses represent the largest component of Calix�s operating expenses and
include personnel costs, consulting services, depreciation on lab equipment, costs of prototypes and overhead allocations. Calix
expenses research and development costs as incurred. Since the costs of software development that the company incurs after a
product has reached technological feasibility are not material, Calix has not capitalized any such costs to date. Calix intends to
continue making significant investments in developing new products and enhancing the functionality of its existing products.

� Sales and Marketing�Sales and marketing expenses consist of personnel costs, employee sales commissions and marketing programs.
Calix expects sales and marketing expenses to increase as it hires additional personnel both in North America and internationally to
support anticipated revenue growth.
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� General and Administrative�General and administrative expenses consist primarily of personnel costs and costs for facilities related
to Calix�s executive, finance, human resource, information technology and legal organizations and fees for professional services.
Professional services consist of outside legal, tax and audit costs. Calix expects to incur significant additional expenses as a result of
operating as a public company, including costs to comply with the Sarbanes-Oxley Act and the rules and regulations applicable to
companies listed on the New York Stock Exchange.

� Acquisition-Related Costs�Acquisition-related costs consist primarily of costs incurred for professional services associated with
Calix�s acquisition related activities that are in progress.

� Amortization of Acquired Intangible Assets�Amortized acquired intangible assets comprise customer contracts and lists and purchase
order backlog obtained in the OSI acquisition.

Other Income (Expense), Net

Other income (expense), net primarily includes interest expense on Calix�s outstanding loans and interest income on the company�s cash and
investment balances. In addition, other income (expense), net includes adjustments to record Calix�s convertible preferred stock warrants at fair
value. These convertible preferred stock warrants were converted into common stock warrants upon the closing of Calix�s initial public offering,
or Calix�s IPO, on March 26, 2010. Although an adjustment was recorded in the three months ended March 27, 2010, no such adjustment was
made in the three months ended September 25, 2010 and no further adjustments will be made in future periods. Further, on May 4, 2010, Calix
paid in its entirety its outstanding term loan of $20.0 million including outstanding accrued interest and prepayment penalties of $0.4 million.

Critical Accounting Policies and the Use of Estimates

Calix�s financial statements are prepared in accordance with U.S. generally accepted accounting principles, or GAAP. These accounting
principles require Calix to make certain estimates and judgments that can affect the reported amounts of assets and liabilities as of the date of the
financial statements, as well as the reported amounts of revenue and expenses during the periods presented. Management bases its estimates,
assumptions and judgments on historical experience and on various other factors that are believed to be reasonable under the circumstances. To
the extent there are material differences between these estimates and actual results, Calix�s financial statements will be affected. Calix�s
management evaluates its estimates, assumptions and judgments on an ongoing basis.

On January 1, 2010, Calix early adopted the new accounting standard for multiple deliverable revenue arrangements (ASC Topic 605-25), on a
prospective basis, related to allocating revenue in a multiple deliverable arrangement as described more fully below. Other than the adoption of
ASC Topic 605-25, there have been no significant changes in Calix�s significant accounting policies during the nine months ended September 25,
2010 as compared to the significant accounting policies described in Calix�s Prospectus filed pursuant to Rule 424(b) under the Securities Act
with the SEC on March 24, 2010.

The items in Calix�s condensed consolidated financial statements requiring significant estimates and judgments are as follows:

Revenue Recognition

In October 2009, the Financial Accounting Standards Board, or FASB, amended the accounting standards for revenue recognition to remove
tangible products containing software components and non-software components that function together to deliver the product�s essential
functionality from the scope of industry-specific software revenue recognition guidance. In October 2009, the FASB also amended the
accounting standards for multiple deliverable revenue arrangements to:

� provide updated guidance on whether multiple deliverables exist, how the deliverables in an arrangement should be separated, and
how the consideration should be allocated;
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� require an entity to allocate revenue in an arrangement using best estimate of selling prices, or BSP, of deliverables if a vendor does
not have vendor-specific objective evidence of selling price, or VSOE, or third-party evidence of selling price, or TPE; and

� eliminate the use of the residual method and require an entity to allocate revenue using the relative selling price method.
Calix elected to early adopt this accounting guidance at the beginning of its first quarter of fiscal 2010 on a prospective basis for applicable
transactions originating or materially modified after December 31, 2009. This guidance does not change the units of accounting for Calix�s
revenue transactions. Calix�s products and services qualify as separate units of accounting. Products are typically considered delivered upon
shipment and are deemed to be non-contingent deliverables. Calix provides certain services at stated prices over a specified period of time and
must meet specified performance conditions. As such, Calix has determined that its individual services are contingent deliverables. In addition,
Calix provides specified packages of items considered a package arrangement which Calix also considers a contingent deliverable, and therefore
Calix does not bill its customers until it has fully delivered the package. For multiple-element arrangements that include products and packages
or services, Calix will first exclude the contingent revenue items and then allocate the remaining consideration to the non-contingent product
deliverables on the basis of their relative selling price, which is currently BSP. To the extent that the stated contractual prices fall within Calix�s
calculated range for BSP, Calix will allocate the consideration using the stated contractual prices. However, if the stated contractual price for any
product deliverable is outside the range, the contractual prices will be adjusted using the midpoint price within its range in order to allocate
arrangement consideration using the �relative selling price method.� Since the individual products and services meet the criteria for separate units
of accounting, Calix will recognize revenue upon delivery of each product and/or services. Post-sales software support revenue and extended
warranty services revenue is deferred and recognized ratably over the period during which the services are to be performed. Installation and
training service arrangements are recognized upon delivery or completion of performance. These service arrangements are typically short term
in nature and are largely completed shortly after delivery of the product. Revenue from package arrangements is recognized upon full delivery of
the package. In instances where substantive acceptance provisions are specified in the customer agreement, revenue is deferred until all
acceptance criteria have been met. Calix�s arrangements generally do not include any provisions for cancellation, termination, or refunds that
would significantly impact recognized revenue.

Calix derives revenue primarily from the sale of hardware products and related software. Shipping charges billed to customers are included in
revenue and the related shipping costs are included in cost of revenue. In certain cases, Calix products are sold along with services, which
include installation, training, post-sales software support and/or extended warranty services. Post-sales software support consists of the Calix
management software, including rights, on a when-and-if available basis, to receive unspecified software product upgrades to either embedded
software or the management software, maintenance releases and patches released during the term of the support period and product support,
which includes telephone and Internet access to technical support personnel. Extended warranty services include the right to warranty coverage
beyond the standard warranty period. From time to time, Calix offers customers sales incentives, which include volume rebates and discounts.
These amounts are accrued on a quarterly basis and recorded net of revenue.

Payment terms to customers generally range from net 30 to net 90 days. Calix assesses the ability to collect from customers based primarily on
the creditworthiness and past payment history of the customer. Revenue arrangements that provide payment terms that extend beyond the
customary payment terms are considered extended payment terms. Occasionally, Calix offers extended payment terms in a revenue arrangement.
Through the date of this filing, Calix has not experienced any significant accounts receivable write-offs related to revenue arrangements with
extended payment terms. Customer arrangements with extended payment terms may also include substantive acceptance criteria within the
arrangement which, in accordance with the Calix revenue recognition policy, would cause the revenue in the arrangement to be deferred until all
the acceptance criteria have been met. Extended payment terms may also indicate that the customer is relying on a future event as a
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prerequisite for the payment, such as installation, a new software release or financing, which would indicate that the fees associated with the
arrangement are not fixed or determinable. Due to the unusual nature and uncertainty associated with granting extended payment terms in
customer arrangements, Calix defers revenue under these arrangements and recognizes the revenue upon payment from the customer, assuming
all other revenue recognition criteria have been met.

Calix enters into arrangements with certain of its customers who receive government supported loans and grants from the U.S. Department of
Agriculture�s Rural Utility Service, or RUS, to finance capital spending. Under the terms of an RUS equipment contract that includes installation
services, the customer does not take possession and control and title does not pass until formal acceptance is obtained from the customer. Under
this type of arrangement, Calix does not recognize revenue until it has received formal acceptance from the customer. For RUS arrangements
that do not involve installation services, Calix recognizes revenue in accordance with the revenue recognition policy described above.

For transactions entered into prior to the first quarter of fiscal 2010, Calix primarily recognized revenue based on software revenue recognition
guidance prescribed in ASC Topic 985. As Calix is unable to establish VSOE for its products or installation services the entire fee from
arrangements involving multiple product deliverables were deferred and recognized upon delivery of all products. Revenue from products that
were sold in combination with installation services was deferred and recognized upon delivery of all products and completion of the installation.
In most circumstances when Calix is not able to determine VSOE for all of the deliverables of the arrangement, but was able to obtain VSOE for
any undelivered elements, revenue was allocated using the residual method. Under the residual method, the fair value of the undelivered
elements was deferred and the remaining portion of the arrangement fee was allocated to the delivered items and recognized as revenue, and no
revenue was recognized until all elements without VSOE had been delivered. If VSOE of any undelivered items did not exist, revenue from the
entire arrangement was initially deferred and recognized at the earlier of: (i) delivery of those elements for which VSOE did not exist or
(ii) when VSOE was established. Deferred revenue consisted of arrangements that had been partially delivered, contracts with the RUS that
include installation services, special customer arrangements and ratably recognized services.

Contrary to the product and installation service sales, Calix has been able to establish VSOE for its training, post-sales software support and
extended warranty services. Training courses are based on a daily rate per person and will vary according to the type of training class offered.
Post-sales software support is offered for a one year term and the price is based on the number of customer subscriber lines. Extended warranty
pricing is based on the type of product and is sold in 1 or 5 year durations. In substantially all of the arrangements with multiple deliverables
pertaining to arrangements with these services, Calix has used and intend to continue using VSOE to allocate the selling price to each
deliverable. Consistent with its methodology under previous accounting guidance, Calix determines VSOE based on its normal pricing practices
for these specific services when sold separately.

In most instances, Calix is not able to establish VSOE for all deliverables in an arrangement with multiple elements. This may be due to
infrequently selling each element separately, not pricing products within a narrow range, or only having a limited sales history. When VSOE
cannot be established, Calix attempts to establish selling price of each element based on TPE. TPE is determined based on competitor prices for
similar deliverables when sold separately. Generally, Calix�s marketing strategy differs from that of its peers and its offerings contain a
significant level of customization and differentiation such that the comparable pricing of products with similar functionality cannot be obtained.
Furthermore, Calix is unable to reliably determine what similar competitor products� selling prices are on a stand-alone basis. Therefore, Calix is
typically not able to determine TPE.

When Calix is unable to establish selling price using VSOE or TPE, it uses BSP. The objective of BSP is to determine the price at which Calix
would transact a sale if the product or service were sold on a stand-alone basis. BSP is primarily used for all products and installation services
where Calix historically has not been able to establish VSOE of selling price.
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Calix determines BSP for a product or service by considering multiple factors including, but not limited to, geographies, market conditions,
competitive landscape, internal costs, gross margin objectives, characteristics of targeted customers and pricing practices. The determination of
BSP is made through consultation with and formal approval by management, taking into consideration the go-to-market strategy.

Calix regularly reviews VSOE, TPE and BSP and maintains internal controls over the establishment and updates of these estimates. There were
no material impacts during the nine months ended September 25, 2010 nor does Calix expect a material impact in the near term from changes in
VSOE, TPE or BSP.

Revenue as reported and Calix�s estimate of the pro forma revenue that would have been reported during the nine months ended September 25,
2010, if the transaction entered into or materially modified after December 31, 2009 were subject to previous accounting guidance, are shown in
the following table (in thousands):

Nine Months Ended September 25, 2010

As Reported

Pro Forma Basis
as if the
Previous
Accounting

Guidance Were
in Effect

Revenue $ 195,348 $ 170,719
The new accounting standards for revenue recognition if applied in the same manner to the year ended December 31, 2009 would have resulted
in additional revenues of $10.3 million for that fiscal year. Agreements entered into prior to January 1, 2010 which previously had been
accounted for under ASC Topic 985-605 but were materially modified subsequent to January 1, 2010 and are now accounted for under ASC
Topic 605-25 resulted in recognized revenue of $13.0 million for the nine months ended September 25, 2010. In terms of the timing and pattern
of revenue recognition, the new accounting guidance for revenue recognition may have a significant effect on revenue in periods after the initial
adoption as Calix continues to market its products in multiple element arrangements.

Stock-Based Compensation

Prior to January 1, 2006, Calix accounted for employee stock options using the intrinsic value method in accordance with Accounting Principles
Board Opinion No. 25, Accounting for Stock Issued to Employees. In addition, Calix applied the disclosure provisions of Statement of Financial
Accounting Standards No. 123, Accounting For Stock-Based Compensation, as amended by SFAS No. 148, Accounting for Stock-Based
Compensation�Transition and Disclosure.

Effective January 1, 2006, Calix adopted the applicable accounting guidance under ASC Topic 718 for share-based payment transactions. Under
the fair value recognition provisions of this guidance, stock-based awards, including stock options, are recorded at fair value as of the grant date
and recognized to expense over the employee�s requisite service period (generally the vesting period), which Calix has elected to amortize on a
straight-line basis. Calix adopted this guidance using the modified prospective transition method. Under that transition method, compensation
expense recognized beginning in 2006 includes compensation expense for all share-based payments granted prior to, but not yet vested as of
December 31, 2005, based on the grant-date fair value estimated in accordance with the original provisions of this guidance, and compensation
expense for all share-based payments granted after December 31, 2005, based on the grant-date fair value estimated in accordance with the
provisions of this guidance. Such amounts have been reduced by Calix�s estimated forfeitures on all unvested awards. Under the provisions of
this guidance, Calix estimates the fair value of stock options using the Black-Scholes option-pricing model. This model requires various highly
judgmental assumptions, including volatility, expected forfeiture rates and expected option life, which have a significant impact on the fair value
estimates. Because Calix is a newly public company, it derives its expected volatility
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based on its peer group of publicly-traded companies in the industry in which Calix does business. The expected life of an option award is
calculated using the �simplified� method provided in the SEC�s Staff Accounting Bulletin 110, and takes into consideration the grant�s contractual
life and vesting periods. Calix applies an estimated forfeiture rate based on an analysis of its actual forfeitures and will continue to evaluate the
adequacy of the forfeiture rate based on actual forfeiture experience, analysis of employee turnover behavior and other factors. If any of the
assumptions used in the Black-Scholes model change significantly, stock-based compensation expense may differ materially in the future from
that recorded in the current period.

The fair values of the common stock underlying stock options granted during 2008 and 2009 were estimated by the Calix board, which intended
all options granted to be exercisable at a price per share not less than the per share fair market value of Calix common stock underlying those
options on the date of grant. Given the absence of a public trading market in the periods prior to its initial public offering, the Calix board
considered numerous objective and subjective factors to determine the best estimate of the fair market value of its common stock at each
meeting at which stock option grants were approved. These factors included, but were not limited to, the following: contemporaneous valuations
of Calix common stock, the rights and preferences of Calix convertible preferred stock relative to its common stock, the lack of marketability of
the common stock, developments in Calix�s business, recent issuances of the convertible preferred stock and the likelihood of achieving a
liquidity event, such as an initial public offering, or IPO, or sale of the company, given prevailing market conditions. If Calix had made different
assumptions and estimates, the amount of its recognized and to be recognized stock-based compensation expense could have been materially
different. Calix believes that it has used reasonable methodologies, approaches and assumptions in determining the fair value of its common
stock.

During the nine months ended September 25, 2010, Calix recorded stock-based compensation of $17.5 million. At September 25, 2010, Calix
had $1.4 million of total unrecognized compensation cost related to unvested stock options, net of estimated forfeitures. This cost is expected to
be recognized over a weighted average service period of approximately 3.0 years. At September 25, 2010, Calix had $29.2 million of total
unrecognized compensation cost related to unvested restricted stock units, or RSUs, net of estimated forfeitures. This cost is expected to be
recognized over a weighted average service period of approximately 2.3 years. To the extent that the actual forfeiture rate is different than what
Calix had anticipated, stock-based compensation related to these awards will be adjusted in future periods. The increased stock-based non-cash
compensation expense for the nine months ended September 25, 2010 was the result of employee stock options exchanged for RSUs in the third
quarter of 2009 which began amortizing upon the IPO in March of 2010 and will amortize through April of 2011.

Significant Factors, Assumptions and Methodologies Used in Determining Fair Value

In valuing its common stock prior to the IPO Calix determined a business enterprise value of the company by taking a weighted combination of
the enterprise values calculated under two valuation approaches, an income approach and a market approach. The income approach estimated
the present value of future estimated debt-free cash flows, based upon forecasted revenue and costs. These discounted cash flows were added to
the present value of Calix�s estimated enterprise terminal value, the multiple of which was derived from comparable company market data. These
future cash flows were discounted to their present values using a rate corresponding to Calix�s estimated weighted average cost of capital. The
discount rate was derived from an analysis of the weighted average cost of capital of Calix�s publicly-traded peer group as of the valuation date
and was adjusted to reflect the risk inherent in its cash flows. The market approach estimated the fair value of a company by applying to that
company the market multiples of comparable publicly-traded companies. Calix calculated a multiple of key metrics implied by the enterprise
values or acquisition values of its publicly-traded peers. Based on the range of these observed multiples, Calix applied judgment in determining
an appropriate multiple to apply to its metrics in order to derive an indication of value.

Once Calix had determined the fair value of the company, it then allocated that value to each of its classes of stock then existing using a
probability weighted scenario analysis. The common stock value was based upon
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the probability weighted average of two possible future liquidity scenarios: (1) a merger and acquisition scenario, or non-IPO scenario, and (2) a
scenario in which an IPO was completed, or an IPO scenario. Under both scenarios, Calix uses an options-based methodology for allocating the
estimated aggregate value to each of its securities using the Black-Scholes option-pricing model. In the non-IPO scenario, a large portion of
Calix�s equity value was allocated to its convertible preferred stock as the aggregate liquidation preference was approximately $512.2 million at
December 31, 2009, and certain series of convertible preferred stock participates on a pro-rata basis with the common stock subsequent to the
distribution of the liquidation preference to the preferred holders. In the IPO scenario, the equity value was allocated pro rata among the shares
of common stock and each series of convertible preferred stock, which causes Calix�s common stock to have a higher relative value per share
than under the non-IPO scenario.

Common Stock Valuations

Information regarding Calix�s stock option grants to its employees and non-employee members of the Calix board from January 1, 2008 and until
the IPO is summarized as follows:

Date of Issuance
Number of

Options Granted Price Value

ASC Topic 718
Black Scholes

Option Fair Value
January 8, 2008 65,621 $ 17.55 $ 17.55 $ 9.59
April 22, 2008 734,847 15.42 15.42 8.57(1)

July 22, 2008 85,217 15.56 15.56 8.75
October 22, 2008 46,263 15.36 15.36 8.87
January 27, 2009 172,462 6.95 6.95 4.44
July 14, 2009 262,994 5.24 5.24 3.06
October 13, 2009 152,173 6.80 6.80 3.96
January 26, 2010 62,999 9.54 9.54 4.89
February 16, 2010 1,666 9.54 9.54 4.89

(1) Excludes options exercisable for 2,001,930 shares of Calix common stock that were repriced in April 2008 to have an exercise price of
$15.42 per share, the estimated fair market value of Calix�s common stock as of that date. These options had a Black- Scholes option fair
values ranging from $1.02 to $22.16. In accordance with ASC Topic 718, Calix incurred a one-time stock compensation charge of $0.9
million on the incremental value of the vested repriced options. In addition, Calix recorded an additional incremental value of $2.8 million
related to the unvested repriced options, which will be amortized over their remaining vesting period.

Restricted Stock Units

In July 2009, the Calix board approved a proposal to offer current employees and directors the opportunity to exchange eligible stock options for
restricted stock units, or RSUs, on a one-for-one basis. Each RSU granted in the option exchange entitled the holder to receive one share of
Calix common stock if and when the RSU vests. The vesting schedule for the RSUs is as follows: 50% of the RSUs vested on October 26, 2010,
and the remaining 50% of the RSUs will vest on the first day the trading window opens for employees following April 24, 2011, subject to the
employee or director�s continuous service to Calix through the vesting date. However, any unvested RSUs become immediately vested prior to
the closing of a change in control, subject to the employee or director�s continuous service to Calix through such date. The offer was made to
eligible option holders on August 14, 2009 and expired on September 14, 2009. Only current employees and directors who were providing
services to the company as of August 14, 2009 and continued to provide services through September 14, 2009 were eligible to participate.
Pursuant to the exchange, Calix subsequently canceled options for 3.4 million shares of its common stock and issued an equivalent number of
RSUs to eligible holders on September 23, 2009. In connection with the RSU grants, the unrecognized compensation expense of $16.8 million
related to the exchanged options will be expensed over the remaining period of the original vesting
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period. The incremental cost of $14.8 million due to the exchange will be deferred until a liquidation event and be recognized in accordance with
the vesting period described above. On December 23, 2009, Calix granted 1.1 million RSUs to its chief executive officer. These RSUs vest in
equal installments on each of the first four anniversaries of the date of the grant, and vesting was contingent upon the completion of Calix�s IPO.
The unrecognized compensation cost related to this grant of $10.6 million will amortize through the end of fiscal 2013.

Inventory Valuation

Inventory consisting of finished goods purchased from a contract manufacturer is stated at the lower of cost, determined by the first-in, first-out
method, or market value. Calix regularly monitors inventory quantities on-hand and record write-downs for excess and obsolete inventories
based on the estimate of demand for Calix products, potential obsolescence of technology, product life cycles and whether pricing trends or
forecasts indicate that the carrying value of inventory exceeds the estimated selling price. These factors are impacted by market and economic
conditions, technology changes and new product introductions and require estimates that may include elements that are uncertain. Actual
demand may differ from forecasted demand and may have a material effect on gross margins. If inventory is written down, a new cost basis will
be established that cannot be increased in future periods. The sale of previously reserved inventory has not had a material impact on Calix�s gross
margins.

Allowance for Doubtful Accounts

Calix maintains an allowance for doubtful accounts for estimated losses resulting from the inability or unwillingness of its customers to make
required payments. Calix records a specific allowance based on an analysis of individual past-due balances. Additionally, based on historical
write-offs and collections experience, Calix records an additional allowance based on a percentage of outstanding receivables. Calix performs
credit evaluations of its customers� financial condition. These evaluations require significant judgment and are based on a variety of factors
including, but not limited to, current economic trends, payment history and a financial review of the customer.

Changes in Valuation of Preferred Stock Warrants

On July 1, 2005, Calix adopted the applicable guidance as it relates to freestanding warrants and other similar instruments on shares that are
redeemable. This guidance requires Calix to classify its outstanding preferred stock warrants as liabilities on its balance sheets and record
adjustments to the value of these warrants in its statements of operations to reflect their fair value at the end of each reporting period. Upon
adoption, Calix reclassified the fair value of these warrants from equity to liabilities and recorded a cumulative effect charge of $8.3 million for
the change in accounting principle. Calix recorded income of $1.2 million for the remainder of 2005 and expense of $0.5 million for 2006, to
reflect further changes in the estimated fair value of these warrants. Calix also recorded income of $15.6 million for 2006, when its Series F
convertible preferred stock warrants expired unexercised. In addition, Calix recorded income of $1.6 million, $1.3 million and $0.04 million in
2007, 2008 and 2009, respectively, to reflect changes in the estimated fair value of the remaining outstanding warrants.

These convertible preferred stock warrants were converted into common stock warrants upon the closing of the Calix IPO on March 26, 2010.
Although an adjustment was recorded in the three months ended March 27, 2010, no such adjustment was made in the three months ended
September 25, 2010 and no further adjustments will be made in future periods.

Warranty

Calix offers limited warranties for its hardware products for a period of one or five years, depending on the product type. Calix recognizes
estimated costs related to warranty activities as a component of cost of revenue
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upon product shipment. The estimates are based on historical product failure rates and historical costs incurred in correcting product failures.
The recorded amount is adjusted from time to time for specifically identified warranty exposure. Actual warranty expenses are charged against
the estimated warranty liability when incurred. Factors that affect warranty liability include the number of installed units and historical and
anticipated rates of warranty claims and cost per claim.

Impairment of Goodwill, Intangible Assets and Other Long-Lived Assets

Goodwill is not amortized but instead is subject to an annual impairment test, or more frequently if events or changes in circumstances indicate
that it may be impaired. Calix evaluates goodwill on an annual basis as of the end of the second quarter of each year. The test for goodwill
impairment is a two-step process. The first step compares the fair value of each reporting unit with its respective carrying amount, including
goodwill. If the fair value of the reporting unit exceeds its carrying amount, goodwill of the reporting unit is not considered impaired and,
therefore, the second step of the impairment test is unnecessary. The second step, used to measure the amount of impairment loss, compares the
implied fair value of each reporting unit�s goodwill with the respective carrying amount of that goodwill. If the carrying amount of the reporting
unit goodwill exceeds the implied fair value of that goodwill, an impairment loss shall be recognized in an amount equal to that excess.
Management has determined that Calix operates as a single reporting unit and, therefore, evaluates goodwill impairment at the enterprise level.
Calix completed its annual goodwill impairment test during the third quarter of 2010 and the estimated fair value of Calix significantly exceeded
its carrying value at that date. There were no impairment charges during 2007, 2008, 2009 or the nine months ended September 25, 2010. In
addition, there have been no events or changes in circumstances through October 29, 2010, which would indicate any impairment to Calix�s
goodwill.

Intangible assets with definite useful lives are amortized over their estimated useful lives, generally four to five years, and reviewed for
impairment whenever events or changes in circumstances indicate an asset�s carrying value may not be recoverable. Calix believes that no events
or changes in circumstances have occurred that would require an impairment test for these assets.

Calix periodically evaluates long-lived assets for impairment whenever events or changes in circumstances indicate that a potential impairment
may have occurred. If such events or changes in circumstances arise, Calix compares the carrying amount of the long-lived assets to the
estimated future undiscounted cash flows expected to be generated by the long-lived assets. If the estimated aggregate undiscounted cash flows
are less than the carrying amount of the long-lived assets, an impairment charge, calculated as the amount by which the carrying amount of the
assets exceeds the fair value of the assets, is recorded. The fair value of the long-lived assets is determined based on the estimated discounted
cash flows expected to be generated from the long-lived assets. There were no impairment losses during 2007, 2008 and 2009 and the nine
months ended September 25, 2010.

Income Taxes

Calix evaluates its tax positions and estimates its current tax exposure together with assessing temporary differences resulting from differing
treatment of items not currently deductible for tax purposes. These differences result in deferred tax assets and liabilities on the company�s
balance sheets, which are estimated based upon the difference between the financial statement and tax bases of assets and liabilities using the
enacted tax rates that will be in effect when these differences reverse. In general, deferred tax assets represent future tax benefits to be received
when certain expenses previously recognized in Calix�s statements of operations become deductible expenses under applicable income tax laws
or loss or credit carryforwards are utilized. Accordingly, realization of Calix�s deferred tax assets is dependent on future taxable income against
which these deductions, losses and credits can be utilized, which the company unable to predict. For example, as of September 25, 2010, Calix
had U.S. federal and state net operating loss, or NOL, carryforwards of approximately $386.5 million and $262.9 million, respectively. The U.S.
federal NOLs have expired and will expire at various dates during 2010 and through 2029, if not utilized. The state NOLs will expire at various
dates during 2010 and through 2029, if
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not utilized. These NOL carryforwards represent an asset to Calix to the extent they can be utilized to reduce cash income tax payments expected
in the future. Utilization of Calix�s NOL carryforwards depends on the timing and amount of taxable income earned by the company in the
future, which Calix is unable to predict. Utilization of NOL carryforwards also depends on the extent to which such carryforwards are subject to
limitations attributable to equity transactions that result or resulted in ownership changes under section 382 of the Internal Revenue Code (and
similar state provisions), or section 382, which limitations may be substantial. Calix has in the past experienced ownership changes within the
meaning of section 382 that the company believes could result in significant limitations under section 382 (and similar state provisions) on the
use of these NOLs and other tax attributes. Future changes in ownership could result in additional ownership changes within the meaning of
section 382 that could further limit Calix�s ability to utilize its NOLs and certain other tax attributes. Finally, the utilization of state NOL
carryforwards may be limited by existing or potential state suspensions of the use of such NOLs.

Calix must assess the likelihood that its deferred tax assets will be recovered from future taxable income, and to the extent the company believes
that recovery is not likely, it must establish a valuation allowance. Management judgment is required in determining Calix�s provision for income
taxes, deferred tax assets and liabilities and any valuation allowance recorded against the company�s net deferred tax assets. The realization of
deferred tax assets is dependent upon future earnings. Calix has been in a cumulative loss position since inception which represents a significant
piece of negative evidence. Using the more likely than not criteria specified in the applicable accounting guidance, this negative evidence cannot
be overcome by positive evidence currently available to Calix and as a result the company has established a full valuation allowance against its
deferred tax assets. Calix intends to maintain the full valuation allowances until sufficient evidence exists to support the reversal of the valuation
allowances.

On January 1, 2009, Calix adopted the guidance related to accounting for uncertainty in income taxes (ASC Topic 740-10). This topic prescribes
a recognition threshold and measurement attribute to the financial statement recognition and measurement of a tax position taken or expected to
be taken in a tax return. The guidance also provides guidance on derecognition, classification, accounting in interim periods and disclosure
requirements for uncertain tax positions. The standard requires a company to recognize the financial statement effects of an uncertain tax
position when it is more likely than not that such position will be sustained upon audit. Calix�s adoption of ASC Topic 740-10 did not result in a
cumulative effect adjustment to accumulated deficit. Upon adoption the company recorded a cumulative unrecognized tax benefit of
$9.3 million, which was netted against deferred tax assets with a full valuation allowance. In the event that any unrecognized tax benefits are
recognized, the effective tax rate will not be affected. Calix will recognize accrued interest and penalties related to unrecognized tax benefits as
interest expense and income tax expense, respectively, in its statements of operations.

Results of Operations

Comparison of Nine Months Ended September 25, 2010 and September 26, 2009

Revenue

The following table sets forth Calix�s revenue (in thousands, except percentages):

Nine Months Ended

September 25,
2010

September 26,
2009

Variance
in

Dollars

Variance
in

Percent
Revenue $ 195,348 $ 144,588 $ 50,760 35.1% 

Calix�s revenue is principally derived in the United States. During the nine months ended September 25, 2010 and September 26, 2009, revenue
generated in the United States represented approximately 87% and 90% of revenue, respectively.
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Revenues increased during the first nine months of fiscal 2010 compared with the corresponding period of fiscal 2009, primarily due to the
recognition of approximately $13.0 million of deferred revenue related to the amendment of a significant agreement which had previously been
accounted for under Topic 985-605. Furthermore, the first nine months of 2009 were impacted negatively by the uncertainty surrounding the
Broadband Stimulus initiative and the overall macroeconomic environment. In addition, a change in Calix�s methodology for recognizing
revenue on multiple-element arrangements allowed the company to recognize revenue on partially delivered orders in 2010. On January 1, 2010,
Calix adopted the guidance of ASC Topic 605-25 which permits the company to recognize revenue on multiple-element arrangements for those
elements that have been delivered. In periods prior to January 1, 2010, Calix had deferred such arrangements until all elements had been
delivered because the company had not established vendor specific objective evidence of fair value for most of its products.

Cost of Revenue and Gross Profit

The following table sets forth Calix�s costs of revenue (in thousands, except percentages):

Nine Months Ended

September 25,
2010

September 26,
2009

Variance
in

Dollars

Variance
in

Percent
Cost of revenue:
Products and services $ 117,194 $ 93,584 $ 23,610 25.2% 
Amortization of existing technologies 4,080 4,080 �  �  

Total cost of revenue 121,274 97,664 23,610 24.2% 

Gross profit $ 74,074 $ 46,924 $ 27,150 57.9% 

Gross margin 37.9% 32.5% 

Cost of revenues increased during the first nine months of fiscal 2010 compared with the corresponding period of fiscal 2009, primarily due to
an increase in revenues recognized during this period. Gross margins increased during the first nine months of fiscal 2010 compared with the
corresponding period of fiscal 2009, primarily the result of cost reductions in raw materials, product and customer mix and leveraging Calix�s
fixed costs its higher revenue base.

Operating Expenses

Research and Development Expenses

The following table sets forth Calix�s research and development expenses (in thousands, except percentages):

Nine Months Ended

September 25,
2010

September 26,
2009

Variance
in

Dollars

Variance
in

Percent
Research and development $ 39,232 $ 33,187 $ 6,045 18.2% 
Percent of total revenue 20.1% 23.0% 

Research and development expenses increased during the first nine months of fiscal 2010 compared with the corresponding period in fiscal
2009, primarily due to an increase in payroll and related costs of $4.7 million, mostly attributable to increased stock-based non-cash
compensation, and an increase in headcount mostly related to the opening of Calix�s development center in Nanjing, China. The impact of cost
cutting efforts in the first quarter of 2009 such as mandatory vacations that did not reoccur in the first nine months of fiscal 2010 also
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contributed to the increase in payroll and related costs. Further, during the first nine months of fiscal 2010 compared with the corresponding
period in fiscal 2009, Calix had an increase in spending on consulting expenses of $0.4 million, an increase in prototype expenses of $0.3
million and an increase in facility related expenses of $0.5 million. Calix plans to continue investing in new products and to innovate with its
development organization in 2010. The increased stock-based non-cash compensation expense was the result of employee stock options
exchanged for RSUs in the third quarter of 2009 which began amortizing upon Calix�s IPO in March of 2010 and will amortize through April of
2011.

Sales and Marketing Expenses

The following table sets forth Calix�s sales and marketing expenses (in thousands, except percentages):

Nine Months Ended

September 25,
2010

September 26,
2009

Variance
in

Dollars

Variance
in

Percent
Sales and marketing $ 29,014 $ 23,691 $ 5,323 22.5% 
Percent of total revenue 14.9% 16.4% 

Sales and marketing expenses increased during the first nine months of fiscal 2010 compared with the corresponding period in fiscal 2009,
primarily due to an increase in payroll and related costs of $4.5 million in the first nine months of 2010. This was largely attributable to
increased stock-based non-cash compensation, increased headcount, higher commissions on increased bookings, and an increase in travel related
expenses. Another factor contributing to the increase in sales and marketing expenses include mandatory vacations taken in the first quarter of
fiscal 2009 which were not mandatory in 2010. Further, during the first nine months of fiscal 2010 compared with the corresponding period in
fiscal 2009, facility related expenses increased $0.5 million, consulting services increased $0.2 million, and spending on advertising costs
increased $0.2 million. The increase in stock-based non-cash compensation expense was due to employee stock options exchanged for RSUs in
the third quarter of 2009 which began amortizing upon Calix�s IPO in March of 2010 and will amortize through April of 2011.

General and Administrative Expenses

The following table sets forth Calix�s general and administrative expenses (in thousands, except percentages):

Nine Months Ended

September 25,
2010

September 26,
2009

Variance
in

Dollars

Variance
in

Percent
General and administrative $ 19,515 $ 11,629 $ 7,886 67.8% 
Percent of total revenue 10.0% 8.0% 

General and administrative expenses increased during the first nine months of fiscal 2010 compared with the corresponding period in fiscal
2009, primarily due to an increase in payroll and related costs of $7.6 million, mostly attributable to increased stock-based non-cash
compensation and, to a lesser degree increased headcount. Additionally, Calix had an increase in consulting and professional services expenses
of $1.1 million in the first nine months of 2010 and an increase in insurance costs for its directors and officers of $0.5 million in the first nine
months of 2010, partially offset by a decrease in bad debt expense of $1.0 million. The increased stock-based non-cash compensation expense
was due to employee stock options exchanged for RSUs in the third quarter of 2009 which began amortizing upon Calix�s IPO in March of 2010
and will amortize through April of 2011. Non-cash compensation related to restricted stock units granted to one of Calix�s executives in the
fourth quarter of 2009 will amortize through the end of fiscal 2013.
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Acquisition-Related Costs

The following table sets forth Calix�s acquisition-related costs (in thousands):

Nine Months Ended

September 25,
2010

September 26,
2009

Variance
in

Dollars

Variance
in

Percent
Acquisition-related costs $ 2,137 $ �  $ 2,137 NA

In connection with Calix�s effort to acquire Occam, Calix has incurred acquisition related costs of $2.1 million in the first nine months of fiscal
2010. There were no acquisition-related costs in the corresponding periods in fiscal 2009. Calix anticipates it will incur additional significant
acquisition-related costs in future periods through at least the first quarter of 2011.

Amortization of Intangible Assets

The following table sets forth Calix�s amortization of intangible asset expenses (in thousands, except percentages):

Nine Months Ended

September 25,
2010

September 26,
2009

Variance
in

Dollars

Variance
in

Percent
Amortization of intangible assets $ 555 $ 555 �  �  

In connection with the acquisition of OSI, $32.6 million of the total purchase price was allocated to amortizable intangible assets, which
included customer contracts and lists and purchase order backlog. In addition, $4.2 million for each of the nine months ended September 25,
2010 and September 26, 2009, related to the amortization of existing technology in connection with the acquisition of OSI was classified as cost
of revenue in Calix�s financial statements.

Other Income (Expense)

The following table sets forth Calix�s other income (expense) (in thousands, except percentages):

Nine Months Ended

September 25,
2010

September 26,
2009

Variance
in

Dollars

Variance
in

Percent
Interest income $ 297 $ 144 $ 153 106.3% 
Interest expense (1,138) (3,426) (2,288) 66.8% 
Change in fair value of preferred stock warrants (173) 72 (245) 340.3% 
Other income 13 113 (100) 88.5% 

Total other income (expense) $ (1,001) $ (3,097) 

The decrease in other expense in the first nine months of fiscal 2010 compared with the corresponding period of fiscal 2009 was primarily due to
a reduction in interest expense from the repayment of Calix�s outstanding loan of $20.0 million on May 4, 2010 including outstanding accrued
interest and prepayment penalties of $0.4 million.
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The expense resulting from the change in the fair value of preferred stock warrants in the first nine months of fiscal 2010 was recorded in the
first quarter of 2010. Such preferred stock warrants were converted to common stock warrants at the end of the first quarter of 2010 due to
Calix�s IPO and will no longer require revaluation in future periods.
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Calix�s operating results may fluctuate due to a variety of factors, many of which are outside of the company�s control. As a result, comparing
Calix�s operating results on a period-to-period basis may not be meaningful and you should not rely on past results as an indication of future
performance. In addition, a significant portion of Calix�s quarterly sales typically occurs during the last month of the quarter, which the company
believes reflects customer buying patterns of products similar to Calix and other products in the technology industry generally. As a result,
Calix�s quarterly operating results are difficult to predict even in the near term.

Revenue fluctuations result from many factors, including but not limited to: increases or decreases in customer orders for Calix products and
services, large customer purchase agreements with special revenue considerations, varying budget cycles for customers and seasonal buying
patterns of customers. More specifically, Calix�s customers tend to spend less in the first fiscal quarter as they are finalizing their annual budgets.
Customers then typically decide to purchase Calix products during Calix�s second fiscal quarter. In the third fiscal quarter, customers are in the
process of deploying such products and as a result there is less spending. In addition, difficulties related to deploying products during the winter
also tend to limit spending in the third quarter. Finally, in the fourth fiscal quarter, customer purchases increase as customers are attempting to
spend the rest of their budget for the year.

Calix�s operating expenses have fluctuated based on the following factors: timing of variable sales compensation expenses due to fluctuations in
order volumes, timing of salary increases which have historically occurred in the second quarter, timing of research and development expenses
including prototype builds and intermittent outsourced development projects and increases in stock-based compensation expenses resulting from
modifications to outstanding stock options.

As a result of the fluctuations described above and a number of other factors, many of which are outside Calix�s control, its quarterly and annual
operating results fluctuate from period to period. Comparing the company�s operating results on a period-to-period basis may not be meaningful,
and you should not rely on Calix�s past results as an indication of future performance.

Comparison of Years Ended December 31, 2007, 2008 and 2009

Revenue

The following table sets forth Calix�s revenue:

Years Ended December 31,
2007 2008 2009

(In thousands)
Revenue $ 193,819 $ 250,463 $ 232,947

Calix�s revenue is principally derived in the United States. During 2007, 2008 and 2009 revenue generated in the United States represented
approximately 94%, 84% and 91% of revenue, respectively.

2008 compared to 2009: Although revenue decreased $17.5 million from $250.5 million for 2008 to $232.9 million for 2009, sales orders were
consistent in 2008 and 2009. The decrease in revenue recognized was the result of recognition of revenue under a significant customer contract
in the first quarter of 2008 that did not occur in 2009.

2007 compared to 2008: Revenue increased $56.6 million from $193.8 million for 2007 to $250.5 million for 2008, primarily due to an increase
in order volume from new and existing customers, the recognition of revenue under a large customer contract in 2008 and sales resulting from
the introduction of Calix�s new E-Series platforms and nodes and P-Series ONTs.
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Cost of Revenue and Gross Profit

The following table sets forth Calix�s costs of revenue:

Years Ended December 31,
2007 2008 2009

(In thousands, except
percentages)

Cost of revenue
Products and services $ 128,025 $ 165,925 $ 150,863
Amortization of existing technologies 5,440 5,440 5,440

Total cost of revenue $ 133,465 $ 171,365 $ 156,303
Gross profit 60,354 79,098 76,644
Gross margin 31% 32% 33% 

2008 compared to 2009: Cost of revenue decreased $15.1 million from $171.4 million for 2008 to $156.3 million for 2009, primarily due to a
decrease in revenues recognized during this period. Gross margin increased from 32% for 2008 to 33% for 2009, as a result of reduced product
costs.

2007 compared to 2008: Cost of revenue increased $37.9 million from $133.5 million for 2007 to $171.4 million for 2008, primarily due to
higher product shipments to customers and increases in related provisions for warranty and freight costs. Gross margin increased slightly from
31% for 2007 to 32% for 2008. The increase in gross margin was primarily due to lower product costs.

Operating Expenses

Research and Development Expenses

Years Ended December 31,
2007 2008 2009

(In thousands, except
percentages)

Research and development $ 44,439 $ 44,348 $ 46,132
Percent of revenue 23% 18% 20% 

2008 compared to 2009: Research and development expenses increased $1.8 million from $44.3 million for 2008 to $46.1 million for 2009,
primarily due to increased spending on several new product prototypes of $1.1 million, an increase in costs for employee compensation and
benefits of $0.8 million due to an increase in headcount, partially offset by a decrease of $0.5 million in stock-based compensation, an increase
in consulting costs of $0.7 million and an increase in costs for employee recruiting of $0.2 million, partially offset by a decrease in equipment
depreciation and overhead costs of $0.4 million.

2007 compared to 2008: Research and development expenses remained relatively flat at $44.4 million and $44.3 million for 2007 and 2008,
respectively. Although expenses were relatively flat, expenses in 2008 included an increase in compensation and benefits of $2.5 million,
including stock-based compensation, primarily due to increased headcount which was offset by reduced prototype expenses of $0.7 million,
depreciation expenses of $0.2 million and consulting expenses of $1.5 million.

Sales and Marketing Expenses

Years Ended December 31,

Edgar Filing: CALIX, INC - Form S-4

Table of Contents 267



2007 2008 2009
(In thousands, except

percentages)
Sales and marketing $ 28,439 $ 31,627 $ 33,486
Percent of revenue 15% 13% 14% 
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2008 compared to 2009: Sales and marketing expenses increased $1.9 million, from $31.6 million for 2008 to $33.5 million for 2009, primarily
due to an increase in costs for employee compensation and benefits of $2.0 million. The increase in employee compensation was primarily due
to an increase in employee headcount.

2007 compared to 2008: Sales and marketing expenses increased $3.2 million, from $28.4 million for 2007 to $31.6 million for 2008, primarily
due to an increase in the number of sales and marketing employees. The increase in employees resulted in an increase in compensation and
benefits of $2.9 million, including stock-based compensation and fees for recruitment of new employees of $0.2 million.

General and Administrative Expenses

Years Ended December 31,
2007 2008 2009

(In thousands, except
percentages)

General and administrative $ 12,103 $ 15,253 $ 15,613
Percent of revenue 6% 6% 7% 

2008 compared to 2009: General and administrative expenses remained relatively flat at $15.3 million and $15.6 million for 2008 and 2009,
respectively.

2007 compared to 2008: General and administrative expenses increased $3.2 million, from $12.1 million for 2007 to $15.3 million for 2008,
primarily due to increases in compensation and benefits, including stock-based compensation, of $2.6 million due to increased headcount and an
increase in bad debt expense of $0.6 million. The increased headcount primarily resulted from Calix�s ongoing efforts to build its legal, finance,
human resources and information technology functions.

Amortization of Intangible Assets

Years Ended December 31,
2007 2008 2009

(In thousands, except
percentages)

Amortization of intangible assets $ 740 $ 740 $ 740
Percent of revenue 0% 0% 0% 

In connection with the acquisition of OSI, $32.6 million of the total purchase price was allocated to amortizable intangible assets, which
included customer contracts and lists and purchase order backlog. Amortization of intangible assets expense totaled $0.7 million in each of 2007,
2008 and 2009. In addition, $5.4 million for each of 2007, 2008 and 2009, related to the amortization of existing technology was classified as
cost of revenue in Calix�s financial statements.

Other Income (Expenses)

Years Ended December 31,
2007 2008 2009

(In thousands)
Interest income $ 1,094 $ 620 $ 245
Interest expense (2,330) (2,089) (3,867) 
Change in fair value of preferred stock warrants 1,634 1,329 37
Other income (expense) 132 10 119

Total other income (expense) $ 530 $ (130) $ (3,466) 
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2008 compared to 2009: Other expense, net was $0.1 million for 2008 compared to other expense, net of $3.5 million for 2009. The increase in
other expense, net of $3.3 million was primarily due to an increase in interest expense of $1.8 million, resulting from the higher average interest
rate of debt in place during a portion of 2009. Such debt was retired in the third quarter of 2009 and replaced with new debt. In connection with
this transaction, Calix incurred a prepayment penalty and wrote off debt issuance costs, which contributed to the increase in interest expense.
Calix expects interest expense to decline in future quarters as its debt carries a much lower interest rate than its previous debt. In addition,
income from the change in the fair value of preferred stock warrants decreased by $1.3 million, which contributed to the increase in other
expense, net during 2009.

2007 compared to 2008: Other income, net was $0.5 million for 2007 compared to other expense, net of $0.1 million for 2008. The decrease in
other income, net was primarily due to a decrease in interest income resulting from lower invested balances. Calix had higher invested balances
during 2007 as a result of funds raised in its Series I convertible preferred stock financing.

Quarterly Results of Operations

The following tables set forth selected unaudited quarterly statements of operations data for the last ten fiscal quarters, as well as the percentage
that each line item represents of total net revenue. The information for each of these quarters has been prepared on the same basis as the audited
financial statements included elsewhere in this proxy statement/prospectus and, in the opinion of Calix�s management, includes all adjustments,
consisting solely of normal recurring adjustments, necessary for the fair presentation of the results of operations for these periods. This data
should be read in conjunction with the audited financial statements and related notes included elsewhere in this proxy statement/prospectus.
These quarterly operating results are not necessarily indicative of Calix�s operating results for any future period. Calix operates on a 4-4-5 fiscal
calendar which divides the year into four quarters with each quarter having 13 weeks which are grouped into two 4-week months and one
5-week month. Calix�s year ends on December 31.

Quarters Ended
Mar 29, Jun 28, Sep 27, Dec 31, Mar 28, Jun 27, Sep 26, Dec 31, Mar 27, Jun 26, Sep 25,
2008 2008 2008 2008 2009 2009 2009 2009 2010 2010 2010

(in thousands, unaudited)
Statements of Operations
Data:
Revenue $ 59,661 $ 60,820 $ 59,317 $ 70,665 $ 37,146 $ 47,842 $ 59,600 $ 88,359 $ 48,203 $ 71,653 $ 75,492
Cost of revenue:
Products and services 41,358 39,331 39,158 46,078 25,391 31,076 37,117 57,279 30,171 41,855 45,168
Amortization of existing
Technologies 1,360 1,360 1,360 1,360 1,360 1,360 1,360 1,360 1,360 1,360 1,360

Total cost of revenue 42,718 40,691 40,518 47,438 26,751 32,436 38,477 58,639 31,531 43,215 46,528

Gross profit 16,943 20,129 18,799 23,227 10,395 15,406 21,123 29,720 16,672 28,438 28,964
Operating expenses 21,730 24,547 23,002 22,689 21,525 23,153 24,384 26,909 25,202 30,878 34,373

Income (loss) from operations (4,787) (4,418) (4,203) 538 (11,130) (7,747) (3,261) 2,811 (8,530) (2,440) (5,409) 
Other income (expense), net 562 (86) (85) (521) (800) (917) (1,380) (369) (561) (519) 79

Net income (loss) before
provision (benefit) for income
taxes (4,225) (4,504) (4,288) 17 (11,930) (8,664) (4,641) 2,442 (9,091) (2,959) (5,330) 
Provision (benefit) for income
taxes 45 101 73 (300) 130 138 (217) (403) 171 243 20

Net income (loss) (4,270) (4,605) (4,361) 317 (12,060) (8,802) (4,424) 2,845 (9,262) (3,202) (5,350) 
Preferred stock dividends 479 540 2,441 605 652 �  2,389 706 900 �  �  

Net income (loss) attributable
to common stockholders $ (4,749) $ (5,145) $ (6,802) $ (288) $ (12,712) $ (8,802) $ (6,813) $ 2,139 $ (10,162) $ (3,202) $ (5,350) 
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Quarters Ended
Mar 29, Jun 28, Sep 27, Dec 31, Mar 28, Jun 27, Sep 26, Dec 31, Mar 27, Jun 26, Sep 25,
2008 2008 2008 2008 2009 2009 2009 2009 2010 2010 2010

(unaudited, in percent)
Statements of
Operations Data:
Revenue 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 
Cost of revenue:
Products and services 69.3 64.7 66.0 65.2 68.4 65.0 62.3 64.8 62.6 58.4 59.8
Amortization of existing
technologies 2.3 2.2 2.3 1.9 3.7 2.8 2.3 1.6 2.8 1.9 1.8

Total cost of revenue 71.6 66.9 68.3 67.1 72.1 67.8 64.6 66.4 65.4 60.3 61.6

Gross profit 28.4 33.1 31.7 32.9 27.9 32.2 35.4 33.6 34.6 39.7 38.4
Operating expenses 36.4 40.4 38.8 32.1 57.9 48.4 40.9 30.4 52.3 43.1 4.6

Income (loss) from
operations (8.0) (7.3) (7.1) 0.8 (30.0) (16.2) (5.5) 3.2 (17.7) (3.4) 33.8
Other income (expense),
net 0.9 (0.1) (0.1) (0.7) (2.2) (1.9) (2.3) (0.4) (1.2) (0.7) 0.1

Net income (loss) before
provision
(benefit) for income
taxes (7.1) (7.4) (7.2) 0.1 (32.2) (18.1) (7.8) 2.8 (18.9) (4.1) 33.9
Provision (benefit) for
income taxes 0.1 0.2 0.1 (0.4) 0.3 0.3 (0.4) (0.4) 0.4 0.3 0.0

Net income (loss) (7.2) (7.6) (7.3) 0.5 (32.5) (18.4) (7.4) 3.2 (19.3) (4.4) 33.9
Preferred stock
dividends 0.8 0.9 4.1 0.9 1.8 0.0 4.0 0.8 1.9 0.0 0.0

Net income (loss)
attributable to common
stockholders (8.0)% (8.5)% (11.4)% (0.4)% (34.3)% (18.4)% (11.4)% 2.4% (21.2)% (4.4)% 33.9% 

Calix�s operating results may fluctuate due to a variety of factors, many of which are outside of the control of the company. As a result,
comparing Calix�s operating results on a period-to-period basis may not be meaningful and you should not rely on the company�s past results as
an indication of its future performance. In addition, a significant portion of Calix�s quarterly sales typically occurs during the last month of the
quarter, which the company believes reflects customer buying patterns of products similar to those of Calix and other products in the technology
industry generally. As a result, Calix�s quarterly operating results are difficult to predict even in the near term.

Revenue fluctuations result from many factors, including but not limited to: increases or decreases in customer orders for Calix products and
services, large customer purchase agreements with special revenue considerations, varying budget cycles for Calix customers and seasonal
buying patterns of customers. More specifically, Calix customers tend to spend less in the first fiscal quarter as they are finalizing their annual
budgets. Customers then typically decide to purchase products during Calix�s second fiscal quarter. In the third fiscal quarter, customers are in
the process of deploying such products and as a result there is less spending. In addition, difficulties related to deploying products during the
winter also tend to limit spending in the third quarter. Finally, in the fourth fiscal quarter, customer purchases increase as customers are
attempting to spend the rest of their budget for the year.

During the quarters ended March 29, 2008 and December 31, 2008, Calix recognized revenue on two large orders that were previously deferred.
For the quarters ended March 28, 2009 and June 27, 2009, orders for Calix goods and services declined significantly from the same periods in
2008, primarily due to challenging macroeconomic and capital market conditions that negatively impacted Calix�s customers� financial condition
and decreased demand for Calix�s products. For the quarters ended September 26, 2009 and December 31, 2009, orders increased from the
quarters ended March 28, 2009 and June 27, 2009 due to an increase in orders from one of Calix�s largest customers, which contributed to the
increase in revenue during the quarters ended September 26, 2009 and December 31, 2009. At the beginning of the third quarter of 2009, two of
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During the quarters ended March 27, 2010, June 26, 2010 and September 25, 2010, Calix experienced an increase in shipment volume compared
to the corresponding periods in 2009 as a result of improved macroeconomic conditions. In addition, a change in Calix�s methodology for
recognizing revenue on multiple-
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element arrangements, effective January 1, 2010, resulted in increased revenues during the quarters ended March 27, 2010 and June 26, 2010,
compared to the corresponding periods in 2009. The change in revenue recognition rules on multiple-element arrangements allowed Calix to
recognize revenue on partially delivered orders in 2010. Prior to 2010, Calix had deferred such arrangements until all elements had been
delivered because Calix had not established vendor specific objective evidence of fair value for most of its products. Furthermore, revenue for
the quarter ended September 25, 2010 increased over the same period in 2009 due to the recognition of approximately $13.0 million of revenue
related to the amendment of a significant agreement which had previously been accounted for under Topic 985-605.

From time to time, Calix offers its customers sales incentives, which include volume rebates and discounts, and during this period Calix
provided this customer volume rebates on orders made during this period. After such an increase in spending by a customer, there could be a
corresponding decrease in spending in a subsequent quarter or quarters, which could adversely affect Calix�s operating results and financial
condition. Calix is unable to anticipate the quantity of orders from any given customer in future quarters.

Cost of revenue is strongly correlated to revenue and will tend to fluctuate from all of the aforementioned factors that could impact revenue.
Other additional factors that impact cost of revenue include changes in the mix of products delivered to Calix�s customers and changes in the
standard cost of Calix�s inventory. Cost of revenue includes fixed expenses related to the internal operations department which could impact
Calix�s cost of revenue as a percentage of revenue, if there are large sequential fluctuations to revenue.

Calix�s operating expenses have fluctuated based on the following factors: timing of variable sales compensation expenses due to fluctuations in
order volumes, timing of salary increases which have historically occurred in the second quarter, timing of research and development expenses
including prototype builds and intermittent outsourced development projects and increases in stock-based compensation expenses resulting from
modifications to outstanding stock options. For example, in the quarter ended June 28, 2008, operating expense increases resulted primarily from
merit-based salary increases, increased variable sales compensation due to increased customer orders, and stock-based compensation expenses
resulting from the repricing of outstanding stock options. In the quarter ended March 28, 2009, reduced operating expenses resulted from a
decrease in variable sales compensation expenses coincident with a reduction in customer orders, and reduced spending on customer marketing
initiatives and industry tradeshow events relative to other quarters.

As a result of the fluctuations described above and a number of other factors, many of which are outside Calix�s control, its quarterly and annual
operating results fluctuate from period to period. Comparing operating results on a period-to-period basis may not be meaningful, and you
should not rely on past results as an indication of Calix�s future performance.

Liquidity and Capital Resources

Years Ended December 31, Nine Months Ended

2007 2008 2009
September 26,

2009
September 25,

2010
Net cash provided by (used in) Operating activities $ (11,873) $ (5,551) $ 1,390 $ (6,346) $ 8,377
Net cash provided by (used in) Investing activities (13,926) 2,849 (41,309) (9,781) (42,440) 
Net cash provided by financing activities 35,391 4,574 48,526 48,535 37,383
At September 25, 2010, Calix had cash, cash equivalents and marketable securities of $109.2 million, which primarily consisted of money
market mutual funds and highly liquid debt instruments held at major financial institutions. Since inception, Calix financed its operations
primarily through private sales of equity and from borrowings under credit facilities. In its initial public offering Calix raised net proceeds of
approximately $57.3 million. On May 4, 2010, Calix paid down its outstanding term loan of $20.0 million with Silicon Valley Bank in its
entirety including outstanding accrued interest and prepayment penalties of $0.4 million.
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Calix entered into an amended and restated loan and security agreement, or loan agreement, with Silicon Valley Bank, or SVB, in August 2009
and subsequently amended this loan agreement in March 2010. This loan agreement, which replaced a previous loan agreement with SVB,
provides for $50.0 million of total lending capacity as follows: a term loan of $20.0 million and a revolving credit facility of $30.0 million based
upon a percentage of eligible accounts receivable. Included in the revolving line are amounts available under letters of credit and cash
management services. The term loan and the revolving credit facility, unless terminated earlier, each expire on June 30, 2013. The proceeds of
the term loan were used, along with other funds, to repay a term loan with an institutional investor totaling slightly over $23.0 million of
principal, accrued interest and other fees. As of December 31, 2009, $20.0 million in principal was outstanding under the term loan and there
were no outstanding borrowings under the revolving line. The term loan as of December 31, 2009 bears interest at 7.75%, which is set at
6-month LIBOR (with a floor of 1.25%) plus a 6.50% margin. At Calix�s election, the term loan will accrue interest at (a) SVB�s prime rate (with
a floor of 4.00%) plus a 0.50% to 4.00% margin or (b) LIBOR (with a floor of 1.25%) plus a 3.00% to 6.50% margin, subject to certain terms
and conditions. The loan agreement also allows SVB to call the note in the event there is a material adverse change in Calix�s business or
financial condition. At Calix�s election, advances under the revolving line will accrue interest at (a) SVB�s prime rate (with a floor of 4.00%) plus
a 0.50% to 2.00% margin or (b) LIBOR (with a floor of 1.25%) plus a 3.00% to 4.50% margin, subject to certain terms. The loan agreement is
secured by all Calix�s assets, including intellectual property. In addition, the loan agreement stipulates that Calix must comply with certain
covenants, information reporting requirements and other restrictive provisions. As of September 25, 2010 and as of the date of this proxy
statement/prospectus, Calix was in compliance with all covenants and information reporting requirements in the loan agreement. On May 4,
2010, Calix paid down its outstanding term loan payable with Silicon Valley Bank of $20.0 million, which bore interest at LIBOR (not less than
1.25%) plus 6.50%, in its entirety, including outstanding accrued interest and prepayment penalties of $0.4 million. As of September 25, 2010,
there were no outstanding borrowings under the revolving credit facility. Calix issues letters of credit under its credit facility to support
performance bonds that it may be required to issue to satisfy contract requirements under RUS contracts. Calix had outstanding letters of credit
totaling $2.9 million as of September 25, 2010.

Operating Activities

In the nine months ended September 25, 2010, Calix�s operating activities provided cash of $8.4 million. This resulted primarily from non-cash
charges of $26.7 million (the majority of which consist of stock-based compensation charges), partially offset by a net loss of $17.8 million.
Cash inflows from changes in operating assets and liabilities included a decrease in accounts receivable of $14.1 million due to lower shipments
in the third quarter of 2010 compared to the fourth quarter of 2009, a decrease in deferred cost of goods sold of $6.0 million related to the
decrease in deferred revenue, and a decrease in prepaid expenses and other assets of $1.4 million primarily due to lower procurement of raw
materials on behalf of Calix�s manufacturing vendor and the write-off of loan origination fees from the repayment of Calix�s loan with SVB. Cash
outflows from changes in operating assets and liabilities included a decrease in deferred revenue of $7.9 million primarily the result of a change
in revenue recognition rules on multiple-element arrangements, which allowed Calix to recognize revenue on partially delivered orders in 2010
and an amendment to a customer agreement that had previously been accounted for under the ASC Topic 985-605, an increase in inventory of
$6.4 million as Calix built inventories in anticipation of higher shipment volumes in future periods, a decrease in accounts payables of $5.9
million resulting from lower inventory receipts in the last month of the third quarter of 2010 compared to the last month of the fourth quarter of
2009, and a decrease in accrued liabilities of $2.7 million primarily due to an increase in employee compensation, legal fees related to Calix�s
efforts to acquire Occam partially offset by a decrease in accrued customer rebates.

In the nine months ended September 26, 2009, Calix used $6.3 million in cash from operating activities, which consisted of a net loss of $25.3
million, partially offset by non-cash charges of $15.1 million. In addition, cash outflows from changes in operating assets and liabilities included
an increase in accounts receivable of $9.7 million from increased shipment volume near the end of the third quarter, a decrease in accounts
payable of $7.8 million due to accelerated payment terms with Calix�s contract manufacturer to obtain early payment discounts
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and an increase in deferred cost of goods sold of $5.2 million, related to the increase in deferred revenue. Cash inflows from changes in
operating assets and liabilities included an increase in deferred revenue of $10.7 million, a decrease in inventory of $9.5 million resulting from
better inventory management and a decrease in restricted cash of $4.2 million as Calix released performance bonds for the close out of RUS
revenue contracts.

In 2009, Calix�s operating activities provided $1.4 million in cash, which consisted of a net loss of $22.4 million, offset by non-cash charges of
$20.3 million. In addition, cash outflows from changes in operating assets and liabilities included an increase in accounts receivable of
$14.2 million from increased shipment volume near the end of the year, a decrease in accounts payable of $3.9 million due to accelerated
payment terms with Calix�s contract manufacturer to obtain early payment discounts, an increase in prepaid expenses and other assets of $4.3
million primarily related to costs capitalized for Calix�s IPO, and an increase in deferred cost of goods sold of $2.3 million, related to the increase
in deferred revenue. Cash inflows from changes in operating assets and liabilities included an increase in accrued liabilities of $12.1 million
primarily related to an increase in customer rebates, professional fees associated with Calix�s IPO, employee compensation and warranty
reserves, an increase in deferred revenue of $7.7 million, a decrease in inventory of $4.8 million resulting from better inventory management and
a decrease in restricted cash of $4.2 million as Calix released performance bonds for the close out of RUS revenue contracts, as further described
below.

In 2008, Calix used $5.6 million in cash from operating activities, which consisted of its net loss of $12.9 million, offset by non-cash charges of
$21.5 million. In addition, cash outflows from changes in operating assets and liabilities included a decrease in deferred revenue of $17.7 million
resulting from the close-out of a large contract, an increase in accounts receivable of $5.2 million due to increased shipment volume, an increase
in restricted cash of $4.9 million to purchase performance bonds for RUS revenue contracts, as further described below, and an increase in
inventory of $2.3 million. Cash inflows from changes in operating assets and liabilities included a decrease in deferred cost of goods sold of
$13.1 million resulting from the close-out of the large contract noted above and an increase in accounts payable and accrued liabilities totaling
$3.7 million due to the timing of payment.

In 2007, Calix used $11.9 million in cash from operating activities, which consisted of its net loss of $24.9 million, offset by non-cash charges of
$18.9 million. In addition, cash outflows from changes in operating assets and liabilities included an increase in inventory of $4.6 million due to
increased inventory receipts on low shipment volume, a decrease in accounts payable of $9.6 million due to significant payments to Calix�s main
supplier and a decrease in accrued liabilities and deferred revenue of $3.1 million and $3.0 million, respectively, due to the timing of
transactions. Cash inflows from changes in operating assets and liabilities included a decrease in accounts receivable, which resulted from a
combination of lower shipment volume and strong collections.

Investing Activities

Calix�s cash used in investing activities in the nine months ended September 25, 2010 consisted of capital expenditures of $3.9 million, the
purchase of marketable securities of $74.6 million, which primarily included highly liquid debt instruments and certificates of deposit, offset by
sales and maturities of marketable securities of $36.1 million.

Calix�s cash used in investing activities in the nine months ended September 26, 2009 consisted of the purchase of marketable securities of $6.3
million, which primarily included money market funds and highly liquid debt instruments, and capital expenditures of $3.5 million, which
primarily consisted of computer and test equipment.

Calix�s cash used in investing activities in 2009 consisted of the purchase of marketable securities of $36.2 million, which primarily included
highly liquid debt instruments and certificates of deposit, and capital expenditures of $5.1 million, which primarily consisted of computer and
test equipment.
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Calix�s cash provided by investing activities in 2008 consisted of the sale of marketable securities of $8.3 million, partially offset by the purchase
of property and equipment of $5.4 million. These capital expenditures primarily consisted of computer and test equipment.

Calix�s cash used in investing activities in 2007 consisted of the net purchase of marketable securities of $8.3 million and the purchase of
property and equipment of $5.7 million, which primarily consisted of computer and test equipment.

Financing Activities

Calix�s financing activities provided cash of $37.4 million in the nine months ended September 25, 2010, which primarily consisted of net
proceeds of $57.3 million from Calix�s IPO offset by the repayment of a term loan of $20.0 million. On May 4, 2010, Calix paid the outstanding
loan payable to Silicon Valley Bank of $20.0 million in its entirety including outstanding accrued interest and prepayment penalties of $0.4
million.

Calix�s financing activities provided cash of $34.3 million in the nine months ended September 26, 2009, which primarily consisted of net
proceeds of $34.3 million from the issuance of Series J preferred stock. This preferred stock was converted into shares of common stock upon
Calix�s IPO.

Calix�s financing activities provided cash of $48.5 million in the nine months ended September 26, 2009 and in the year ended December 31,
2009, which primarily consisted of net proceeds of $49.5 million from the issuance of 6.3 million shares of Series J convertible preferred stock.
On May 29, 2009, Calix entered into a Series J Preferred Stock Purchase Agreement, or the Series J Agreement, with certain investors and
completed its first closing, at which Calix issued 4.4 million shares of Series J convertible preferred stock for gross proceeds of $34.7 million.
Calix subsequently completed three additional closings, with the final closing occurring on August 5, 2009. Upon completion, Calix issued a
total of 6.3 million shares of Series J convertible preferred stock for gross proceeds of $50.0 million.

In addition, Calix entered into an amended and restated loan agreement with SVB in August 2009 and subsequently amended this loan
agreement in March 2010. This loan agreement, which replaced a previous loan agreement Calix had with SVB, provides for $50.0 million of
total lending capacity.

Calix�s financing activities provided cash of $4.6 million in 2008, which primarily consisted of net proceeds of $4.5 million from borrowings.

Calix�s financing activities provided cash of $35.4 million in 2007, which primarily consisted of net proceeds of $42.0 million from the issuance
of 1.7 million shares of Series I convertible preferred stock, partially offset by loan repayments of $6.8 million.

Working Capital and Capital Expenditure Needs

Except as disclosed in Contractual Obligations and Commitments below and in connection with Calix�s efforts to acquire Occam pursuant to
which Calix has committed approximately $88.9 million in cash as part of the acquisition cost which will be funded by cash from the combined
company, Calix currently has no material cash commitments, except for normal recurring trade payables, expense accruals and operating leases.
In addition, Calix does not currently anticipate significant investment in property, plant and equipment, and Calix believes that its outsourced
approach to manufacturing provides the company significant flexibility in both managing inventory levels and financing its inventory. Calix may
be required to issue performance bonds to satisfy requirements under its RUS contracts. Calix issues letters of credit under its existing credit
facility to support these performance bonds. In the event Calix does not have sufficient capacity under its credit facility to support these bonds,
Calix will have to issue certificates of deposit, which could materially impact its working capital or limit its ability to satisfy such contract
requirements. In the event that the revenue plan does not meet Calix�s expectations, Calix may eliminate or curtail expenditures to mitigate the
impact on the company�s working capital.
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Calix believes, based on its current operating plan, its existing cash, cash equivalents and marketable securities and existing amounts available
under the revolving line will be sufficient to meet its anticipated cash needs for at least the next twelve months. Calix�s future capital
requirements will depend on many factors including its rate of revenue growth, the timing and extent of spending to support development
efforts, the expansion of sales and marketing activities, the timing of introductions of new products and enhancements to existing products, the
acquisition of new capabilities or technologies and the continued market acceptance of Calix�s products. In the event that additional financing is
required from outside sources, Calix may not be able to raise it on terms acceptable to the company or at all. If Calix is unable to raise additional
capital when desired, its business, operating results and financial condition would be harmed.

Contractual Obligations and Commitments

The following summarizes Calix�s contractual obligations at September 25, 2010 (in thousands):

Payments Due by Period

Total
Less Than
1 Year

1-3
Years

4-5
Years

More Than
5 years

Operating lease obligations $ 5,934 $ 1,706 $ 3,505 $ 723 $ �  

Total $ 5,934 $ 1,706 $ 3,505 $ 723 $ �  

Future minimum lease payments under Calix�s lease for its facilities in Minneapolis, Minnesota and Acton, Massachusetts are disclosed in the
table above. Calix leases its primary office space in Petaluma, California. The prior lease agreement expired in December 2008, after which
Calix leased the office space under its prior lease agreement on a month-to-month basis. In February 2009, Calix entered into a new lease
agreement that expires in February 2014. Calix received a lease incentive consisting of $1.2 million in leasehold improvements provided by its
lessor. Calix has capitalized the full amount of the lease incentive and will amortize the cost of the improvements over the lease term.

Off-Balance Sheet Arrangements

As of December 31, 2007, 2008 and 2009 and September 25, 2010, Calix did not have any off-balance sheet arrangements.

Recent Accounting Pronouncements

In April 2010, the FASB issued ASU No. 2010-12, Income Taxes (ASC Topic 740): Accounting for Certain Tax Effects of the 2010 Health Care
Reform Acts. This ASU updates the FASB Accounting Standards CodificationTM for the SEC Staff Announcement, Accounting for the Health
Care and Education Reconciliation Act of 2010 and the Patient Protection and Affordable Care Act. This announcement provides guidance on
the accounting effect, if any, that arises from the different signing dates between the Health Care and Education Reconciliation Act of 2010, a
reconciliation bill that amends the Patient Protection and Affordable Care Act (collectively the �Acts�). Recently, questions have arisen about
whether and how the different signing dates will affect the accounting for these two Acts for that limited number of registrants with a period end
that falls between the two signing dates. The company does not believe this will impact its financial statements at this time.

In January 2010, the FASB issued an update to ASC Topic 820, Fair Value Measurements and Disclosures, related to the disclosures for
transfers in and out of Levels 1 and 2 fair value measurements and the activity in Level 3 fair value measurements. The amendment recommends
a reporting entity should disclose separately the amounts of significant transfers in and out of Level 1 and Level 2 fair value measurements and
describe the reasons for the transfers. Further, in the reconciliation for fair value measurements using significant unobservable
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inputs (Level 3), a reporting entity should present separately information about purchases, sales, issuances and settlements (that is, on a gross
basis rather than as one net number). Also, the amendment requires clarification in existing disclosures for disaggregation of fair value
measurement disclosures for each class of assets and liabilities and disclosures about inputs and valuation techniques. The effective date is for
interim and annual reporting periods beginning after December 15, 2009, except for the disclosures about purchases, sales, issuances, and
settlements in the roll forward activity in Level 3 fair value measurements. Those disclosures are effective for fiscal years beginning after
December 15, 2010, and for interim periods within those fiscal years. Calix adopted all the amended provisions of ASC Topic 820 in the first
quarter of 2010. There was no impact from adoption of this amendment to ASC Topic 820 to Calix�s financial statements and related footnote
disclosures.
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QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT THE MARKET RISK OF CALIX

Interest Rate Risk

The primary objectives of Calix�s investment activity are to preserve principal, provide liquidity and maximize income without significantly
increasing risk. By policy, Calix does not enter into investments for trading or speculative purposes. Some of the securities in which Calix
invests, however, may be subject to interest rate risk. This means that a change in prevailing interest rates may cause the principal amount of the
investment to fluctuate. To minimize this risk, Calix invests in a variety of securities, which primarily consists of money market funds, U.S.
government bonds, commercial paper and other debt securities of domestic corporations. Due to the nature of these investments, Calix believes
that it does not have any material exposure to changes in the fair value of its investment portfolio as a result of changes in interest rates

Calix�s exposure to interest rates also relates to the increase or decrease in the amount of interest the company must pay on its outstanding debt
instruments. Any outstanding borrowings under its term loan and line of credit bear a variable rate of interest based upon the applicable Libor or
prime rate and is adjusted monthly based upon changes in the Federal Reserve�s prime rate. On May 4, 2010, Calix paid in its entirety the
outstanding loan payable with Silicon Valley Bank of $20.0 million, which bore interest at LIBOR (not less than 1.25%) plus 6.50%, in its
entirety, including outstanding accrued interest and prepayment penalties of $0.4 million. As of September 25, 2010, Calix had no term loans
outstanding and there were no outstanding borrowings under the revolving credit facility. The company had outstanding letters of credit totaling
$2.9 million as of September 25, 2010.

Foreign Currency Risk

Calix�s sales contracts and vendor payables are primarily denominated in U.S. dollars and, therefore, the majority of its revenues and operating
expenses are not subject to foreign currency risk.
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SELECTED CONSOLIDATED HISTORICAL FINANCIAL DATA OF OCCAM

Summary Historical Financial Data of Occam

The following tables summarize Occam�s financial data. The statements of operations data for the nine months ended September 30, 2009 and
September 30, 2010 and the balance sheet data as of September 30, 2010 are derived from Occam�s unaudited financial statements and related
notes. The consolidated financial data set forth below as of December 31, 2008 and December 31, 2009 and for the years ended December 31,
2007, December 31, 2008 and December 31, 2009 are derived from, and qualified by reference to, Occam�s audited consolidated financial
statements, which are included elsewhere in this proxy statement/prospectus. The statements of operations data for the years ended
December 25, 2005 and December 31, 2006 and the balance sheet data as of December 25, 2005 and December 31, 2006 and 2007 are derived
from Occam�s audited financial statements and related notes, which are not included in this proxy statement/prospectus. Historical results are not
indicative of the results that should be expected in the future. The consolidated financial data set forth below for and as of the year ended
December 25, 2005 has been restated as a result of Occam�s audit committee review as described below.

On October 16, 2007, Occam announced that the audit committee of the Occam board had completed its previously announced internal review
of its revenue recognition practices. Among other matters, Occam�s audit committee, assisted by independent forensic accountants and legal
advisors, reviewed its practices relating to the following:

� commitments to provide customers with software, hardware and software maintenance, hardware and software upgrades, training,
and other services in connection with customers� purchases of Occam�s network equipment;

� sales to value added resellers; and

� use of intermediate shipping vendors in connection with shipments of product at the end of quarters falling on weekends.
As a result of Occam�s audit committee�s review, Occam identified errors in its previous recognition of revenue and determined that Occam
recognized approximately $33.0 million of revenue prematurely during fiscal years 2004 through 2006. As a result, Occam restated its
consolidated financial statements for the following fiscal periods: (i) the fiscal years ended December 25, 2005 and December 26, 2004; (ii) each
of the interim quarterly periods in the fiscal years ended December 25, 2005 and December 26, 2004; and (iii) each of the interim quarterly
periods ended March 26, June 25, and September 24, 2006.
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All references to earnings and the number of shares of Occam�s common stock have been retroactively restated to reflect the 1-for-40 reverse
stock split effected on March 10, 2006.

Fiscal Year Ended Nine Months Ended
December 25,

2005
December 31,

2006
December 31,

2007
December 31,

2008
December 31,

2009
September 30,

2009
September 30,

2010
(in thousands except per share data) (unaudited, in thousands

except per share data)
Statement of Operations Data:
Revenue $ 39,597 $ 68,203 $ 75,149 $ 99,268 $ 84,046 $ 62,120 $ 75,930
Cost of revenue(1) 27,736 42,473 46,137 56,877 50,019 36,970 44,396

Gross margin 11,861 25,730 29,012 42,391 34,027 25,150 31,534

Operating expenses
Research and product development(1) 7,440 9,584 13,321 18,964 16,091 12,186 11,549
Sales and marketing(1) 8,349 11,222 14,650 19,855 17,588 13,404 14,200
General and administrative(1) 3,420 4,095 11,823 10,812 7,940 6,179 5,702
Restructuring charges �  �  �  �  213 213 �  
Loss on legal settlement �  �  �  �  1,700 1,700 �  
In-process research and development �  �  2,180 �  �  �  �  
Merger related expenses �  �  �  �  �  �  2,840

Total operating expenses 19,209 24,901 41,974 49,631 43,532 33,682 34,291

Income (loss) from operations (7,348) 829 (12,962) (7,240) (9,505) (8,532) (2,757) 
Other income (expense), net �  �  �  (342) 147 147 �  
Interest income (expense), net (259) 470 2,632 1,120 227 274 8

Income (loss) before provision for
(benefit from) income taxes (7,607) 1,299 (10,330) (6,462) (9,131) (8,111) (2,749) 
Provision for (benefit from) income
taxes �  64 56 256 (206) (35) 32

Net income (loss) (7,607) 1,235 (10,386) (6,718) (8,925) (8,076) (2,781) 
Beneficial conversion feature (1,822) (3,437) �  �  �  �  �  

Net loss attributable to common
stockholders $ (9,429) $ (2,202) $ (10,386) $ (6,718) $ (8,925) $ (8,076) $ (2,781) 

Basic and diluted net loss per share $ (1.40) $ (0.24) $ (0.53) $ (0.34) $ (0.44) $ (0.40) $ (0.13) 
Shares used to compute basic and diluted
net loss per share 6,759 9,020 19,760 19,874 20,259 20,214 20,820

(1)Stock-based compensation included in:

Cost of revenue $ �  $ 288 $ 233 $ 377 $ 504 $ 326 $ 234
Research and product development 519 748 754 1,128 1,152 778 594
Sales and marketing 70 476 558 731 1,002 692 560
General and administrative 6 390 546 811 1,370 889 644

Total stock-based compensation $ 595 $ 1,902 $ 2,091 $ 3,047 $ 4,028 $ 2,685 $ 2,032
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December 25,
2005

December 31,
2006

December 31,
2007

December 31,
2008

December 31,
2009

September 30
2010

(in thousands) (unaudited,
in

thousands)
Consolidated Balance Sheet Data:
Cash and cash equivalents $ 6,571 $ 59,219 $ 37,637 $ 30,368 $ 39,268 $ 44,174
Restricted cash 3,749 4,378 13,103 13,771 5,721 1,804
Working capital 12,225 66,096 51,765 47,953 45,521 46,356
Total assets 30,638 87,758 90,885 92,734 83,162 90,305
Total debt and capital lease obligation 2,557 �  64 67 46 �  
Total liabilities 17,645 19,615 30,619 35,563 30,312 36,875
Convertible preferred stock and
warrants 34,942 �  �  �  �  �  
Total stockholders� equity (deficit) (21,949) 68,143 60,266 57,171 52,850 53,430
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OCCAM MANAGEMENT�S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS

You should read the following discussion and analysis of Occam�s financial condition and results of operations in conjunction with the
financial statements and the notes thereto included elsewhere in this proxy statement/prospectus. The following discussion contains
forward-looking statements that reflect Occam�s plans, estimates and beliefs. The actual results could differ materially from those discussed in
the forward-looking statements. Factors that could cause or contribute to these differences include those discussed below and elsewhere in this
proxy statement/prospectus, particularly in the section titled �Risk Factors.�

Overview

Occam develops, markets and supports innovative broadband access products designed to enable telecom service providers to offer bundled
voice, video and high speed Internet, or Triple Play, services over both copper and fiber optic networks. Occam�s Broadband Loop Carrier, or
BLC, is an integrated hardware and software platform that uses Internet Protocol, or IP, and Ethernet technologies to increase the capacity of
local access networks, enabling Occam�s customers to deliver advanced services, including voice-over-IP, or VoIP, IP-based television, or IPTV,
video-on-demand, or VoD, and high-definition television, or HDTV. Occam�s platform simultaneously supports traditional voice and data
services, enabling Occam�s customers to leverage their existing networks and migrate to IP without disruption. In addition to providing
customers with increased bandwidth, Occam�s products provide incremental value by offering software-based features to improve the quality,
resiliency and security of network service offerings. Occam markets its products through a combination of direct and indirect channels. Occam�s
direct sales efforts are focused on the North American independent operating company, or IOC, segment of the telecom service provider market.
As of September 30, 2010, Occam had shipped its BLC platform to over 380 telecommunications customers.

From its inception through September 30, 2010, Occam has incurred cumulative net losses of approximately $138.2 million. Occam realized
income from operations and was profitable on a net income basis during the quarters ended December 31, 2008, December 31, 2006 and
September 24, 2006, and for the year ended December 31, 2006. Previously, Occam had not been profitable on a quarterly or annual basis,
excluding the quarter ended December 25, 2005, in which Occam realized modest operating income of $3,000. Occam experienced operating
and net losses in all four quarters of fiscal 2009. During the current quarter, Occam experienced an increase in customer bookings activity due to
certain orders related to the broadband funding initiatives. In the short term, Occam expects that booking activity may vary depending on
Occam�s customers� ability to make capital investments, using their own funds, and their access to credit facilities or other loan program funds.

Critical Accounting Policies and Estimates

Management�s Discussion and Analysis of Financial Condition and Results of Operations discusses Occam�s consolidated financial statements,
which have been prepared in accordance with accounting principles generally accepted in the United States of America. The preparation of these
consolidated financial statements requires Occam to make estimates and assumptions that affect the reported amounts of assets and liabilities
and the disclosure of contingent assets and liabilities at the date of the consolidated financial statements and the reported amounts of revenue and
expenses during the reporting period. On an ongoing basis, Occam evaluates its estimates and judgments, including those related to revenue
recognition, inventories, accounts receivable reserves, sales return reserves, litigation, warranty reserve, stock-based compensation and valuation
of deferred income tax assets. Occam bases its estimates and judgments on historical experience and on various other factors that are believed to
be reasonable under the circumstances, the results of which form the basis for making judgments about the carrying values of assets and
liabilities that are not readily apparent from other sources.
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Actual results may differ from these estimates under different assumptions or conditions. Occam believes the following critical accounting
policies, among others, affect the company�s more significant judgments and estimates used in the preparation of its consolidated financial
statements.

Revenue Recognition

Occam generally recognizes revenue under Staff Accounting Bulletin Codification Topic 13, Revenue Recognition, in the period when all of the
requirements of Staff Accounting Bulletin Codification Topic 13: Revenue Recognition have been met:

� persuasive evidence of sales arrangements,

� delivery has occurred or services have been rendered,

� the buyer�s price is fixed or determinable and

� collection is reasonably assured.
Occam enters into transactions with value-added resellers where the resellers may not have the ability to pay for these sales independent of
payment to them by the end-user. In these cases, Occam does not recognize revenue until payment has been received, provided the remaining
revenue recognition criteria are met.

Occam sells hardware products that contain embedded operating system software, which the company has determined are �incidental� to the
hardware products. These tangible products contain software components and non-software components that function together to deliver the
product�s essential functionality. Revenue is recognized for these products under Staff Accounting Bulletin Codification Topic 13: Revenue
Recognition. Occam has one minor software network management product which is a stand alone product not essential to the functionality of
other products that Occam sells. Revenue is recognized for this product in accordance with FASB Accounting Standard Codification Topic 985,
Software. The amount of sales of this product and the related revenue recognized to date by Occam have been immaterial. In October 2009, the
Financial Accounting Standards Board, or FASB, amended the accounting standards for revenue recognition to remove tangible products
containing software components and non-software components that function together to deliver the product�s essential functionality from the
scope of industry specific software revenue recognition guidance. Occam elected to early adopt this accounting guidance in the fourth quarter of
fiscal 2009 on a prospective basis for applicable transactions.

In addition to the aforementioned general policy, Occam enters into transactions that represent multiple-element arrangements, which may
include training and post-sales technical support and maintenance to its customers as needed to assist them in installation or use of Occam�s
products, and makes provisions for these costs in the periods of sale. Multiple-element arrangements are assessed to determine whether they can
be separated into more than one unit of accounting. A multiple-element arrangement is separated into more than one unit of accounting if all of
the following criteria are met:

� the delivered item(s) has value to the customer on a stand-alone basis;

� there is objective and reliable evidence of the fair value of the undelivered item(s); and

�
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the arrangement includes a general right of return relative to the delivered item(s) and delivery or performance of the undelivered
item(s) is considered probable and substantially in Occam�s control.

If these criteria are not met, then revenue is deferred until such criteria are met or until the period(s) over which the last undelivered element is
delivered. If there is objective and reliable evidence of fair value for all units of accounting in an arrangement, the arrangement consideration is
allocated to the separate units of accounting based on each unit�s relative fair value. In October 2009, FASB amended the accounting standards to
allow the use of best estimate of selling price in addition to VSOE and TPE for determining the selling price of a
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deliverable. A vendor is now required to use its best estimate of the selling price when VSOE or third party evidence, or TPE, of the selling price
cannot be determined. Occam elected to early adopt this accounting guidance in the fourth quarter of fiscal 2009 on a prospective basis for
applicable transactions. The adoption of this accounting guidance did not have an impact on any quarterly period in 2009. When Occam is
unable to establish selling price using VSOE or TPE, the Company uses �estimated selling price,� or ESP, in its allocation of arrangement
consideration. The objective of ESP is to determine the price at which Occam would transact a sale if the product or service were sold on a
stand-alone basis. ESP is generally used for new products, and it applies to a small proportion of Occam�s arrangements with multiple
deliverables. Occam determines ESP for a product or service by considering multiple factors including, but not limited to, geographies, market
conditions, competitive landscape, internal costs, gross margin objectives, and pricing practices.

In certain circumstances, Occam enters into arrangements with customers who receive financing support in the form of long-term low interest
rate loans from the United States Department of Agriculture�s RUS program. The terms of the RUS contracts provide that in certain instances
transfer of title of Occam�s products does not occur until customer acceptance, however Occam previously waited for final cash payment on these
contracts before recognizing revenue. Effective January 1, 2009 based on historical experience, Occam determined that revenue recognition on
RUS contracts is appropriate upon customer acceptance, given the remaining revenue recognition criteria, such as collectability, under Staff
Accounting Bulletin Codification Topic 13: Revenue Recognition have been met. As a result the Company recognized approximately $6.1
million in revenue for year ended December 31, 2009 based on customer acceptance, not final cash payment.

Occam warrants its products for periods up to five years and records an estimated warranty accrual when shipped.

Valuation of Inventories

Occam�s inventories are stated at the lower of acquisition cost or market value, with cost being determined using the first-in, first-out method. In
assessing the ultimate realization of inventories, Occam is required to make judgments as to future demand and market conditions and compare
them with current inventory levels. If actual future demand or market conditions are less favorable than those projected by Occam, additional
inventory write-downs may be required.

Deferred Tax Valuation Allowance

Occam records a valuation allowance to reduce its deferred income tax asset to the amount the company believes is more likely than not to be
realized. While Occam has considered future taxable income and ongoing prudent and feasible tax-planning strategies in assessing the need for
the valuation allowance, should the company determine that it would be able to realize its deferred tax assets in the future in excess of the net
recorded amount, an adjustment to the deferred tax assets would increase income in the period such determination was made. For 2009, 2008
and 2007, Occam�s net deferred tax assets have been offset with a full valuation allowance.

Loss Contingencies

Occam evaluates its estimated potential financial exposure for loss contingencies, particularly the pending litigation matters discussed in Note 13
and the FairPoint bankruptcy filing discussed in Note 15 to the accompanying consolidated financial statements for the fiscal year ended
December 31, 2009 included elsewhere in this proxy statement/prospectus. Occam accrues an estimated loss related to a contingency if (a) it is
probable that a liability had been incurred and future events will occur confirming the fact of the loss at the date of the consolidated financial
statements and (b) the amount of the loss can be reasonably estimated. When a reasonable estimate of the loss is a range and no amount within
the range is a better estimate than any other amount, Occam accrues the minimum amount in the range. As additional information becomes
available, Occam assesses the potential liability related to pending litigation and revises its estimates. Such revisions in the estimated potential
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liability could materially impact Occam�s consolidated results of operations and financial position. Occam has not recorded an accrual for an
estimated loss for the IPO allocation case because the company believes the anticipated settlement amounts are covered by its insurance policies.

Product Warranties

Occam provides a standard warranty with the sale of its products for up to five years from the date of shipment. The estimated cost of providing
the product warranty is recorded at the time of shipment. Occam maintains product quality programs and processes, including actively
monitoring and evaluating the quality of its suppliers. Occam quantifies and records an estimate for warranty-related costs based on a variety of
factors including but not limited to Occam�s actual history, projected return and failure rates and current repair costs.

Occam�s estimates are primarily based on an estimate of products that may be returned for warranty repair and estimated costs of repair,
including parts and labor, depending on the type of service required. These estimates require the company to examine past and current warranty
issues and consider their continuing impact in the future. Occam�s accrual is based on consideration of all these factors which are known as of the
preparation of its consolidated financial statements. Occam�s estimates of future warranty liability are based on prediction of future events,
conditions and other complicated factors that are difficult to predict. The actual costs Occam incurs may differ materially from Occam�s
estimates. To the extent that actual warranty repairs are higher than Occam�s estimates, Occam�s costs will increase. The costs for warranty
returns totaled $2.3 million, $1.5 million and $1.9 million for the years ended December 31, 2009, December 31, 2008 and December 31, 2007,
respectively.

Stock-Based Compensation

Effective beginning the first fiscal quarter of 2006, Occam adopted FASB Accounting Standard Codification Topic 718 using the modified
prospective transition method. Under this method, compensation costs for all awards granted after the date of adoption and the unvested portion
of previously granted awards outstanding at the date of adoption are measured at estimated fair value and included in cost of sales and operating
expenses over the vesting period during which an employee provides service in exchange for the award. Prior period amounts presented herein
have not been restated to reflect the adoption of FASB Accounting Standard Codification Topic 718.

Upon adoption of FASB Accounting Standard Codification Topic 718, Occam selected the Black-Scholes option pricing model as the most
appropriate model for determining the estimated fair value for stock-based awards. The use of the Black-Scholes model requires the use of
extensive actual employee exercise behavior data and the use of a number of complex assumptions including expected volatility, forfeitures, and
expected dividends. The risk-free interest rate assumption is based on the U.S. Treasury yield curve in effect at the time of grant. Occam does
not anticipate declaring dividends in the foreseeable future. Expected volatility is based on the annualized weekly historical volatility of its stock
price and Occam believes it is indicative of future volatility. Occam estimates the expected life of options granted based on historical exercise
and post-vesting cancellation patterns with consideration to its industry peers of similar size with similar option vesting periods. Occam�s
analysis of stock price volatility and option lives involves management�s best estimates at the time of determination. FASB Accounting Standard
Codification Topic 718 also requires that Occam recognize compensation expense for only the portion of options or stock units that are expected
to vest. Therefore, Occam applies an estimated forfeiture rate that is derived from historical employee termination behavior. If the actual number
of forfeitures differs from those estimated by management, additional adjustments to compensation expense may be required in future periods.

Occam recognizes stock-based compensation expense for the fair value of restricted stock, including restricted stock units. Fair value is
determined by using the closing price of Occam�s common stock on the grant date. The fair value of these awards is recognized to expense over
the requisite service period of the awards.
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During 2009, certain performance related awards were granted to Occam�s officers and certain employees that became exercisable upon the
achievement of certain performance criteria and the confirmation of such achievement by Occam�s audit committee upon its approval of the
Company�s audited financial statements for fiscal year 2009. During 2009, 2008, and 2007 stock-based compensation expense associated with
restricted stock totaled $729,000, $534,000 and $42,000 respectively. The stock-based compensation expense included $229,000 related to the
performance based units, granted in the third quarter of 2009.

Results of Operations

Comparison of Nine Months ended September 30, 2010 and 2009

Revenue

The following table sets forth Occam�s revenue (in thousands, except percentages):

Nine Months Ended

September 30,
2010

September 30,
2009

Variance
in

Dollars

Variance
in

Percent
Revenue $ 75,930 $ 62,120 $ 13,810 22% 

Occam�s revenue is principally comprised of its BLC 6000 series system product line, Optical Network Terminals, cabinets and related
accessories. Revenue increased by $13.8 million or 22% to $75.9 million for the nine months ended September 30, 2010 as compared to revenue
of $62.1 million for the nine months ended September 30, 2009. The increase in revenue is primarily due to the recognition of revenue
associated with customer orders related to government broadband funding initiatives, which included increased volumes of Occam�s ONT and
BLC 6000 products and the recognition of $1.7 million of FairPoint revenue that was deferred in the third quarter of 2009.

In the first nine months of 2010, Occam experienced an increase in customer bookings activity due to certain orders related to government
broadband funding initiatives. Although Occam expects that IOCs will continue to carefully evaluate their capital investment decisions in light
of continued economic uncertainty, government broadband funding initiatives should have a favorable impact on capital spending trends among
telecommunications carriers for the balance of 2010 and into 2011. In the short term, Occam expects that booking activity may vary depending
on Occam�s customers� ability to make capital investments, using their own funds, and their access to credit facilities or other loan program funds.
However, Occam�s announcement of an agreement to be acquired by Calix could have an adverse effect on Occam�s revenues and revenue
growth, if any, in the fourth quarter of 2010 and the first quarter of 2011. In particular, while the transaction remains pending, customers could
defer purchase decisions pending the outcome of the transaction (including obtaining required stockholder and regulatory approval), or
customers could elect to purchase from other suppliers.

Occam has experienced and believes it may continue to experience supply constraints as demand increases or as Occam introduces its newest
products.

Cost of Revenue and Gross Margin

The following table sets forth Occam�s cost of revenue and gross margin (in thousands, except percentages):

Nine Months Ended

September 30,
2010

September 30,
2009

Variance
in

Dollars

Variance
in

Percent
Cost of revenue: $ 44,396 $ 36,970 $ 7,426 20% 
Gross margin $ 31,534 $ 25,150 $ 6,384 25% 
Gross margin percent 42% 40% 
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Cost of revenue includes the cost of products shipped for which revenue was recognized, warranty costs, costs of any manufacturing yield
problems, re-work costs, manufacturing overhead, provisions for obsolete inventory and the cost of post-sales support. Cost of revenue increased
by $7.4 million or 20% to $44.4 million for the nine months ended September 30, 2010 as compared to $37.0 million for the nine months ended
September 30, 2009. The increase in cost of revenue during the nine months ended September 30, 2010 was primarily attributable to increased
revenue shipments.

Gross margin increased to 42% of revenue in the nine months ended September 30, 2010 compared to gross margin of 40% of revenue for the
nine months ended September 30, 2009. The increase in gross margin percent was primarily attributable to product mix and decreased unit cost
of Occam�s blades and ONT products.

Occam expects that its gross margin will vary from quarter-to-quarter due in part to product mix, average selling price changes and
manufacturing cost changes. To the extent that lower margin products represent an increased percentage of Occam�s total revenue in any period,
it will tend to reduce Occam�s gross margin. Additionally, as Occam introduces new products into the market, Occam anticipates its gross margin
may fluctuate.

Operating Expenses

Research and Product-Development Expenses

The following table sets forth Occam�s research and product-development expenses (in thousands, except percentages):

Nine Months Ended

September 30,
2010

September 30,
2009

Variance
in

Dollars

Variance
in

Percent
Research and development $ 11,549 $ 12,186 $ (637) (5)% 
Percent of total revenue 15% 20% 

Research and product-development expenses consist primarily of salaries and other personnel-related costs, prototype component and assembly
costs, third-party design services and consulting costs, and other costs related to the design, development, and testing of Occam�s
products. Research and product-development costs are expensed as incurred, except for capital expenditures, which are capitalized and
depreciated over their estimated useful lives, generally two to three years.

Research and product-development expenses decreased by $0.6 million or 5% to $11.6 million for the nine months ended September 30, 2010 as
compared to $12.2 million for the nine months ended September 30, 2009. The decrease in research and product-development expenses was
primarily attributable to the decrease in personnel related costs, decreased product-development expenses and lower stock-based compensation
expense.

Occam currently expects research and product-development expenses in future periods to be largely consistent with current expense levels but
may vary with the introduction of new products.

Sales and Marketing Expenses

The following table sets forth Occam�s sales and marketing expenses (in thousands, except percentages):

Nine Months Ended

September 30,
2010

September 30,
2009

Variance
in

Dollars

Variance
in

Percent
Sales and marketing $ 14,200 $ 13,404 $ 796 6% 
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Sales and marketing expenses consist primarily of salaries, sales commissions, and other personnel-related costs, development and distribution
of promotional materials, and other costs related to generating sales and conducting corporate marketing activities. Sales and marketing expenses
increased by $0.8 million or 6% to $14.2 million for the nine months ended September 30, 2010 as compared to $13.4 million for the nine
months ended September 30, 2009. This increase was primarily due to higher sales commissions due to the increase in bookings activity,
partially offset by lower personnel related costs.

Occam currently expects sales and marketing expenses in future periods to be consistent with current expense levels but may vary with the level
of customer bookings and the level of spending on new or expanded marketing programs.

General and Administrative Expenses

The following table sets forth Occam�s general and administrative expenses (in thousands, except percentages)

Nine Months Ended

September 30,
2010

September 30,
2009

Variance

in
Dollars

Variance
in

Percent
General and administrative $ 5,702 $ 6,179 $ (477) (8)% 
Percent of total revenue 8% 10% 

General and administrative expenses consist primarily of salaries and other personnel-related costs for executive, finance, human resources, and
administrative personnel. Additionally, general and administrative expenses include professional fees, liability insurance and other general
corporate costs such as rent, legal, utilities and accounting expenses. General and administrative expenses decreased by $0.5 million or 8% to
$5.7 million for the nine months ended September 30, 2010 as compared to $6.2 million for the nine months ended September 30, 2009. General
and administrative expenses decreased primarily due to lower professional fees and lower stock-based compensation expense, partially offset by
an increase in personnel related costs.

Occam currently expects general and administrative expenses in future periods to be largely consistent with current expense levels.

Restructuring charges

On May 7, 2009, Occam implemented a reduction-in-force that resulted in the termination of approximately 10% of its work force. Occam
substantially completed the reduction-in-force by the end of the second quarter of 2009. The purpose of the workforce reduction was to reduce
costs, streamline operations, and improve the cost structure in light of the economic and operating environment. During the quarter ended
June 30, 2009, Occam recorded approximately $213,000 of restructuring charges related to termination benefits in connection with the
reduction-in-force. There were no such restructuring charges incurred during the quarter ended September 30, 2010.

Loss on litigation settlement

On September 10, 2009 Occam entered into a memorandum of understanding regarding the settlement of the April 26th, 2007 stockholder class
action lawsuit. On November 2, 2009 the parties signed and submitted a formal binding stipulation of settlement to the court. The court issued its
preliminary approval of the settlement on November 13, 2009. On February 22, 2010, the court held a hearing dismissing the litigation with
prejudice and entered a final judgment. The total settlement amount of $13.9 million had been agreed by all parties, of which Occam contributed
$1.7 million. Occam recorded a charge of $1.7 million as a loss on settlement for the quarter ended September 30, 2009, associated with this
settlement. There was no such loss recorded for the quarter ended September 30, 2010.
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Merger Related Expenses

On September 16, 2010, Occam announced that it had entered into the Merger Agreement with Calix and two wholly owned subsidiaries of
Calix. The Merger Agreement provides that, upon the terms and subject to the conditions set forth therein, Calix will acquire Occam by means
of a series of mergers involving two wholly owned subsidiaries of Calix. As a result of the merger, Occam will become a wholly-owned
subsidiary of Calix. Occam has incurred $2.8 million, in merger related expenses for the quarter ended September 30, 2010. Occam currently
expects to incur continuing merger related expenses during the fourth quarter of 2010.

The completion of the transaction is subject to various closing conditions, including obtaining the approval of Occam�s stockholders, registering
the shares of Calix Common Stock to be issued in connection with the merger and receipt of regulatory clearance under the Hart-Scott-Rodino
Antitrust Improvements Act of 1976, as amended. Occam expects the transaction to close in the fourth quarter of 2010 or the first quarter of
2011.

Stock-based Compensation

The following table sets forth Occam�s stock-based compensation (in thousands):

Nine Months Ended
September 30,

2010
September 30,

2009
Cost of revenue $ 234 $ 326
Research and development 594 778
Sales and marketing 560 692
General and administrative 644 889

Total stock-based compensation $ 2,032 $ 2,685

Stock-based compensation expenses decreased by approximately $0.7 million or 24% to $2.0 million for the nine months ended September 30,
2010 as compared to approximately $2.7 million for the nine months ended September 30, 2009. This net decrease was primarily attributable to
the completion of four years of vesting of certain higher value grants during the initial months of the prior quarter and the current quarter and no
performance related stock based compensation expense when compared to the stock based compensation expense for the nine months ended
September 30, 2009.

Occam anticipates that the stock-based compensation expense calculated under FASB Accounting Standards Codification Topic 718 will
continue to have a material effect on Occam�s consolidated statement of operations.

Interest Income

The following table sets forth Occam�s interest income (expense), net (in thousands):

Nine Months Ended

September 30,
2010

September 30,
2009

Variance
in

Dollars

Variance
in

Percent
Interest income $ 11 $ 278 $ (267) (96)% 
Interest expense (3) (4) 1 25% 

Total other income (expense), net $ 8 $ 274 $ (266) (97)% 
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Interest income and expense, net decreased by $266,000 or 97% to $8,000 for the nine months ended September 30, 2010, as compared to
$274,000 for the nine months ended September 30, 2009. The decrease was primarily attributable to lower average restricted cash balances
earning interest and lower interest rates.
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Provision for (benefit from) income taxes

For income tax purposes, Occam considers its projected annual income and the utilization of its net operating loss carryforwards among other
factors. For the nine months ended September 30, 2010 and 2009, Occam recorded an income tax expense of $32,000 and an income tax benefit
of $35,000, respectively, for federal and state income taxes.

Comparison of Years Ended December 31, 2007, 2008 and 2009

Revenue

The following table sets forth Occam�s revenue:

Years Ended December 31,
2007 2008 2009

(In thousands)
Revenue $ 75,149 $ 99,268 $ 84,046

Occam�s revenue is principally comprised of its BLC 6000 series system product line, ONTs, cabinets and related accessories. Revenue
decreased by $15.2 million, or 15.3%, to $84.0 million in 2009 as compared to revenue of $99.3 million in 2008. Occam believes the decrease in
revenue was primarily due to the global economic recession and credit contraction and a continued delay in customer purchase decisions as they
evaluate the timing and availability of potential government broadband stimulus funds. Occam cannot predict the timing or financial impact, if
any, of government stimulus programs.

In 2009, Occam continued to experience a slow down in customer bookings activity. In the short term Occam expects that booking activity may
vary depending on its customer�s ability to make capital investments using their own funds, access to credit facilities or other loan program funds.

Revenue increased by $24.2 million or 32% to $99.3 million in 2008 as compared to revenue of $75.1 million in 2007. The increase in Occam�s
revenue was due to higher sales of copper product as well as revenue from newly released GPON products in mid-2008. Occam believes its
revenues in the second half of 2007 were also adversely affected by its then-pending audit committee investigation and financial restatement.

Occam expects that current global economic conditions will likely have an adverse impact on its business in 2010, in particular as carriers
evaluate capital spending budgets due to the uncertainty as to the approval, timing and amount of stimulus awards as well as a potentially
difficult economic environment.

Cost of Revenue and Gross Margin

The following table sets forth Occam�s costs of revenue:

Years Ended December 31,
2007 2008 2009

(In thousands, except percentages)
Cost of revenue $ 46,137 $ 56,877 $ 50,019
Gross Margin $ 29,012 $ 42,391 $ 34,027
Gross Margin Percentage 39% 43% 40% 

Cost of revenue includes the cost of products shipped for which revenue was recognized, warranty provision, re-work costs, manufacturing
overhead, provisions for obsolete inventory and the cost of post-sales support.
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Cost of revenue decreased by $6.9 million, or 12.1%, to $50.0 million in 2009 as compared to $56.9 million in 2008. This decrease in cost of
revenue in 2009 was primarily attributable to decreased revenue. Occam�s gross margin in 2009 was 40% as compared to 43% in 2008. The
decrease in gross margin percentage is primarily attributable to higher volumes of certain lower margin products and increased warranty related
costs.

Cost of revenue increased by $10.8 million, or 23%, to $56.9 million in 2008 as compared to $46.1 million in 2007. This increase in cost of
revenue in 2008 was primarily attributable to increased sales of Occam�s products and an inventory provision for certain product components.
Occam�s gross margin in 2008 was 43% as compared to 39% in 2007. The increase was attributable to lower product and warranty costs.

Occam expects that its gross margin will vary from quarter-to-quarter due in part to product mix, average selling price changes and
manufacturing cost changes, including warranty related costs. To the extent that Occam introduces new products into the market, the company
anticipates its gross margin will fluctuate primarily as a function of its product mix. For example, Occam�s gross margin percentages were 42%,
38%, 41% and 40% in the first, second, third and fourth quarters of fiscal 2009, respectively. To the extent that cabinets and other lower- margin
products represent an increased percentage of Occam�s total revenue in any period, it will tend to reduce its gross margin percentage.

Operating Expenses

Research and product-development Expenses

Years Ended December 31,
2007 2008 2009

(In thousands, except percentages)
Research and development $ 13,321 $ 18,964 $ 16,091
Percent of revenue 18% 19% 19% 

Research and product-development consist primarily of salaries and other personnel-related costs, prototype component and assembly costs,
third-party design services and consulting costs, and other costs related to design, development, and testing of Occam�s products. Research and
product-development costs are expensed as incurred, except for capital expenditures, which are capitalized and depreciated over their estimated
useful lives, generally two to five years.

Research and product-development expenses decreased by $2.9 million, or 15.1%, to $16.1 million in 2009 as compared to $19.0 million in
2008. The decrease in research and product-development expenses was primarily attributable to decreased development expenses and lower
compensation expenses attributed to a reduction in work force, offset partially by an increase in stock-based compensation expense, primarily
related to the grant of performance based equity incentive awards.

Research and product-development expenses increased by $5.7 million, or 42%, to $19.0 million in 2008 as compared to $13.3 million in 2007.
The increase in research and product-development expenses was attributable to increased personnel and related costs, certain costs related to the
Terawave Communications, Inc. asset purchase and expenses associated with the development of its GPON equipment.

Occam currently expects research and product-development expenses to be largely consistent with current expense levels in future periods.

Sales and Marketing Expenses

Years Ended December 31,
2007 2008 2009

(In thousands, except percentages)
Sales and marketing $ 14,650 $ 19,855 $ 17,588
Percent of revenue 19% 20% 21% 

Edgar Filing: CALIX, INC - Form S-4

Table of Contents 297



214

Edgar Filing: CALIX, INC - Form S-4

Table of Contents 298



Table of Contents

Sales and marketing expenses consist primarily of salaries, sales commissions, and other personnel-related costs, development and distribution
of promotional materials, and other costs related to generating sales and conducting corporate marketing activities. Sales and marketing expenses
decreased by $2.3 million, or 11.4%, to $17.6 million in 2009 as compared to $19.9 million in 2008. The decrease was primarily attributed to
lower commission expense, lower personnel and related expense attributed to a reduction in force, and lower contractor expense, offset partially
by an increase in stock-based compensation expense, primarily related to the grant of performance based equity incentive awards.

Sales and marketing expenses increased by $5.2 million, or 36%, to $19.9 million in 2008 as compared to $14.7 million in 2007. This increase
was primarily due to increased headcount, commissions and marketing events.

Occam currently expects sales and marketing expenses to be largely consistent with current expense levels in future periods, but may vary with
levels of customer bookings.

General and Administrative Expenses

Years Ended December 31,
2007 2008 2009

(In thousands, except percentages)
General and Administrative $ 11,823 $ 10,812 $ 7,940
Percent of revenue 16% 11% 9% 

General and administrative expenses consist primarily of salaries and other personnel-related costs for executive, finance, human resources, and
administrative personnel. Additionally, general and administrative expenses include professional fees, liability insurance and other general
corporate costs such as rent, legal, utilities and accounting expenses. General and administrative expenses decreased by $2.9 million, or 27%, to
$7.9 million for the year ended December 31, 2009 as compared to $10.8 million for the year ended December 31, 2008. General and
administrative expenses decreased primarily due to lower personnel and related expense, lower legal fees due to insurance reimbursements,
offset partially by an increase in stock-based compensation expense, primarily related to the grant of performance based equity incentive awards.

General and administrative expenses decreased by $1.0 million, or 9%, to $10.8 million for the year ended December 31, 2008 as compared to
$11.8 million for the year ended December 31, 2007. General and administrative expenses decreased primarily due to lower legal and
accounting fees related to the audit committee review.

Occam currently expect general and administrative expenses to be consistent with current expense levels in future periods.

Purchase of in-process research and development(in thousands, except percentages)

In 2009 and 2008, Occam did not incur charges for in-process research and development. During 2007, Occam recorded charges for purchased
in-process research and development of $2.2 million in October 2007 associated with its purchase of certain assets of Terawave
Communications, Inc.

Restructuring charges

On May 7, 2009, Occam implemented a reduction-in-force that resulted in the termination of approximately 10% of its work-force. Affected
employees were notified on May 7, 2009, and Occam substantially completed the reduction-in-force during the second quarter of 2009. The
purpose of the workforce reduction was to reduce costs, streamline operations, and improve the cost structure in light of the current economic
and operating environment. During the quarter ended June 30, 2009, Occam recorded approximately $213,000 of restructuring charges related to
termination benefits in connection with the reduction in force.
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Stock-based compensation

Years Ended December 31,
2007 2008 2009

(In thousands)
Cost of revenue $ 233 $ 377 $ 504
Research and product development $ 754 $ 1,128 $ 1,152
Sales and Marketing $ 558 $ 731 $ 1,002
General and administrative $ 546 $ 811 $ 1,370

Total stock-based compensation $ 2,091 $ 3,047 $ 4,028

Effective as of the first quarter of fiscal 2006, Occam began recording the fair value of its stock-based compensation in consolidated financial
statements in accordance with FASB Accounting Standard Codification Topic 718, stock-based compensation. Occam anticipates that the
stock-based compensation expense calculated under FASB Accounting Standard Codification Topic 718 will continue to have a material effect
on Occam�s consolidated statement of operations.

Stock-based compensation expenses increased by approximately $1.0 million, or 32%, to $4.0 million for the year ended December 31, 2009 as
compared to approximately $3.0 million for the year ended December 31, 2008. This net increase was primarily attributable to the stock-based
compensation expense of $0.8 million related to the performance based equity incentive awards granted during the third quarter of 2009 and
additional grants of options and awards during the year.

Stock-based compensation expenses increased by approximately $0.9 million, or 46%, to $3.0 million for the year ended December 31, 2008 as
compared to approximately $2.1 million for the year ended December 31, 2007. This net increase is attributable to the grants of additional
options and awards offset by an increase in the forfeiture rate used in Occam�s stock-based compensation expense calculations.

Occam anticipates that the stock-based compensation expense will continue to have a material effect on its consolidated statement of operations.

Interest income (expense), net

Years Ended December 31,
2007 2008 2009

(In thousands)
Interest income $ 2,637 $ 1,182 $ 267
Interest expense $ (5) $ (62) $ (40) 

Total interest income (expense), net 2,632 1,120 227

Interest income, net decreased by 80% from 2008 to 2009. This decrease in interest income was principally attributable to lower average
restricted cash balances earning interest and generally lower interest rates.

Interest income, net decreased 57% from 2007 to 2008. This decrease in interest income was principally attributable to lower average cash
balances and lower interest rates.

Provision for (benefit from) income taxes
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Years Ended December 31,
2007 2008 2009

(In thousands)
Provision for (benefit from) income taxes $ 56 $ 256 $ (206) 
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For income tax purposes, Occam considers its annual income and the utilization of its net operating losses and tax credits carryforwards among
other factors. For the years ended December 31, 2009, 2008 and 2007, Occam recorded income tax benefit of $206,000, and income tax expense
of $256,000 and 56,000, respectively, for federal and state income taxes. The decrease in the income tax expense is primarily attributable to
federal refundable tax credits and net operating loss carrybacks available under a change in the tax law during the fourth quarter of 2009.

Net operating loss carry-forwards

As of December 31, 2009, Occam had net operating loss carryforwards of approximately $113.7 million and $88.8 million to offset federal and
state future taxable income, respectively. The federal and state net operating loss carryforwards will expire beginning in 2019 and 2010,
respectively. In addition, Occam has federal research tax credits of $1.6 million and state research tax credits of $2.0 million. The federal
research tax credits will expire beginning in 2022. State credits may be carried forward indefinitely.

Occam believes an ownership change may have occurred, as defined by Sections 382 and 383 of the Internal Revenue Code (IRC), which could
result in the forfeiture of a significant portion of its net operating loss and credit carryforwards. Occam is currently analyzing whether a change
occurred and the related impact on its gross deferred tax assets, if any. As its analysis is not complete, the impact to gross deferred tax assets is
uncertain. The utilization of state NOL carryforwards may be limited by existing or potential suspensions of the use of such NOLs.

Quarterly Results of Operations

The following tables set forth selected unaudited quarterly statements of operations data for the last ten fiscal quarters, as well as the percentage
that each line item represents of total net revenue. The information for each of these quarters has been prepared on the same basis as the audited
financial statements included elsewhere in this proxy statement/prospectus and, in the opinion of Occam�s management, includes all adjustments,
consisting solely of normal recurring adjustments, necessary for the fair presentation of the results of operations for these periods. This data
should be read in conjunction with the audited financial statements and related notes included elsewhere in this proxy statement/prospectus.
These quarterly operating results are not necessarily indicative of Occam�s operating results for any future period.

Quarter Ended
Jun 30,
2008

Sep. 30,
2008

Dec. 31,
2008

March 31,
2009

Jun 30,
2009

Sep. 30,
2009

Dec. 31,
2009

March 31
2010

June 30,
2010

Sep. 30
2010

(unaudited, in thousands, except per share data)
Consolidated Statement of
Operations Data:
Revenue $ 22,826 $ 25,131 $ 31,658 $ 19,419 $ 21,028 $ 21,673 $ 21,926 $ 22,344 $ 23,776 $ 29,810
Cost of revenue 12,731 14,380 18,546 11,245 13,000 12,725 13,049 12,511 14,007 17,878
Gross margin 10,095 10,751 13,112 8,174 8,028 8,948 8,877 9,833 9,769 11,932
Loss from operations (2,864) (980) 831 (3,162) (2,637) (2,733) (973) (602) (318) (1,837) 
Net loss (2,659) (659) 1,140 (3,030) (2,415) (2,631) (849) (610) (320) (1,851) 
Basic net loss per share $ (0.13) $ (0.03) $ 0.06 $ (0.15) $ (0.12) $ (0.13) $ (0.04) $ (0.03) $ (0.02) $ (0.09) 
Diluted net loss per share $ (0.13) $ (0.03) $ 0.06 $ (0.15) $ (0.12) $ (0.13) $ (0.04) $ (0.03) $ (0.02) $ (0.09) 
Shares used to compute basic
net loss per share 19,801 19,894 20,017 20,149 20,219 20,273 20,392 20,650 20,853 20,973
Shares used to compute
diluted net loss per share 19,801 19,894 20,046 20,149 20,219 20,273 20,392 20,650 20,853 20,973
Occam�s operating results may fluctuate due to a variety of factors, many of which are outside of the control of the company. Factors that may
cause or contribute to fluctuations in Occam�s operating results include: fluctuations in demand for its products, including the timing of decisions
by its target customers to upgrade its networks and deploy its products; delays in customer orders as IOCs evaluate and consider their capital
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expenditures and investments in light of the industry transition from copper wire to fiber, increases in warranty accruals and other costs
associated with remedying any performance problems relating to its products; seasonal reductions in field work during the winter months and the
impact of annual budgeting cycles; the size and timing of orders it receives and products it ships during a given period; delays in recognizing
revenue under applicable revenue recognition rules, particularly from government funded contracts, as a result of additional commitments it may
be required to make to secure purchase orders, or with respect to sales to value added resellers where it cannot establish based on its credit
analysis that collectability is reasonably assured; introductions or enhancements of products, services and technologies by Occam or its
competitors, and market acceptance of these new or enhanced products, services and technologies; its ability to achieve targeted cost reductions;
the amount and timing of its operating costs, including sales, engineering and manufacturing costs and capital expenditures; and
quarter-to-quarter variations in its operating margins resulting from changes in its product mix. As a result, comparing its operating results on a
period-to-period basis may not be meaningful. Due to this as well, operating results for a particular future period are difficult to predict and prior
results are not necessarily indicative of results to be expected in the future. Any of the foregoing factors may have a material adverse effect on
Occam�s consolidated results of operations.

From Occam�s inception through September 30, 2010, it has incurred cumulative net losses of approximately $138.2 million. Occam realized
income from operations and was profitable on a net income basis during the quarters ended December 31, 2008, December 31, 2006 and
September 24, 2006, and for the year ended December 31, 2006. Previously, Occam had not been profitable on a quarterly or annual basis,
excluding the quarter ended December 25, 2005, in which it realized modest operating income of $3,000. Occam experienced operating and net
losses in all four quarters of fiscal 2009. In the first nine months of 2010, Occam experienced an increase in customer bookings activity, due to
certain orders related to government broadband funding initiatives. Although Occam expects that IOCs will continue to carefully evaluate their
capital investment decisions in light of continued economic uncertainty, government broadband funding initiatives should have a favorable
impact on capital spending trends among telecommunications carriers for the balance of 2010 and into 2011. In the short term, Occam expects
that booking activity may vary depending on its customers� ability to make capital investments using their own funds, and their access to credit
facilities or other loan program funds. Demand for Occam�s products depends on the magnitude and timing of capital spending by telecom
service providers as they construct, expand and upgrade their networks. In the fourth quarter of 2008, Occam identified a weakening in new
order activity that continued throughout 2009 and into 2010. Occam believes this weakening relates to reductions in capital expenditures and
capital equipment investment budgets resulting from the worldwide financial crisis and economic downturn.

Revenue fluctuations result from many factors, including but not limited to: increases or decreases in customer orders for Occam�s products and
services, capital spending patterns of telecom operators, and seasonal buying patterns of customers. Occam�s customers tend to spend less in the
first quarter as they finalize their annual budgets. Customers then typically decide to purchase products during the second fiscal quarter, while in
the third fiscal quarter, they are in the process of deploying and as a result there is less spending and in the fourth fiscal quarter, customer
purchases increase as customers are attempting to spend the rest of their budget for the year. Occam currently focuses its sales efforts on the
independent telephone operating companies, or IOCs, in North America. These customers generally operate relatively small networks with
limited capital expenditure budgets. Accordingly, Occam believes the total potential sales volume for its products at any individual IOC is
limited, and it must identify and sell products to new IOC customers each quarter to continue to increase its sales.

Cost of revenue is directly related to revenue and will tend to fluctuate from all of the aforementioned factors that could impact revenue. Other
additional factors that impact cost of revenue include product mix, average selling price changes and manufacturing cost changes. Occam�s gross
margin may vary from quarter-to-quarter due in part to product mix, average selling price changes and manufacturing cost changes. To the
extent that lower margin products represent an increased percentage of Occam�s total revenue in any period, it will tend to reduce its gross
margin. Additionally, as Occam introduces new products into the market, it anticipates its gross margin may fluctuate.
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Occam�s operating expenses have fluctuated based on the following factors: timing of commission expenses due to fluctuations in bookings
activity, personnel related costs reductions, timing of research and development expenses, fluctuations in stock-based compensation expenses
resulting from stock �based awards, fluctuations in legal and professional fees. Occam�s operating expenses may fluctuate due to factors such as
introduction of new products, spending on new marketing programs, changes in personnel related expenses, changes in the level of customer
bookings and any changes in any legal and professional fees.

As a result of the fluctuations described above and a number of other factors, many of which are outside Occam�s control, its quarterly and
annual operating results fluctuate from period to period. Comparing operating results on a period-to-period basis may not be meaningful, and
you should not rely on past results as an indication of Occam�s future performance.

Liquidity and Capital Resources

Years Ended December 31, Nine Months Ended

2007 2008 2009
September 30,

2009
September 30,

2010
Net cash provided by (used in) Operating activities $ (1,179) $ (1,850) $ 1,356 $ 1,055 $ 1,402
Net cash provided by (used in) Investing activities $ (20,868) $ (5,993) $ 6,976 $ 6,805 $ 2,221
Net cash provided by financing activities $ 465 $ 574 $ 568 $ 615 $ 1,283
As of September 30, 2010, Occam had cash and cash equivalents of $44.2 million, restricted cash of $1.8 million, stockholders� equity of $53.4
million, and working capital of $46.4 million, compared with cash and cash equivalents of $39.3 million, restricted cash of $5.7 million,
stockholders� equity of $52.9 million, and working capital of $45.5 million as of December 31, 2009. A significant portion of Occam�s cash
balances are restricted to secure performance bonds which Occam is sometimes required to post in connection with customer purchases under
the RUS program of the United States Department of Agriculture.

Occam expects to devote capital resources to continue its research and development efforts, to support its sales and marketing, and to fund
general corporate activities. Occam may also consider making strategic investments in complementary products or technologies, which could
require further cash expenditures.

Occam�s future capital requirements depend on many factors, some of which are outside of its control. Occam expects its cash used in operations
to decrease in 2010 at a lesser rate as compared to 2009 in part due to cost control initiatives implemented in 2009. Occam believes that existing
cash and investment securities and anticipated cash flows from operations will be sufficient to support its current operating plan for the next 12
months. However, these cash flow and operating results expectations are subject to numerous assumptions, many of which may not actually
occur. If some or all of such assumptions do not occur, Occam�s results may be substantially lower or different than expected, and its cash
resources could be reduced faster than currently anticipated. Such assumptions include, without limitation, assumptions that new product
introductions will occur on a timely basis and achieve market acceptance, that customer testing and service provider deployments occur as
anticipated, that Occam�s customer base will continue to grow, that Occam does not experience an adverse result in existing litigation or new
legal proceedings, and that its industry�s competitive landscape will not change adversely. For more information about the risks relating to
Occam�s business, please read carefully the section of this report entitled �Risk Factors.�
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Operating Activities

Net cash provided by operating activities for the nine months ended September 30, 2010, was $1.4 million compared to $1.1 million during the
same period ended September 30, 2009. The sum of Occam�s net loss and certain non-cash expenses, such as stock-based compensation,
depreciation and amortization, accounts receivable reserves and inventory reserves resulted in an inflow of $1.5 million in the 2010 period,
compared to an outflow of $2.5 million in the nine months ended September 30, 2009. The overall impact of change in certain operating assets
and liabilities on total operating cash flows resulted in a cash outflow of $0.1 million in the nine months ended September 30, 2010 compared to
a cash inflow of $3.6 million in the nine months ended September 30, 2009.

Net cash provided by operating activities for 2009 was $1.4 million compared to net cash used in operating activities of $1.9 million in 2008.
The sum of Occam�s net loss and certain non-cash expenses, such as stock-based compensation expense, depreciation and, accounts receivable
reserves and inventory reserves resulted in an outflow of $1.4 million compared to an inflow of $0.1 million in the 2008 period. The overall
impact of change in certain operating assets and liabilities on total operating cash flows resulted in a cash inflow of $2.8 million in the 2009
period compared to a cash outflow of $2.0 million in the 2008 period.

Net cash used in operating activities for 2008 was $1.9 million compared to $1.2 million in 2007. The sum of Occam�s net loss and certain
non-cash expenses, such as stock-based compensation expense, depreciation and amortization and impairment of intangibles related to the
developed technologies and customer relationships, accounts receivable reserves and inventory reserves resulted in an inflow of $0.1 million
compared to an outflow of $4.1 million in the 2007 period. The overall impact of change in certain operating assets and liabilities on total
operating cash flows resulted in a cash outflow of $2.0 million in the 2008 period compared to a cash inflow of $2.9 million in the 2007 period.

Investing Activities

Net cash provided by investing activities for the nine months ended September 30, 2010, was $2.2 million compared to $6.8 million, during the
same period ended September 30, 2009. Cash provided by investing activities for the nine months ended September 30, 2010, was primarily due
to a decrease of $3.9 million in restricted cash required for performance bonds in connection with Occam�s Rural Utility Service, or RUS,
contracts offset by $1.7 million for purchases of property and equipment, as compared to a decrease of $7.5 million in restricted cash, offset by
$0.7 million for purchases of property and equipment in the nine months ended September 30, 2009.

Net cash provided by investing activities was $7.0 million in the year ended December 31, 2009, compared to net cash used in investing
activities of $6.0 million 2008. Cash provided by investing activities for the year ended 2009, was primarily due to a net decrease of $8.1 million
in restricted cash the result of net cash released in connection with Occam�s RUS contract performance bonds. Net cash used in investing
activities was $6.0 million, in the year ended December 31, 2008, due to $5.0 million for purchases of property and equipment of which
$3.1 million was for Occam�s facility in Fremont, California.

Net cash used in investing activities was $6.0 million in the year ended December 31, 2008, compared to $20.9 million in 2007. Cash used in
investing activities for the year ended 2008, was primarily due to $5.0 million for purchases of property and equipment of which $3.1 million
was for Occam�s facility in Fremont, California, compared to $8.0 million for purchases of property and equipment which was primarily
leasehold improvements for Occam�s corporate headquarters in Santa Barbara, California during 2007, an increase of $0.7 million in restricted
cash related to performance bonds and increase of $0.3 million in intangible assets.
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Financing Activities

Net cash provided by financing activities for the nine months ended September 30, 2010, was $1.3 million compared to $615,000 for the same
period ended September 30, 2009. Cash provided by financing activities for the nine months ended September 30, 2010, was mainly due to
proceeds from the exercise of stock options of $1.1 million and sale of common stock under the ESPP of $0.5 million partially offset by payment
of payroll taxes for vested restricted stock units of $0.3 million and payment of capital lease obligations of approximately $46,000, as compared
to proceeds of approximately $61,000 related to the exercise of stock options and sale of common stock under the ESPP of $0.6 million which
was offset by the payment of approximately $17,000 for capital lease obligations for the nine months ended September 30, 2009.

Cash provided by financing activities was $0.6 million in the year ended December 31, 2009, compared to $0.6 million in 2008, mainly due to
proceeds from the issuance of common stock under the employee stock purchase plan, or ESPP, of $0.6 million and exercise of stock options of
$0.2 million offset by payments of payroll taxes for vested restricted stock units of $0.2 million, as compared to proceeds of $0.6 million, mainly
due to the issuance of common stock under the ESPP, proceeds of $69,000 for the exercise of stock options, offset by payments of payroll taxes
for vested restricted stock units of $85,000 for the same period in 2008.

Cash provided by financing activities was $0.6 million in the year ended December 31, 2008, compared to $0.5 million in 2007, mainly due to
proceeds from the issuance of common stock under the ESPP of $0.6 million and exercise of stock options of $69,000 offset by payments of
payroll taxes for vested restricted stock units of $85,000 as compared to proceeds of $0.5 million for exercise of options and the issuance of
common stock under the ESPP for the same period in 2007.

Working Capital

Working capital increased to $46.4 million as of September 30, 2010, as compared to $45.5 million as of December 31, 2009. The increase in
the working capital is primarily attributable to an increase in accounts receivable and inventory balance and a decrease in deferred revenue
partially offset by an increase in accounts payable and accrued expenses balance.

Working capital decreased from $51.8 million at December 31, 2007 to $48.0 million at December 31, 2008 and further decreased to
$45.5 million at December 31, 2009. The decrease from 2008 to 2009 was primarily attributable to Occam�s net loss and decreases in receivables
and inventories partially offset by a decrease in deferred revenue. The decrease from 2007 to 2008 was primarily attributable to Occam�s net loss,
leasehold improvements and purchase of equipment for its facility in Fremont, and purchases of performance bonds for its RUS contracts.

Occam�s future liquidity and capital requirements will depend on numerous factors, including the:

� amount and timing of revenue;

� collectability of accounts receivable;

� extent to which Occam�s existing and new products gain market acceptance;

� cost and timing of product development efforts and the success of these development efforts;

� cost and timing of marketing and selling activities;

� extent to which funds are restricted due to performance bonds required in connection with Occam�s RUS contracts; and
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Occam believes that its cash and cash equivalents will be sufficient to finance its operations over the next 12 months. Although Occam believes
these funds will be sufficient to maintain and expand its operations in accordance with its business strategy, Occam may need additional funds in
the future. If Occam is unable to raise additional financing when and if needed, Occam may be required to reduce certain discretionary spending,
which could have a material adverse effect on Occam�s ability to achieve its intended business objectives.

Contractual Obligations

Occam leases its facilities and certain assets under non-cancelable operating leases expiring through 2016, excluding various renewal options.
Occam leases certain office equipment under capital leases.

The following table summarizes Occam�s minimum purchase commitments to Occam�s contract manufacturers, Occam�s minimum commitments
under non-cancelable operating leases, Occam�s commitment under capital leases, Occam�s commitment under fixed assets and licensing
agreements as of September 30, 2010 (in thousands):

Payments Due by Period

Total
Less Than
1 Year 1-3 Years 3-5 Years

More than
5 years
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